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> im Distinctive Success Won at Early Age 
—. A distinguishing feature of American business is the very young men at the head of great business in- 
, $60; the presence in positions of authority and responsi- stitutions be accounted for. They must from the very 
d de- bility of very young men. This being comparatively necessities of the case possess the qualities of leader- 
) had speaking a young nation, and its industrial develop- ship and executive direction, and the permanent and 





ment being likewise the accomplishment of a few dee substantial success of the institutions under their man- 
ation ades, it has seemed natural and appropriate that this agement is conclusive evidence of their ability to win 
n in- development should be in the hands of young men, success under the exacting conditions that surround 
eo America affords numerous demonstrations of the facet modern industry, What is true of young men in in- 
h are that responsibility brings into action latent abilities. dustry is likewise true of the concerns under their 


t the With all due deference to age as the possessor of the direction: they enter fields in which nothing but the 
put of 


at all wisdom that is the result of long experience, and to capacity to meet the most exacting competition on 


that balanced judgment that is the distinctive quality even terms would enable them to survive, not to say 
of the man of knowledge, there can be no denying the achieve leadership. A two-fold example of this sort 
fact that when extensive experience is crowded into of ability is afforded by the Chicago Belting Co. and 
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pine. a few years and when special and detailed knowledge its president, Edw. H. Ball. 
thers. ‘is acquired in the practical se hool of business the prod- Edw. H. Ball was born at Henderson, Ky., Oct. 12, 
— uct may readily be a man of wisdom, judgment and 1889, and was brought north by his parents to Evan- 

-feet, : . : Ate : : 

about executive ability of a very high order. ston, Ill., while still an infant. That city has con- 


On no other theory can the distinguished success of (Concluded on Page 49.) 
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Every Dealer Should Sell 


QUALITY 
DOORS 


They make permanent customers, 
for they do not warp, sag, check or 
shrink when hung in any home. 


Made of California White Pine 
lumber—the wood that has no substi- 
tute— Weed Quality Doors represent 
the best value you can offer your cus- 
tomers today. 


Order a mixed car of them with 


Windows, Bevel Siding, Lath, etc. 





Write your nearest wholesaler for prices on 
straight carloads of doors and windows. 


Weed Lumber Company 


Weed, California 


WEED AND QUALITY ARE SYNONYMOUS 
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Band Mill, 
Tipler, Wis. 





We Are Prepared to Ship Promptly 


from a large assortment of 


Northern Hardwoods 


GET UNDER COVER BY W 
PLACING YOUR ORDER NO 


A Few Specials we want to move: 


| Car 5-4 No. 3 Common Basswood. 

2 Cars 6-4 No. 3 Common Beech. 

| Car 6-4 No. 2 Common & Better Soft Elm. 
2 Cars 7-4 No. 3 Common Hard Maple. 

| Car 2" No. | Common Hard Maple. 

| Car 2" No. 2 Common Hard Maple. 

2 Cars 5-4 No. 3 Common Hard Maple. 

| Car 6-4 No. 2 Common Hard Maple. 


Write us for anything you want. 


Tipler-Grossman 
Manufacturers Lumber Co. 


and Wholesalers 
Northern Hardwoods 


503 Bellin - Buch ' : 
Green - Bay, Building ° Wisconsin 


WATCH THIS SPACE. 


Douglas Fir 


Long Timbers 
Our Specialty 


Can always furnish for quick 
shipment long timbers any 
size up to 110 feet long. 


Can Surface Timbers 
Up to 24” x 30” 


Mail or wire us your inquiries. 


The Westport Lumber Company 


Or 
ou “Oh 
ue Ww > 

Ser 


Lumber < Lath 


Sales Office: 
1406 Northwestern Bank Building 
Portland, Oregon 


Mills: 
Westport, Oregon 
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FURNITURE manufacturers are now attending 
school at the U. 8. Forest Products Laboratory, 
one course being devoted to kiln drying and another 
to veneers and glues. 





PossiB.y the promoters of that new wooden walk- 
ing horse hope that some of the users of cheap au- 
tomobiles may be tempted to buy it and hitch it 
behind as an emergency means to get back home. 


THE ARKANSAS supreme court decides that ship- 
ments of logs to the mills are sufficiently divorced 
from interstate shipment of the manufactured 
product as not to be a part of interstate commerce. 


THE UNITED States Department of Labor esti- 
mates that we are going to pay about 5 cents apiece 
annually for the next twenty years in order to 
catch up with our school building needs. Those 
individual nickels look small, but they make up a 
tremendous national total. 


Ir THIS ‘‘own your own home’’ movement keeps 
up as vigorously as it has begun what is going 
to become of all landlords? In this connection it 
is interesting to note that there is at least one 
city in the United States, Evanston, Ill., where 
flat or apartment buildings are prohibited by the 
building laws. 


OvuT in OMAHA an investigation of retail lum- 
ber prices is in progress inspired by the charge 
that retail lumbermen are making 50 percent profit. 
It will of course be a good thing for the retail 
lumber business in that city to have this opportun- 


ity to establish the actual facts regarding the pres- 
ent lumber costs and values, 


WHAT’sS THE matter with having a national 
‘*Home Building Day’’ on which the benefits of 
home owning should be set forth in the schools, 
churches and thru the public press? If it is worth 
while—and it emphatically is—to set apart ‘‘ Arbor 
Day’’ to encourage the planting of trees it surely is 
at least equally worth while to designate a day for 
encouraging the planning of homes. Perhaps a 
‘‘Home Building Week’’ would be better than a 
single day, but the subject should be brought be- 
fore the people, nationally, in a specific way at 
least once a year. 


SecrETARY W. M. Malone, of the Vinita (Okla.) 
Building & Loan Association, relates an incident 
that occurred when he was State building and loan 
auditor. A man entered his office and after asking 
if he was ‘‘the building and loan feller’’ pro- 
ceeded thus: ‘‘I am one of the smartest men you 
ever met. Wilson or Taft ain’t got nothin’ on me 
when it comes to knowin’ things, but there air 
two things I don’t understand; one is a woman and 
the other is a building and Joan association.’’ It is 
just possible that there are many prospective home 
builders who ‘‘don’t understand’? all the advan- 
tages of joining a building and loan association, 
and it would seem that a well planned campaign 
of education by these organizations ought to pro- 
duce excellent résults at this time when the sub- 
ject of home building is in every mind. 


Wholesalers’ Annual Marks Prog- 
ress in the Lumber Industry 


Those who attended the twenty-seventh annual 
convention of the National Wholesale Lumber 
Dealers’ Association were much impressed by the 
progress shown by that association even in such 
a trying year as 1918, when the wholesalers suf- 
fered particularly and probably unjustly, because 
of the war. Despite the handicap of war the year 
was one of distinct progress and the plans laid 
and explained at the convention point to an even 
greater usefulness for the association during its 
coming year. 

‘the broad conception by the association of its 
duties and purposes was well exemplified by the 
part taken in the meeting by representatives of a 
number of retail associations. The wholesaler oe 
cupies a peculiar position in the lumber industry, 
standing between the manufacturers and the re- 
tailers and therefore being vitally interested in the 
business of both. If both are not successful the 
wholesaler can not be successful. The one is vital 
to the other. Thus it is that there are many prob- 
lems that at first hand might appear to be strictly 
retail problems or strictly manufacturing problems 
that actually can best be handled by cooperative 
effort with the wholesaler. That the retailers and 
wholesalers are taking this broadminded view of 
the situation and putting it into effect is exempli- 
fied by the action at the annual when retail in- 
terests presented certain suggestions in the form of 
resolutions and which, after some discussion, 
were approved by the National Wholesale Lumber 
Dealers’ Association. 

One of these suggestions, approved, set forth 
that the wholesalers’ responsibility does not end 
with placing orders with manufacturers but that 
there is a moral obligation that the wholesaler shall 
fulfill orders taken in good faith regardless of 
what the manufacturer does. Of equal import- 
ance was the recommendation, which was also ap- 
proved, to the effect that the retailers in the spirit 
of justice and fair play agreed that complaints of 
cancelation of orders by reason of rise or fall in 
market price shall be acted on by an appropriate 
committee and if an order is canceled purely be- 
cause of market decline and without a reason the 
offender shall be asked to resign membership in 
the retail association. 

Another significant action of the wholesalers was 
the condemnation of indiscriminate use of transit 


cars with the stipulation that the resolution should 
not be applicable where no abuse of the reconsign- 
ment privilege is contemplated. The wholesalers 
also recognized the contention of the retail lum- 
bermen that they should not be asked to pay for 
lumber before arrival. The retail representatives, 
on behalf of retail associations concerned, on their 
part stated that where members were not in posi- 
tion to discount on arrival of car they would be 
urged to give trade acceptances. 

Thus does the National Wholesale Lumber Deal- 
ers’ Association show that spirit of broadminded 
coéperation that renders certain its bright future 
and secure place in the lumber industry. 
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Cost Accounting Not Yet 
Properly Appreciated 


A great deal has been said of late regarding the 
importance and value of proper cost accounting, 
and undoubtedly it has had its effect upon the 
minds of many people. That it is unappreciated 
im certain quarters is, however, indicated by a little 
incident which occured this week. R. M. Rickey, 
cost accountant of the Southern Pine Association, 
was on his way to Washington accompanied by 
two suit cases, one of them containing his usual 
personal travelling paraphernalia and the other 
filled with cost data which had been acquired only 
at a great deal of trouble and expense. 

Mr. Rickey arrived in Washington minus one 
of these suit cases; and his unknown travelling 
companion selected the one which contained his 
clothes! 


Noted Economist Expects 
Continued High Prices 


Brief editorial reference was made in the March 
15 issue to the study of the price situation by 
Irving Fisher, professor of political economy 
at Yale University, which has been sent out 
by the United States Department of labor. 

It is interesting to follow Professor Fisher’s line 
of thought thru this article. He is discussing the 
general price level and compares individual price 
variations to the fluctuating waves of the ocean 
which do not affect its mean level. Back of those 
individual influences which have their local or 
temporary effect there appears to be some great 
force that has affected all prices. In his opinion 
this is a direct result of the great increase in the 
volume of money; by that meaning both gold and 
the volume of credit based upon it. The general 
principle holds that if the volume of circulating 
medium doubles the general prices of commodities 
as measured in money will increase in a similar 
proportion, There was such a general price ad- 
vance in the sixteenth century because of the great 
volume of gold and silver secured from the New 
World mines, The period between 1896 and 1914 
registered another price increase. During that 
period new rich gold fields were developed in Col- 
orado, Alaska and South Africa and the produc- 
tion of gold was materially increased and its cost 
was lessened by the development of the cyanide 
production process; and there was also a vast ex- 
tension in the use of bank credit as a substitute for 
the actual circulation of money. 

That our volume of circulating medium is rel- 
atively great at this time is, of course, well un- 
derstood, but it is not so well known or realized 
that the proportion of credit circulation to actual 
gold foundation has decreased rather than in- 
creased. Our normal ratio of gold to credit is 
about 9.6 percent, which means that 96 cents worth 
of gold affords sufficient basis for $10 worth Of 
credit. At the present time this ratio is 15.3 per- 
cent. On Jan, 30 of last year the gold re- 
serve of the Federal Reserve Banking System was 
more than three times as large as four years pre- 
viously under the old system of this form of bank- 
ing. During this period, however, the volume of 
credit instruments increased from a little over $6,- 
000,000,000 to not quite $12,000,000,000, or less 
than twofold. 

To put it in another way, our banks now hold 
about $700,000,000 of gold reserve in excess of 
legal requirements. Our credit superstructure 
could be enlarged 70 percent upon this foundation. 
We are accustomed to speak of money as being in- 
flated at this time, and this is true if we are com- 
paring it with its former volume, but by no means 
true in relation to its foundation of actual gold 
reserve, 

There might be a reduction in the volume of 
our circulating medium either thru a reduction in 
the volume of gold or thru a decrease in the vol- 
ume of credit instrument circulation. We are not 
likely to lose any part of our gold reserve, however, 
thru our people returning to its use for actual 
money payments in place of the use of checks and 
other commercial paper. Our present relation to 
world trade appears to insure that the flow of gold 
will for a long time be toward us instead of away 
from us. 

There is to be a further extension of credit thru 
the floating of another Liberty loan which will 
have this effect whether subscribers pay for their 
bonds in full or arrange for instalment payment 
loans at the banks. These bonds and those al- 
ready afloat are also excellent collateral for bank 
loans and thus tend continuously to expand the 
volume of credit. The borrowings of foreign gov- 
ernments also have this same effect in increasing 
the volume of credits, while their use of the pro- 
ceeds for the purchase of our goods also has its 
stimulating effect upon price levels. Commercial 


financing in many directions has given way to 
war’s financial needs, and remains to be cared 


for. This credit expansion is not confined to the 
United States. The use of bank deposits and 
bank checks is being rapidly extended even in far 
away countries like India and China. 

These are the facts upon which Professor Fisher 
bases his prediction that the present price levels 
will stubbornly resist all efforts of the buying pub- 
lic to bear the market by holding off for lower 
prices. He considers this new price level a stub- 
born reality that must be accepted. When the 
business world realizes this things will move along 
in a manner entirely satisfactory to the manufac- 
turer, the merchant, the consumer and the wage 
worker, 


Home Building Campaigns Need 
Positive Salesmanship 


In much of the propaganda literature now being 
used to stimulate home building there appears a 
certain note that has elements of danger to the 
success of the campaign. From a study of the 
reasons that keep people from building lumbermen 
have found that many of them are unsound, so in 
their advertising they marshal such reasons and 
proceed to prove why notions about falling prices 
are not well founded. Arguments like these sug- 
gest fight. While facts, figures and logic tell the 
salesman’s story they do.not change the antag- 
onistic attitude of the customer that has been 
aroused by argument. The value of such facts in 
salesmanship is open to doubt, for it has been 
noted that the human mind is more moved by posi- 
tive suggestion than by argument. What the lum- 
berman wants to do is to make people forget such 
reasons for not building. If the salesman makes 
a mountain out of a mole hill the customer will 
undoubtedly do the same, and no one forgets rea- 
sons for not buying by arguing about them. 

The ‘‘prospect’s’’ objection that he can not 
afford to spend the money now for an article really 
means that he does not care to spend the necessary 
money for an article for which the salesman can 
arouse no more desire in him than has yet been 
aroused. Objections indicate a lack of sufficient 
desire, for the customer whom the salesman has 
not impressed sufficiently to prompt his buying 
almost invariably endeavors to qualify his refusal 
with a reason. When objections to present cost 
are voiced, therefore, the salesman must realize 
that he has not made his prospect really want a 
new home or barn. Obviously the thing to do is 
to increase the prospect’s desire. 

Let it be remembered that when a man is de- 
sirous enough of building he will kill off his own 
objections and be just as eager to find reasons 
to excuse his buying as he was to excuse his refusal 
to buy when he wanted the article less earnestly. 
The fundamental principle underlying the crea- 
tion of such desire, for which special methods may 
be worked out for the sale of lumber for any build- 
ing or piece of construction, is to show the cus- 
tomer how he will profit by the purchase. 

That word ‘‘profit’’ leads to another thought in 
connection with present methods to promote build- 
ing. It is a fact that before a customer will ac- 
cept a salesman’s proposition the caller must ap- 
peal to the prospect’s selfishness by showing him 
what he will get out of it. Appeals to patriotism, 
to employ returned solciers, to keep wages high, 
to maintain prosperity, are weak when one con- 
siders that they ask for sacrifice and when the 
salesman realizes that the reason for hesitation of 
the person of moderate means is that he wants 
prices to come down so that the money which he 
has can be exchanged for a greater amount of the 
things he wants. Such appeals are particularly 
weak when made by the person who will derive 
a profit from the sale made thru a response to them, 
While it is true that ‘‘patriotism has not ad- 
journed’’ it is equally true that Secretary Glass in 
making his preparations for the flotation of the 
Victory Liberty loan is giving full attention to 
the advisability of having the new bonds bear a 
higher rate of interest. The business man who 
puts himself in a begging attitude thru such ap- 
peals to the altruism of his customers takes the 
weakest attitude toward his prospect that any 
salesman could take. The fact is that the appeals 
that are strongest in moving men to action are 
positive suggestions as to ways and means of look- 
ing out for their own interests first. 


THE CHIEF reason for locating sawmills near 
timber is to avoid the cost of transportation on 
the waste represented by slabs and defects. Much 
of this elimination of waste can be secured, how- 
ever, without reducing the log to the eventual lum- 
ber size, and a large western manufacturer of 
Douglas fir is reported to be planning the sawmill- 
ing of fir upon the Atlantic coast from square tim- 
ber transported by the way of the Panama Canal. 
That the idea is entirely practicable is indicated 
by the fact that lumber in considerable quantities 
has been exported in the form of flitches that are 
resawn into smaller sizes in England or Europe. 


Readers Comment Upon Omission 
in League Constitution 


Upon one of the editorial desks of the AMERICAN 
LUMBERMAN is a rather bulky sheaf of letters of a 
type unusual in the business correspondence of a 
trade journal. The letters are from men in many 
walks of life, including lumber dealers, manufac- 
turers, editors, and clergymen and laymen, both 
Protestant and Catholic. This voluminous corre- 
spondence results from an editorial entitled ‘‘A 
Serious Omission in the League of Nations Plat- 
form’’ appearing in the AMERICAN LUMBERMAN of 
Feb, 22, which has been widely reproduced in daily 
and weekly papers, both secular and religious. 

In view of the widespread interest which this edi- 
torial seems to have aroused, the AMERICAN LuM- 
BERMAN deems it not out of place to share with its 
readers a few representative extracts from the mass 
of letters received, which, it may be added, almost 
unanimously endorse the position taken by this 
paper; namely, that the omission from the platform 
of the league of any recognition of the Divine 
Ruler of nations is a deplorable departure from the 
precedents established by the founders of this re- 
public and adhered to thruout its history. True, 
America alone does not constitute the league, but 
it has a voice and influence second to none, and in 
the opinion of many thoughtful and patriotic per- 
sons its voice should be heard upon this important 
phase of the subject. If it be true that recogni- 
tion of moral responsibility to God conduces to 
good citizenship and a healthful state of society— 
and the specifie repudiation of such responsibility 
by the dangerous and criminal elements that 
threaten the very foundations of society supports 
the premise—then the absence of national and in- 
ternational recognition of that truth becomes a 
source of weakness. 


In case the omission to which attention has been 
called should not be rectified in the final draft of 
the league’s constitution, the implied repudiation of 
God as having any hand in the destinies of nations 
will be hailed with special satisfaction by the rep- 
resentatives of the destructive and criminal classes 
whose creed is: ‘Down with religion, government 
and capital,’’ and with deep regret by all who be- 
lieve that the need of the hour is not a further 
loosing of the bonds of moral responsibility but a 
trumpet call to righteousness, justice and the other 
fundamentals of the Christian faith. 


The top letter of the pile referred to in the open- 
ing paragraph is from John R. Mott, of New York, 
to whom President Wilson once tendered the post 
of ambassador to China, and who is widely known 
as one of the foremost laymen of America, Mr. 
Mott’s letter is brief but pointed, closing with the 
words: ‘‘I have read this striking editorial with 
the keenest satisfaction.’? 


Next happens to come a letter from F. A. Good, 
a lumber retailer at Cowles, Neb., who writes in 
part as follows: 


That editorial in a recent issue of the AMPRICAN 
LUMBERMAN entitled “A Serfous Omission in the 
League of Nations Platform” is certainly a timely, 
conscience stirring call from a heart big enough to 
recognize God in the hour of victory. Mostly we cry 
out to God in distress and in triumph are quite self- 
sufficient. I was super-pleased to find the article 
reproduced practically in full, with favorable com- 
ment, in the Literary Digest of March 22. To me 
your publication has at times appeared a trifle cold— 
so filled with trade news, statistics and “brass tacks” 
that the personalities of its publisher and editors are 
only glimpsed ‘as thru a glass, darkly.’”’ This inno- 
vation of yours rather warms my heart to you 
anew. * & # 


R. M. Downie, secretary and general manager of 
the Keystone Driller Co,, Beaver Falls, Pa., writes 
in part: 

It was a great satisfaction to see in a trade paper 
an editorial such as yours upon the propriety, or 
necessity, of recognizing God in the League of Nations’ 
constitution. I thoroly agree with you that “back of 
the league must be God, if it is to stand,” 


Space will permit only the following additional 
expression of opinion, from Rev. Charles H. Wha- 
len, pastor of the Williamsville (N. Y.) Methodist 
church, who writes in part: 


It was with great satisfaction that I read your edi- 
torial, reviewed in current issue of the Literary Digest, 
relating to the acknowledgment given to the presence 
of God in the history of the world, and the lamentable 
lack of that acknowledgment in the deliberations of 
the peace conference in Paris. This writer has been 
watching the conference with aching heart, for the 
fatherhood of God and the brotherhood of man have 
had little or no recognition by the participants in the 
conference that has the future of the world before it. 
You are to be commended for this editorial. At 4 
time when so little notice is taken of the good things 
that appear in the periodicals of the country I feel 
that you should be recognized for this piece of Chris- 
tian preaching and I have gained a great deal of 
inspiration from the fact that it appeared in a trade 
journal. 
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QUERY AND COMMENT 


TELECODES STILL IN DEMAND 

We are anxious to secure a copy of the AMBRICAN 
LUMBERMAN Telecode and are willing to pay $3 for a 
second hand copy in good condition.—INquiRry No. 87. 

[The lessened demand when the last edition of 
this work was exhausted did not appear to warrant 
bringing out a new edition, but a scattering de- 
mand for it still persists. If more than one copy is 
offered to the above inquiry the AMERICAN LUMBER- 
MAN will be glad to take them up at the price men- 
tioned if in reasonably fair condition —Hp1Tor. } 





NAME OF AN UNCOMMON WOOD 
Kindly advise us the name of the American wood 
corresponding to the British term of orham wood.— 
Inquiry No. 46.. 


[The French name for elm is orme. Some Eng- 
lish cabinet maker at some time in the distant past 
corrupted this to orham and with true British 
tenacity clung to the mistake until it became fixed 
in the terms of the trade. The elm known by this 
name comes from Canada, is used for church seats 
and other purposes, and is described as of coarse 
and open grain and light brown color. Our in- 
quirer can guess as closely as ourselves what bo- 
tanical variety of elm would be thus described.— 
EpITor. | 





SHOULD PAINT BE USED IN THIS CASE? 


On account of the lack of snow, we were unable to 
get in our entire cut of hardwood logs this winter, and 
were therefore obliged to leave a considerable amount 
in the woods. ‘They consist principally of beech and 
birch and some maple, and we are considering the 
advisability of painting the ends to check deterioration. 

We would appreciate your advice on this subject, and 
whether in your opinion if this method has merit, and 
if not, what you would recommend.—INquiry No. 95. 


[The painting of the ends of logs in order to 
prevent end checking is widely practiced and has 
the desired effect. End checking is caused by the 
ends becoming seasoned more rapidly than the in- 
terior of the log a short distance back from the 
ends. The end wood shrinks but can not shrink as 
a unit because held by the wood in the rear, which 
not seasoning so rapidly, of course does not shrink 
so rapidly. The shrinkage at the ends, therefore, 
can take place only thru extensive checking. A 
coat of paint practically closes the end pores and 
tends to equalize the seasoning thruout the log 
by retarding it at the ends. 

It is very doubtful, however, whether it would be 
desirable to paint the ends of birch and maple 
logs left in the woods. These woods, and maple 
especially, have a tendency to become dozy at the 
ends, and this tendency would probably be in- 
creased by end painting. It might perhaps be 
possible to develop a mixture of creosote and some 
base like red lead which would both protect against 
end checking and at the same time protect the 
ends against the fungicidal action which causes 
dozing. Only experience would show, however, 
just what results might be secured and the AMERI- 
CAN LUMBERMAN prefers, therefore, to submit the 
entire problem to those readers who have had 
actual experience. 

Will they “not kindly contribute of their knowl- 
edge for the benefit of this anxious inquirer ?— 
EpDITor. | 


HARD AND SOFTWOODS AGAIN DEFINED 


Can you advise us who holds title to the chestnut 
standing timber covered by the following: 

“A purchased from B all the hardwood standing tim- 
ber on a certain tract of land. A has begun to cut and 
remove same. B refuses to let A cut and remove 
chestnut and basswood timber from said tract, claim- 
ing these woods are softwoods and are not covered by 
the purchase.” 

The contract involves a considerable amount and 
would be glad to hear from you.—INquiry No, 65. 


[The above inquiry comes from the State of New 
York. B is wrong in his contention to the extent 
of the 3-em space which the printer uses as a sepa- 
ration between words. Chestnut and basswood 
are soft woods, as anyone knows who has attempted 
to work them with tools; but they are not soft- 
woods, because softwoods include only those from 
coniferous trees. All deciduous leaved trees are 
hardwoods, both by the long established customs 
of the trade and by the recognition which the 
courts invariably give to such well established cus- 
toms. 

There undoubtedly have been multitudes of de- 
cisions upon this particular point. For some rea- 
son, however, it is not covered in the chapter de- 
voted to legal definitions of lumber terms in Kin- 
ney’s ‘‘Essentials of American Timber Law,’’ 
1917, and it does not seem to be anywhere covered 
in ‘‘Law for Lumbermen,’’ a digest of legal de- 
cisions published by the AMERICAN LUMBERMAN 
in 1902 and now out of print. The AMERICAN 
LUMBERMAN some years ago in discussing this 
definition said: 


On the authority of the Forest Service and of the 
AMERICAN LUMBERMAN recently it was held in the trial 
of a case in Mississippi that the evidence introduced in 
support of the distinction set forth was sufficient t 
justify the practice. ‘. 

This particular discussion of the case was re- 
printed in the AMERICAN LUMBERMAN’s ‘‘Curios- 
ity Shop’’ on page 99. 

The AMERICAN LUMBERMAN concludes that the 
chestnut and basswood timber in this instance be- 
longs to A and his rights may be enforced in the 
courts—unless it happened that in the contract 
the word ‘‘hardwood’’ was written as two distinct 
words.—EDITOR. | 


CONVEYING PROBLEM 

As a subscriber of your valuable paper, I take the 
liberty to write to you about my transportation problem 
and beg your kindness to direct this letter to the 
proper person that will take up this proposition because 
I don’t know to whom to write. 

The land where I am located is shaped in the form 
of the enclosed sketch, and I want to use a narrow gage 
track and small cars with a gasoline motor for hauling 
lumber to the railroad but I wish to have the motor, 
if possible, with hoisting attachments. 

In a few words, I should like to have a motor that 
will take five small empty cars, reach the ridge and, 
hooking itself solid on the ground by a cable, send 
down the cars after the cars are in the low ground. 
The motor sustained by the cable, runs down leaving 
the cable and taking the cars into the woods to be 
loaded. On coming back the motor first going up will 
haul the cars one by one on top of the ridge and, after 
taking the cars to the station and changing cars, will 
be loaded with 42.7x8—8 ties weighing 2,500 kilograms 
more than the weight of the car, or two cars coupled 
together, 

I have the track and can buy the turntable to revolve 
the motor. The factory must furnish the motor, the 
cable and all the accessory iron parts to hook the motor 
to the ground. 

On this proposition I should like to know which 
would be the maximum inclination of the grade, the 
power of the motor and the cost of it.. 

Here where I am located there is plenty of timber 
and Mexican longleaf pine, but near the railroad it 
has been cut and every piece of timber land has the 
condition I have indicated.—INQuiry No. 72, 


[The above inquiry comes from Chihuahua, Mex- 
ico, It is unnecessary to reproduce the rough 
sketch enclosed, which probably is not an exact 
reproduction of the situation in any event. It 
shows a level distance of 5 kilometers from the 
railroad station to the top of the steep decline to 
the lower level. This would be approximately 4 
miles. The line representing the decline is drawn 
at an angle of about 60 degrees descent and is 
also about 5 kilometers long according to the 
sketch, which, in this particular case, is probably 
exaggerated. The mill is represented as 2 kilo- 
meters or 114 miles back from the foot of this in- 
cline and the timber land is an indefinite distance 
farther back beyond the mill. 

According to the mechanical contrivance which 
our inquirer has figured out, the engine or motor 
car would have to be equipped with two hoisting 
cables, one near the rear or next the cars, equipped 
to let the cars down, while the motor is firmly 
anchored at the top of the incline, and the other 
to be used in turn to let the motor itself down by 
unwinding the cable from the winch while the 
other end of the cable is anchored at the top of 
the incline. Inasmuch as each winch according to 
the sketch would have to be equipped with four 
miles of cable and the cable would have to be of 
sufficient size to support its heavy load on so steep 
a grade, the entire proposition arranged in this 
way appears impracticable. It would not be pos- 
sible to maintain direct physical connection be- 
tween the line of railroad on the tableland and the 
line of railroad at the bottom of the grade by any 
such means as here described. Each would have 
to be operated with its own rolling stock equip- 
ment and the elevation of the mill product would 
have to be accomplished by an overhead cable way 
system taking the lumber in unit packages and 
dropping it into the cars at the top of the in- 
cline. 

The above is suggested as a possible solution of 
the problem. It is by no means certain that it is 
the best engineering solution. It depends largely 
upon the estimated volume of material to be 
brought out over which the original cost of trans- 
portation investment can be spread. It might be 
possible to construct a line of road up the incline 
by ascending in an indirect way which would re- 
duce the grade to a percentage which a geared lo- 
comotive could negotiate. Such a roadway could 
be constructed partly by blasting into the rock 
face of the incline and partly by trestle work, for 
which, of course, there is an ample supply of tim- 
ber easily available. 

With the above suggestions this conveying prob- 
lem is referred to those engineering concerns that 
make a specialty of difficult problems of this sort. 
—EDITor. ] 


BRINGING THE SOLDIERS HOME 


I enclose herewith letter from Mr. W. B. Knapp, 
of the Mershon, Eddy, Parker Co. at Saginaw, Mich., 
commenting on my letter to you relative to the return 
of the 20th Engineers.—S. B. Barwick, manager Long- 
Bell Lumber Co., Chicago, Ill. 


[The letter referred to was addressed to Mr. 
Barwick by W. B. Knapp, sales manager for the 
Mershon, Eddy, Parker Uo. at Saginaw, Mich., and 
reads as follows: 


We fully endorse the views you express in the article 
published in the AMBRICAN LUMBERMAN under date of 
March 8 relative to the 20th Hngineers, 

A young man from our office is in Company 6 of the 
20th Engineers, and we have been endeavoring to hold 
his place open in view of the fact that he was loyal 
enough to enlist, but it is hard to tell how long we 
shall be able to do so. It seems a shame for a young 
man to be retained in a service of that kind when he 
could be doing much more good for himself and his 
fellows if he were to pursue the occupation for which 
he was training. 

The young man to whom we refer is a salesman 
and is very good in that line. 


It now seems probable that the demands in this 
direction are having their effect, and it is an- 
nounced that Forest Engineers are soon to be 
brought home.—Eb1Tor. } 





WORKMEN’S COMPENSATION ACT 


What, if any, information can you give us regarding 
the National Workmen’s Compensation Act Bureau? 
Would like to have the address of this bureau.— 
Inquiry No, 88, 


[The above inquiry probably refers to the Fed- 
eral Workmen’s Compensation Commission which 
was appointed by President Wilson on Jan. 5, 
1917. Dr. Riley Little, of Swarthmore, Pa., was 
appointed for six years, Mrs. Frances C. Axtell, 
of Bellingham, Wash., for four years, and John 
J. Keegan, of Indianapolis, Ind., for two years. 
The commission maintains branches in each State, 
but no other information regarding its activities is 
at hand.—Eprror. | 


INTERESTED IN WOODEN TOYS 


If you know of any publication on wooden toy manu- 
facturing and small woodworking machinery for same 
purpose, will you not please help me? 

I would also appreciate receiving names of toy 
making machine manufacturers aud trade magazines, 
if there are any.—INquinry No. 61, 


[The above inquiry comes from the Pacific coast, 
from a man connected with a large lumber manu- 
facturing concern. The AMERICAN LUMBERMAN 
knows of no book giving information on the manu- 
facture of wooden toys and it is probable that this 
information would need to be developed from a 
study of the wooden toy market and the class of 
goods offered. 

Also, as far as is known the manufacture of 
wooden toys requires and uses no_ specialized 
machinery of any sort. The ordinary line of wood- 
working machinery includes a sufficient variety to 
convert wood into nearly any form or shape re- 
quired. The only exception to this statement is a 
wood finishing machine which was developed by a 
toy factory in Pennsylvania which was adapted to 
applying a cost of paint or varnish to pieces of 
wood passed thru the feeding rolls of the machine. 
This particular manufacturer of toys is now out of 
business and it is not known that this machine is 
available, altho it did very materially economize 
in the finishing of wooden surfaces for toy material. 
—EpiTonr. | 





GLOSSARY OF LUMBER TERMS WANTED 


Please advise me where I can secure a list of the 
lumbermen’s terms such as S28, D & M etc. and their 
meaning.—INQuiry No, 44, 

[The AMERICAN LUMBERMAN knows of no place 
where there may be found a list which is at all 
complete of the terms and abbreviations used in 
the lumber industry, and particularly of the more 
common and generally understood ones such as 
those mentioned above. As a matter of fact, new 
abbreviations seem to be constantly creeping in. 
A Chicago lumber concern recently received an 
order for southern pine ‘‘F. O. K.’’ which proved 
something of a poser altho one ingenious mind 
suggested that it might perhaps be intended to 
mean ‘‘ free of knots.’’ 

The Forest Service has issued a rather compre- 
hensive glossary of the terms used in forestry and 
logging as bulletin No. 61 of the Bureau of For- 
estry published in 1905. Whether copies are still 
available the AMERICAN LUMBERMAN can not state 
at this writing. It would be of real service to the 
trade if it should attempt to extend that bulletin 
into one covering lumbering, lumber grades and the 
more common lumber products.—EbITor. } 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS 


The general business situation continues to im 
prove gradually and all interests agree that the 
most dangerous stage of the transition period al 
ready has passed and that the outlook, from a do- 
mestic standpoint at least, altho as yet not as clear 
as could be desired, is most encouraging. The chief 
present obstacle to a swift recovery of industrial 
and commercial activity is the uncertainty that at- 
tends the peace negotiations at Paris. So long as 
a definite peace has not been signed, hesitation and 
uncertainty will rule Kurope especially, and pre- 
vent any real start on reconstruction there and re- 
sumption of ordinary international business rela- 
tions. This of course will reflect strongly on the 
American situation, for the future prosperity of 
American industries will in large measure be de- 
pendent on the volume of foreign trade, which, as 
indicated, can not develop greatly until the rela- 
tions between nations have been adjusted. The 
average business man, both here and in Hurope, 
realizes this and, fearing a prolongation of the 
present inactivity and the many evils, including 
growing labor unrest, that would result, grows ex- 
ceedingly impatient with delays in concluding peace. 
Many interests are also voicing their anxiety over 
what they claim to be excessive terms for Germany ; 
for that country has declared absolutely that it will 
sign no peace going further than President Wil- 
son’s fourteen points. If the peace terms pre- 
sented to Germany are too drastic, and if it re- 
fuses to sign, they feel that many complications 
are inevitable and that it is impossible to conjec- 
ture what would happen. Hence any real resump- 
tion of international trade is not likely until the 
future is considerably clearer than it now is, which 
of course will retard the domestic activity more or 
less. Yet, as stated, domestic business conditions 
are bettering constantly, and altho no actual boom 
is expected in any line during the year the busi- 
ness world looks forward to a comfortable volume 
of trade. 


* * ” 


A slight improvement in demand for both rough 
and dressed North Carolina pine stock is noted, 
most of it coming from nearby territory but little, 

either in the way of actual busi- 


NORTH ness or of inquiries, as yet from 
CAROLINA the North and East. The yards 
PINE there, as is evidenced also in other 


woods, are not buying a single stick 
ahead, notwithstanding the fact that spring is 
at hand. It is the better grades that are moving, 
low grades remaining inactive and threatening to 
remain 80, because of the lack of demand from box 
manufacturers, who are the principal consumers of 
this class of stock. It looks as if the North 
Carolina pine men would better get out and find 
new uses for their low grades and then carry thru 
a selling campaign. Prices on the better grades 
are strong and the millmen are sitting tight. They 
are not disposed to force their product on the 
market by giving any concessions, altho a few of 
them are forced to do it in order to move accu- 
mulating stock. Production remains very small, sev- 
eral additional mills having been reported to have 
closed down during the last two weeks, with many 
of the smaller mills operating only half time. 
During the week ended March 15, forty-seven mills 
reporting to the North Carolina Pine Association 
produced .only 7,300,000 feet, or 43 percent of 
normal and slightly less than during the previous 
week, Shipments showed a decline of about 2,000,- 
000 feet as compared with the week previous, 
amounting to only 62 percent of the production, 
while orders showed an increase, of over 1,500,000, 
to 78 percent of actual production. 


* * * 


This week interest has been centered upon the 
conferences on lumber prices held in Washington 
and, as might be expected, some business, especially 
at the distributing centers, is held 
up temporarily until a decision one 
way or another has been reached. 
Dealers generally regard the con- 
ferences with a measure of relief, believing that 
whether the price is moved up or down or remains 
stationary an official finding will remove all un- 
certainty from the consumers’ minds and thus have 
an immeasurably beneficial effect on the market. 
Tn the meanwhile clearing skies and receding waters 
in some sections of the southern pine belt have 
made possible an increase in production, and mill- 
men generally report a satisfactory and somewhat 
heavier volume of orders on their books and a reg- 
ular movement of shipments. In this connection it 
is interesting to note that Walker D. Hines, di- 
rector general of railroads, has answered inquiries 
as to whether the Railroad Administration contem- 
plated a reduction in freight rates on building ma- 
terials to the effect that no such reductions are 
being considered. In other sections logging has 


SOUTHERN 
PINE 


been further curtailed by additional rainfalls, cre 
ating an actual log shortage and in some cases 
necessitating temporary suspension of mill opera 
tions. This having been a condition for some 
weeks, stocks in these sections are now badly broken 
and a large volume of business is said vainly to be 
secking placement. The reluctance of the mills to 
take on business for future delivery has stiffened 
the market considerably and the last two weeks 
have witnessed a slight advance in prices. As an 
index to conditions at distributing centers may be 
taken the reports sent by members to the Yellow 
Pine Wholesalers’ Association, the majority of 
which state that order files have been considerably 
increased since Feb. 1 and that the market is much 
stronger with the better demand. While most of 
the present call for stocks comes from the country 
trade, these reports show that there has been a con- 
siderable expansion in the city trade lately and a 
heavier industrial consumption. The prospects are 
very bright, and the belief is expressed that with 
easing off in prices for most building materials 
other than lumber, with better labor conditions and 
good building weather lumbermen may look ahead 
to a period of great building activity and conse- 
quent prosperity. . During the week ended March 
21, 163 mills reporting to the Southern Pine Asso- 
ciation produced 74,640,400 feet, compared with a 
normal production of 100,050,676 feet; shipped 
70,699,332 feet and received orders for 63,014,622 
feet. 


* * * 


A good demand for hardwoods of practically all 
species is reported from all production and distribu- 
tion centers, with order files gradually growing 
larger and larger. This, 
coupled with a decreased pro- 
duction due to continued un- 
favorable logging conditions, has had the effect 
of stiffening the market considerably. The log 
question is becoming serious, and it is predicted 
that the shortage will become even more acute than 
it now is before it is relieved. Many mills are al- 
ready closed down on this account and others have 
had to curtail their production considerably. <A 
notable example of this is a mill in Memphis ter- 


HARDWOODS 





Did you set your clock ahead one 
hour March 30? Keep up with the 


time. 








ritory that normally operates five saws and now 
has work for only one. In the meanwhile ship- 
ments are quite heavy, and the effect on stocks is 
evident. The industrial demand for hardwoods is 
growing constantly, the furniture and automobile 
industries being among the heaviest takers. There 
is also a growing demand for building lumber, 
which the manufacturers expect to increase con- 
stantly from now on. Also there are more numer- 
ous foreign orders and inquiries, and as this trade 
is reported to be opening up rapidly there re- 
mains no question as to business from this source, 
but as to stocks with which to meet it. The con- 
ferences on lumber prices at Washington have had 
no disturbing effect on the hardwood market and 
the manufacturers feel assured that, because of 
conditions, there can be no lowering of hardwood 
prices, but that, if there is any movement at all, 
it is bound to be upward. 


* * ~ 


The country trade in northern pine is quickly 
awakening with the approach of spring, the farm- 
ers undertaking much improvement work on their 
properties and creating a good de- 
mand for barn and silo stock and 
general construction material. The 
city trade also shows a tendency 
toward early improvement, as more and more build- 
ing is being undertaken and will undoubtedly be 
stimulated by the lower prices for certain build- 
ing materials already in force or on the way. The 
mills sueceeded in getting more logs out of the 
woods during the winter than were expected and 
everything indicates that they will have a busy sea- 
son. During the week ended March 15, ten mills 
reporting to the Northern Pine Manufacturers’ 
Association produced 1,817,058 feet of lumber, com- 
pared with a production of 1,444,705 feet during 
the previous week. The shipments amounted to 
4,044,303 feet, compared with 3,835,631 feet during 
the foregoing week, and orders were received call- 
ing for 3,266,046 feet. 


* * * 


NORTHERN 
PINE 


Cypress distributers in practically all wholesal- 
ing centers outside of the extreme East report a 


steadily growing demand and numerous inquiries 
going their rounds. Most of the 
present business comes from the 
country districts, but city trade 
also is picking up most enecouragingly and all in- 
dications point to a future briskness of trade. 
There is, however, no speculative buying, most 
of the business being mixed-car lots for round 
ing out stocks. The industrial demand also shows 
signs of improving and appears promising. The 
demand from the East as yet is spotty and incon- 
sequential, as is the case of all the construction 
woods. Some small advances in prices are report: 
ed to have been made by various manufacturers, 
without interrupting the buying movement. 


* * a 


CYPRESS 


The volume of orders received by the western 
pine manufacturers of the Inland Empire indicates 
that there is a fair building activity in the dig- 
tricts served by them, and as a 
constant increase in building is ex- 
pected as the season advances they 
are optimistic over the outlook. 
Prices are unchanged and firm under the steady 
demand. During the week ended March 15, thirty- 
five mills reporting to the Western Pine Manufac- 
turers’ Association produced 12,736,284 feet, com- 
pared with a normal production of 28,400,000 feet. 
The shipments amounted to 15,011,866 feet and the 
orders received to 12,425,000 feet. Conditions in 
the California white and sugar pine industry con- 
tinue excellent and the manufacturers are well sat- 
isfied with present and prospective conditions. 


WESTERN 
PINES 


* * * 


Inquiries for Douglas fir are increasing in num- 
ber, manufacturers report, and a yery fair trade 
is expected to develop this spring. In this ex 

pectation there has been a general 
DOUGLAS resumption of cutting thruout the 
FIR fir belt, with the mills having un- 

dergone a general overhauling and 
ready for a long run whenever the demand war- 
rants, In the meanwhile, however,altho ready for 
business the manufacturers are not overly eager to 
aecept orders at the present level of prices, be- 
cause they say that the cost of production is out 
of line with the level of the market. Their hope 
is that when the railroads reénter the market 
after their extended period of absence, when the 
foreign business comes to hand in greater volume 
and when the country’s building program is se- 
riously started, prices may respond under the 
pressure and advance to a point where the effort 
of production is compensated for in a measure at 
least. During the week ended March 15, 124 mills 
reporting to the West Coast Lumbermen’s Asso- 
ciation produced 64,668,232 feet, compared with 
a normal production of 80,198,000 feet; shipped 
57,575,719 feet, and received orders for 67,097,603 
feet. 


* * * 


The home building campaign is spreading widely 
and is gaining increasing momentum, reports from 
all sections of the country indicate. That now is 
the time to build is being preached 
by every truly progressive lumber 
retailer and by other interested 
agencies thruout the country, and 
results are becoming more and more marked. The 
hesitation of the publie to build, because of im- 
aginary high prices of lumber, is gradually being 
dispelled as the facts are placed before it and 
it is being made to realize that lumber is low in 
price and that lower prices will be a long time in 
coming, if they ever do, because of the funda- 
mental conditions governing lumber’s value. 
Doubtless there have been building materials that 
have been proportionately too high during the 
war, but not lumber; and these are now declining 
to more reasonable levels. But while the home 
building campaign already has reached a stage 
where it begins to show some results, this is no 
time to lessen the pressure and permit the good 
work just started to cease. A thing of the nature 
of a home building campaign, even tho a home is 
the subject closest to the human heart, can not 
be expected to be planted and grow roots under ten- 
der care and then spring up and flourish by itself. 
It will require constant nourishment and atten- 


CURRENT 
FACTORS 


‘tion in order to grow into a big thing and bring 


real results. People can not, altho their interest 
once has been started, be depended upon to main- 
tain it, and in many cases they lose it unless they 
are constanly approached, personally or thru the 
printed page, upon the subject. Therefore it is 
up to the retailer who has participated in the cam- 
paign to keep right on campaigning with all his 
energy, and up to the retailer who has not par- 
ticipated to jump into the fight now and help push 
the good cause along. 
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Some Pertinent Suggestions on Building Finance 


AMERICAN LUMBERMAN, Chicago, Ill. 

Gentlemen: I was glad to hear from you. There is no adequate 
method whereby home building can be properly financed at this time. 

The manufacturer and retailer can and should do some constructive 
thing to decidedly increase the use of lumber each year. Each year’s 
sales must show a very substantial increase over the previous year’s 
sales or there is something lacking. 

Twenty-five cents a thousand feet cut annually, in the South, set out 
in a separate fund for business extension would be more than necessary 
to properly finance a department created by the Southern Pine bureau. 

If we can’t get the southern pine manufacturers to do this why not 
start it locally? I find in the larger cities of 10,000 population and up 
enough wideawake investors to finance a deal to sell houses on the 
same plan as victrolas, pianos, and furniture are sold. 

When the selling scheme was first suggested to ‘‘pay as you play’’ 
by the piano and victrola people the banker refused to help; today, the 
banker asks for his share of the mortgage notes on such sales. 

I notice that all of these selling plans properly handled make money 
for the investor and at the same time furnish for the buyer a service 
he is glad to avail himself of and pay a fair price for the service 
rendered. 

There is no chance for the investor to lose by investing in the stock 
of the ‘‘Liberty Home Builders’ Corporation.’’ This corporation is to 
vend a commodity easily sold—‘‘A Home.’’ 

A commodity that will increase instead of decrease in value. 

A commodity that can not be resold by the buyer until paid for. 

A commodity that can be insured to the last dollar against fire. 

A commodity that need only be sold to the choicest of the choice 
risks in the most prosperous communities in the United States. 

A commodity that is coveted by all renters and desired by all good 
citizens. 

A commodity that defends a ‘‘nation’s honor’’ in perilous times. 

What more could we ask of an investment? 

The ‘‘ building and loan’’ serves as well as it can, but right now it is 
too slow a process to help much. We want quicker action. We must 
seek the customer, have a house tied up in a neat package ready to 


months, the first payment being the first month’s rent. Make it safe 
for the investor and possible for the purchaser to meet the monthly 
payments and profit by signing the contract, and the lumber retailer 
will have all the business he can take care of. The manufacturer will 
have a job filling the increase in orders—and we will have a lot of 
contented home owners and tax payers, a credit to any nation. 

Right now is the best time to start something like this ‘‘Own a 
Home in One Hundred Months’’ plan, because the Government has 
educated the public in buying bonds on the payment plan. A lot of 
the expensive field work has been worked out by these bond and sav- 
ing stamps sale campaigns. 

Thousands of prospective home owners have been for some time 
systematically saving because they were solicited by a salesman that 
had something worth while to sell and offered it on a basis that the 
party solicited could not well refuse to buy. -Today many owners of 
bonds could not tell you just how they saved the money to mature their 
contracts. They are proud of the fact that they did meet their obli- 
gations and think well of the salesman that ‘‘sold’’ them. 

I have an idea that the intensive extensive campaign that the bond 
committee put on was responsible for the success obtained in the four 
bond drives. 

A sales campaign on selling homes will be a success if financed and 
promoted in the right way. 

Spring business is developing. The farmer is not hesitating, because 
he is very comfortable financially; some few in the towns and cities 
are in this position and are building now. The bulk of the trade will 
come from the country. 

Stocks are low and the retailer is having some difficulty in finding 
mills with stock sheets complete enough to give him prompt shipments 
and all the items on inquiry. 

Our wheat is 100 plus. Very little land left for corn and the season 
so late that practically no oats will be planted. Pasture is showing 
now. 

Have a large increase in cattle and hogs. 

Chicken houses selling like hot cakes. 

Yours very truly, 





deliver. Give this choice credit risk a chance to own a home in 100 


D. J. FAIR, D. J. Fair Lumber Co., Sterling, Kan. 














AMERICAN INDUSTRY, FINANCE AND TRADE 


Probably one of the most important develop- 
ments in the readjustment to a peace footing is the 
steel price cut, for this not only means an attempt 
at stabilizing of the costs of certain materials 
comprising the basis o1 a considerable volume of 
manufacturing but also of construction as well. 
What is needed just now is some indi¢ation of sta- 
bility in the price situation. Concessions are nec 
essary, wherever they can be made without seri- 
ously disturbing an industry, for the purpose of 
stimulating the demands and creating a feeling of 
confidence. Whether the steel industry has met 
the requirements in its price concessions remains to 
be seen. ‘ 

Steel manufacturers expect that the market for 
this class of material can be stabilized, temporarily 
at least, sufficiently to enable building to go ahead. 
Prices of steel, altho under Government control, 
have been abnormally high. The fixed price estab- 
lished by the Government was predicated on a war 
demand and at a time when the Government and 
the steel industry were using every means to in- 
crease production in order to supply munitions and 
war materials and were curtailing the less essential 
consumption of steel products. Necessarily these 
war time prices could not be maintained without 
injuring many enterprises. In fact, they were pro- 
hibitive in some lines of endeavor. 

The steel price cut, therefore, is regarded as a 
signal for speeding up construction. In our cities 
many large building enterprises have been planned, 
but the order to ‘‘go ahead’’ has been withheld 
because prices for materials were so abnormally 
high that capital did not feel justified in proceeding 
to carry out building plans, 

One effect of the cut in steel prices is the moral 
influence it will exert upon the building material 
dealers in the various cities. The stabilization for 
the price of steel for the greater part of the build- 
ing season for 1919 should be productive of in- 
creased activity all along the line. The inquiries 
which have been made at Washington have revealed 
some contradictory features, but these relate chiefly 
to supplemental materials and equipments. So far 
lumber price adjustments are still under consider- 
ation at the industrial board inquiry at Washington. 
Some buyers are holding off for a recommended 
price reduction, but strong lumber interests are 
advising their trade to get into the market at once, 
on the theory that a higher price level rather than 
a lower one may be the result of the inquiry, be- 
cause of the effect of war demands on the forests of 
the country with relation to location of sawmills 


and the higher cost of getting out building mate 
rial and shipping it to markets. To this must be 
added consideration of the increasing export de- 
mands that did not exist prior to the war. 
Pending final outcome of the peace conference in 
France it is essential that industrial activities be 
gradually increased in this country. The idea of a 
sharp readjustment in values all along the line is 
slowly being dispelled and few people now believe 
that prices, for a considerable time at least, will 
return to the old pre-war level. This country has 
experienced little of the waste of war. Our cities 
and shipping have suffered little destruction com- 
pared with that which has taken place across the 
Atlantic, and offsetting this we have profits from 
the increased demands from the other side for our 
products to take the place in reconstruction of 
buildings and other things wiped out by war. 
The devastation of the agricultural territories in 
the war zone, the elimination of Russia as a factor 
in the production of food stuffs, the restriction of 
trade with Roumania and other agricultural terri- 
tories caused by the war forced the Allied coun- 
tries as well as the neutrals to depend upon Amer- 
ica for food stuffs to supplement the limited pro- 
duction within their own territories. This brought 
about a tremendously increased production in this 
country at high prices. This accumulation of 
wealth has created a basis for a very considerable 


‘period of prosperity. Add to this the attitude of 


the Government in controlling the readjustment of 
prices to a limited extent and it would seem prob- 
able that this orderly readjustment will stop short 
of the pre-war price levels. 

What will take place in the future no one can 
foretell. A sharp period of prosperity may be fol- 
lowed by a further readjustment in prices as the 
supply of the necessary materials for reconstruc- 
tion purposes reaches the limit fixed by the amount 
of available credit in the consuming countries. To 
the extent we are able to assist the belligerent 
countries of Europe to rehabilitate their credit 
structures, to that extent will we be able to stim- 
ulate a buying power that will help continue pros- 
perous ‘business conditions in this country. 

Many business men fail to realize the full sig- 
nificance of the effect of the proper distribution of 
the fifth United States War or Victory loan, or to 
understand what bearing it has on the future course 
in business. The loan is already largely financed 
by the banks thru the absorption of Treasury an- 
ticipation certificates. If the banks are compelled 
to take the bonds in payment for these certificates 


as they mature, obviously $6,000,000,000 of the 
liquid banking funds of the country are immedi- 
ately converted from a liquid to a fixed investment 
form and hence business must pay the price. It is 
true some rediscounting at the Federal Reserve 
Banks may lighten the load, but the fixed bonds are 
not available for rediscounts and the curtailment 
of banking credits necessarily will restrict the 
amount of commercial borrowings by individuals 
and corporations and will have a correspondingly 
tightening effect on interest rates. 

The Victory loan should be regarded as the 
financing of the reconstruction period and of the 
expansion of our foreign trade. This loan, if we 
would protect our liquid banking funds, should be 
absorbed by the individuals and corporate investors 
just as the fourth Liberty loan was taken. The 
Liberty bond as collateral for a corporate note or 
that of an individual is acceptable to the commer- 
cial bank, for that bank can rediscount this note at 
the Federal Reserve banks, and, if the note is given 
as a part of the purchase price, it commands a 
preferential discount and rediscount rate. In 
other words, subscription for Victory bonds affords 
elasticity in the use of credit, if by individuals, 
whereas if the bank absorbs the bond it means a 
contraction in the volume of banking funds and a 
corresponding inflation in other directions. 

It is essential that our foreign trade be financed. 
This is plain business, Many fail to realize, chiefly 
because they were unaccustomed to being ship own- 
ers previous to the war, to what extent the situa- 
tion has changed in the last four years. In 1914 
Great Britain owned 2,828 merchants ships with a 
tonnage of 7,158,064, whereas at the end of 1918 
the United Kingdom controlled 1,220 merchant 
ships with a tonnage of 3,770,170. These figures 
are from Lloyds’ ‘‘Register of Shipping,’’ pub- 
lished annually, giving a summary of the mercan- 
tile shipping of the world. The significance of 


these figures lies in the decrease of 1,608 in the. 


number of English merchant ships lost during the 
period of the war, involving a decrease in tonnage 
of 3,387,894. 

In this period the United States, which had 615 
ships in 1914 with a tonnage of 933,002, has in- 
creased its shipping facilities to 1,550 merchant 
ships with a tonnage of 4,712,656. This is an in- 
crease of 935 ships and 3,779,654 tons in four years. 
A comparison between the shipping of the United 
Kingdom and that of the United States at the 
present time shows that the United States has 334 
more merchant ships than has the United King- 




























































ee NT PTS 











88 


AMERICAN LUMBERMAN 


MARCH 29, 1919 





dom and 942,486 more tonnage. Taking the British 
Empire, the United States has nearly as many 
ships as has the United Kingdom and the Domin- 
ions and a greater tonnage. 

The United States has developed a ship building 
industry that is now well under way and perfectly 
able to keep abreast of British ship construction. 
There is ample work for both ship building indus- 
tries. This is indicated by the world total of ship- 
ping. In 1914 the world’s total number of ships in 
mercantile trade was 6,387, with a total tonnage of 
11,737,544. At the end of 1918 there were 4,685 
merchant ships with a total tonnage of 11,274,948. 
The difference in tonnage compared with four years 
ago is not great, and probably will be made, up by 
complete returns, but the requirements in the way 
of ocean carrying capacity as a result of the war 
have been greatly increased. 

It is essential, therefore, with the United States 
now on an equal footing with the leading competi- 
tors in the world’s trade, that financial facilities be 
extended so as to foster this foreign business and 
enable this country not only to supply the needs of 
other nations but to do it 6n a basis which will 
stimulate our own industry rather than that of for- 
eign countries. No nation can compete success- 
fully in foreign markets if interest rates at home 
are notably higher than those of its competitor. It 
is essential, therefore, that the credit situation in 
this country be kept liquid, and our banking funds 
free for the accommodation of business, in order 
that we may enjoy interest rates on a parity with 
those of England. 


NEW MANUFACTURING COMPANY ORGANIZED 


To Handle Rail and Water Shipping Business— 
Plant in Operation Soon 





Searr.e, WASH., March 22.—The Rogers-Mylroie 
Lumber Co., of Seattle, has been incorporated with 
$150,000 capital by Earl M. Rogers, president; A. 
W. Mylroie, vice president and treasurer, and L. 
D. Rogers, secretary. The mill of the Federal 
Lumber Co. on the north shore of Lake Union at 
the foot of Twelfth Avenue N. E., together with 
additional property for dock room, has been ac 
quired and the plant will be put in operation next 
week, and the Rogers-Mylroie Lumber Co. intends 
to handle a rail and water shipping business as well 
as the local trade. The plant is equipped with a 
9-foot Clark Bros, Co. band mill, a 10-inch edger, 
automatic trimmer, resaw ete., and planing mill 
and dry kilns are now being constructed. Its out- 
put will be about 75,000 feet in eight hours. A 
sawmill on this site was operated for years by L. 
©. Craven as that of the Pacific Mill & Timber 
Co. It burned about four years ago and the pres- 
ent modern mill was erected but was never operated. 

Karl M. Rogers, president of the company, is one 
of the best known mill operators in the West. He 
and his brother, L. D. Rogers, secretary of the com- 
pany, come from an old lumber family of Wis- 
consin. Harl M. Rogers was superintendent of the 
old B. R. Lewis Lumber Co. and later the Blackwell 
Lumber Co. at Coeur d’Alene, Idaho, for a number 
of years and later superintended the building of the 
new big Weyerhaeuser Lumber Co. mill ‘‘B’? at 
Everett, which he operated until a year or so ago, 
when he went with the Siems-Carey-H. 8. Kerbaugh 
Corporation in charge of building and operating its 
big mill to cut spruce on the Olympic peninsula, 
the ending of the war coming just when one of the 
mills was nearly ready to operate. L. D. Rogers 
was for several years manager of the Anacortes 
Lumber & Box Co., Anacortes, Wash., and was in 
charge of the Columbia River Co.’s operations at 
Golden, B. C. Both are experienced mill men. 
Mr. Mylroie has been engaged in real estate and 
building operations in Seattle and operating re- 
tail yards in Alaska and engaged in shipping for 
a number of years, making Seattle his home. The 
Rogers-Mylroie Lumber Co. promises to be a fac- 
tor in the lumber industry of this section. 





CONDITION OF FIR STOCKS 


SEATTLE, WAsH., March 22.—One hundred and 
eleven representative mills participating in the 
West Coast Lumbermen’s Association monthly 
stock report show decreasing stocks in mill hands 
in this territory. At seventy-two identical mills 
which participated in both January and February 
stock reports the total decrease is 6 percent. 

No. 1 and No. 2 v. g. flooring is but 49 percent 
of normal at 111 mills. Two and better ceiling is 
normal, while No. 3 ceiling is but 52 percent of 
normal. Two and better drop siding is 60 percent 
of normal. Finish, both dressed and rough, ranges 
from 43 to 85 percent of normal. 81S and shiplap 
ranged from 33 percent of normal on 10-inch to ap- 
proximately normal on 1x4 and 1x6. Dimension is 
short ranging as low as 29 percent of normal to 86 
percent of normal on the various sizes. Boards run 
more closely to normal, averaging probably 90 per- 
eent. 


Total stocks on hand at the 111 mills participat- 
ing in the report were 442,195,724 feet. Never in 
the history of the fir industry have stocks been so 
badly broken or in such poor assortment. 

The association’s monthly stock report, compiled 
by the statistical department under the direction of 
G. A. Brewer, is becoming one of the leading serv- 
ices of the organization. Each month it shows the 
actual amount of stock of each principal commer- 
cial item as compared with the normal amount for 
each item, the percentage of actual stock to normal, 
and the distribution of shipments by States. 

In the latter connection it is interesting to note 
that several southern States are buying fir timbers 
for other than ship building purposes. During the 
last week five cars of west Coast lumber suitable 
for house bills were sold for shipment to Missis- 
sippi points. 


BECOMES MANAGER OF BIG CONCERN 


To Establish General Wholesale Business for 
Company, with Hardwoods as Specialty 





Bay City, Micu., March 24.—On April 1 James 
KE. Dewey will assume the position of manager of 
the Bigelow-Cooper Co., of this city. Mr. Dewey 
has for the last eight and a half years been con- 
nected with the Stearns Salt & Lumber Co., of 
Ludington. With Mr. Dewey will go Harry L. 
Randall and Hugh W. Bates, who were salesmen 
under him with the Stearns company, where for the 
last seven years he occupied the position of sales 
manager. Previous to that connection he was en- 
gaged in the wholesale business with his brother 
Harry 8. Dewey (new identified with the Edward 
Hines Lumber Co. of Chicago), in New York City 
and vicinity, largely handling southern woods. He 
also spent two years with a lumber manufacturing 
concern in Teanessce. 

With the Stearns company Mr. Dewey conducted 
a general wholesale business in connection with the 





JAMES B. DEWEY, BAY CITY, MICH. ; 
New Manager of the Bigelow-Cooper Co. 


distribution of its own products, including south- 
ern hardwoods, southern pine and Pacific coast 
products. 

The Bigelow-Cooper Co. operates a maple floor- 
ing mill, planing mill, salt block, and handles the 
products of the two Kneeland-Bigelow mills. It is 
intended to establish a general wholesale business 
in connection with the present operation, specializ- 
ing in both northern and southern hardwoods. The 
company has been organized only a few years and 
its business is still expanding and developing. 
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SPRUCE CORPORATION, SUED, FILES ANSWERS 


PORTLAND, ORE. March 22.—At Vancouver, 
Wash., the United States Spruce Production Cor- 
poration has filed answers to the suits for damages 
filed by the Hanify Lumber Co. and the Siler 
Mill Co. These suits were the result of an al- 
leged breach of contract on the part of the de- 
fendant corporation immediately after the sign- 
ing of the armistice. The answers in both cases 
are practically identical, asserting that the Spruce 
Production Corporation is an instrument of the 
United States Government and that the Govern- 
ment has not consented to come under the jurisdic- 
tion of the courts and be sued; also that the con- 
tracts were obligatory to precedence over all other 
contracts. The answers also declare that the Gov- 
ernment has appointed a contract board to adjust 
such claims as were presented by the plaintiffs, and 
that their claims when presented were disallowed. 


“GET TOGETHER” DINNER A BIG SUCCESS 


Employees Welcomed and Told of Community 
of Interest in Shingle Industry 


Everett, WASH., March 22.—Shingle employees 
to the number of more than a hundred and shingle 
manufacturers representing five of the largest mills 
in the Pacific Northwest assembled in a notable 
get-together dinner in Everett Thursday evening, 
The key-note was sounded by G. A. Bergstrom, 
chairman, who explained that under the impulse of 
the Rite Grade movement the employers were ex- 
tending a welcome to their employees, to the end 
that everybody concerned might become better in- 
formed as to the manufacture of shingles and con- 
ditions affecting proper marketing. He contended 
that there was a definite community of interest, 
and that if the employees thoroly understood the 
difficulties of manufacture and marketing they 
would appreciate the problems which the manu- 
facturers were called upon to solve. He set forth 
convincingly that if the men employed in an in- 
dustry know what they are working for, and are 
familiar with certain standards set before them, 
they are bound to develop a keen interest in their 
product. As to their own industry, there was a 
certain inspiration in the fact that the men present 
were engaged in the laudable enterprise of putting 
shingles on roofs all over the United States. It 
was necessary to bear in mind that the advertising 
campaign in which the manufacturers were engaged 
called for a definite standard before the output of 
the mills could deserve and obtain the Rite Grade, 
stamp. 

Another speaker was J. 8. Williams, secretary of 
the shingle branch of the West Coast Lumbermen’s 
Association, who addressed the gathering on ‘‘Con- 
ditions in the Shingle Industry.’’ He emphasized 
the necessity of maintaining a healthy demand 
thru excellence of the product, and outlined the 
prospects for an increase in consumption thru in- 
creased demand based on merit. 

The advertising features were explained by P. §, 
Tyler, of Botsford, Constantine & Tyler, in charge 
of the publicity for the Rite Grade movement. He 
pointed out that intrinsic merit was a greater fac- 
tor than that of all other kinds of advertising, and 
that any commodity, in order to make its way into 
popular favor, must possess superior excellence. 

C. P. Constantine, of the same firm, spoke along 
similar lines, detailing the service being rendered 
to the dealer thru the activity of the shingle branch 
of the West Coast association. Mr. Constantine 
illustrated his arguments with lantern slides, 

The meeting, which was held in Rotary Club 
headquarters and was in session fully two hours, 
aroused deep interest among all those present. The 
concerns giving the dinner were the Jamison Lum- 
ber & Shingle Co., C.-B. Lumber & Shingle Co., 
Garner Shingle Co., Mukiltee Shingle Co. and New 
Kngland Manufacturing Co. Among manufacturers 
present were William Downs, superintendent, and 
P. H. Olwell, of the Jamison company, and Olaf 
Carlson, of the C.-B. company. 


TAKES OVER RETAIL LUMBER BUSINESS 


LoogooTer, IND., March 24.—A notable change 
in the retail lumber business of this section is that 
consummated recently when the Reynolds-Brooks 
Hardware Co., of this city, sueceeded the M. J. 
Carnahan Co. and will conduct the lumber business 
of the latter in connection with its hardware busi- 
ness. The Reynolds-Brooks company expects to 
carry a full line of material such as is generally 
handled in a first class retail yard—lumber, 
shingles, lath, plaster, cement ete. L. C. Brooks 
is president and W. J. Reynolds is secretary-treas- 
urer of the Reynolds-Brooks Hardware Co. 


LUMBER CONCERN REORGANIZES 


PARKERSBURG, W. VA., March 24.—The Arrow 
Lumber Co., wholesaler, composed of G. L. Dudley, 
sr.. James G. Morris and KE, L. Dudley, has reor- 
ganized, the interests of the Dudleys having been 
purchased by Mr. Morris. The capital stock has 
been increased to $25,000, all paid in, The busi- 
ness will continue under the management of Mr. 
Morris, who has been elected president of the re- 
organized concern. The other officers are as fol- 
lows: vice president, J. W. Evaul; secretary, L. B. 
Wilson; treasurer, H. C. Schilling. The new or- 
ganization has taken over the interests of the firm 
Dudley & Morris, who, as a partnership, operated 
a sawmill here, and has also acquired the interest 
of the Burke-Arrow Co., of Bellepoint, W. Va. It 
will continue its branch office at Hinton, W. Va. 
The reorganized concern will continue to specialize 
in furnishing heavy timber for Government work 
and ship building purposes, operating three saW- 
mills as in the past. Mr. Evaul has been sales man- 
ager of the American Column & Lumber Co., of St. 
Albans, W. Va., for several years, and Mr. Wilson 
was for thirteen years connected with the Scott 
Lumber Co., of Bridgeport, Ohio. 
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“MEMPHIS HAS NOTABLE BUSINESS CHANGES 


Hardwood Wholesalers Make Their Bow—New 
Manufacturing and Retail Concerns 


MEMPHIS, TENN, March 24.—The W. L. Bris- 
eo Lumber Co. has been formed at Memphis to 
engage in the wholesale handling of hardwood 
lumber. It will also do a general commission busi- 
ness in hardwoods and will make a specialty of 
mixed carload lots for northern and eastern in- 
terests not represented in this territory. This con- 
cern is already arranging to take the cut of mills 
jn this territory to insure a steady supply of mate- 
rial for its clients. W. L. Brisco, until recently 
joint sales manager of the Thane Lumber Co., 
Arkansas City, Ark., with headquarters at Mem- 
phis, and T, F. Griffith, formerly with Stecle & 
Hibbard, St. Louis, are the owners of the new 
business and they have a working knowledge of the 
hardwood lumber industry from the stump to the 
consumer that is expected to stand them in ex- 
ceptionally good stead. 

The resignation of Mr. Brisco as joint sales man- 
ager of the Thane Lumber Co. has resulted in the 
appointment of J. C. Johnson as sole salesmanager 
of that company, with headquarters in the Bank 
of Commerce Building here. Mr. Johnson hopes to 
increase the sales of his firm materially during 
1919 and to this end will make strenuous efforts to 
make the wholesale business several times its pres- 
ent proportions. He will handle the output of the 
band mill of the company at Arkansas City and the 
smaller mill at Watson, Ark. 

The Ford Lumber Co. has been formed here, 
with capital stock of 


sell it. §S. D. Cochran, one of the owners of the 
company, is now in Europe visiting the old con- 
nections of the firm over there. He was one of 
the first lumbermen to sail from the United States 
early this year. He sailed Jan. 31 and landed 
Feb. 10 at Liverpool. Mr. Cochran expects to re- 
main abroad and to establish connections not only 
in London but in France, Holland and Italy. 

John M, Wilson is president of Wilson & Coch- 
ran and lives at Lottie. He is interested not only in 
lumber but in farming and raising blooded live 
stock, with the result that most of the manage- 
ment of the sawmill is leff in the capable hands of 
G. F. Barron, general manager. Mr. Barron‘is a 
man of long experience in the manufacture of hard- 
woods and he possesses a wide sales acquaintance 
both in domestie and foreign markets, 





FIR SHIPMENTS FOR CUBA STARTED 


Export Service Inaugurated—To Compete with 
Southern Pine 


SEATTLE, WASH., March 22.—With the sailing 
of the Ferris ships Daca from Seattle this after- 
noon and the Octarara from Tacoma yesterday, 
under charter to the L. D. Carpenter Lumber Co., 
begins the export of Washington fir to the north 
coast of Cuba, into territory hitherto dominated by 
southern pine. The third vessel in this series of 
charters is the Neshota. She is taking on cargo at 
the Stimson mill, Ballard, and will clear early next 
week, probably Tuesday. Each of the ships car- 
ries 1,500,000 feet of fir. The accompanying illus- 





$10,000, to purchase the 
band mill of Gibson & 
Whitaker, which will be 
operated under the con- 
trol of the Goodlander- 
Roberson Lumber Co., of 
which Lawrence W. Ford 
is secretary-manager. 
About $5,000 will be 
spent in repairs and im- 
provements and the plant 
will not be ready to op- 
erate for several weeks. 

John W. McClure, Bell- 
grade Lumber Co., is head 
of the Memphis Corpo- 
ration, which has been 
formed here with a eapi- 
tal stock of $50,000 to 
take over the yard and 
stocks of lumber of the 
Memphis Lumber Co., 
which went into the hands 
of a receiver July 1, 1918. 
It will engage in the re- 
tail lumber business un- 
der the management of 
V. R. Smith, who was 
trustee for the old com- 
pany. 

Associated with Mr. 
McClure in the new enter- 
prise are Frank F. Hill and R. 8. Polk, presi- 
dent and vice president, respectively, of the Union 
& Planters Bank & Trust Go. These gentlemen 
hold the titles of vice president and secretary-treas- 
urer in the new organization. 





STEAMSHIP 





PROVIDES LIFE INSURANCE FOR EMPLOYEES 


Huntinaton, W. VA., March 24.—The Hutchin- 
son Lumber Co. has taken out life insurance for 
its employees with the Actna Life Insurance Co. 
This affects all employees at two of its mills 
who have. been in the company’s service more than 
six months. The insurance on the other two mills 
has not been placed, but the company expects to 
place it within the next few days. This insurance 
is placed on a graduated scale running as follows: 

Employees in service six months, $500, and every 
six months additional increases $100 with a limit 
of $2,000 for a person, The company pays the en- 
tire premium and gives it to the employees. The 
Insurance holds good only while the employee re- 
mains in the service of the company. 





LOUISIANA EXPORTER IN EUROPE 


Baton Rouag, La., March 24.—One of the manu- 
facturers of Louisiana red cypress and Louisiana 
hardwoods who will cut largely for export as soon 
as conditions permit is the well known firm of 
Wilson & Cochran, whose modern plant is located 
at Lottie, La., about thirty miles west of Baton 
Rouge on the Gulf Coast lines. 

_ Wilson & Cochran manufactured lumber exclu- 
Sively for export before the war and they under- 
sand not only how to manufacture it but how to 











DACA AT WHARF IN WEST SEATTLE 


tration is a picture of the Daca taken just before 
she sailed from her wharf in West Seattle. 





ORIENTALS GIVE WAY TO RETURNED SOLDIERS 


Vancouver, B. C., March 22.—The British Co- 
Iumbia Shingle Manufacturers’ Association has 
decided to take steps toward replacing Orientals 
with white labor in the shingle mills. Following 
an interview with Capt. Brown, representing the 
civil reéstablishment department for soldiers, a 
committee was appointed with instructions to go 
ahead and organize a school where returned sol- 
diers may be trained as shingle sawyers and pack- 
ers. The plant of the Stoltze Manufacturing Co. 
will probably be taken over for the purpose. About 
400 sawyers and the same number of packers are 
said to be employed in the shingle industry here, 
the great majority of which are Orientals. It is 
hoped that with concentrated training it will be 
possible to qualify a man for the work in thirty 
days. 


PACIFIC COAST SHIP YARDS ARE BUSY 


SEATTLE, WASH., March 22.—The shipyard strike 
is a thing of the past; and while the wood plants 
can not take back as many men as they formerly 
employed, owing to the uncertainty of the industry 
and the refusal of the Government to approve 
foreign contracts, it has remained for a wood plant 
to hold the first launching since the strike was de- 
celared off. This event took place at the Meacham 
& Babeock yards Wednesday, when the Ferris ship 
Capraria, 3,500 tons, was sent down the ways into 
the waters of Salmon Bay. She is the seventh 
wooden ship to be launched by that company. 

At the steel yards there is a renewal of activity. 





Probably 20,000 men are at work, and with the be- 
ginning of night shifts during the present week the 
total will no doubt be gradually increased. Forces 
at the steel yards are being recruited up to their 
full strength, but at the wood yards probably not 
more than 50 percent of the former employees will 
go to work. 

Capt. W. A. Magee, of the wood ship division of 
the United States Shipping Board, has ordered the 
Fort Harrison, Cineas and Addison to the Lake 
Union mooring basin, to be sold as completed hulls, 
without machinery. Also moored in Lake Union 
are completed wood craft awaiting alterations as 
to rudders and steering apparatus. They are: The 
Bonduce, built by the Sanderson & Porter Co., 
Raymond and the Wayucan and Teka, by Meacham 
& Babeoeck. The work will be under the supervision 
of the Shipping Board. The Ferris ship Ardway, 
built by Nilson & Kelez, is at the Heffernan dry- 
dock undergoing alterations. . 

The Brookdale, built by the Grays Harbor 
Motorship Corporation, will be converted into a 
training vessel for the merchant marine. 

The Beckenoff, built by the Pacifie American 
Fisheries Co., at South Bellingham, has completed 
her trials and is due for delivery to the Shipping 
Board, 

The Hough type wood steamship Musketo, built 
by the Fleet Corporation on the Columbia River, 
has been turned over by the Shipping Board to W. 
C. Dawson & Co., of Seattle, as managers. She will 
load a full cargo of ties in Bellingham for the At- 
lantie coast. 


TO CUT WEST COAST TIMBERS IN THE EAST 


Plant Being Arranged—wWill Cater to Eastern 
and Foreign Trade 





BALTIMORE, Mp., March 24.—Important develop- 
ments are looked for here in a project of the Weyer- 
haeuser Timber Corporation, of Tacoma, Wash. 
About two years ago the corporation purchased 
part of the old quarantine grounds on the Patasps- 
oco River and after the purchase made a statement 
that nothing would be done in regard to develop- 
ment as long as the war started. 

Acting for the corporation, George R. Willis, a 
well known attorney here, appeared before the 
board of estimates to ask about the franchise 
charge for bulkheads. Part of the area purchased 
from the city is under water and will have to be 
filled in behind bulkheads and Mr. Willis indicated 
that if the franchise charge were not too high the 
corporation would construct bulkheads, docks and 
other improvements. He was informed that the 
charge was % cent a square foot a year, the pro- 
ceeds going toward the maintenance of the har- 
bor, but that the city was disposed to deal as lib- 
erally as possible with the corporation, and he left 
with the understanding that he would lay the mat- 
ter before his clients and submit more specific 
plans later on. 

It is understood that it is the purpose of the 
corporation to bring Pacific coast timbers thru the 
Panama Canal to Baltimore on lighters and that 
at the depot to be established at the quarantine 
the timber is to be eut into lumber for distribution 
all over the East, with a large export trade also 
in view. It is believed that a fleet of steamers will 
be put in operation and that the location here of 
the proposed depot holds out great prospects for 
the city. George F. M. Hauck, president of T. J. 
Shryock & Co. (Inc.), wholesale lumber dealers on 
South Carolina Street, is to be placed in charge of 
the Weyerhaeuser interests when the depot is estab- 
lished. 





CITED FOR BRAVERY UNDER FIRE 


Aupany, N. Y., March 24.—First Lieut. Roland 
J. Easton, of Albany, attached to the 54th Brigade 
headquarters, aide on the staff of Gen. Palmer E. 
Pierce, has been cited in special orders by Maj. 
Gen. O’Ryan for meritorious service and extra- 
ordinary bravery under fire. Lieut. Easton’s cita- 
tion reads: 

For faithful and efficient services rendered during 
the campaigns in Belgium and in the vicinity of St. 
Quentin and the Le Salle River while acting as aide to 
the commanding general, 54th Infantry brigade. Ardu- 
ous duties, often under dangerous enemy fire, were 
always performed cheerfully and efficiently. 

Lieut. Easton is one of a family of six brothers 
in the service, five of whom have been on the fight- 
ing line, and the sixth, City Recorder Edward 
Easton, jr., in Washington. Lieut. Easton’s broth- 
er-in-law, Capt. Ernest L. Miller, was commanding 
officer of B troop, later the 104th machine gun 
battalion. 

Lieut. Easton is a former member of B troop, 
having served with that organization for fifteen 
years. He was with the 10th New York infantry 
at Camp Whitman and in the Catskills guarding 
the New York City aqueduct. He went to France 
in May, 1918, and has been in active service since. 

Lieut. Easton was connected with the Easton 
Cypress Co. before entering the service. 
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AMERICAN LUMBERMAN’S HOUSE PLAN No. 115 


With this issue the AMERICAN LUMBERMAN re- 
sumes the publication of its bi-weekly series of 
house plans, leading with a modest little 5-room 
house that can be built even at present costs for 
somewhere around $2,900. This house might clas- 
sify as 6-room by throwing a partition with grill 
opening across the living room, but the architect 
has preferred leaving this all as one commodious 
apartment with a dining nook in the rear near the 
bay window which commands a view of the rear 
yard. 

There are two bedrooms on the second floor and 


one on the first floor. The latter is at the front of 
the house, but nevertheless secluded from the living 
quarters and convenient to the down stairs bath 
room, The kitchen is of cozy size and arranged 
with particular reference to convenience. The small 
closet at the end of the sink is intended as a stor- 
age for brooms. The refrigerator is located on 
the back porch, but only a step from the work 
table. There is no pantry, but two commodious 
kitchen cupboards furnish ample space for kitchen 
stores and utensils. 

There is an inside entrance to the basement, 


which, in addition to the furnace room, cold storage 
and laundry, has an entirely separate room which 
may be used for a fruit cellar, general storage ete 
The working blue prints are complete in threg 
sheets, including floor plans for two floors anq 
basement, all four elevations, the usual architee. 
tural sections, fire-place detail ete. These blue 
prints together with bill of materials and standard 
specification form will be supplied for $1.50. The 
electrotypes of the illustrations herewith, in suit. 
able screen and proper column width for newspaper 
advertising, will be supplied for $1.50. 
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LAST MINUTE NEWS FOR ALL LUMBERMEN 


DISCUSS VITAL SHIPPING PROBLEMS 
[Special telegram to AMERICAN LUMBERMAN J 

WASHINGTON, D. C., March 26.—The traffic de 
partment of the Railroad Administration, in coép 
eration with experts of the Shipping Board, has 
under active consideration the question of author- 
izing the issuance of thru bills of lading on ship- 
ments for export thru north Atlantic ports. 

C. E. Spens, assistant director of traffic, whose 
specialty is export and import traffic, today held a 
conference in New York with shipping men on this 
very subject. The subjects of thru bills of lading, 
high demurrage and storage charges at port termi 
nals, and related questions were discussed. 

The position of the Railroad Administration is 
that it is not fair to the shipper to require him to 
pay high demurrage or storage rates which accrue 
without fault on his part. For example, when he 
makes a shipment of lumber to port for export in 
time to meet the vessel which is to transport it 
over seas, if the ship is not there or has been di- 
verted to some other port while the shipment was 
in transit the shipper should not be called upon to 
pay demurrage or storage. If the railroad is at 
fault, it should stand the expense, or there should 
be no demurrage or storage. When the fault is due 
to providential causes, of course, the shipper must 
stand the expense. 

At the office of Mr. Spens it was stated that ex- 
port and import problems are being taken up and 
disposed of as rapidly as possible. The new export 
rates on various commodities, not including lumber, 
originating east of the Missouri River and destined 
for the far East are now in the hands of the printer. 

The Railroad Administration has received a con 
siderable number of complaints regarding the ex- 
port situation. The importance of the thru bill 
of lading to the shipper is fully appreciated. The 
issuance of thru bills served very well when the 
problem was to curtail exports as much as possible 
unless they contributed directly or indirectly toward 
the winning of the war. But lack of thru bills 
now is greatly hindering the development of Amer- 
ican foreign trade. Action is promised in the near 
future. 

Meanwhile the State Department today announced 
the organization of a codrdinating committee on 
foreign trade. The decision to organize such a 
committee, with representatives from all Govern- 
ment departments, boards and commissions directly 
interested in the promotion of foreign trade, was 
reached at a meeting held last Thursday in the 
office of Acting Secretary of State Polk. 

Mr. Spens represents the Railroad Administra- 
tion on the new committee. According to the an- 
nouncement the committee’s ‘‘duty’’ is to ‘‘ formu- 
late conclusions and to harmonize and codrdinate 


all governmental activities in any way connected 
with foreign trade, thus safeguarding the economic 
future of the nation.’’ 

Thus further explanation is given: 

The committee will provide advisory and supervisory 
machinery of Government executives for unifying the 
work of further extending and developing the business 
interests of the United States in foreign channels. 
Neither the committee as a whole nor its subcommittees 
wil! deal with specific cases of foreign trade interests 
except as they may be brought to its attention by the 
different Government officials now handling these mat- 
ters. In other words, the American business public 
will not have direct communication with the committee 
but will continue to deal as heretofore with the vari- 
ous preéxisting agencies of the Government. 

The organization of the committee was author 
ized by President Wilson Feb. 28 but no announce- 
ment was made at the time. Subcommittees will 
be chosen to handle specific questions. Among the 
urgent questions to be handled are those of ton 
nage allocation and marine freights, cable and 
radio facilities, reconstruction loans and Latin 
American loans, consortiums for buying in Europe, 
labor and immigration, strategie raw materials and 
‘¢key industries,’’ such as the dye industry. 


BOGALUSA ACQUIRES A PAPER PLANT 
[Special telegram to AMERICAN LUMBERMAN] 


Bouwausa, La., March 26.—It is announced here 
today that the Great Southern Lumber Co. and 
the Bogalusa Paper Co. interests have arranged to 
acquire the plant and property of the Louisiana 
Fibre Board Co., located at Bogalusa. The terms 
of the transaction are private but it is understood 
that it involves a considerable amount of money. 
The Louisiana Fibre Board Co. plant was con- 
structed several years ago and has been successfully 
manufacturing pulp and container board from 
longleaf yellow pine. This is a further move of 
the Great Southern Lumber Co. interests to make 
Bogalusa a permanent city with a paper industry 
and it is a move further to carry out the com- 
pany’s plans for conserving all waste materials 
from its sawmills and logging operations. 





eS 


THIRTEEN CAMPS TO BE SOLD 
[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., March 26.—The War De- 
partment will sell to the highest bidder thirteen 
camps, most of them divisional national guard 
camps in the southern States, April 15 is the date 
fixed for the sale. 

All buildings, fixtures, railroad tracks, sewage 
systems and appurtenances are to go with the 
camps. Preference will be given to State govern- 
ments where the camps are desired for the use of 
new national guard organizations for maneuvers 


and the like. Chambers of commerce that desire 
the camps for industrial purposes also will be given 
preference over wrecking companies. 

Thirteen other camps have been recommended 
for sale by the general staff, but action awaits the 
approval of Seeretary of War Baker. 





~~ 


LUMBER PRODUCTION FOR TWO YEARS 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 26.—Partial returns 
received by the Forest Service from 731 sawmills, 
each one of which cut 5,000,000 feet or more dur- 
ing the years 1917 and 1918, indicate that the total 
lumber production of the United States last year 
was about 32,760,000,000 feet. The figures are 
merely an estimate on the basis of incomplete re- 
turns from large mills, but are believed to be fairly 
accurate. 

The cut for 1917 was 36,000,000,000 feet. The 
decrease in production for 1918 is not confined to 
any one region but is general. 

The following summary shows the production by 
States, the number of mills reporting, the reported 
cut, and the decrease or increase over the 1917 fig- 
ures of the same mills: 


No.of Reported cut Percent 
STATE mills eet) inc, dec. 
pS ee eee 20 252,248,000 me 5 
ee ee 39 655,121,000 ie 16 
Ci eee ae 18 291,924,000 oy 3 
ee ee 13 134,688,000 ae 23 
TOUUIOTD oink ck ecw 91 1,674,662,000 ie J 
jt ee 55 929,444,000 ei 12 
| SSS ee ee 31 560,987,000 <a 14 
North Carolina....... 26 287,783,000, at 11 
South Carolina....... 15 197,819,000 a 24 
WERNER o.v< 5.0.0 4+ 6 50:05 8 77,794,000 ne 15 
FR ee 37 412,249,000 a 9 
Minnesota ........ oo 418,751,000 7 es 
PU RRCIMAL 5-55 9. < o5.0 0 06's 45 682,439,000 .. 10 
California and Nevada. 88 951,367,000 Bi 1 
ae 68 2,004,882,000 , ‘ 
Washington ......... 139 3,226,169,000 - 
| Are eee 18 548,469,000 1 
MORTON. oc vcd sees 8 281,620,000 7 
SOOT re 4 76,652,000 9 oe 
New Mexico.......... 5 48,854,000 = 16 
fee 4 47,751,000 2 33 
West Virginin........ 16 160,117,000 ss 13 
Ee eae ee 83,436,000 : li 
WOR, VeGisewwtsaees 8 90,618,000 2 ' 





OPENINGS FOR THE 20TH ENGINEERS 

New Or.rans, La., Mareh 25.—Just as fast as 
subscribers to the Southern Pine Association are 
sending in their requirements the association 18 
listing them so that the positions may be available 
to the members of the demobilized 20th Engineers. 

In the first report covering twenty-three mills, 
about 450 jobs are listed as open. These jobs range 
from common labor on up, and eall for men with 
practically every kind of experience in the lumber 
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industry. Some companies merely state that they 
need men in practically all departments and will 
hold jobs open for the 20th Engineers. Some high 
elass jobs are offered. For example one company 
wants a woods commissary manager at $125 a 
month, and a civil engineer is offered temporary 
employment at $175 a month. Another company 
wants a logging superintendent and a mill fore- 
man while still another wants a man to act as land 
and timber agent. 

The following companies are providing for 
former employees and will do all possible to place 
other members of the 20th Engineers if the matter 
is taken up direct: Frost-Johnson Lumber Co., 
Shreveport, La.; Great Southern Lumber Co., Bo- 
galusa, La.; King-Ryder Lumber Co., Bon Ami, 
La.; Lathrop Lumber Co., Birmingham, Ala.; 
American Lumber Co., Merryville, La. 

The members of the demobilized 20th Engineers 
who desire to get in touch with these opportunities, 
which are offered by some of the largest and best 
manufacturers of lumber in the southern pine ter- 
ritory, may-get details by applying to the Southern 
Pine Association, New Orleans, La. 





REPORT ON SOLDIERS’ WELFARE FUND 

WASHINGTON, D. C., March 24.—Report of an 
investigation made by EK. T. Allen on behalf of 
W. R. Brown, acting chairman of the original wel- 
fare fund for lumbermen and soldiers in war serv 
ice, and President John H. Kirby and Manager 
Wilson Compton, of the National Lumber Manufae 
turers’ Association, which has an additional fund, 
indicates that in general the lumber industry is 
able to take back its own men. The investigation 
also shows that the best results are obtained when 





efforts are made locally by associations and other 
organizations. Better codperation also is needed 
between these local organizations and the army 
authorities, 

An emergency committee in the Council of Na- 
tional Defense is being organized for the sole pur- 
pose of obtaining work for soldiers. The chairman 
of this committee is Capt. Arthur Woods, acting 
as special assistant to the Secretary of War. 

The report urges that the regional associations 
canvass their respective districts for positions of 
all kinds and maintain lists. They are also asked to 
be prepared to receive applications for work, list 
them and supply these lists to the trade papers 
and all local employment institutions of official 
character; to Lieut. Col. W. B. Greeley, A. E. F., 
Tours, France, who controls the forest troops 
abroad; and to Col. Arthur Woods, Council of Na- 
tional Defense, Washington, D. C. 

To get these movements started the officials of 
the welfare funds may well authorize temporary 
clearing house facilities. The report further sug 





The writer has chased a shadow 
quite a number of times, but the 
House Plan Service of yours looks 
like the real thing. We received the 
Lumberman’s Actuary and we would 
not take $50 for it if we could not 
get a replica.—Farmers & Builders’ 
Supply Co., J. J. Duttweiler, Treas- 
urer, Beaverton, Mich. 











gests that, in a lumber region where there is no or- 
ganization office, arrangements be made with the 
army authorities to substitute such agencies as they 
utilize. 

As to the aid for wounded or sick soldiers, most 
of these will not soon be discharged. But in such 
eases and in cases of men who are unemployed 
thru no fault of their own, upon certification of lo- 
eal agencies the custodians of the funds may make 
advances. 

The report states that in the original welfare 
fund, of which W. R. Brown is acting chairman and 
P. 8. Ridsdale, 1410 H Street, Washington, is 
treasurer, there remains $9,600. About an equal 
amount has been used to provide comforts and 
amusements for the forest regiments. No use has 
yet been made of the National Lumber Manufac- 
turers’ Association fund of $52,000. It is ex- 
pected that need will arise for some of these funds 
as their existence becomes known and meritorious 
cases are brought to the attention of the trustees. 
At present the chief need is publicity to discover 
and meet these needs. 

Lumbermen’s organizations willing to collect and 
communicate data about employment opportunities 
should notify Col. Arthur Woods, Council of Na- 
tional Defense, Washington, D. C. E. T. Allen, 
who makes the report from which the foregoing 
facts have been taken, having volunteered tempo- 
rarily to assist in this work, will welcome advice 
and suggestions addressed in care of Col. Woods 
until April 10. 

‘“THE CLEVER man,’’ says Prof. Irving Fisher, 
of Yale university, ‘‘is not he who waits, but he 
who ascertains the new price facts and acts accord- 
ingly.’’ 








SPECIALIZES IN LARGE AND LONG TIMBERS 


WEstTporT, ORE., March 22.—The Douglas fir 
timber growing on the Oregon coast and particular- 
ly in the Nehalem Valley is known among the users 
of lumber products thruout the country for its ex- 
cellence in those things that pertain to strength, 
durability and ease in working up due to its light 
ness and softness in texture. It is old growth yel- 
low fir, and it is this class of timber from which 
the Westport Lumber Co. saws its log supply for 
its big sawmill at Westport, on the Columbia River, 


not far from where it empties into the Pacific 
Ocean. The Westport Lumber Co. has its own 
timber holdings from which its logs are brought 


to the Columbia River by railroad and dumped in 
one mile up the river from Westport. The logs 
are brought out in full tree length and are cut up 
as desired by an electric drag saw in the mill pond 
which permits the filling of orders for large and 
long timbers cut any desired length on very short 
notice. At the present time the company has 10,- 
000,000 feet of old growth yellow fir logs in its 
mill pond, enabling it to specialize in timbers for 
ship construction, ship decking and industrial lum 
ber of all kinds. 


The plant of the Westport Lumber Co. at West- 
port is equipped with a 10-foot Allis-Chalmers 
Co. band head saw, a 6-foot horizontal band resaw, 
a 8x84-inch edger, automatic trimmer ete., and 
turns out 280,000 feet of lumber a day of two 8- 
hour shifts which it is now running. Timbers up to 
110 feet in length are easily sawed in this mill. 
The timber sizer permits of the surfacing of four 
sides 24 by 30 inches in size. 

Westport is a typical north Pacifie coast sawmill 
community... The company operates a large hotel, 
steam heated, electric lighted and with hot and cold 
water in every room for the accommodation of its 
employees who do not have families and also to 
care for the transient public. In addition the com- 
pany has built more than forty modern and up to 
date residence for employees with families. 

M. ©. Woodard, of Portland, is president of the 
Westport Lumber Co. and James W. Thompson 
treasurer and general manager. Guy E. Crow is 
assistant manager and William Donahue superin- 
tendent of the mill. Mr. Woodard is also general 
manager of the Silver Falls Timber Co. at Silver 
ton, Ore., one of the largest mill concerns in the 


Willamette Valley. Offices for both of these com- 
panies are maintained in the Northwestern Bank 
Building, Portland. Mr. Thompson learned the 
lumber business with Mr. Woodard when they 
were both associated with the Tower Lumber Co., 
Tower, Minn., with which concern Mr. Thompson 
was connected twelve years. When Mr. Woodard 
went to Oregon to look after the interests of his 
associates and himself there Mr. Thompson suc- 
ceeded him as manager of the Tower Lumber Co, 
A year following the building of the Westport 
Lumber Co.’s mill at Westport, in 1910, Mr. 
Thompson went west and took charge of its op- 
eration. His long lumber experience and ac- 
quaintance with the trade are of value to him 
in handling the affairs of the Westport Lumber Co. 

The accompanying pictures give some idea of the 
magnitude of the sawmill yard and loading and 
shipping facilities together with some of the tim- 
bers that the company saws, It is as easy for the 
Westport Lumber Co. to get out quickly special 
orders for long and large timbers as it is for the 
ordinary sawmill to fill orders for yard stock from 
its lumber in pile. 











_ 


Yard and plant of the Westport Lumber Co., Westport, Ore. 2. 
ready for shipment. 4. 


a tag of large and long fir.timbers at plant of Westport Lumber Co. 3. 
Cargo loading at plant of Westport company 











a timbers on cars 


VIEWS OF YARD AND PLANT OF THE WESTPORT (ORE.) LUMBER CO., INDICATING FACILITIES FOR HANDLING SPECIAL ORDERS 
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HOME BUILDING CAMPAIGN GATHERS IMPETUS 





Lumbermen, Chambers of Commerce, Bankers and Realtors All Over the Country Co-operating in Huge 
Program to Urge People to Build Homes 


SAYS DELAY IS EXPENSIVE 

SPOKANE, WASH., March 22.—Speaking before 
the Spokane Realty Board on the ‘‘Own Your 
Home’’ campaign at the Davenport Hotel, A. L. 
Porter, president of the National Builders’ Bureau 
and secretary of the Western Retail Lumbermen’s 
Association, declared that of the 22,000 good, bad 
and indifferent homes in the city only 180 are listed 
for sale or rent with all the real estate men in the 
city, and that 120 are not really fit for occupancy 
without extensive remodeling and improvements. 
‘¢The normal condition,’’ he said, ‘‘is to have 2 
percent of the houses offered for sale or rent, while 
here today we have only a quarter of 1 percent. 
Apartment houses are all filled and people are ask- 
ing landlords for leases before the latter have been 
advised that the tenants plan to move into their 
own homes, which they are going to build. There 
has been no building activity here in the war pe- 
riod and we are two years behind in our construc- 
tion. Industrial conditions are right and we have 
entered upon a great building era. 

‘*We have heard much about the ‘high cost of 
living,’ ’’ he continued; ‘‘from now on we should 
talk of the ‘high cost of delay.’ Construction costs 
are lower now than they will be in three to six 
months. Some kinds of lumber will go up before 
they decline. I think we should tack on all build- 
ings now being erected this sign: ‘This building is 
being built now because of the high cost of 
delay.’ ’’ 

Mr. Porter declared that the entire output of 
the tidewater lumber mills would be absorbed by 
the export trade as soon as the peace treaty is 
signed, and that the inland lumber industry, such 
as that in Spokane and the Inland Empire, would 
be given great prosperity thru supplying local de- 
mands. 





PREPARES TO START CONSTRUCTION 


GREELEY, Cou., March 24.—The home building 
movement in this city is already showing definite 
results, as the Greeley Home Building Co. has con- 
tracted with the Neill Lumber Co, for material for 
six houses. It is understood that this is only a 
start and that the former company will proceed 
with the erection of similar groups as long as the 
demand for houses continues. These houses will 
be sold on easy terms, 

The Greeley Home Building Co. is the corporate 
name of a syndicate recently organized in Denver 
for the purpose of building and selling houses. 
Offices are to be opened here at once, and a resi- 
dent manager installed to oversee construction and 
other matters pertaining to the business of the 
company. 

The Neill Lumber Co. has recently greatly in- 
creased its office space and refitted and furnished 
its offices in artistic style. The offices have fine 
hardwood fittings and floors and a well lighted 
drafting room is one of the features of the new 
equipment. 





_—- 


CAMPAIGN RESULTS IN BUILDING GAIN 


A very interesting letter has been received at the 
AMERICAN LUMBERMAN office from D, F. Montgom- 
ery, secretary of the Wisconsin Retail Lumber- 
men’s Association, who, with his family, is enjoy- 
ing a well earned vacation in California. Mr. 
Montgomery writes from Los Angeles, where the 
‘*Build Now’’ movement is in full swing and pro- 
ducing excellent results. The newspapers are coép- 
erating actively in the campaign, as evidenced by 
editorials and cartoons designed to encourage home 
building. The ‘‘Build Now’’ campaign is also ex- 
ploited by large display paid advertisements, em- 
phasizing the futility of postponing building in 
the hope of lower prices. Mr. Montgomery gives 
an interesting description of the aggressive work 
being done, and also comments upon other phases 
of the industry, in part as follows: 


Los Angeles and immediate vicinity are responding 
to the call to “Build now” with characteristic western 
enthusiasm, The chamber of commerce seems to be the 
source of, and inspiration for, the campaign. The 
daily newspapers carry large advertisements conveying 
the home building message to all prospective builders. 
These are followed up with earnest editorials, and in- 
teresting news items, all hammering home the theme 
“Build Now.” The splendid work is bearing fruit, and 
evidences of a rich harvest are apparent on all sides, 
Building permits show a large and steady increase. 
The January total was a trifle over $800,000 ; in Febru- 
ary it was a little over $1,000,000, while March is ex- 
pected to roll up a total of $1,250,000. In other words, 
Los Angeles is spending nearly $50,000 a day for new 
eonstruction work. Three new theaters are to be 


erected this year, costing, according to architects’ 
estimates, about $2,500,000. 

The foregoing shows what has been done in just one 
city by aggressive and intelligent work. What has 
been done here can be duplicated in other cities thruout 





the country if all public-spirited, far-sighted business 
and civic organizations will coédperate in each locality 
for the “Build Now” campaign. 

The lumber business in this particular part of the 
country is conducted on such an entirely different basis 
from that in the central West that to a newcomer it 
seems quite complicated. The combination of manu- 
facturer, wholesaler and retailer in one firm brings 
about situations very different from those we have to 
deal with in Wisconsin, Illinois and the adjoining 
States. 


MEET TO PROMOTE HOME BUILDING 


New Or.EANS, La., March 24.—At a meeting 
here this afternoon twenty-six local homestead as- 
sociations, affiliated with the Louisiana League of 
Homesteads, considered plans for a joint ‘‘Own a 
Home’’ campaign and reached tentative agree- 
ment upon a program to that end. The State home- 
stead league will hold its annual convention in 
Bogalusa on April 25 and 26, when the ‘‘Own a 
Home’’ movement will be considered as a statewide 
proposition. Because of his interest therein, Sec- 
retary Wilson of the Department of Labor has 
been invited to address the convention. 

L. R. Putman, advertising manager and trade 
extension director of the Southern Pine Associa- 
tion, was the principal speaker at the luncheon of 
the New Orleans real estate board last Wednes- 








Courtesy Inland Architect, Engineer and Builder 


RESERVE LUMBER CO.’S EXHIBIT OF WOODEN DWELLING 


day and made his talk upon the ‘‘Build Now’’ 
and ‘fOwn Your Home’’ campaigns. Mr. Put- 
man explained how Government agencies were co- 
operating in this movement and suggested that 
‘*the red flag of Bolshevism never hangs in front 
of a man’s own home.’’ ‘‘We must perfect long 
time loans,’’ he said, ‘‘and arrange payments 
which will be no more than rent. We must reduce 
the initial payment to the lowest figure possible. 
Then we will have a large, substantial citizenry 
who will take a deep, vital interest in every prob- 
lem affecting the community and who will build 
up a bigger, better city, State and nation.’’ 





OFFERS TO FINANCE 100 HOMES 


LANSING, MicH., March 24.—In order to support 
financially any house building campaign that may 
be promoted by the manufacturers’ and jobbers’ 
division of the Chamber of Commerce the American 
Savings Bank has offered to guarantee $200,000 on 
first mortgages, or an amount which would mean 
100 homes for Lansing at a cost of $4,000 each. 
If the manufacturers and jobbers unite for a home 
building campaign it is possible that the Lansing 
State Savings Bank may duplicate this offer. 






EXHIBIT EXPLOITS LUMBER 


CLEVELAND, OHIO, March 25,—What lumber in- 
terests of northern Ohio consider the first step in 
a comprehensive campaign for advertising lumber 
in this district, now that material interests as a 
whole have come to the front to revive the home 
building program here, has been taken by the Re- 
serve Lumber Co., this city, in the preparation of 
an unique exhibit at the Cleveland (Ohio) Build- 
ers’ Exchange, which will be a permanent fea- 
ture of that organization from now on. The ex- 
hibit has been prepared under the direction of J. V. 
O’Brien, secretary of the Reserve Lumber Co. and 
director general of the Cleveland Board of Lumber 
Dealers. Altho purely a Reserve Lumber Co. prop- 
osition the exhibit is in harmony with the com- 
pany’s policy of aiding the entire lumber industry. 

Altho this exhibit has no relation to the similar 
exhibits by the Cleveland Board of Lumber Dealers 
at the Complete Building Show three years ago in 
this city it may be considered an outgrowth of the 
stimulus given to lumber as the logical construction 
material by that display of miniature houses, 
Lumbermen who attended the several conventions 
held here during Complete Building Show Week 
may remember how that exhibit excited the most 
favorable comment from 
visitors. It is believed 
here that had it not been 
for the war and the re- 
strictive measures eman- 
ating from Washington 
immediate good effect 
from the original show- 
ing would have obtained. 

However, the exhibition 
of an entirely new model 
at this time as an aid to 
improving the house 
building situation here is 
benefited by comparison 
with the first models of 
their kind ever shown 
here. 

‘<«This new model,’’ says 
Mr. O’Brien, ‘‘is solely 
for the purpose of show- 
ing the possibilities of 
wood construction. It has 
been designed to show 
how a 10-room dwelling 
can be developed with the 
use of bungalow siding 
and shingle roofing. We 
are told it is the hand- 
somest display of all the 
exhibits in the Builders’ 
Exchange and already is 
proving a splendid adver- 
tisement for lumber espe- 
cially in housing construc- 
tion.’’ 

In the model pictured 
| wood has been used exclu- 
| sively for every detail 
| with the exception of the 
| window panes, shades, 
: lace curtains and grass. 

The exhibit covers a space 

eight feet square. In the 

rear, which the picture 
; does not show, are a 
chicken house and run. The walks are of tiny wood 
paving blocks. The fencing, altho representing iron 
construction, is of wood. The shutters are working 
models. The details have been worked out to an 
even finer degree than were those in the Building 

Show exhibit, for even the rings on the window 
shades have been included. 

The buildings on the plot were designed for the 
Reserve Lumber Co., and the construction was done 
by the Peters Mill Work & Lumber Co. The land- 
scape work was executed by A. D. Taylor, who did 
similar work on the entire model exhibit at the 
Building Show. 

Combined with the consistent program of lumber 
and other building material interests here, it is al- 
ready evident that this move is fruitful in bringing 
more attention, and business, to the lumber indus- 
try from those contemplating residence construc- 
tion, Plans already are being considered to aug- 
ment this display, or to change it at intervals, so 
that interest. 

The Reserve Lumber Co. is a wholesale concern 
specializing in sidings and stained shingles. It 
also is the active factor in the exchange of stocks 
plan among local yards, which has been commented 
upon before in the AMERICAN LUMBERMAN. 
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BUILDING OUTLOOK IS BRIGHT 


New OrLEANS, La., March 24.—The Southern 
Pine Association has received recently from the 
office of the secretary of the Department of Labor 
at Washington, D. C., a letter approving the asso- 
ciation’s ‘‘ Build a Home First’’ campaign, signed 
by H. L. Kerwin, assistant to the secretary. 

In furtherance of its ‘‘Build a Home Now’’ 
drive, the association has issued for prompt 
distribution a supplemental pamphlet captioned 
‘‘Why We Should Build Now,’’ presenting com- 
ments by public officials and others on the recon- 
struction situation. It includes quotations from 
Secretary of Labor Wilson, together with a letter 
from the information and education service of his 
department discussing existing lumber values and 
the reasonableness of current prices; the opinions 
of leading architects in several American cities; 
excerpts from a recent statement by Prof. Irving 
Fisher of the chair of political economy at Yale; 
and other interesting and valuable matter which 
the boosters of the campaign should find highly use- 
ful. The new pamphlet has been distributed with- 
out delay. 

Comment on the association’s campaign continues 
active and altogether favorable. Here in New 
Orleans all interests are showing a disposition to 
codperate actively and the outlook for building is 
pronounced very bright. Director Putman of the 
association’s trade extension department accepted 
an invitation to deliver a talk on the campaign 
before the New Orleans Real Estate Board and 
delivered it tellingly. One of the local home- 
stead associations at a directors’ meeting recently 
authorized twenty-two separate loans, all for 
home-building purposes, the largest group of loans 
ever authorized at a single meeting during its 
eleven years’ experience. Incidentally, the Ameri- 
ean Contractor’s resume of building statistics for 
February shows New Orleans leading all of the 
southern cities in respect of increases over last 
year, with a gain of 136 percent for the month. 
Henry N. Teague, field agent of the Department of 
Labor, who has returned to Washington after a 
six weeks’ trip thru the country, reported that he 
found greater building activity in New Orleans 
than in any other city visited on his tour. 

By way of stimulating the building movement 
locally, a number of the leading New Orleans deal- 
ers in building material, at a meeting held on 
March 15, agreed to make a 5 percent reduction 
on the prices of material handled by them, in- 
cluding sand, gravel, cement, lime, brick, tile and 
lath. It is understood that the agreement, which 
became effective on March 17, does not include lum- 
ber. 

Marked building activity is also reported from 
several of the smaller Louisiana cities, including 
Shreveport and Lafayette. Reports from Yazoo 
City, Miss., likewise tell of exceptionally brisk 
sales of lumber, much of which is going into farm 
improvements in the outlying territory. Federal 
farm bank loans totaling approximately $100,000 
recently have been completed in the Yazoo district 
and it is said that the borrowed money will nearly 
all be spent in farm betterments. J. C. Webb, of 
the Greenwood Lumber Co. and the Yazoo Lumber 
Co., reports that the country folk are buying rather 
more freely than the town folk, who have shown 
a disposition to await decline in lumber prices be- 
fore going ahead with their building plans. Mr. 
Webb himself does not expect lower prices in the 
near future, but he meets the arguments of the 
prospective builders who do with this argument: 

Suppose you build a home and move into it, and 
suppose the price of lumber does become less within the 
next year. ou’ve saved rent enough to cover the cost 
of what little amount additional the lumber cost you 
at this time. And you've lived in your own home, 
built to suit your own convenience, On the other hand, 
suppose lumber stays where it is in price for another 


year. The value of your building has not decreased, 
and you’ve saved a lot of rent. 





BUYS HEAVILY AT CURRENT PRICES 


Des Moines, Iowa, March 24.—Known thruout 
the middle West as one of the most progressive re- 
tailers in the trade, George A. Jewett, president of 
the Jewett Lumber Co., is steadily pounding away 
on the theme ‘‘Build Now.’’ He is a persistent 
and consistent advertiser and because his ‘‘ads’’ 
are always fresh and timely they get attention and 
are read with interest. Recently he has been em- 
phasizing the idea that building should be started 
at once, not alone to furnish employment for re- 
turned soldiers but also because prices are as low 
as they are likely to be. 

In an interview published in the daily Des Moines 
Register of March 16 Mr. Jewett says that this 
spring will probably witness the greatest season of 
home building the city has ever seen. ‘‘Those who 
are waiting for prices to go down will not have 
their wishes realized in the near future,’’ said he. 
Continuing, Mr. Jewett said: 

I have raised every available dollar at my com- 
mand and have made heavy purchases of lumber and 
hardware and other building materials for the reason 


that building prices can not possibly go down in the 
near future and there is likelihood of their even go- 


ing slightly higher. Stocks of lumber thruout the 
country are not large and when peace is finally settled 
there are going to be large demands from Europe for 
building materials. America, of course, will furnish 
a great deal of the needed lumber, hence I can see 
no possible decrease in building material prices for a 
long time. 

Mr. Jewett states that one man is building 
twenty homes in Des Moines and will soon begin 
the erection of fifty more. 

An officer of the Wheeler Lumber, Bridge & Sup- 
ply Co., of this city, expressed views that coincide, 
saying: 

We are receiving a great many inquiries regarding 
home building and expect to see very much activity 
this spring. People who during the war felt that it 
was patriotic to postpone building now see that it is 
patriotic to help furnish work for discharged soldiers 
by starting building operations. 


BACK ‘‘HOME’’ CAMPAIGN WITH CASH 


SPOKANE, WASH., March 22.—A meeting of the 
‘Own Your Home’’ committee at which nearly 
every industry of the city was represented was held 
at the Davenport Hotel on the evening of March 
11 at which $5,000 of the budget of $6,000 for the 
expenses of the local campaign was underwritten. 
About thirty-five representatives were present from 
the churches, the banking, manufacturing, retail 
and wholesale interests and several labor organi- 
zations. 

‘*All branches of the industry,’’ said W. R. 
Cooley, secretary of the committee, ‘‘met the sug- 
gestions of the committee with enthusiastic assur- 
ance of codperation to make Spokane a city of 
home owners. The fact that they are backing up 
their enthusiasm with money to carry out the cam- 
paign proves the sincerity of their assertions.’’ 








GIVES REASONS FOR BUILDING NOW 

PITTSFIELD, Mass., March 24.—The Berkshire 
Lumber Co., of this city, recently sent out to con- 
tractors a general letter giving an analysis of the 
situation with regard to possibility of lower con- 
struction costs, taking the position that inasmuch 
as there is no prospect of any material decline in 
values in the near future building enterprises 
should go forward without further delay. As the 
letter affords a comprehensive survey of the several 
factors entering into the situation it doubtless will 
be of interest to other dealers, and therefore is re- 
produced herewith in part, as follows: 

In the first place, wages must decline if we are to 
have lower prices for commodities. And what is the 
condition today? Strikes all over the country for 
higher wages or for shorter hours, which mean the 
same thing. Does this look like lower prices for most 
commodities? 

If we look at the building situation from a different 
angle, lumber is, of course, the largest single item 
entering into the cost of construction of an ordinary 
home and the advance in price since the war started 
has been less on an average than on any other com- 
modity; and today, farm products, animal products, 
or raw material of any kind will buy more lumber than 
ever before. From figures compiled by the Federal 
Reserve Board, the percentage of increase since July, 


1914, on mineral products is 106 percent; animal 
products, 97 percent; farm products, 135 percent; 
forest products, 48 percent ; raw material, 102 percent ; 
producers’ goods, 123 percent; consumers’ goods, 104 
percent. The heading ‘consumers’ goods” includes 
goods ready for consumption; “producers’ goods” are 
goods that are eS manufactured and will have to 
be manufactured further. ’ 

yYhy has lumber (forest products) advanced less 
than one-half as much as other commodities? Be- 
cause there was no demand for it during the war except 
from the Government, and lumber could not be shipped 
abroad like steel, copper, grain etc., as there were 
no ships available for anipetes lumber. 

With such a small advance, don’t look for lower 
prices in lumber; look for higher, for you should 
realize that the price of lumber is always on the 
upward trend, as timber is being cut off much faster 
than it grows and new uses are being found for it 
almost every day. Lumber in five or ten years will be 
higher than it is today. And do you realize that 
lumber, shingles, windows and doors represent from 
fully one-third to one-half the total cost of the average 


ome? 

Skilled labor in the building trades in most cities 
and large towns is organized, and who ever heard of 
organized labor voting to reduce wages? Unskilled 
labor is employed very little except on foundations of 
buildings and this amounts to a small item. The 
trend of labor wages in the building trades since we 
have been in the business, over twenty-five years, has 
always been upward. First, one union would want an 
advance of 50 cents or $1 a day and it would get it; 
then another union would want a like advance or a 
half-day holiday and it would get it. As for lower 
prices in the building line, you do not look for it, nor 
do we. The trend of labor is for better conditions, 
shorter hours and higher wages. 

Another important factor that should not be over- 
looked is that there is a housing shortage all over this 
country owing to the restrictions on building thruout 
the war. According to Brookmires’ statistical bureau 
there was a total delayed construction in 105 cities 
during the war of $3,030,000,000. Competent authori- 
ties estimate a shortage of 500,000 houses in the 
United States today, and an actual shortage of over 
1,000,000 houses in Europe. It will take years to catch 
up on our building program, and demand makes price ; 
the war has proved this. 


MILLIONS FOR PUBLIC IMPROVEMENTS 


SaLeM, OrE., March 22.—In response to a re- 
quest for information regarding publie work in 
prospect in Oregon, Governor Oleott gives the 
AMERICAN LUMBERMAN the following statement: 

‘‘T advise you with pleasure that the legislature 
recently closed set under way some distinetly con- 
structive legislation. An issue of $10,000,000 
worth of bonds for hard surface road building was 
authorized. An issue of $5,000,000 was referred to 
the people for ratification, which if granted will 
provide for approximately $2,500,000 in public 
building improvements, $2,000,000 for reclamation 
of arid lands and the balance for land settlement 
purposes. Provision was also made for referring 
to the people a tax levy of $1,000,000 a year for 
road purposes, and a constitutional amendment pro- 
vided for State guaranty of interest on irrigation 
bonds. Provision also was made for a land settle- 
ment commission to construct homes upon, and to 
improve, idle lands. In numerous other ways more 
detailed in their provisions the legislature enacted 
statutes having for their purpose the revival of 
building and development work.’’ 








Lumber Company Conducts Essay Contest 


SPRINGFIELD, Mo., March 24.—A good deal of 
interest was aroused by the contest conducted by 
the Groblebe Lumber Co., of this city, for the best 
essays written by pupils of the public schools on the 
subject ‘‘ Why we should own our own homes, and 
why we should build them now.’’ In this contest, 
which was conducted on the plan originated by the 
AMERICAN LUMBERMAN under which more than 
50,000 essays on home owning have been written by 
school children, a prize of $10 was offered by the 
company to the boy or girl attending a ward or 
district school who wrote the best essay on the 
above subject, and a like amount to the school in 
which the winner was a pupil. For the second best 
essay a prize of $5 was offered. It was stipulated 
that the essay should be limited to 200 words. The 
contest closed recently, the first prize being won 
by Miss Alberta Jones and the second prize by 
Miss Gertrude Yates. The essays were judged by 
a committee consisting of E. N. Ferguson, president 
of the Holland Banking Co.; J. A. Taylor, of the 
Springfield Business College, and Rev. E. F. Leake. 

The first and second prize essays were published 
in the local papers and resulted in the youthful 
authors receiving many congratulations. A repre- 
sentative of a building and loan association said 
that he was going to frame the essays and hang 
them in his office. 

The first and second prize essays are reproduced 
herewith: 

First Prize 


It is very important for people to own their homes 
and there was never a better time to build them than 
now. People who rent property are usually not as 
desirable citizens as those who live in their own places. 
They do not have the interest in the community that 
property owners have. When a family builds their 
residence it becomes a part of the family life because 
of the pleasure they have in planning it and in making 
the surroundings beautiful. They gain self respect, 
too, for they feel that they are a part of the city and 


any improvement made in their neighborhood adds to 
the value of their property. 

People: who rent and move from place to place can 
not have the feeling of satisfaction that thrills those 
who save every dollar toward building. Then they can 
have the kind of home they have always planned and 
dreamed of. 

Children who grow up in rented houses miss a great 
deal that rightfully belongs to them. They have not 
the pride in their homes or the respect for property 
that they should have. 

Another reason is that a good house is a good invest- 
ment. If it is well built and of good material it will 
increase in value. 

Then, too, there is a patriotic reason for building 
right now. Many soldiers are returning from camps 
and they need employment. Lots of men who worked 
in munitions factories and other war industries have 
suddenly become idle. For the good of the country they 
should be put back to work. ‘Business of all kinds 
should get back to normal conditions and every man 
who builds a house helps to bring it about, 

Miss ALBERTA JONES, Grade 6, Fairbanks School. 


Second Prize 


Everyone should have some kind of a home. Homes 
build up a nation. Own a home and have a real part 
in this great home of the United States. 

One reason we should own our own home is because 
it is much more economical. Another, because one can 
never rent a home suitable to one’s ideas. Another is 
that one is much more independent if he owns a home 
than if he is a renter. 

Anyone who intends to build or make improvements 
should do so now for the reason that building materials 
will not be much cheaper in the near future. 

As long as the present high cost of living exists there 
can be no radical change in labor, and there will be for 
some time to come a great shortage of all supplies of 
this kind. 

Again it would furnish employment to a large num- 
ber of men that are now returning home from the army, 
temporarily out of jobs. 

To own a home is to be happy, economical and inde- 
pendent and it is the basis upon which to build wealth. 

Miss Gertrupe Yates, McDaniel School. 
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STATEWIDE HOME BUILDING PLAN INAUGURATED 


Indiana State Chamber of Commerce Starts Extensive Advertising Campaign—Practical Work Apportioned 
to Committees—Retail Lumber Dealers’ Association Backs Movement 


INDIANAPOLIS, IND., March 25.—The Indiana 
State Chamber of Commerce in conjunction with 
a large number of Indiana commercial and civil 
organizations has started what promises to be one 
of the largest and most important of the ‘‘Own 
a Home First’’ campaigns designed to reach and 
work with individual home owners. In a public 
announcement the Chamber of Commerce stated 
that it has for some time been aware that busi- 
ness in Indiana was unevenly organized; that some 
lines of business and some communities were well 
unified and were working efficiently while many 
others were not. The Chamber of Commerce has 
for more than a year thought to assist in remedy- 
ing this condition, but the emergency of the war 
with its multiplicity of drives and campaigns has 
until recently made any such movements imprac 
ticable. But the time now seems ripe for a big 
forward movement. 

In considering the situation the Chamber of 
Commerce came to the conclusion that its purposes 
could best be realized by inaugurating a State- 
wide movement of importance to all citizens of 
Indiana. At the present time nothing could be of 
more importance + the building of homes. Such 
a movement would furnish labor to returning sol- 
diers, would start a large number of lines of 
business to moving and would add immeasurably 
to the strength of the State and to the happiness 
and patriotic spirit of its citizens. 

At a meeting held at the Claypool Hotel at In 
dianapolis yesterday and attended by repre- 
sentatives of commercial, labor and civic organiza- 
tions the broad outlines of the plan were an- 
nounced. This was called an ‘‘ Americanization 
meeting,’’ for it is planned to carry on the prac- 
tical work along the broadest and most patriotic 
lines. 

In order to finance the movement it is planned 
for this year to gain 10,000 new members for the 
State Chamber of Commerce at $25 each. Of the 
$250,000 to be raised in this way $150,000 is to 
go into a paid ‘‘Own a Home First’’ advertising 
campaign, including the buying of space in daily 
and weekly newspapers, the furnishing of posters, 
placards, cards, booklets, follow-ups of every con- 
ceivable character, and the like. This advertising 
money will be expended by men experienced in 
such work, and this will insure that no money will 
be used wastefully. 

In order to carry on such a campaign it will be 
necessary to enlarge the organization and to estab- 
lish an efficient department to conduct 








the number of people who should own homes, the 
number who could with reasonable financial help, 
and to collect a vast amount of varied information 
that will be of use in the carrying on of the cam- 
paign, 

The city planning committee will be of much im- 
portance, once the movement is started, and the 
advertising committee will have a big task from 





FRANK C, CLINE, ANDERSON, IND. ; 
Who Said “Lumber Is Loaded” 


the start. Frank C, Cline, president of the Re- 
tail Lumber Dealers’ Association of Indiana, is a 
member of the executive committee and is chair- 
man of the advertising committe. This committee 
had a full page advertisement in the Indianapolis 
News for March 24. This display, which is repro- 
duced herewith, was inserted largely for the pur- 
pose of showing those in attendance at the Ameri- 
canization meeting the kind of publicity it is pro- 
posed to spread thru the State. 

All of these State committees will be duplicated 
by local committees, and all this advisory, executive 


and educational work will be linked up together 
thru the State organizations. 

That this matter is being undertaken seriously 
is indicated by the fact that the plan is to con- 
tinue the campaign for from three to five years, at 
least; that it is being undertaken enthusiastically 
was indicated by the spirit of the meeting. Most 
of the men and women who attended as delegates 
from the various commercial and civic organizations 
came in a spirit of caution, evidently determined to 
listen and to weigh evidence but to say little; but 
before the evening meeting adjourned the various 
cities and organizations were shouting to be the 
first to endorse the movement and to declare their 
determination to stay by it and to see it thru to 
success, 

The directors of the Retail Lumber Dealers’ Ag- 
sociation of Indiana met at noon and formally 
elected President Frank C. Cline as the associa- 
tion’s representative on the executive committee 
and also adopted a resolution commending the 
‘* Build a Home First’’ campaign and pledging the 
support of the association in carrying it out. 


The afternoon meeting was given over to explain 


ing the practical workings and the details of the , 


plan. A. W. McKeand, director of extension of 
the Indiana State Chamber of Commerce, called 
upon various officials of his organization to ex- 
plain the proposed work and then asked for ex- 
pressions of opinion from the organizations repre- 
sented. Mr, MeKeand stated that every one had 
seen automobile advertising creating, in the face 
of supposed commercial depression, a demand that 
overrode the caution that prevailed in other and 
less advertised lines. He said that it is planned 
to link up this advertising campaign with the five 
national campaigns now in progress and also to 
supply advertising matter to local dealers to be 


‘run in the local papers. In this way the whole big 


movement can be linked together and its foree 
multiplied many times. 

The banquet held in the Riley Room of the 
Claypool Hotel in the evening marked the high 
point of enthusiasm. President J. C. Snider, of the 
State Chamber of Commerce, referred to the fact 
that the entire movement was intended broadly as 
an Americanization movement and that the 
specific house-building campaign was intended as a 
means to that end. He then- introduced Prof. P. 
G. Holden, of the International Harvester Co. Dr. 
Holden is evidently a popular favorite in Indiana. 
He began by stating that he never 





this campaign. The plan as outlined 
at this Americanization meeting is as 
follows: A general committee for 
the State and one in each local com- 
munity is composed of one member se- 
lected from each interested organiza- 
tion, such as those of architects, bank- 
ers, building and loan associations, 
builders’ supply dealers, commercial 
secretaries’ association, contractors, 
department stores, druggists, electric- 
ians, florists, furniture dealers, hard- 
ware dealers, insurance agencies, la- 
bor organizations, lumber dealers, 
manufacturers, painters, plumbers, 
public utilities, real estate dealers and 
any others interested in such a move- 
ment. There will be a chairman, an 
executive committee and four special 
committees. These special committees 
are to control finance, survey, city 
planning, and advertising. 

The finance committee has made pre- 
liminary plans for carrying out the 
big task of raising the necessary 
money. After several plans had been 
considered this committee decided that 
in each town of 500 and up an ap- 
portionment of 20 cents per capita 
would be made to be raised by the 


munity. 






Every Man Should Own His Home 


the early settler was to clear a tract and build a home. In 
those far-gone days every d hish th r nt 
ere—home ownership was an essential to standing in. the com 


Time has passed but standards have not greatly changed. The 
man with a home of his own is still the most respected in his com- 
munity. His neighbors, his acquaintances, his employers or busi- 
ness associates regard his possession of a home as an indication of 
sound judgment, foresight, thrift. He is a man to follow—this 
man who owns his home. Resolve now to own a home, first 
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A Message to Men and Women Who 
Long to Own Their Homes 





protect himself for all time. 


turn, Protect vourself—BUILD or BUY a home. 





Indiana Needs More Home Owners 


i HE home owning instinct is avold as man. The first task of [NDRANA needs more homes and more home owners. More homes 

are needed because actually there are not houses enough to 
meet the demand; more home owners are needed because of the 
substantial contribution every home owner makes to the welfare of 
the state and all its citizens. The increasing scarcity of homes is 
forcing rental charges higher—the man who owns his own home is 
indeed fortunate today. And the man who buys or builds NOW will 


This shortage of homes is due both to restricted building during the 
war and the rapid growth of Indiana's cities. Years may pass be- 
fore former conditions return—the chances are they never will re- 


talked about the International Har- 
vester Co., tho he was proud of the 
company and the big work it is do- 
ing. But his interest is in this work 
that lies beyond the factories of this 
great institution. President Me- 
Cormick says it is his belief that a 
business corporation that operates in 
any neighborhood ought to conduct it- 
self as any good citizen would do, 
aiding in building up that community ; 
and this is the task to which Dr, Hold- 
en devotes himself. 

The present, Dr. Holden said, is the 
time for people of this country to ded- 
icate themselves to the task of making 
possible ‘‘A Home for Every Ameri- 
can.’’?’ Over 60 percent of the peo- 
ple of the United States are tenants, 
while more than 80 percent of the 
French own their homes. This is sig- 
nificant.in the light of recent events 
when France, fighting for her homes, 
undoubtedly saved the world. ‘‘ Peo- 
ple,’’ said Dr. Holden with a smile, 
‘¢will not fight for a boarding house. 
They fight in a boarding house.’’ 

Self-centered satisfaction, he added, 
is more dangerous for a country than 
actual disorders. Out of disordered 





sale of $25 memberships. This was 
considered more equable than an ap- 
portionment by volume of Liberty bond 
sales or by any other standard. A 
carefully planned campaign has been 
prepared for these local efforts, to be 
finished in most cases within twenty- 
four hours without lost motion or 


Announcing An Organization Which Will 


Help You to Own a Home 


An organization is about to be perfected which wii! make it 
for you men and women of Indiana to own your 
homes. The best interests of the state are back of this plan vee 
and will lend their concerted efforts toward its success. More will be told about thie organization In Inter adver. 
tisements. In the meantime resolve to own that home you 
The problems of finance, location and planning will be have longed for—let it be your first consideration. 


handled by competent, impartial committees in your own 
community, who will consult with you and, if need be, ad- 


Russia will come greater progress in 
fifteen years than in thousands of 
years without the recent war and its 
troubles. Within 100 years America 
will have progressed more and with 
less suffering, counting in even the 
great suffering of the war period, 





duplication of effort. 

The survey committee is working out 
lans for making surveys of the hous- 
ing conditions of any towns desiring 
this done. It includes not only a 
study of the houses of the town but 
also of the people. This is to de- 





INDIANA STATE CHAMBER OF COMMERCE 


Community Development Division 


Own a Home, First—Build or Buy Now 


than it could have without the war. 
The present is a critical time and 
this meeting an epoch-making event. 
The streets of Boston began as cow 
paths; but now, since people have fol- 
lowed those cow paths and have built 
houses along them, not all Boston is 
strong enough or rich enough to 








termine the number of home owners, 


SAMPLHE PUBLICITY FOR STATEWIDE HOME OWNING MOVEMENT 


straighten them. Paths made now in 
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pioneer work of this new epoch will determine the 
lines of progress for 100 years, so now is the time 
when men of vision are needed. We need to break 
away from such evils as the tenement districts 
of Pittsburgh. When those districts were first 
made the workers had to live near the factories 
because of lack of transportation. Now we have 
transportation, and we will be grossly blind and 
negligent if we permit industrial congestion in 
the new cities which we build. 

A nation will never be great until it learns the 
greatness of service. The time is now ripe for 
the building of ‘‘homes fit for heroes.’’ If the 
United States ever goes down in defeat it will be 
because its people no longer care for or have a 
vital interest in it. Ownership is the touchstone 
of a vital interest in a community or a country. No 
boy or girl should be allowed to grow up without 
the educative experience of ownership. It is the 
most effective means of educating citizenship. Bis- 
mark stopped emigration from Germany by making 
every worker a home owner and by teaching him 
to work skillfully. But he taught the German 
people much as a trainer teaches a horse, and for 
the same purpose. It must be the mission of 


Americans to train human beings in true human- 
ity. ' 

Any community is in danger that sees its young 
people leave when they come to maturity, for no 
community can be made great out of a people who 
are left over. We must not be so busy thinking of 
the thing made that we forget the people who 
made it; and no people can be made great by se- 
lection—they have to be made great by education. 


Dr. Holden told some delightful stories to il- 
lustrate his points. He told of speaking to a group 
of children and telling them that in passing along 
the road he had passed a farm where he saw some 
scrub corn growing in a weedy field. He saw 
some scrub mules and scrub chickens and serub 
hogs, and so on. ‘‘Now,’’ said the Doctor to the 
youngsters, ‘‘I wonder if any boy or girl can 
tell me what other scrub thing I saw on that 
farm,’’ A little girl stood up and said, ‘‘ A serub 
man.’’ 


Where people own their own homes there is no 
industrial trouble, and employers can afford to 
pay more wages to a home owner. Every com- 
munity ought to require first of all that its homes 


are fit places to live; then it ought to add individ- 
ual ownership. 

In closing the doctor warned his hearers not to 
expect the people of Indiana to be instantly en- 
thusiastic over the plan, and he also warned them 
against thinking that the campaign is impossible. 
The only way to work reforms is to take them di- 
rectly to the people and all the way to the people. 
The real object of this campaign is to sell Indiana 
to her own citizens; and in doing this the people 
of Indiana can attract and merit the attention and 
the thanks of the world. 

. 8S. McCowan, of Grinnell, Iowa, made a 
short address on the value of home owning as a 
school for citizenship. 

J. A. Van Osdal dealt with the practical aspects 
of the campaign. When he asked what organiza- 
tion would be the first to endorse the movement 
Frank C. Cline rose and said: ‘‘ Just three words, 
Mr. Van Osdal: Lumber is loaded!’’ A _ lively 
session of endorsement and of practical suggestions 
followed, and it was announced at the close of the 
meeting that the Chamber of Commerce had the 
campaign organized and ready to begin work at 
once in any town that was ready to codperate. 

















[Third Installment] 
Purchasing and Retail Yards Acquisition 

The purchasing departments of many line yard 
companies are located in the large cities. The 
purchasing department, headquarters, or both, of 
line yard companies operating over 1,500 yards 
are located in Minneapolis,* Minnesota, and Kan- 
sas City, Mo. These yards constitute more than 
25 percent of all line yards, and about 12 percent 
of all retail yards west of the Mississippi River. 

Manufacturers of lumber who are sending out 
traveling salesmen are acquainting themselves 
with the buying power located in such cities as 
Minneapolis, Kansas City, Wichita and Houston, 
where the purchasing departments of more than 
33 percent of all the line yards are found. If the 
following cities are included, more than 50 per- 
cent of all line yards will be represented: 
Winona, Fort Worth, Waco, Great Falls, Okla- 
homa City, Dubuque, Omaha, Lincoln, St. Louis, 
Des Moines, Minot, Dallas and Los Angeles. 
Many manufacturers of lumber realize the 
marked absence of authority of yard managers 
to purchase in certain States and send their sales- 
men directly to the purchasing center. 

At least 50 percent of the large line yard com- 
panies are interested in sawmill plants and stand- 
ing timber. In some cases the line yards are 
managed by a department of the manufacturing 
company, while in others a separate organization 
operates the yards, altho the control of the yards 
is in the same hands as the sawmills. Again, the 
stock in line yard companies may be controlled 
by men heavily interested but not actively en- 
gaged in the manufacture of lumber. The acqui- 
sition of retail yards by manufacturers is confined 
almost exclusively to those cutting softwoods. 
The producers of hardwoods in seeking outlets 
for their product have acquired an interest in a 
large number of wood-using plants. 

Many sawmill operators have bought up line 
yards and use them in part to afford an outlet 
for their production. These were manufacturers 
who subsequently became retailers. There are 
also those who were first operators of line yards 
and later acquired sawmill properties. The pur- 
chase of a manufacturing plant was an after- 
thought. 

Various reasons are assigned for the establish- 
ment of manufacturers’ chains in other trades. 
Three reasons often mentioned are: (1) Manu- 
facturers’ brands frequently sold at eut prices 
by retailers, causing other dealers to refuse to 
handle the brands; (2) retailers unable or un- 
willing to push the sale of the manufacturer’s 
goods; and (3) manufacturers’ products often 
displayed in the same store in competition with 
those of the most active competitor. While these 
reasons may account in large measure for other 
chains, they do not account for the establishment 
of manufacturers’ line yards. Since compara- 
tively few manufacturers brand or trade-mark 
their lumber, the lumber can not be identified by 
the purchaser as coming from any certain mill. 

More than half of the line yard companies own 
fewer than twelve yards, and many of these were 
developed by retailers. The retailers often 
started with one yard and as their business in- 
creased they bought other yards. Many of these 





*Minneapolis is a more important buying center 
than the figures for this territory indicate, for the 
headquarters or purchasing offices of several retail 
ards in Wisconsin, Alberta and Saskatchewan are 
ocated in that city. 


Line Yards (The Chain Store in the Lumber Trade) 


[By John M. Gries, Harvard University, Cambridge, Mass. ] 


men started as retailers and are still retailers 
today, having no interest in sawmills. There are 
others, however, who have acquired an interest 
in timber or sawmill property, altho they are not 
actively engaged in the management of such 
properties. They are still primarily retailers. 

Several owners of so called retailers’ lines were 
formerly lumber manufacturers. When their tim- 
ber was cut off, if these men wished to retain 
their yards it was natural for them to become 
strictly retailers, buying their stock from other 
mills. While they might be interested in other 
sawmill plants, they need be no longer actively 
engaged in manufacturing. Some lumbermen, 
primarily wholesalers, also operate line yards. 
These line yards might be called wholesalers’ 
line yards. The wholesalers find it easy to buy 
for their yards in connection with their regular 
wholesale business. , 

The line yards, as has been suggested, resem- 
ble very much the chain stores as found in the 
drug and grocery business, but there is a very 
marked difference in their price policies. The 
line yard is not a cut price institution. 


Phases of Management 

Various reasons are assigned for the absence 
of well defined policies of price cutting by line 
yards. The principal reasons are: (1) Variation 
of quality within grades; (2) comparatively little 
trade-marked lumber; (3) absence of standard 
retail price lists; (4) many line yards controlled 
by manufacturers of lumber; (5) yards princi- 
pally in non-competitive territory. 

Indiscriminate price cutting is a mistake in any 
line of business. While price cutting has been 
common in the lumber business, it has not been 
notorious in the retail trade. To begin with, 
what constitutes price cutting? The existing 
grades of lumber permit such a wide variation 
in quality that anything approaching a standard 
price is often impossible. There is not sufficient 
refinement in grades of some species, especially 
hardwoods, to establish a standard or fixed price 
on any one grade. For example, in certain grades 
of oak there may be such a variation in quality 
that the buyer will gladly pay $5 or $10 a thou- 
sand more for one lot than for another of the 
same grade. As long as grading is so loosely 
done it is impossible to establish what may be 
called the market or standard price—the price 
which one can say has been cut. 

The typical manufacturer’s chain in the shoe 
trade carries branded or trade-marked goods. 
The typical chain in the grocery trade sells not 
only the brands of many manufacturers but fre- 
quently has many of its own. The manufacturer 
of lumber owning a line of yards seldom brands 
his lumber, and the bulk of his stock is not thus 
identified as the stock of his mills, or that of 
other mills. With the exception of flooring, shin- 
gles and timbers, very little lumber is trade- 
marked. Not having many well recognized 
brands, ‘‘leaders’’ are not in common use. In 
line yards not controlled by manufacturers there 
are probably none using their own brands. They 
may carry some branded or trade-marked stock, 
but it is usually that of the manufacturers. The 
line yards may carry other branded or trade- 
marked merchandise, such as builders’ hardware, 
wall board and patent roofing. 

Since there is a wide variation in the quality 
of certain grades, and brands and trade-marks 
are exceptional, there are no standard retail 








prices in lumber as are found in other trades. 
Hence there is no resale price maintenance—no 
established price for which a 2x4 should be sold. 
For this reason there is no marked evidence of 
cut prices, or little reference to such price cut- 


ting. 

While there are no absolute prices for specific 
grades of lumber, there are prices in nearly all 
cities and villages which the trade roughly con- 
siders the market prices. It is approximately the 
price obtained for nearly all stock sold. For 
example, the market price may be said to be $45 
a thousand feet, altho there are a few sales at 
$44, $44.50, $45.50 and $46. The lumberman who 
regularly sells at $43 or $44 would be known as a 
price cutter, but not those who occasionally sell 
below the regular price. An occasional sale at 
$1 off the market price may not be what should 
be called a cut price at all, but a reduction in 
price because the stock is not up to standard. 

Retail Yard Characteristics 

It is sometimes said that the absence of price 
cutting in the retail lumber trade is due to the 
large number of retailers who are interested in 
milling and timberland. This, however, does not 
account for the policy of those not having such 
interests. In the lumber business many line yard 
companies are interested in the raw material— 
standing timber. There is no desire on the part 
of line yard companies thus interested to enter 
upon a policy of price cutting. 

About 80 percent of the line yards are in 1- 
and 2-yard villages. This matter of location 
materially tends to reduce the tendency to cut 
prices, for the lack of competition eliminates the 
necessity for cutting prices to attract trade. The 
most frequent criticism made of chain stores is 
that of price cutting which tends to drive the 
independent dealer out of business. While this 
criticism may be true in other trades, it is not a 
just criticism of the line yards. 

Retail line yards differ in several respects from 
the chain stores found in other trades. The line 
yard is found chiefly in small villages, while 
practically all other chains have developed in the 
large cities; line yards are most numerous in the 
prairie States, while the chain stores have devel- 
oped most rapidly in the East. Retail line yards, 
even those in which manufacturers have no in- 
terest, are not price cutters, while in most other 
trades price cutting is a feature of retailers’ 
chains. Line yards sell comparatively little 
branded or trade-marked merchandise, while in 
other chains such merchandise forms a consider- 
able part of the stock. Line yards sell largely 
to farmers, and long time credits are common, 
while many of the chains in other trades do a 
strictly cash business. A central warehouse or 
storage system is rarely found in connection with 
a line yard system, but is often a part of a chain 
such as the grocery. In some chains a rapid 
stock-turn is an important feature, but in line 
yards it is little if any higher than in independent 
yards. In many chains advertising is a very essen- 
tial part of their selling, while in line yards it is 
almost nil. In some trades we find a marked 
antagonism of the independent dealer toward 
chains, but there is scarcely an evidence of ill 
feeling of independent yard operators toward line 
yard companies. 

[This is the concluding installment. Install- 
ments one and two have appeared in the March 
15 and 22 issues, respectively.—Eb1ror. } 
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REALM OF THE RETAILER 





How a Retail Lumber Dealer Successfully Remodeled a House a Job That a Building Con- 
tractor Had Discouraged— Effective Handling of Planning Service 


It is a little difficult to estimate how far the 
campaign for house remodeling got along last 
fall before the signing of the armistice jerked us 
into a new phase of retailing. Possibly it didn’t 
get very far. The dealer whose business had al- 
ways consisted of selling lumber and not of assist- 
ing with plans held back from this campaign, hop- 
ing that something would happen. He considers 
the ending of the war not only as a boon to hu- 
manity but also as a personal deliverance for him- 
self. Perhaps he had made some preliminary in- 
vestigations to fit himself for the distasteful work 
of handling remodeling if worse came to worst, but 
it is also likely that this preparation had not 
reached the point of educational advertising in 
the papers. 

But this dealer is not necessarily typical. In 
fact, there is no such thing as an average dealer; 
he has not been dragged out into open view, at 
least, and he wouldn’t prove such an enlightening 
sight if he were. His solutions to the tangles in 
the web of business might be just right for him 
and for every other ‘‘average’’ dealer. The rest 
of us would continue to waggle along in our own 
way. It may well be that some of us, especially 
those with a practical plan service, had made some 
headway in the educating of our customers to 
look favorably upon remodeling. If this is true, 
as we suspect, there is no overwhelming reason 
why the campaign should be dropped. It may be 
that certain dealers will find themselves so loaded 
with new business that they will feel unjustified 
in puttering along with remodeling. We offer 
these men our congratulations. It may also happen 
that certain of the rest of us will have time on our 
hands that we could devote to the business of help- 
ing reshape houses and barns to make them com- 
fortable and of greater usefulness. 

True business judgment, so they say, consists 
not only in caring for immediate profit but also 
in looking well into the future. If thrift is of 
value in times of war it must have some value in 
times of peace. The trouble with a discussion of 
thrift is that it is commonly thought of as a rigid 
going without things, as an essential quality of the 
skinflint, as the enemy of progress and hence of 
business. Surely the war has shown us that this 
is not true thrift. Making the best of things, 
not in a spirit of resignation but in a spirit of con- 
struction, comes nearer to my notion of thrift. 
There must still be a good many people who can not 
afford new houses but who can afford some alter- 
ations in their buildings, This is a department of 
building that requires planning ability. It isn’t 
something that can be worked out on a job-lot 
plan, for of necessity no two remodeling jobs 
can be the same, The plan must fit the house, 
and the only way to make it fit is to go to the 
house and put the plan together. 


A Woman of Definite Ideas 


The following letter received by a mid-western 
dealer illustrates, in a way, two important points. 
One is the unwisdom of allowing a bull-headed con- 
tractor to have essential control of the community ’s 
building and the other is the wisdom of catering to 
the remodeling wishes of possible customers who 
will not come into the market except for help in 
making over the buildings they already own. This 
letter is from a farm woman. 

‘*Maywood Farm, August 1, 1918. 

‘*Dear Mr. Rodgers: I have before me a copy of 
the Herald containing your advertisement of house 
planning service. I take it that your service has 
to do mostly with new houses, but we wonder if 
you can and will help us with a remodeling problem. 
You know that we have never traded with you, and 
that makes me hesitate to ask a favor; but it 
seems we can get help nowhere else, and your ad- 
vertisement sounds cordial and sincere. 

‘*Ours is a fairly good house so far as materials 
and workmanship go but it is old-fashioned and in- 
convenient. It has been added to at two different 
times and neither addition was planned with ex- 
pert care. They were added because the house 
was not large enough. It is large enough now; 
in fact, larger than necessary, but we would like 
to shape it up more compactly by raising it from 
its present height of a story and a half to two 
stories, remove and rearrange the partitions so 
as to have fewer but larger rooms, save some of 
the space that at present goes to waste, add a 
bath room, put running water in the kitchen and 
make the whole house warmer in winter. This, 
I’m afraid, is a large undertaking, but I am not 
yet convinced that it is impracticable. I have 





read in some of the household magazines that 
wonders can be accomplished with old houses if 
one has the courage and gets good planning help. 
We feel that the house is too good to be torn 
down, especially in these times, but that it is 
not good enough for us to live in thru another 
winter if it can be remodeled at moderate cost. 


The Apathetic Contractor 

‘¢We asked the advice of a friend of ours who 
is a contractor. I think I need not hesitate to say 
it was Mr. John Florel, whom you know. After 
we had asked him several times he came out to 
look at the house. I feel sure now that he came 
only because he is an old friend and that he came 
prepared in any event to discourage us. He had been 
busy with new work, and I understand that con- 
tractors dislike to be troubled with remodeling 
jobs. At any rate, he gave us no encouragement 
that our still indefinite plans could be carried 
out. First, he said the foundation would not 
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FIRST FLOOR OF ORIGINAL HOUSE 





carry the building in its remodeled form, but we 
told him we expected to renew the foundation 
anyway since we wanted to excavate more cellar 
space for a furnace and coal room. Then he began 
telling us that the material in the house is much 
better than we can buy now and that we would 
better not disturb it. It is true that part of the 
siding is white pine. But there is no building 
paper under it, and the house is cold. This siding 
would have to come off anyway, and we have been 
planning to cover the building with stueco. Mr. 
Florel immediately said that stucco is no good, 
that it has proved a failure in every case that has 
come to his attention. I myself have seen a good 
many stucco-covered houses and all of the owners 
so far as I’ve been able to learn are completely 
satisfied. 

‘*It seemed impossible to get Mr. Florel to 
consider the project of raising the roof to make 
the house two stories high. He dismissed this 
without argument and immediately found that 
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SECOND FLOOR OF ORIGINAL HOUSE 


our rearrangement of partitions would be impos- 
sible. Without raising the roof it would be im- 
possible to do much with the partitions, for the 
stair must be moved, and this can not be done 
until the roof is raised. He praised the plastering 
on the walls and told us we couldn’t hope to get 
new plastering as good. He said remodeled houses 
were never satisfactory and urged us to build a 
new home if we didn’t like the arrangement of 
this one. I called his attention to the facts that 
in building a new house we would have to use new 
materials, that the siding and the plastering and 
the rest of the materials in the old house could 
not be used in the new and that the modern ma- 
terials that he thought would be so unsatisfactory 
in a remodeled house would hardly become better 
for being put into a new house, He had nothing 


to say to this but began talking about the failures 
among remodeled houses that he knew about. 

‘It was apparent that he was determined not 
to help us, so we made no further efforts with him. 
It has been my experience that when a man doesn’t 
want to do a thing he can present any number 
of reasons for not doing it, none of which is his 
real reason. I suppose Mr. Florel simply did not 
want to bother with a remodeling job. But we 
are not yet ready to give it up. As I said before, 
we feel that we can afford to remodel the house 
but not to build a new one. We are ready to spend 
half the cost of a new house in remodeling if the 
result promises to be satisfactory. 

‘*T am enclosing a sketch of the house as it is 
now and another as I think it might be rear- 
ranged. But of course you will want to see the 
house itself. If you care to bother with this mat- 
ter will you let us know when you can come out 
most conveniently ? 

‘Sincerely, 


‘¢Mrs. HENRY CAMPBELL.’’ 
A Thoro Job of Remodeling 


‘«This was quite an undertaking,’’ Mr. Rodgers 
said when I had finished reading the letter. ‘‘I 
don’t believe I’d have had the courage to tackle 
it except for the experience of a carpenter I know. 
He likes to remodel houses and does not hesitate 
to take them all to pieces. He saws out walls and 
moves them around and pieces them out until he 
gets the desired result. The house had two stairs, 
for the story and a half feature made it impossible 
to get from one part of the second floor to the 
other. A roof slope interfered. So we boosted 
the roof up to two stories. The parlor was prac- 
tically unused, because it was no larger than the 
living room and could serve no purpose the living 
room e6ould not serve as well. So we cut off a 
bulging addition to the living room, thus lining 
up the side of the house straight, threw living 
room and parlor into one room and added a fire 
place. 

‘Mrs. Campbell wanted a wash room for the 
farm hands, so we moved the pantry and put the 
wash room there where the men could enter it from 
the back porch. Off this wash room we put a 
toilet with doors leading into the wash room and 
thru the clothes closet into the downstairs bedroom. 
The back porch can be glassed in in winter time. 

‘*Tt proved to be a big job and cost considerable 
money, but it seems to suit the Campbells. We 
didn’t contribute a whole lot to Mrs. Campbell’s 
original floor plans, tho we did alter the proportions 
and the location of some of the windows. I’m in- 
clined to think it is quite a distinguished looking 
place standing, as it does, in big, well kept grounds. 
The whole place is as neat as a pin, has a winding 
drive and some nice shrubbery. We also built a 
garage that matches the house and that is heated 
from the hot water furnace in the house. 

‘*Sinee they made a thoro job of it and didn’t 
skimp on the details that make a building look like 
a completed product the house does not have the 
look of being a patched-up makeshift. It has been 
the inspiration of some of the neighbors, and al- 
ready we have two more remodeling jobs that will 
get to going soon. One thing that led me to give 
so much time and care to the job was to give Florel 
a bump. He used to be a building dictator in these 
parts and I’m glad to have this event happen just 
to show the community that things of note can be 
done in building that he says can’t be done. I bear 
him no ill will, but this yard is better equipped to 
give a reasonably complete house planning service 
than Florel is. I want to make this yard the place 
where people will naturally come when in search of 
building information, and the Campbell house, I 
think, has done a good deal to help bring that 
about. It isn’t wholly fair, I suppose, for after all 
the plans are only in small part ours. But we were 
willing to codperate, and Florel isn’t.?? 

Every dealer has to decide for himself to what 
extent it will pay him to push the matter of re- 
modeling. With many it was an emergency matter 
taken on because the war had deranged the ordi- 
nary course of business. It is up to every lumber- 
man to decide in a general way just what kind of 
a policy he is going to try to follow. He can hold 
to traditional lumber selling by the thousand feet; 
and there are hundreds if not thousands of dealers 
making a comfortable living in just this way. Or 
he can conceive it his duty and opportunity to be 
more than a lumber handler. If he does make this 


decision he ought to make up his mind what limits 
of service he is going to observe, Service, like any 
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other commodity, has to be carried in considerable 
volume or it must necessarily be handled at a loss. 


Proficiency in Service 


You can’t get in a special shipment of stuff for 
every sale; you have to make sales out of stock if 
you are to realize a profit. By the same token, 
you have to furnish service out of ‘‘stock’’ if you 
are to do it efficiently. That is, if you plan to offer 
a building service you must prepare for it. You 
must specialize in that general kind of building 
service most commonly demanded. A dealer who 
does this can train himself to the point where the 
making of certain kinds of plans will cost him 
little in time and money. He can’t well make him- 
self proficient in every possible kind of planning, 
for that is a lifetime study for an architect. But 
he can make himself master of certain types of 
small houses and of farm structures best suited to 
his part of the country so that he can well afford 
the time needed to work out these plans with his 
customers. But the Realm conceives that the aver- 
age retailer, being a man who must use his time in 
the making of a living, must set certain practical 
limits for himself. These may be revised from time 
to time. But if a person comes in with an involved 
project that would require a wholly dispropor- 
tionate amount of time the dealer should be pre- 
pared to induce that person to refer his problem 
to an architect with whom the yard has cordial 
relations. 

In a recent copy of Country Life is a group 
of farm buildings designed for a great estate. It is 
a remarkable bit of planning. I think a dealer who 
has made himself somewhat expert at building de- 
sign could get some new ideas from the lay-out and 
the construction details of these buildings, but as 
for making the entire design himself it would be 
outside his practical range. He might do it, but 
he would spend more time than his profits would 
justify, and the experience he gained would not 
likely be of further use to him. One such group 
would be about all he could expect in a lifetime. 

So it is a reasonable and sensible thing to fix 
upon about what sorts of buildings the yard will 
undertake to design and about what kinds of re- 
modeling it will help to plan. Within this field the 
lumberman can afford to take great pains to gain 
proficiency. He may find the first few taking more 
time than he feels is justified by the returns, but 
as he gains skill he’ll be able to cash in on his new 
ability. And for the other kinds of planning, he 
could well be at some pains to get in touch with 
architects who would be willing to work in har- 
mony with him. If there are local architects in his 
town he will be likely to find it politic to specialize 
in the smaller and simpler structures that are sel- 
dom or never taken to architects, 


Logically Locating a Plan Room 

So much for this. Without trying to connect 
the two parts of this article we are going to change 
abruptly from planning service to a short talk 
about a lumber yard and a service that deserves a 
much fuller account than we will be able to give it 
at this time. At the Dubuque convention several 
weeks ago I fell in with my good friend, O. T. 
Barry, of the Hawkeye Lumber Co., Cedar Rapids, 
Iowa. This yard is well known to readers of the 
AMERICAN LUMBERMAN. In the death of John W. 
Barry, which occurred last winter, this paper and 
the whole lumber world lost a valued friend. Years 
ago, long before the present writer of this depart- 
ment was connected with the editorial staff of the 
AMERICAN LUMBERMAN, Mr. Barry was one of the 
editors of this publication, as was his partner, 
William McClintock. , Mr. Barry’s sons are carrying 
on the work which he had found so interesting and 
by means of which he served his city so efficiently. 

It has been quite a long time since I’ve visited 
Cedar Rapids, but I know it as a clean, vigorous 
and progressive city and as a pretty large place, 
considering that it is located in the Corn Belt. 
The wealth in this big, wealthy region does not run 
to cities. It runs to farms. So a city of 40,000 
is unusual and is a much more important place 
than it would be if it were located in New England 
with neighboring towns of equal or greater size 
scattered about as thickly as raisins in the pie 
that mother used to make, 

One thing I do recall from a hasty visit at the 
Hawkeye yard a year or two ago is the handsome 
office that had just been finished. I planned at 
that time to get some pictures and drawings for 
publication in this rectangle, but that remains for 
some future issue of the World’s Greatest. O. T. 
Barry told me in our Dubuque conversation across 
the lunch table that his father’s private office has 
been turned into a plan room. If I remember 
rightly, the plan room used to be on the second 

oor. In some respects this was a good arrange- 
ment. Once a prospective customer was comfor- 
tably in the mood to build and had settled in his 
own mind that he would buy of the Hawkeye peo- 
ple he was very glad to have the quiet and unin- 
terrupted seclusion of the second floor in which 
to wrestle with possible building plans. But this 
overlooks the man who is not at all decided to 


build and who balks at the idea of looking at plans 
lest he be compromised into building against his 
will. It will be hard to get such a person to go 
up a stair to reach a plan room. But when the 
plan room is next door it is easy to get him to 
step in in order to look at some particular plan 
or indeed at anything the dealer happens to think 
of as interesting. The customer will follow the 
dealer in without question; and once he is sup- 
plied with appropriate plan books or separate 
drawings or other planning helps he can be left 
alone for the building germ to have a chance at 
him. Say a farmer comes in to pay a little bill. 
The dealer knows he needs a corncrib. After the 
business is completed the dealer remarks, ‘‘Come 
in here, Smith; I’ve got something to show you.’’ 
Smith steps thru the door. ‘‘Here’s a new corn 
crib plan I got in the other day, and I believe it’s 
a good one. It can be built economically, because 
it uses short lengths. Look it over. See if it 
wouldn’t look pretty good out on your place. In 
any case I’d like to know what you think of it.’’ 
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FIRST FLOOR OF REMODELED HOUSE 


The dealer goes out to attend to something at the 
order counter and the farmer looks at the plan. 
Perhaps he’ll buy and perhaps he’ll not; but at 
any rate he has been induced to look at the plan 
without being made to feel that he’s being trapped 
into a purchase against his will. 


Sensible Conduct of a Plan Room 


Mr. Barry also tells me he has his plans cross 
indexed so he can find the particular plan he wants 
or a large number of a particular kind. In his 
opinion it is poor salesmanship to turn a person 
loose in a plan room with a jungle of plans of all 
kinds growing wild. A department store manager 
does not throw his goods all together indiscrimi- 
nately. They are divided into departments. Even 
the bargain basement is carefully classified. Why, 
then, should a farmer’s wife who wants to look at 
plans of chicken houses be herded into a plan room 
with everything from summer cottages to Fifth 
Avenue mansions stirred up together? She’ll have 
a delightful time for a while, to be sure. She’ll 
feel that in a certain way she is being given a 
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SECOND FLOOR OF REMODELED HOUSE 


look into a wider world. But this will not help her 
out in the matter of a chicken house, and the 
dealer is not promoting his own interests, in this 
case, unless he can direct his selling apparatus 
definitely to chicken houses suitable to this farm. 
So if a person comes to the Hawkeye office looking 
for an 8-roomed farm house of a square design 
that is what is shown in the plan room. It doesn’t 
follow that Mr. Barry never attempts to change 
a customer’s mind where his opinion inclines to 
an unsuitable plan. But it does follow that he 
makes an effort to show the customer about what 
he should see, without confusing him with a host 
of drawings wholly out of line with his needs and 
desires. 

In fact, the ‘‘Hawkeye Lumber Service’’ is a 
carefully planned affair. It gets the attention 
a man gives to those things in which he believes 
and upon which he counts for valuable assistance. 
Mr. Barry has prepared a notable bit of advertis- 
ing matter dealing with it, and he has taken plans 
to send this stuff out to carpenters, contractors, 
realty men, money lenders, banks and the like. 


This is getting him some business by inducing 
some of these men to avail themselves of his ser- 
vice in helping promote their own business. For. 
instance, one big realty company called in all its 
salesmen and read this descriptive matter of the 
‘‘Service’’ to them and instructed them to take 
customers around to the Hawkeye office if they 
were undecided about the kind of house they wanted 
and were apprehensive about the probable cost. 
This, of course, would help the realty people to 
sell their lots, and it would also give the Hawkeye 
people advance information about pending building 
and would give them the best kind of chance to 
have the job sold before competitors even heard of it. 

Mr, Barry tells me he has a classified list of all 
the farmers in his county. Some of them are at 
such a distance from Cedar Rapids that they don’t 
figure in lumber sales. They lie naturally in the 
territory of dealers in the smaller towns, and it 
would stand to reason that these dealers with their 
smaller overhead, due to their location in small 
towns, and their being near to these farmers, can 
serve them as well as a city yard located at a dis- 
tance. But while the Hawkeye people do not try 
to sell lumber in these remote corners of the county 
they do carry certain specialties not commonly 
carried in the smailer yards that they can sell to 
these farmers to the advantage of everybody con- 
cerned. There are about 1,600 farmers on this 
list. Out of these a smaller list has been made 
up of farmers to whom the yard wishes and ex- 
pects to sell lumber. These men receive advertising 
attention of an intensive character. For instance, 
they receive calendars specially designed for build- 
ing service promotion. 

The Hawkeye people are in the truck business, 
also, and they have lists of men who receive their 
truck advertising. 

Some time ago Mr. Barry designed a sectional 
garage of special merit that can be put up quickly, 
taken down and moved, and that does not have the 
patch-work appearance of the usual building of this 
kind. It is made on a unit system so that buildings 
of different size.can be made out of standard sec- 
tions. This is a turn-key proposition and it is 
opening up a widening field for the disposal of 
stock in a profitable way. 





GOVERNMENT RECOVERS FOR FIRE LOSS 


PORTLAND, OrE., March 24.—The Reliance Lum- 
ber Co., of Seattle, was tried in the United States 
district court for the western district of Washing- 
ton last week for a fire trespass which occurred on 
the Rainier national forest in 1917. The court 
rendered a verdict of $685.87 in favor of the Gov- 
ernment, according to a report received by District 
Forester George H. Cecil, Portland, Ore. 

The fire started from a donkey engine which was 
left without a watchman during the noon hour, and 
burned for some time on privately owned land near 
Alder, Wash. Later it crossed the national forest 
boundary and destroyed Government timber and 
young growth to the value of $248.91. The For- 
est Service spent $685.87 in fighting this fire and 
putting it under control. The verdict was based 
on the fire-fighting costs, there being some con- 
flict of testimony as to the real value of the timber 
and undergrowth destroyed and whether they were 
both actually destroyed by this fire. 


TAKING LIBERTY BONDS FOR LUMBER 


Commenting upon letters that have been pub- 
lished in the AMERICAN LUMBERMAN with regard to 
retailers accepting Liberty bonds in payment for 
lumber, C. R. Hopkins, of the Hopkins Lumber 
Co., Custar, Ohio, writes in part as follows: 

Were it possible to exchange commodities for Liberty 
bonds and Liberty bonds for commodities there would 
be no hardship to anyone as the Government is for the 
people and by the people. We know of persons dis- 
counting their bonds $20 on the hundred. 

The AMERICAN LUMBERMAN sincerely hopes that 
no lumber dealer has been guilty of taking Liberty 
bonds at any such discount as named by Mr. Hop- 
kins, which is nothing more nor less than a delib- 
erate swindle. The very lowest point that any is- 
sue of Liberty bonds has touched at any time is 
$93.58, at which figure they could be instantly ex- 
changed for cash over the counter of any city bank 
or reliable bond house. Therefore a dealer in any 
line allowing a customer only $80 on the hundred is 
simply taking advantage of the latter’s ignorance 
to rob him of at least $13.58 on each $100-bond. 
Furthermore, the extremely low point named (of 
$93.58) was on one issue only. No Liberty bonds 
are selling at that figure at the present time. 


Mr. Hopkins further says: 





With regard to figuring a bill at regular price and 
adding the discount, this is a fair proposition provided 
the dealer and the purchaser are satisfied. We have 
known retail lumbermen to figure a bill of $1,000 and 
to discount it $100 for the sake of getting the order, 
and then fail to get it. hen a dealer does this and 
obtains the contract, he can very easily afford to 
assume the discount on Liberty bonds taken in ex- 
change for the lumber. 
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Attendance at a convention of lumbermen af- 
fords opportunities for acquiring information of 
varied kinds. While of course the program as 
regularly outlined is designed to provide the lead- 
ing features of the. proceedings and afford the 
greatest opportunities for enlightenment, yet much 
of the benefit from attendance must come to the 
individual lumberman from direct, intimate and 
personal contact with his fellows. Generally speak- 
ing, this sort of contact is practicable or at least 
is more practicable after several trips to conven- 
tions of a given association. Membership and at- 
tendance, especially the latter, have a cumulative 
value that can scarcely be estimated or appreciated 
by persons whose attendance ‘at meetings of their 
organization has been irregular or only occa- 
sional. Just because they will not attend the an- 
nual meeting year after year many lumbermen who 
maintain their membership do not get as much out 
of their association as they might as well ag not. 
What they need to do it to attend all the annuals 
and really get acquainted with their fellow mem- 
bers. 

It was the good fortune of the writer to at- 
tend the annual meeting of the Southwestern Iowa 
Retail Lumber Dealers’ Association, at Red Oak, 
last month. One fact that often has struck him 
is that in Iowa, where they have so many small dis- 
trict conventions, the lumbermen are intimately 
acquainted, A gathering of retailers from a given 
section of the state is almost like a gathering of 
business men of a single community; perhaps 
there is in some cases more real understanding 
and sympathy among the members of the South- 
western Iowa group of lumbermen than there is 
among the business men of many of communities 
from which these lumbermen come. 

Though the Red Oak meeting ended at noon of 
the second day, it was not practicable for all those 
in attendance to get out of the town before even- 
ing. What more natural than that several of those 
remaining should pay a visit to Edwin J. Frum, 
manager of the Red Oak yard of the Green Bay 
Lumber Co.? It just happened that A. T. Wheeler, 
of A. T. Wheeler & Son, of Corning, dropped in. 
A little later R. O, Treichler, and Mrs. Triechler, 
of the Triechler Bros. Lumber Co., Afton, Iowa, 
came in, Others also came in for short visits. But 
Mr. Treichler came in to obtain some information 
that he thought Mr. Frum could give him. He had 
been appointed on a committee to look up the 
question of street paving, and Mr. Frum was able 
to put him into communication with the Red Oak 
city engineer, who gave him the information he 
wanted. 

In the discussion of the subject of paving that 
followed, it developed that Mr. Wheeler had gone 
through a very interesting experience in promot- 
ing a paving campaign in Corning; and while he 
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had no notion of talking for publication, and the 
writer did not take a single note of the conver- 
sation, Mr. Wheeler’s experience and conduct 
demonstrated so emphatically some of the qualities 
of good citizenship that other lumbermen should 
know at least a little about it. 


It appears that the question of paving had been 
discussed pro and con for some time, perhaps sev- 
eral years, in Corning. In fact the people had 
reached a sort of ‘‘state of mind’’ on the ques- 
tion, in which they thought it did not matter what 
action they took at the polls the sentiment was so 
strong against paving that no municipal admin- 
istration would dare to do any paving. 

Matters were brought to a head when a meeting 
of the leading business men was held to propose 
candidates for the mayoralty and for the city coun- 
cil, Mr. Wheeler was asked to attend the meet- 
ing, but he did not go. While the meeting was in 
session they sent word for him to come down; he 
refused. Then a committee was sent for him, and 
he reluctantly went to the meeting. They asked 
him to stand as candidate for mayor; he refused. 
After repeated urging, he agreed to*stand if he 
could pick the candidates for the council. He 
was permitted to do so; but the first man he 
chose was a local editor, who refused. ‘‘Now,’’ 
Mr. Wheeler said: ‘‘you have been printing a 
lot in your paper about the benefits of paving and 
other municipal improvements, it’s about time for 
you to take hold and do something.’’ The editor 
agreed to stand; and it was the same with other 
desirable candidates for membership in the city 
council, 


As Mr. Wheeler explained it, the entire ticket 
was elected on a ‘‘paving platform,’’ and by an 
almost unanimous vote, because nobody supposed 
that the council would actually do anything. Well, 
Mr. Wheeler is calm and peaceful enough to all 
appearances, but, as he said, he was elected on a 
paving platform and he purposed to get some pav- 
ing done if at all possible. 


A special meeting of the council was called to 
pass a resolution in favor of paving, the first legal 
move necessary. At that meeting the city clerk, 
a holdover, held in his hand several resignations 
that he proposed to read. Mayor Wheeler said, 
‘*No; this meeting was called for the single pur- 
pose of acting on.the paving matter, and you are 
not going to offer any resignations,’’? and he was 
not permitted to read them. A_ resolution was 
passed; but a mistake invalidated it. Another was 
passed at a later meeting but it also was knocked 
out by the courts. Finally a resolution was passed 
that stood the legal test. 

By this time everybody’s fighting blood was up, 
and Mayor Wheeler was in just the frame of mind 
to see the thing through whether or no. Good old 
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friends and customers came to him to say that if 
he pushed that paving through it would ruin them 
and they would never buy another dollar’s worth 
of goods from him, They said a lot of other things 
to him still more foolish, but the paving went in 
just the same. 

Before all the work was done Mayor Wheeler’s 
first term expired and he stood for reélection. 
Well, as he expressed it, he did not get so many 
votes as at the first election, but he was elected, 
and the paving work went on. Luckily, the wis- 
dom of the Mayor’s program now began to be 
demonstrated, and people who had been misled and 
angered began to see that a lot that had been said 
against paving was just plain mendacity. Mayor 
Wheeler had an opportunity to show a few of the 
indignant citizens how sadly they had been misled 
as to the costs of paving and other incidental im- 
provements such as sewers and water pipes. In 
fact, some of the most violent opponents, when 
they learned the truth, ‘about-faced’ in quick time. 
Now, there are no longer any opponents, for the 
many advantages of pavement have been so thoroly 
demonstrated that nobody who would oppose such 
an improvement in Corning would get a hearing. 

The reluctance of Mr. Wheeler to take upon him- 
self the work and anxiety connected with the of- 
fice of mayor was perfectly natural; and it is no 
reflection upon his standing as a citizen. Yet, it 
is a serious question whether there could have been 
found in Corning another man who possessed at 
the same time the business ability and the financial 
means that would enable him to weather such a 
political storm as was stirred up by the paving 
question. If Mr. Wheeler had positively refused 
to stand for office and if others equally capable 
had done likewise, as they generally do, Corning 
would not today have its excellent paved streets. 
As matters now stand, the storm is over, and Mr, 
Wheeler is no worse for his experience; more than 
likely he is the better for it. 


Business should not unfit a man for citizenship ; 
on the contrary it should fit him for it, and it 
should be the ambition of every successful business 
man to inject into the civie affairs of his com- 
munity some of the qualities that have made his 
business a success. Generally the rural community 
is backward and unprogressive just because its 
good citizens (Are they good citizens?) will not 
perform the duties that rightly are imposed upon 
citizens of a republic. The relations of a business 
man with his community should be not only com- 
mercial but civic, and he should welcome the op- 
portunity to devote a part at least of his time 
and energies to the public welfare. One may well 
doubt whether in all his life a more pleasing sat- 
isfaction has come to Mr. Wheeler than that he 
now has as a result of his two terms as mayor of 
his home town. 
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Wide Variety of Civic Activities in Many Communities 


AT THE LYCEUM conducted by the Winneconne 
(Wis.) high school recently, Sergt. Kenyon of 
Phillips, Wis., of the 119th Battalion, made up of 
Wisconsin and Michigan boys who saw service in 
France, delivered an address. The meeting was 
wholly of a patriotic character held in honor of 
Washington and Lincoln, On the program was a 
debate on compulsory military training and the 
affirmative won. Both boys and girls participated 
in the debate. 

* . * 

ON THE subject of Americanism the Los Angeles 
(Cal.) Times has the following pertinent com- 
ment: ‘‘One result of the war has been to place a 
true value on the privilege of being an American 
citizen. Too often aliens have come to this coun- 
try, made their homes and their fortunes and re- 
mained legally aliens. Being an American meant 
nothing to them in spirit. America was only their 
meal ticket. A great many of these aliens, after 
America entered the war, found themselves sud- 
denly labeled enemy aliens and paid for their neg- 
lect by being ordered to report regularly at a 
police station. Now, thanks to the war and its 
lessons to the folk who had to stay at home and 
were not privileged to do their part in France, 


being an American means something. Think of all 
the haughty Liberty loan slackers and others who 
were forced to climb down from their pedestals 
for the first time in their lives and join with their 
fellow citizens in helping to win the war. The war 
taught us to watch our neighbor and to find out 
where he stood—whether*he was for America or 
against it.’’ 
* * * 

DuRING THE war the people of Marshfield, Wis., 
organized a citizenship club the chief object of 
which was to promote Americanization, The reg- 
ular program of the club included a study period 
followed by addresses on subjects of current inter- 
est. Recently M. J. Killsdonk, representing the 
Government in the nationalization service, visited 
the citizenship club and at the conclusion of the 
study period addressed the membership. He said 
that the work done in furthering Americanization 
made it one of the most distinct methods adopted 
by any city in the Union and urged the continua- 
tion of the club beyond the period for which each 
member had been admitted. The club is growing 
steadily and the indications are that it soon will 
require larger quarters to accommodate its meet- 
ings. 


THE worK of organizing boys and girls clubs 
in Clackamas County, Oregon, is going forward 
successfully under the direction of A. L. Olmstead. 
Children thruout the county have become inter- 
ested in the work and already are planning their 
gardens. Organizations will be formed in twenty- 
eight communities and this year the girls will be 
afforded opportunity to demonstrate their ability 
as cooks. Each community club will have its of- 
ficers, as well as a leader, an adult being selected 
to advise the members. 


AT A RECENT meeting of the Commercial Club 
of Red Cloud, Neb., committees were appointed on 
good roads, agriculture, city affairs, publicity, 
credit association, entertainment, .membership, 
music, legislation, traffic and public utilities, Boy 
Scouts, community welfare, and coéperative labor 
bureau. In addition, a committee was appointed 
on the ‘‘Goldenrod Highway’’ to attend a conven- 
tion held at Fairbury. The ‘‘Goldenrod Highway’’ 
is a route adopted by the State extending from 
Nebraska City to Oxford and its carrying thru is 
considered of very great importance to the people 
of Red Cloud. 
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Ask your local building inspector if there are 
any restrictions in the building code against 


How To Build a Poultry House 


[By R. 8. Whiting, Architectural Engineer, National Timber Manufacturers’ Association] 


soil has to be drained. Think of the expression 
‘mad as a wet hen’’ and you will be reminded 







































should have Leghorns, Wyandottes, Plymouth 
Rocks or Brahmas are subjects entirely awa 

























f keeping poultry in your back yard and, if not, that chickens do not like moisture. Dry ground from the construction problem and not consid- 
n take — plans, order the necessary bill of lum- gives the fowl an opportunity for an oceasional ered here. 
h ber, and build a poultry house. The rest is easy. dust bath which will materially aid in eliminat- While buildi h 
3 There is nothing mysterious about putting lum-__ ing lice. The interior of the house should be dis- of ca oan. ore pry eben gion day hi 
n ber together to make a building of this char- infected occasionally with whitewash or other drawings. Storage bins and feed hoppers can 
acter. If you have watched your boy build up disinfectant to prevent occupation by vermin ore easily be built up at this time. Water and 
blocks, matching one with another, and take hold and germs. food ] l . 
, of the new poultry house problem with the same The following will be found to be a good dis- re pag sap ane oe ed 
“3 spirit as he, the work is half done. infectant: them as a 
y First select a dry, well drained site, planning Dilute one gallon of crude carbolic with forty gal- ; . . . 
s the front of the house to face south or south- ons of water. Add to this and mix well two pounds If the size of this house is too large to occupy 
.. east. Set the posts firmly in the ground, after f coarse salt and a peck of unslacked lime. a certain allotted space it may be reduced ac- 
@ creosoting them to guard against possible decay. If the interior of the house is given an oc- cordingly, or on the other hand if a larger flock 
i After leveling them up, lay the sill and spike it casional coating of this aaatie Lyme 4 be kept yr Plt ag gest be os pe suit 
clean and fresh. . @ new Dill of ma- 
1 sr The location of the terial will be necessary if the dimensions of the 
r can ee door and drop opening house are in any way changed. Your lumber 
B oo” a for the hens as shown is dealer will help you on any changes in size of 
1 ye iil apt not standard but may Material and quantity desired. A good quality 
. ae = ? vary in each particular 
, Petes ~ “irs case as conditions re- 
. be ._—" quire. The nest boxes are 
. YY, =~ i as simple to construct as 
7 al glass x Tf are the roosts. The drop- 
‘ ee Nad ping board should be 
y ae : a { 
1 
» — 
1 re - 
t nt Ay tad : 
‘ ¥ SE TT sare ANG mites 
! aii GEN ia 
, Doe Ts eee 2 eee 
: we ee —— aca P me —P Baer ai ery 
. oper CW aoa 4) . ‘ ’ atgulhoon” oa" en t 
{ Wann We Nao al ath ~ y rit 
; wal iA ALi) Nye" ” Ge Oy, ba 7 ase 
; PERSPECTIVE VIEW OF BACK YARD CHICKEN HOUSE FEEDER, STORAGE BINS AND FEED TROUGH 











securely to the tops of the posts. The floor joists 
come next and should be set according to the 
floor framing plan, covering them over with a 
tight shiplap floor. 

Spike the side wall frames together flat on the 
floor just laid and raise one wall at a time, be- 
ginning with the front, carefully following the 
figured dimensions. When the four walls are up 
the roof rafters after being notched out are 
easily set and spiked to the plates. The roof 
sheathing is then put on as the floor is applied 
to the joists, then the roof covering. 

The best finish for walls and ceiling is a plaster 
surface. A brown coat on wood lath will an- 
swer but two coat work is better since on a 
smooth surface lice can not lodge. Tight sheath- 
ing is sometimes used, but in shrinking cracks 
are formed, and for this reason such material 
is not so desirable as plaster. Cover the walls 
and ceiling with Byrkit lath, which can be ob- 
tained in 6-inch widths, before applying the 
plaster. This type of lath requires less labor in 
laying and is easier for an inexperienced person 
to handle. 

Shingles should be used only when the pitch is 
6-inch rise to twelve inches horizontal or steeper. 

Plenty of sunlight is the best germicide and 
also supplies heat for the house. Drafts should 
be avoided as poultry is very subject to cold. 
Therefore the windows should either be screened 
with chicken wire and have drop cloth curtains 
or be enclosed by glass and sash. Too much 
glass, however, should be avoided but plenty of 
air should be allowed circulation thru the house. 
Vent slats near the roof supply this need. 

Cover the exterior with drop siding or such 
other similar material as may be required to 
make the design harmonize with surrounding 
buildings. The 2x4 frame shown for the door 
should be covered with dressed and matched 
boards and supplied with three substantial 
hinges and a lock unless some other type of door 
is more easily procurable. 

The exterior when completed should be 
painted at least two good coats of lead and oil 
color, or better still three. Paint materially 
prolongs the life of a building of this type and 
an additional coat each year applied after the 
exterior is gone over with a wire brush keeps it 
looking fresh and clean at all times. 

The yard may be enclosed with ordinary 
chicken wire and made as large as the premises 
will permit. Damp ground is not at all desirable 
for poultry and should be. avoided even if the 


made in two removable sections and the roosts sus- 
pended by wires crossed in such a manner as to 
prevent their swinging. Provide a wooden run 
from the drop opening to the yard. 

A house of this size will comfortably house 
fifty to sixty chickens but the selection of suit- 
able stock and a decision as to whether you 
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of lumber wil] always give better satisfaction 
in the long run than a poor quality. 
Bill of Material for Poultry House 


Donte -O: BGG roc cccvevsrccdcensunccencus 10”"— 4 
SE MW he i vevccduace dincdesead dene 2x6—16 
ne ee PORTE CTE REE eel Cee 2x6—12 
Joints for Roos, FT PlecOSs 65 occ ccedcevidcocs 2x6—12 
Rafters, :O -PleceO. 6c vscecdeccsccedvecweces 2x6—16 
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Wall studs, 24 pleces.........2e+-0e- eeeeee 2K4— 8 
Top plates, 4 pieces......... So ree - 2x4—16 
Front and side opening headers, 7 pieces..... 2x4—12 
Door framing, 1 plece.......ceeecerreceses 2x4—14 
Door framing, 2 pieces....... a ee . 2x4—10 
D. & M. boards for door, 8 pieces........... 1x4—14 
Roof sheathing, 260 feet.......0.-ccsevees 1x6 
Roof shingles, 2,500 feet.......-2++-eeeee- 5 to2 
Wiooring, 280 fect... cccscsccccccvscvvecses 1x6 
Drop siding, 436 feet.......-.eeeeeeeeeceee 

Corner boards, 2 pleceB.........ceeseceeees 


Corner boards, 2 pieces. . 
Joist supports, 2 pieces........ 
WAGE, BF PIOCEB. 0.0 00s ccc sivens Ks 

Dresses, 4 PIOCES... 2 ccccrecccerveve ee 
Roosts, 8 pieces... ...c.ccccccrcccvccvceves 





Dropping boards, 10 pieces........--+++0+55 1x6—14 
Dropping boards, 4 pleces.........++eeeee0e 2x4— 8 
Nests, 6 pleces.....cccccccccccsccevvsens 1x12— 8 







ite, SE, 6c pcca0 ene ans (tess vesse as 
Nest supports, 4 pieces............ ccescoee Sham © 
Byrkit lath, 740 feet.............06. anes 
Hardware 
Butte, 146 PalP.cccccccvvesce eee ee ee oe 4x4 
ROCKS TOF COOK. oc es cvvrecvecccvcevees 1 
Butts, 4 pair.. 5x2 
EOE MED 9:63 6 0.00:9.000.4 10 
Small door butts, 1 pair. 2x2 
ATT OE OE os & 6.050. 8:6 0:9.0:0.0 6 00's 0. 86.0:0:04% core 1 
Galvanized shingle nails, 12 pounds............ 8d 
Common wire nails, 30 pounds............+.e0- 8d 
Common wire nails, 15 pounds.............e008 10d 
Common wire nails, 8 poundS.........+++seeeee 16d 
Two Compartment Storage Bin 

Frame, 3 pieces........+.- Ve Terre re 2 x4 —6 
Frame, 4 pleces.........0. $ab-4% Vib enue 2 x4 —4 
a ee rrr ere rrr. 2x4 —6 


Flooring for outside and inside, 26 pieces. 1 x4 —4 
Flooring for outside and inside, 12 pieces. 1 = —6 





ee eS Seer errr ee ere x6 —4 
Butts, 2 pair...... cevetueen ss cncccces peau 

Feeder 
pO a ee a a are are 1x12—2 
Sides and center, 3 pieces..... inhi dae ee eecers 1x10—2 
Front, 1 piece..... 1x12—2 
Bottom, 1 piece.. were 
Front, 1 piece. ...cercces ‘ 

ODDBALL DDD DDD 


THE AMERICAN Radiator Co. is conducting an adver- 
tising campaign advocating home building as the best 
and safest investment to be found anywhere today 
and is featuring the 25 percent reduction made on its 
boilers and radiators at the beginning of the present 
year. 











Work of 10th and 20th Engineers (Forest) in France 


(Note: This is the third installment of a resumé 
of the personal experiences of Maj. F. R. Barns, who 
at the time he entered the service was engaged in the 
sale of timberlands in Chicago. Maj. Barns was then 
commissioned as captain, being later promoted to a 
majority. The first installment appeared in the March 
15 issue and the second in the March 22 issue. This 
installment concludes the story of the Forest Engineers’ 
typical and effective work overseas,—EpITOR.] 


Spirit of the Troops 


The work of the 20th Engineers was not done 
under the inspiration of front line wark. Our 
troops had no bands, entertainment huts or halls, 
‘*movies’’ or canteens. They worked in mud or 
snow or rain at least ten hours a day, many days 
fourteen and sixteen hours. Their food, while in 
the main plentiful and wholesome, came mostly 
out of cans, and the prices of fresh food were 
almost prohibitive, even had the troops had funds 
to buy. Insurance and allotments took the bulk 
of most of the enlisted men’s pay. 

The spirit was in our troops; they felt that the 
product of their forests and mills was helping win 





Spruce timber near Mouthe operation—LaCluse 
District. 


the war, and that spirit moved them to accomplish 
tasks which seemed almost physically impossible. 
Our officers knew their business and the men had 
confidence in them. The non-coms in the 20th 
were especially worthy of honorable mention. 
The top sergeants of our companies were old, 
regular army men, experienced in handling troops 
in a military sense. The master engineers were 
millwrights or foremen, expert mill or rail- 
road mechanics or logging bosses. The sergeants 
and corporals were straw bosses, almost all with 
mill, yard or logging experien¢e. 

A battalion of engineers, twenty-five officers, 
774 enlisted men, looks small on paper but large 
on the ground and is a considerable family for a 
bachelor to acquire suddenly. One learns to know 
men quickly and well under the stress of the con- 
ditions we encountered, and the most gratifying 
thought I carry with me out of service is that the 
more trying the conditions and the greater the 
need of our troops at the front just so much 
stronger did my officers and men respond, and 
this spirit evidenced thruout by the 10th and 
20th Engineers made them the effective special- 
ized organization that they were. 

The lumbermen of this country need the serv- 


By F. R. Barns, Former Major Commanding 9th Battalion, 20th Engineers, LaCluse District, France] 


ices of these skilled workers, only two battalions 
of whom have come home. The other ten bat- 
talions of the 20th Engineers—comprising Com- 
panies 1 to 30 inclusive (battalions 1 to 10)— 
are now being used on road repair work in France, 
work which can on French roads be done as well 
by the common labor of service and labor bat- 
talions. 

It seems a great economic waste and an injus- 
tice to the men of the 20th Engineers, their 
families and dependents, as well as a great Amer- 
ican industry, to keep them in France on pick and 
shovel work. 

Homeward Bound 


The 32nd Company, 11th Battalion, and all of the 
12th Battalion, 20th Engineers, had the good for- 
tune to be assigned space 


EK. F. Linpspy, captain, 36th Co., 20th Engineers. 

Frep Morrison, captain, 37th Co., 20th Engineers. 

W. A. DucKHAM, captain, Marines. 

G. A. Bonpb, 1st Heutenant, St. Aignan Casual Co. No, 
469. 

W. J. Kerwin, 2nd lieutenant, Air Service Casual Co. 
No. 2 


M. L. Cornet, captain, Brest Casual Co. No. 233. 
P. W. McRoserts, captain, Casual Officers. 


To which the captain replied: 
U. S. 8S. North Carolina, 
New York, N. Y., Feb. 9, 1919. 
From: Capt. W. D. MAcDouGALL, U. 8S. N., Command- 
ing U. 8. S. North Carolina. 
To: Maj. F. R. Barns, 12th Battalion, 20th KEn- 
gineers, Commanding Troops. 
Subject: Letter of appreciation regarding transporta- 
tion of troops, Brest to New York. 
1. I have to acknowledge for the officers and crew 





aboard the U. 8. 8. North 
Carolina and sailed from 
Brest Jan. 29, after 
spending twenty-five days 
in the famous rest camp 
of Pontamezan Barracks. 

Life and daily rou- 
tine aboard a battleship 
proved most interesting 
to our officers and men. 
We were given excellent 
treatment by the navy; 
the quarters and food 
were all that could be 
desired and the manifest 
spirit of codperation in 
all matters relating to the 
welfare and comfort of 
troops was most gratify- 
ing, in evidence of which 
on the day before leaving 
ship the. commanding of- 
ficers of troops aboard 
transmitted the following 
letter to the ship’s cap- 
tain: 

On Board U. 8. 8. North Carolina, Feb. 9, 1919 
Capt. W. D. MacDougatn, U. 8. N., 

Commanding Officer U. 8. 8S. North Carolina, 


1. We desire to express to you, and thru you to the 
officers, petty officers and crew of the J. 8. S. North 
Carolina our appreciation of the splendid treatment 
we have been accorded from Brest to New York. 


2. It has been a privilege to have had this oppor- 
tunity to observe the work of the navy at close range 
and a delight to see the thoroness and efficiency, and 
especially the fine esprit de corps, which as exem- 
plified on this ship reflects such credit on the service. 


3. We feel that everything was done and that no 
detail was omitted to make our trip enjoyable, for all of 
which we are deeply grateful. 

F. R, Barns, major, 12th Battalion, 20th Engineers. 
S. H. HopGMAN, captain, 32nd Co., 20th Engineers. 
M. 8. BENEDICT, captain, 35th Co., 20th Engineers. 




















In front of LaCluse district headquarters. Left 
to right: Capt. Vail, adjutant to Major Barns, 
district commander; Capt. Spencer, engi- 
neer officer 








Aboard U. 8. 8S. North Carolina, which brought home in February the 11th 
and 12th battalions 20th Engineers (formerly 1st and 2d 
battalions 10th engineers) 


of this vessel the very gracious letter signed by your- 
self and the officers commanding various detachments 
under your command in which is expressed your appre- 
ciation of our effort toward making the passage as 
comfortable for the officers and men of the army as 
untoward weather and circumstances permitted. 

2. The excellent behavior of the soldiers, their de- 
sire to do everything toward order and cleanliness and 
the cordial codperation of the army officers with the 
officers of the ship in the effort to maintain comfort- 
able conditions have accounted for our success. You 
all have our thanks and our best wishes. 


W. D. MacDOUGAL.. 


Several days before landing at Hoboken a large 
flying fish decided to come aboard and flew on to 
the deck, where he was seized by a sailor and pho- 
tographed under direction of Commander Frederick, 
who appears in the 
photograph holding 
the board. 

The day before 
landing a_ photo- 
graph of all naval 
and army officers 
aboard was taken. 
Left to right the 
officers seated in 
chairs are: Com- 
mander Frederick, 
Capt. MacDougall, 
Maj. Barns and 
Capt. Berhens. 

There were ap- 
proximately 1,600 
troops aboard tne 
good ship North 
Carolina and just 
that many army 
boosters for the 
navy when we 
warped into dock 
at Hoboken on fying fish that flew aboard 
Feb. 9. the North Carolina 
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PINE MEN REPORT ON CONDITIONS 


CINCINNATI, OHIO, March 25.—From the March 
report of the executive offices of the Yellow Pine 
Wholesalers’ Association on trade conditions, is- 
sued by Secretary W. L. Goodnow, it appears that, 
compared with Feb. 1 conditions, order files 
have been considerably increased, that the market 
as a whole is stronger and that the demand is 
better. The majority of the reports from the mem- 
bers indicate this, altho it is qualified to some ex- 
tent by a number of less favorable reports from 
some centers. While there is a tendency to 
strengthen the general average of prices they are 
about the same. While the source of the demand 
continues to come mostly from the country trade 
there has been considerable expansion of the city 
trade since the February report, and there has been 
a heavier consumption in the industries. 

Dimension is far ahead in the market movement 
as wholesalers have experienced it, and other items 
run about in the following order: Flooring, tim- 
bers, siding, finish, boards, and ceiling. 

It is the almost unanimous sentiment that the 
mills, in the first two weeks of March, were offering 
more stock than they did thirty days before, and 
at about the same level of prices, altho some of 
them admittedly have advanced quotations and 
few have lowered them. A large majority of the 
reports say they find that most mills have increased 
their stocks since Feb. 1. 

On the competition that fir introduced into the 
southern pine market some weeks ago, views of 
members are about evenly divided as to whether 
it has increased or not, while most of those who 
do not find any increase report the market un- 
changed. 

Most of the reports say that retail stocks are 
below normal. Almost as many find them normal, 
while from but one member are they reported as 
above normal. 

Forecasting the market for the next sixty days, 
many members predict a better trade. A larger 
volume of orders, increase of mill stocks, and a 
heavier volume of business, but by no means up to 
normal, are predicted. On the other hand, while 
general conditions are viewed as good, it is felt 
that improvement will be slow and that there must 
be a downward adjustment of prices before build- 
ing is resumed in volume. Much of the present 
buying is commented on as the result of filling in 
stocks. Concessions of price on some items are 
viewed as merely emphasizing the strength of the 
market for the high grade stocks. There is a de- 
cided feeling that as soon as building gets under 
way there will be a quick recovery from all con- 
cessions, that prices will go higher than they are 
now, and that the sooner this is realized by every 
one the better it will be for the market. One 
member reports the recent sale of more fir than 
southern pine, and says that the ultimate effect of 
the competition on the pine market will depend 
on the volume of business that may develop. The 
more conservative members, while regarding the 
situation as favorable, feel that comparative quiet 
may be expected for some time, but that there 
will be a steady expansion of activities and that a 
very good business may be expected in the next 
sixty days, as weather conditions become favorable 
and agriculture, navigation and building get un- 
der way. 





“WHERE THE WORKER WINS” 


In the foregoing title is embodied a truth that 
everybody who has visited Crossett, Ark., will 
gladly testify has a thoro application to that beau- 
tiful industrial community. Only those who have 
made Crossett what it is would be able to say ex- 
actly what the ideal is they have been striving for; 
but that it is an ideal that is constantly being 
realized is apparent to those who visit the place at 
widely separated intervals. The first question on 
arriving in Crossett after an absence of several 
years would naturally be ‘‘ What has been done in 
welfare work since my last visit?’’ And the an- 
swer would be found in improvements of many 
kinds. 

Years ago it was the writer’s privilege to visit 
Crossett, and he has not forgotten either Rose Inn 
or any other of the Crossett institutions. But then, 
this is getting ahead of the story; for the caption 
of this article is the title of a booklet issued by 
the Crossett Lumber.Co. that tells more than space 
will permit the telling of here. 

Suppose the booklet is opened at random—one 
finds pictures of handsome and homelike cottages, 
with this information: ‘‘Three-room cottage for 
$4.50 a month; four-room cottage for $6 a month; 
five-room cottage for $10 to $15 a month.’’ All 
this for the married man, and for the single, ‘‘ The 
boarding house is comfortable and roomy, both in- 
side and out.’’ 

Crossett has a store that does a business of more 
than half a million a year, and it draws a very 
large part of its patronage from the farmers. It 


has good schools, including manual training—the 
best in southern Arkansas. It has an ice plant, a 
garage, a perfectly equipped hospital that attracts 
patients from all over that section of the State. 
It has a Masonic Temple, a billiard room, a bowl- 
ing alley and a band stand. Churches of several 
denominations afford religious instruction for all 
classes, and the Y. M. C. A. and Sunday school or- 
ganizations of Crossett are of the very highest type 
and character. 

Yes, all this is about Crossett, the town, and not 
one-half the story at that; but just as remarkable 
a story could be written about the lumber camps 
of the Crossett Lumber Co. The folks out there 
are not forgotten, for to them are brought or made 
available all the splendid facilities of the town; 
and a Crossett camp is not like any other camp. 
The worker does win at Crossett and because the 
worker wins the Crossett Lumber Co. wins; for no- 
body ean avoid the conclusion that lumber produced 
by employees living under the conditions that pre- 
vail in Crossett must be distinctive as Crossett is 
distinetive. 


CANADIANS TAKE BRITISH CONTRACT 


Toronto, ONT., March 24.—A ecablegram re- 
ceived from London, England, reports that a syn- 
dicate of Canadians, each member of which is at 
present in the Canadian Forestry Corps, has taken 
a contract from the British Government Timber 
Supplies Department to manufacture logs cut by 
the forestry corps during the last winter in British 
timber areas. It is believed that 20,000,000 feet 
will be supplied by the contract. Canadian forestry 
men who desire to enter the employment of the syn- 
dicate will be demobilized in England. They will 
receive their service gratuity, but will forfeit their 
return passage to Canada. The syndicate guaran- 
tees to return all Canadian employees to their 
homes after the completion of the contract. A 
number of Canadians will take advantage of the 
offer. The general commanding the forestry corps 
is the head of the syndicate. 





LUMBER IS THE LEAST COSTLY 


WasHINGTON, D. C., March 24.—In spite of a re- 
peated presentation of the facts of the case, misap- 
prehension still exists in the minds of the public 
with reference to the comparative costs of building 
materials*and many prospective builders still per- 
sist in waiting for prices to drop. So long as other 
commodities maintain their present level labor will 
be high and as a consequence building materials 
can not be cheaper than they are at present. Some 
sections report that, by exact figures, it is actually 
costing their mills more to make lumber than they 
can obtain for it in the market. 

In recent tables of the Bureau of Labor Statis- 
tics of the U. 8S. Department of Labor relative in- 
creases are listed on a basis of 100 percent for 1913 
prices. These are the percentages of increase: 


Oct., 

1918 1918 

Percent Percent 

Pei PINE a de ose he etre en dendaas 100 223 
WOU cas ce ceenideeecewecedaweaddes 199 
CiOCRS ORG CHOEREER. cc cccccccccccesccs 253 
PONS BU Mec cccicecctcceuccde 170 
Metals and metal products............ 186 
Lumber and building materials......... 157 
ey a Ek eee ae 204 
SB Eee ae 233 
PR eins cecdadtesiscucdcusede 197 
MiS COMMOTI i ce ccdevedencvdeveves 204 








DISCONTINUES OPERATIONS AT LUDINGTON 


LupiInaTton, Micu., March 24.—W. T. Culver, 
vice president of the Stearns Salt & Lumber Co., 
announces that it is the company’s intention to 
discontinue all operations at Ludington after dis- 
posing of the small balance of stock that it has on 
hand there. In future the interest of the owners 
will be largely in the Stearns & Culver Lumber 
Co., L’Anse, Mich., and the Consolidated Lumber 
Co., Manistique, Mich. The sale and distribution 
of the products of these two companies, which have 
formerly been handled largely thru the Stearns 
Salt & Lumber Co., will in the future be handled 
direet by each individual concern. 
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The inspiration for the above was secured at the annual convention of the National Wholesale 
Lumber Dealers’ Association held in Philadelphia March 19 and 20. The drawings were made 
by F. C. Taylor, son of Horace F. Taylor, president of the association. 
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PRICE STABILIZATION STILL IN ABEYANCE 





Lumbermen’s Representation and Data Presented Not Ample—Price Increases of Lumber and Other Com- 
modities Contrasted—Pocketing of Temporary Loss Suggested to Stabilize Prices 


WASHINGTON, D. C., March 24.—The industrial 
board of the Department of Commerce will make 
no announcement regarding prices of lumber until 
more complete cost data are at hand and the wishes 
of the industry are more fully known. 

This fact developed in the course of an all-day 
hearing on Saturday at which a committee of lum- 
bermen headed by John Henry Kirby, president of 
the National Lumber Manufacturers’ Association, 
presented facts and figures concerning costs and 
the selling price of lumber. 

These figures, necessarily, were incomplete, cov- 
ering a limited number of mills representing south- 
ern pine, North Carolina pine, Douglas fir and 
hardwoods. As is well known to readers of the 
AMERICAN LUMBERMAN, these figures show that 
lumber manufacturers are not making money under 
existing conditions, and that, on the contrary, in 
many sections they are actually selling at a loss. 

Following a late afternoon session Saturday, 
the industrial board authorized this statement: 

At a conference held today between the industrial 
board of the Department of Commerce and certain 
representatives of the lumber industry, 8. P. Bush, who 
acted as chairman in the absence of George N. Peek, 
stated that in view of the fact that there was not at 
the conference a representation that was authorized 
to speak for more than fragments of the lumber indus- 
try, and in view of the complexity of the problem 
presented otherwise, sufficient data were not available 
which could be used as a basis for any action by the 
board. Representatives of the industry present sub- 
mitted certain data concerning their present costs and 
selling prices to which the board will give considera- 
tion, but it is desired that some satisfactory basis fair 
ne may be found upon which to consider prices as a 

Acting Chairman Bush suggested that it might 
be well not to make public for the present the fig- 
ures submitted by the lumbermen on Saturday. In 
fact, he thought it would be well not to do a great 
deal of talking until the situation is lined up more 
completely. As stated in the AMERICAN LUMBER- 
MAN last week, the lumber representation that 
came here for the conferences with the board was 
disappointing as to numbers. Some sections were 
not represented at all. Mr. Kirby and other com- 
mittee members stated frankly that those present 
did not feel, under all the circumstances, that they 
had authority to bind the entire industry to any 
agreement with the board. Mr. Bush was quite of 
the same view. 

Some members of the board had not realized that 
the lumber industry is still largely unorganized and 
that it presents a problem vastly more complex than 
steel, which is controlled by a relatively small num- 
ber of corporations. 

In order that every assistance may be given the 
board in the consideration of the data gathered to- 
gether by lumber organizations, A. L. Clark, presi- 
dent of the Southern Pine Association, tonight tele- 
graphed R. M. Rickey, cost expert of that asso- 
ciation, to leave at once for Washington with all 
his data. 

Dr. Wilson Compton, secretary-manager of the 
National association, who is well known as an econ- 
omist; George Ward, cost expert of the Georgia- 
Florida Sawmill Association; G. L. Hume, North 
Carolina Pine Association, and M. W. Stark, rep- 
resenting hardwoods, will remain here as a sub- 
committee, codperating with the cost accornting 
expert vf the board. 

If the figures are in more complete shape a 
further conference will be held this week, probably 
Wednesday. Mr. Kirby, who left the city for a 
few days following the Saturday meeting, is due 
back Wednesday morning. 

Neither Mr. Kirby nor other members of the 
committee who presented the position of the lum- 
ber industry were in position to give the detailed 
cost data which the board’s expert thought were re- 
quired in order to make a fair decision and con- 
tribute something definite toward the stabiliza- 
tion of prices for building materials. The lumber- 
men do not expect long delay in arriving at a 
clear understanding with the board. When more 
complete data of the Southern Pine Association and 
other manufacturers’ organizations are received 
they will be analyzed as quickly as possible. Mr. 
ae rather expects some definite action this 
week. 

There was a general discussion between the 
board members present and members of the com- 
mittee. E. T. Allen, widely known on the Pacific 
coast and to lumbermen generally, was on hand 
for the conference as a ‘‘ spectator.’ 

The committee went before the board with a 
brief summary of the financial situation in the in- 
dustry and figures for the major sections, coving 
typical mills. The morning session started at 10 
o’clock and ran far beyond the usual luncheon 





hour. It was 3:30 o’clock in the afternoon when 
the discussion was resumed. 

Members of the board did not hesitate to ask 
pertinent questions. All questions were answered 
frankly by the committee. The board was told 
that the figures presented could be readily verified. 

For the most part the questions asked by mem- 
bers of the board indicated a friendly disposition 
on their part. They wanted to know the facts 
with regard to the lumber industry, and were ob- 
viously sympathetic when the situation was ex- 
plained as it exists in the sections represented by 
men attending the conference. 

One member’s questions indicated that he was 
looking at the whole question from the standpoint 
of a purchaser rather than a judge or juryman 
seeking all the facts. This member doubtless was 
quite as much interested as his associates in as- 
certaining the facts, but gave the impression to 
some men who heard him that he was primarily in- 
terested in the possible purchaser of forest prod- 
ucts rather than in the lumber industry. 

Some lumbermen were disturbed by the an- 
nouncement that prices for basic iron and steel 
products would be reduced from 10 to 14 percent 
under current prices and from 13 to 23 percent 
under prices approved during the war by the War 
Industries Board. 

The fear was developed on the theory that this 
announcement might create a condition in the pub- 
lic mind that would cause the people to expect a 
similar reduction in lumber, overlooking the fact 
that production is right now at the cost line, and 
in the case of some mills below it. Not all mills 
are losing money, but any substantial reduction 
under existing conditions would not enable most of 
them to break even. 

The impression of the lumbermen who attended 
the conference Saturday was that the Industrial 
Board is disposed to do the right thing by every 
industry which comes before it. Its members may 
not agree altogether with the representatives of 
the industry immediately concerned, but as busi- 
ness men they desire to know the facts and make 
their decision upon them whenever called upon to 
do 80. 

Statements made by Mr. Kirby and other mem- 
bers of the lumber committee were more or less of 
a revelation to some members of the board, who 
had not been conversant with conditions in the 
lumber industry and did not realize that conditions 
differ materially in different sections and even in 
different parts of a single section. 

It was not a question of having the representa- 
tives of 90 percent of the producers in the industry 
—as was the case with steel—come here in person. 
The scattered and widespread character of the 
lumber industry, relatively unorganized as it is, 
presented a wholly different problem for decision. 

In the case of steel, everything the industry 
could produce was in demand during the war. This 
was not true of the lumber industry, with normal 
markets cut off and building virtually at a stand- 
still. 

One ‘‘hunch’?’ received by a well known lumber- 
man is that the Industrial Board, after receiving 
detailed cost figures from southern pine mills, 
which are now being prepared, will not proceed 
much further in the matter, but will base any an- 
nouncement to the public regarding prices on these 
facts and figures. 

The difficulty of getting a full representation of 
the lumber industry here is realized by members 
of the board. Just how to reach the large number 
of producers who have not affiliated with any of 
the associations is a real problem. The board de- 
sires to be fair to all in the industry, as well as to 
the Government and the consuming public. To 
wait to hear from everybody probably would be to 
postpone action until the emergency had passed. 

If the situation is found to be such, with all 
available data in hand, as not to warrant a general 
reduction in price, the board may be expected to 
make a formal announcement to that effect. But 
this is a question for members of the board to 
determine. 

Lumbermen did not go before the board declar- 
ing they would not accept a reduction if one were 
proposed. On the contrary, they made a simple 
statement of the facts and then talked the situa- 
tion over for hours. Everybody who so desired 


had an opportunity to speak. 

The facts as to conditions in the industry and 
cost and sale prices speak for themselves, It was 
made clear, of course, that lumbermen generally 
could not see how they could stand a substantial 
reduction in price and not make labor carry part 


of the loss. None of those present desired to re- 
duce wages, because working men must still pay 
extortionate prices for foodstuffs and other neces- 
saries. 

W. M. Ritter, who is credited with having fath- 
ered the idea of an industrial board to bring about 
coéperation between industry and the Government 
thruout the transition period, absented himself 
from the conference Saturday. This was because 
of his direct interest as a lumberman. He will not 
participate actively in the deliberations of the 
board or be a party to its findings. 


DEPARTMENT OF COMMERCE HEARING 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 26.—No further hear- 
ing will be held by the industrial board of the De- 
partment of Commerce this week with representa- 
tives of the lumber industry. John Henry Kirby, 
president of the National Lumber Manufacturers’ 
Association, returned to Washington today from 
New York. Steps had been taken by the board to 
have other prominent lumbermen come here for a 
further conference on Friday. The plan was aban- 
doned when it was realized that the time would 
not permit any action by large units of the industry 
that could fairly be made binding. It is expected 
tonight that a meeting of the Southern Pine As- 
sociation will be called about April 2 to discuss the 
situation with a view to determining whether the 
southern pine industry is in shape to stand any 
recession in sales prices, 

One suggestion which has been made is that some 
big unit in the industry pocket a loss temporarily, 
if necessary, in order to help stabilize prices. Some 
lumbermen are understood to have expressed a 
willingness to accept a reduction temporarily if 
that would contribute measurably toward starting 
building on a large scale. 

As heretofore pointed out in the AMERICAN Lum- 
BERMAN some mills are making a little money, while 
others are losing money at present prices. The av- 
erage would be at the cost line if not somewhat 
below it. In the north Pacific coast region sales 
for months past have been materially below the 
cost of production. 

With costs down to the bone, most lumbermen 
naturally feel that it should be sufficient to state 
the facts to the country and not ask the industry or 
any large unit of it to go further and cut right 
into the bone, even temporarily. Certainly, the in- 
dustry is not in position to stand a substantial re- 
duction in prices. A reduction of a dollar or so 
would hardly be felt by the consumer and prob- 
ably would make little difference in the market for 
building material. 

To accept a reduction under existing conditions, 
therefore, would be to camouflage the situation 
from the standpoint of economics. This is the view 
of some lumbermen who are quite sympathetic with 
the movement to stabilize price and came here to 
talk over the situation with entire frankness. They 
are anxious to do anything possible that will be of 
assistance in solving the reconstruction problems 
which confront the Government, but are inclined to 
feel that the facts, when known, should govern in 
making a decision as to prices on any basic com- 
modity. 

Mr. Rickey, cost accountant of the Southern Pine 
Association, arrived here yesterday with exhaustive 
data bearing on the cost of production in southern 
pine mills. He had to do some figuring on his own 
account when he arrived, as somebody on the train 
had ‘‘lifted’’ a suitcase containing all his clothes. 

Monday the board held conferences with repre- 
sentatives of the cement industry. Today the board 
met with representatives of the glass, coal and 
building hardware industries. Yesterday codpera- 
tion by the various Government departments and 
agencies in the work of the industrial board was 
discussed at length. The conference included rep- 
resentatives of seven departments, the war finance 
corporation, Federal reserve board, shipping board, 
war trade board, fuel administration and food ad- 
ministration. 

The fuel administration tonight issued a warn- 
ing that production of both anthracite and bitu- 
minous coal stands at a total of about 50 percent 
of full time output, and that most of the shortage 
is due to lack of orders. Consumers have been using 
stocks accumulated last summer and fall and are 
still holding back orders for additional supplies. 
In order to avoid a shortage next winter production 
during the coming summer must be considerably 
increased. 
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REGIONAL TIMBER CONTRASTED 


Former Lumber Supervisor Predicts 
Future of Southern Pine and Fir 





SEATTLE, WASH., March 22.—As guest of honor 
at the wholesalers’ luncheon this week, W. J. Hay- 
nen, formerly of New Orleans and until recently 
general lumber supervisor of the United States 
Shipping Board, commanded the closest attention 
thruout a plain business talk remarkable for con- 
ciseness and blunt statement of fact. He dealt 
with the history of southern pine and he forecasted 
the immediate future of Douglas fir, and in that 
connection he told why he had opened offices of the 
W. J. Haynen Lumber & Export Co. (Ine.) in Se- 
attle as its most promising field. 

Mr. Haynen said in effect that the South, as 
lumber producing territory, had passed its peak 
and was going into a decline. As an officer of the 
Emergeney Fleet Corporation, at a time when the 
United States needed to call into requisition its 
finest resources for the building of ships, he had 
been amazed at the revelations of a survey of the 
timber of the South. Where previously the manu- 
facturers had believed the resources to be ample 
for whatever demands might be made upon them, 
they had learned that the supply was limited; that 
in fact only two large tracts remained, and that 
of the two the Blodgett tract would be adminis 
tered and conserved with the utmost care, in order 
that its output might be supplied by numerous 


and later it came to pass that the Yellow Pine Asso- 
ciation had to be supplanted; and as one of the con- 
ditions of forming the Southern Pine Association 
we raised a fund of $10,000. We invited retailers from 
every district where we sold southern pine to attend a 
convention in New Orleans; we called them into con- 
ference and consulted them; and then, paying all 
expenses, we sent them accompanied by their wives 
on a tour of the southern pine manufacturing centers. 
It was a get-together move on a big scale; and after- 
ward, whenever the retailers took it into their heads 
to protest against our grading, we could always say, 
“You helped make the rules.” ‘ 


Mr. Haynen’s discussion brought out the point 
that the southern pine mills had been lined up so 
that the grading not only looked out for under- 
weights but also held an eye toward future trade. 
He reminded the Seattle wholesalers that after 
lumber had been run in the rough it was seasoned; 
and then run in the planer so that the product 
came forth good and clean. 


In the round-table talk that followed it was 
shown that among some of the mills of the Pacific 
Northwest the plan was to get the money without 
delay; that lumber was handled right off the saw, 
was planed green and loaded direct on the ear; 
and ultimately the shrinkage was considerable and 
in consequence the lumber was somewhat under 
size. While southern pine manufacturers made an 
allowance for shrinkage, here no such action was 
taken; and the net result was that oftentimes re- 
tailers came back with demands for deductions, 
which the wholesalers were not able to concede. 

Just before adjournment Chairman Louis R. 
Kifer appointed a committee of wholesalers to con 
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The above illustration shows one of the largest grandstands in the world. It is of especial interest 
to lumbermen because it is built entirely of wood. The grandstand stretches from 59th Street to 
110th Street on Fifth Avenue, New York City, and was built so that the citizens of that city may 
have a good view of the returned troops as they parade. 


mills dependent upon it thruout a prolonged inter 
val. As a member of the Shipping Board he had 
been instrumental in revising ship schedules so as 
to make them include fir in addition to southern 
pine logs, since the Government had found it nee- 
essary in fulfilling its program to enter fir territory 
for big timbers, ship decking and longitudinal car 
siding. In conformity with a tree census, every bit 
of standing timber in southern pine territory had 
been counted, and a careful and painstaking survey 
had disclosed the astounding fact that of big ship 
timbers there were today not more than two to the 
acre. Mr. Haynen continued: 


For the reasons I have indicated, the Government 
drew heavily on the fir forests of the Pacific North 
west in speeding up its ship building program. You 
had here the timbers and certain grades of lumber 
that could not be.secured anywhere else ; and so heavy 
was the draft on southern pine that while you were 
exerting yourselves to the limit in meeting Govern 
ment requirements you were also called upon to send 
Washington fir into markets where prior to that time 
it had been untried and unknown. Certain prejudices 
existed against it. You have succeeded in breaking 
them down; and in a trade zone that day by day is 
becoming wider and wider the product of your mills is 
becoming known as a pretty good wood. 

In my judgment an important matter requiring your 
attention is the problem of grading. I recall that there 
was a time in the history of the South when the old 
Yellow Pine Association did not take the trouble to 
consult the wishes of the retailer or of the consumer ; 


fer with Mr. Haynen relative to new grading rules 
for Douglas fir and eedar. This committee, which 
is composed of Lyle D. Carpenter, Charles W. John 
son, John Colby and W. C, Lawton, will report at 
the next regular luncheon. Meanwhile its work 
will consist in making suggestions to the grading 
rules committee of the West Coast Lumbermen’s 
Association relative to needed changes whereby it 
is hoped to avoid controversies with actual custom 
ers of fir and cedar. 


LUMBERMEN BOOST FOR MERCHANT MARINF 


WASHINGTON, D. C., March 25.—The National 
Merchant Marine Association has effected a per- 
manent organization to aid in the development of 
a merchant marine under the American flag thru 
collecting and disseminating information in regard 
to the necessity for an American merchant marine 
and thru the development of a shipping policy 
which will promote the best interests of the Amer- 
ican people. 

John H. Kirby, of Houston, Tex., president of 
the National Lumber Manufacturers’ Association, 
was elected a vice president of the new association. 
Mr. Kirby also became a member of the council, 
as did Fred Arn, president of the J. M. Card Lum- 
ber Co., Chattanooga, Tenn., and Capt. F. L. San- 
ford, Zona, La., who represented the Southern Pine 
Association at Washington during the war. 





BUILDERS AND REALTORS DIFFER 


Latter Would Force Lower Prices—Con- 
troversy Grows Vehement 


OMAHA, NEB., March 24.—The fight between the 
lumbermen of Omaha and the Omaha Real Estate 
Board has reached such proportions that all Omaha 
is interested in it, the Chamber of Commerce has 
held special meetings to consider it, and so that 
Mayor Smith has been asked by the city commis- 
sion to appoint a committee to investigate the 
housing problem in Omaha and the alleged ‘‘lum- 
ber and building material trust’’, charged by real 
estate men to exist here. 

Harry A. Tukey, one of the leading real estate 
men of Omaha, is not in sympathy with his brother 
realtors in making the charges, and has several 
times in the board’s meetings talked in defense of 
the lumbermen by calling attention to the fact that 
lumber is no higher, if as high, in proportion as 
other commodities, and that the problem of high 
costs is world wide and not confined to Omaha and 
to the lumber interests here. Nevertheless the 
realtors are determined to have an investigation, 
and meantime they have obtained an option on a 
piece of ground where they plan to establish their 
own codperative lumber yard, unless they can force 
lumber dealers here to sell them lumber at the 
figure they demand. 

Tho the city is greatly agitated over the contro- 
versy it is noteworthy that among the real estate 
men leading the fight against the lumber interests 
is one D, C, Patterson, who a few years ago at- 
tempted to interest the Government in blue prints 
on a scheme to cover the mountains and valleys for 
miles around Culebra Cut in the Panama Canal 
with a canvas to drain the rain off into the canal 
so that it would not soak up the soil and thus cause 
land slides in the cut. He is the same man who 
last winter carried blue prints for a gigantie sub- 
merged coéperative coal pit for Omaha and has 
long carried around blue prints for a lot of water 
power development in the State, together with a 
lot of theoretical figures as to how cheaply he could 
produce power for Omaha and the entire State, and 
the same man who never succeeded in raising a 
dollar for any of these big proposed projects. 
Nevertheless a lot of substantial real estate men 
are now backing the movement in Omaha to force 
a reduction in lumber and building material or 
start a codperative yard, and Mayor Smith has 
gone so far as to appoint County Attorney Shot- 
well as one of the committee to begin a probe of 
conditions. It is virtually certain now that an in 
vestigation will follow, and the lumbermen realize 
that they must really make a ease. Interest of 
lumbermen all over the United States is centering 
on this fight in Omaha, for on it much depends, and 
it now appears that a test case of high prices is to 
he fought out right in this Missouri River city in 
the center of the United States. 

Real estate men have charged that the local lum 
ber dealers are making as high as 50 percent. 
W. W. Carmichael, of the C. N. Dietz Lumber Co., 
answers that the lumbermen are making from 5 to 
8 percent. 

Mayor Smith turned the tables slightly on the 
real estate men when they asked for the appoint- 
ment of an investigating committee by saying that 
when the committee starts its probe it will be 
within its jurisdiction to probe also the high rentals 
charged today by the real estate men. 

W. W. Carmichael and M. G. Colpetzer, presi- 
dent of the Chicago Lumber Co. of Omaha, consti- 
tute a committee in charge of the fight for the 
lumbermen. 


DECIDES CARPENTERS’ WAGES FOR 1919 


New York, N. Y., March 24.—Samuel B. Don- 
nelly, secretary of the Building Trades Employers’ 
Association, announces the decision of P. Henry 
Durgo, who acted as umpire in the dispute with 
the New York district council of the Brotherhood 
of Carpenters & Joiners of America. 

After stating that the ruling of the emergency 
construction wage commission made March 8, 1919, 
should be considered only for its evident worth, 
Mr. Durgo said that while the demand for $6.50 a 
day during the month the armistice was signed 
might not have been unreasonable, in view of pres- 
ent conditions he fixed rates of $5.50 a day for 
carpenters employed on shop work and $6 a day 
for those employed on outside work to be paid up to 
July 1, and rates of $5.75 for shop work and $6.25 
for outside work to be paid thereafter up to Jan. 
1, 1920. His opinion was that the lower rate 
should be fixed for the period preceding July 1 in 
view of the fact that demand for carpenters will 
not be present in the immediate future and he 
points out that the later period is of shorter dura- 
tion and a period wherein a proper rate for future 
observance will be more readily determinable than 
now, 
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ASSOCIATIONS ACTIVE IN MANY SECTIONS 





Northern Illinois Dealers Discuss Lumber Frices—Meet at Festive Table to Discuss Building Campaign— 
Southern Exchange Organizes to Issue Monthly Reports and Extend Membership 


NORTHERN ILLINOIS DEALERS DINE 

The meeting of the Northern Illinois Lumber- 
men’s Club which was held in Chicago last Tues- 
day, March 20, closed with a good fellowship ban- 
quet at Hotel Sherman, that was a success. Howard 
KE. Leach, of Joliet, Ill., was toastmaster, and the 
speakers were Edward Hines, George Woodward, 
R. C. Clark, of the Tremont Lumber Co., and 
George Wilson Jones, secretary of the Illinois 
Lumber & Builders’ Supply Dealers’ Association. 

Mr. Hines spoke on present lumber conditions 
aud gave many reasons why lumber prices based 
<n productive costs can not go lower. Incidentally 
he referred to the immense Speedway Hospital 
which he built and which has been taken over by the 
Government. He made the comment in connection 
with the assertion that it took determination and 
confidence to succeed today. 

‘*Not saying it facetiously, I have been trying 
to sell something for the last six months,’’ said 
Mr. Hines, and those present laughed heartily be 
cause they knew to what he was referring, ‘‘ And 
I sold it. This is the first week that I have been 
home and I can’t say much more to you because 
for once in my life I feel fatigued. But this I 
do want to say, and that is in selling the Speedway 
Hospital to the Government, which was done fol- 
lowing an investigation of several weeks, the Gov- 
ernment action was unanimous. There was a 
unanimous vote of a subcommittee of the Senate, 
the full committee, the Senate, the House, and 
first an 8-to-2 vote of the conferees’ committee of 
the Senate and House. Some of my friends were 


satisfied with the latter vote, but I was not, and 
the vote of the conferees was not reported back to 





portion to wheat, corn, oats, hogs or beef.’’ The 
speaker’s advice, if taken literally, would either 
mean to make the ‘‘old fogey’’ stay and admit he 
wags an old fool to talk that way, and then buy the 
lumber needed, or to kick him so far that he never 
would be able to remember the date when the 
armistice of the war was signed. Judging from 
the way the retailers laughed at the toastmaster’s 
description, most of them have among their cus- 
tomers or ‘‘near customers’’ farmers of just that 
type. At the afternoon business session, the fol- 
lowing officers were reélected: 

President—K, 8. Todd, Aurora. 

Vice president—C, C, Collins, Oak Park. 

Secretary—C, L. Schwartz, Naperville. 

Directors—E. R. Daley, Joliet; C. W. Downey, Chi- 
cago ; Horace Zollen, Glen Ellyn; C. W. Guild, Wheaton, 
and C. B, Moore, Aurora. 





FEARLESS SALESMANSHIP WINS 

Sr. Louis, Mo., March 25.—The diners at the 
lumbermen’s luncheon today listened to a rapid 
fire talk by a man who does not want, does not 
expect and hopes he will not have ‘‘normal times,’’ 
for a period at least. He was Vincent L. Price, 
president of the National Candy Co., sales manager 
of all the Liberty loan campaigns in this district 
and a lecturer on salesmanship. He said that this 
was a time to have faith in the country and go 
ahead and that the situation will produce fearless 
salesmanship to lift the country over the recon- 
struction period. He believed that it was not right 
to advise normal prices with labor and raw mate- 
rials at their present figures. 

W. P. Anderson spoke briefly to remind mem- 
bers that the Lumbermen’s Golf Club would soon 


EXCHANGE PERFECTS ORGANIZATION 


ALEXANDRIA, LA., March 22.—A representative 
attendance was present at the regular monthly 
meeting of the Alexandria District Lumbermen’s 
Exchange, held at Alexandria March 19. The 
chief business of the meeting was to perfect the 
organization. 

Resolutions were adopted creating a governing 
committee of three members, to serve one, two and 
three months, respectively. These committeemen 
will act as chairmen of successive meetings, and as 
each is retired another will be chosen to take his 
place, maintaining the membership of three. The 
duty of the committee as a whole will be to ‘‘see 
that the maximum results of the purpose of the ex- 
change, for which it is created are accomplished.’’ 
In accordance with the provisions of the resolution 
the following were appointed as the first com- 
mittee: One month, J. 8. Welch, Peavy-Byrnes 
Lumber Co.; two months, A. G. Barnhardt, Alex- 
andria Lumber Co.; three months, F. J. Oldham, 
Crowell & Spencer Lumber Co. 

In addition to the governing committee seven 
subcommittees were appointed, as follows: Agri- 
culture, A. G. Barnhardt, Alexandria Lumber 
Co.; retail stocks, T. F. Terzia, Grayling Lumber 
Co.; export, J. S. Welsh, Peavy-Byrnes Lumber Co. ; 
railroad and car material, E. E. Forgeus, Meridian 
Lumber Co.; building and construction, B. 8. 
Woodhead, Beaumont Lumber Co.; general man- 
ufacturing conditions, F. L. Adams, Newell Lum- 
ber Co.; competition, R. N. Campbell, Bentley 
Lumber Co. 

Members of the foregoing committees are ex- 
pected to respond to the subjects assigned at the 
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BANQUET OF THE NORTHERN ILLINOIS LUMBERMEN’S CLUB AT HOTEL SHERMAN, CHICAGO, THURSDAY EVENING, MARCH 20, 1919 


the House until it was unanimous. President Wil- 
son not only signed the bill three hours before leav- 
ing Washington to sail for France but he also 
signed a duplicate bill, for historic reasons, and 
Vice President Marshall also signed it. You must 
have confidence and faith in anything in which you 
try to succeed or you will fail.’’ As a tribute to 
the memory of Edward Hines, jr., who is buried 
in France, the banqueters at the close of Mr. 
Hines’ talk stood for a moment with bowed heads. 

Charles Woodward, not a lumberman, but well 
known among Illinois lumbermen thru his work in 
connection with the State lien law, spoke. He 
dwelt mainly on prevailing prices of building mate- 
rials and told of reasons to justify them, and also 
sounded a note of warning against the bill now in 
the Illinois legislature providing new housing reg- 
ulations. He said that lumbermen and material 
dealers favored better housing laws but intimated 
that they did not take kindly to jokers. R. C. 
Clark, of the Tremont Lumber Co., showed his 
versatility by reciting a poem as well as giving a 
salesman’s reasons why southern pine is not likely 
to recede in price. George Wilson Jones, secretary 
of the Illinois Lumber & Builders’ Supply Deal- 
ers’ Association spoke on ‘‘ Association Activities’? 
reciting some of the association’s achievements 
and telling what could further be accomplished 
thru concerted effort. 

Toastmaster Leach, not desiring to overlook any 
phase of conditions that enter into the present lum- 
ber situation, gave a well placed solar plexus blow 
to a farmer type, whom he termed the ‘‘old fogey 
farmer who is getting from 125 to 150 percent 
more for his farm products than he ever got be- 
fore and then comes into a retail lumber dealer’s 
office moaning and sighing about the high price of 
lumber that has not gone up in price in any pro- 


renew its activities. KE, D. Tennant, secretary-treas- 
urer of Hoo-Hoo, was selected as the host for next 
Tuesday. The meeting adopted resolutions of con- 
dolence for James R. Moberly, secretary of the 
Wiles-Chipman Lumber Co., and at the conclusion 
of the meeting a large number of the lumbermen 
went to the funeral of the deceased. 





_—_ 


HOLD BANQUET TO PROMOTE BUILDING 


JACKSON, MicH., March 24.—A banquet held un- 
der the auspices of the local Builders’ & Traders’ 
Exchange on the evening of March 18 for the pur- 
pose of discussing the building situation was at- 
tended by about 150 men, representing the local 
builders, building material dealers, real estate op- 
erators, building and loan associations, manufac- 
turers, bankers etc. Among the local lumber con- 
cerns actively engaged in promoting this move- 
ment is the Corwin Lumber Co. One of the speak- 
ers was L. A. Linnekin, of the Babson statistical 
organization, who expressed the opinion that build- 
ing material costs are not likely to reach materially 
lower levels for at least three to five years. ‘‘ Never 
again,’’ said he, ‘‘ will the cost be as low as in the 
spring of 1915, so there is very little to gain in 
waiting a year, or part of a year, to build.’’ 

W. J. McKone, of the W. W. Wright Co., told 
of the inadequate housing in Jackson, and said 
that twenty-four hours was as long as any dwelling 
remained unrented, and that there were not six 
houses listed for rent in Jackson at this time. He 
spoke optimistically of the building situation and 
said that real estate moved in good shape in Jan- 
uary and February. 

John F. Forward spoke for the building and loan 
associations, saying that there was $500,000 in the 
city waiting to be loaned to home builders on suit- 
able security. 


next meeting of the exchange; and other members 
of the exchange are urged to acquire and forward 
information on the same subjects to the commit- 
teemen, 

The following form of monthly statistical report 
was adopted: Normal stocks, actual stock on 
hand (unsold), actual stock (oversold), total 
sales previous month, average price previous month, 
all this information to be shown on each item of 
stock. Members are asked to state in their first 
report what they consider the ‘‘normal’’ quantity 
of each product they manufacture. When re- 
ceived, these reports will be consolidated by the 
secretary, and it will be unnecessary for members 
to report on the ‘‘normal’’ product unless a 
change is made in their output of such product. 

On the first of each month the secretary will 
mail to members a form showing all products man- 
ufactured by member mills, and each mill will 
show on this form the quantity of each product un- 
sold and the products ‘‘oversold’’, The other in 
formation will be compiled by the secretary from 
the daily report sheets already being furnished. 

Resolutions also were adopted providing for dues 
in the form of assessments made on the basis of 
shipments, the expenses of the office being pro- 
rated. It was also resolved that mills belonging 
to and contributing to the Kansas City Exchange 
be solicited on the basis of 25 percent of the reg- 
ular assessment. 

As a part of the membership campaign it was 
decided to furnish members with a list of eligible 
mills and urge them to solicit for membership. 
It was made clear that the maximum benefits of 
the exchange could not be achieved until its mem- 
bership was considerably increased. A list of mills 
is needed, together with their addresses, facilities 
and products. But action was deferred until 2 
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At Everett, Wash., March 20, 
ployees at dinner. 
that there is a mutual interest between the laborer who makes a given product and the em- 


ployer who places it on the market. 
panying illustration are: P. 
Lumber & Shingle Co.; C. P. 


H. Olwell, Jamison 
Constantine, of Botsford, Constantine & Tyler; G. A. 








leading manufacturers of Rite-Grade shingles entertained their em- 
The occasion was noteworthy in that it brought out prominently the point 


Seated from left to right at the cross table in the accom- 


Lumber & Shingle Co.; Olaf Carlson, C.-B. 


Bergstrom, 


C.-B. Lumber & Shingle Co., chairman of the evening; J. S. Williams, secretary Shingle Branch 


West Coast Lumbermen’s Association; P. S. Tyler, of 


Botsford, Constantine & Tyler. On the 


other side of the table, at the left, is William Downs, superintendent of the Jamison Mill. 





thoro canvass of the mills for membership could 
be made. The idea of compiling this information 
is to encourage buyers to look to the territory for 
items of stock made by the member mills. 

Another step taken to enlarge the benefits of the 
exchange was a resolution authorizing the secre- 
tary-treasurer to invite the sawmill and woods su- 
perintendents, as well as the bookkeepers and ac- 
countants of member mills, to avail themselves of 
the privileges of the exchange and attend the reg- 
ular meetings or to call meetings for the special 
attendance, 

The exchange will meet on the second Tuesday 
of each month. ‘The present meeting was ad- 
journed to meet at Shreveport April 8, but since the 
Lumbermen’s Association of Texas will meet on 
that day and the two following days, it is likely 
that the exchange meeting will be postponed one 
week. The next meeting, in accordance with the 
resolutions adopted, will be presided over by J. 
8. Welsh, assisted by Messrs. Barnhardt and Old 
ham. 





PLANS FOR FOREST FIRE PREVENTION 


CHAPEL Hin, N. C., March 24.—As it now ap- 
pears that the North Carolina Geological & Kco- 
nomic Survey will have some funds for forest fire 
preventive work, J. S. Holmes, State forester, an- 
nounces plans to expend the money in codperation 
with counties and districts so that it may go as far 
as possible. Wardens will be appointed where they 
are needed most but other conditions being equal 
will be appointed in districts where codperation is 
secured either thru the contribution of cash to the 
funds of the survey or by the appointment and 
payment of wardens and patrolmen whose work 
shall be subject to the inspection of the State 
forester, the survey under either plan offering to 
expend an equal amount in the contributing dis- 
trict or the adjoining one. 





BOXES ARE HEAVY LUMBER CONSUMERS 


Mapison, Wis., March 24.—Based on production 
in 1912, 11.6 percent of all lumber produced in 
the United States is converted into boxes. In fact, 
the manufacture of packing boxes and shooks, 
erates, fruit and vegetable packages and baskets 
is the second largest wood-consuming industry in 
the United States. The importance of the box 
industry is not everywhere appreciated. A bulle- 
tin of the Forest Service states that box makers 
in the United States use annually more than four 
and a half billion feet of lumber, of which soft- 
woods constitute about 69 percent and hardwoods 
31 percent. 


NEW LUMBER CRAFT FOR COAST TRADE 


PORTLAND, OrE., March 22.—That the sailing 
schooner of the type that has been popular on the 
Pacific coast for many years for lumber carrying 
is more profitable for long voyages at least than 
the newer type of vessel developed as a war emerg 
ency ig the conclusion drawn by the Interna- 
tional Shipping Co., which has offices here in the 
Yeon Building. The company, organized by Port 
land capatilists, will begin building in a few days 
at Columbia City on the Lower Columbia River, 
near St. Helens, the first one of the fleet of four 
masted schooners with the intention of putting 
them in the lumber trade of the Columbia River. 

The vessel or vessels will be managed by Lyng 
& Rix, who have offices with the International 
Shipping Co. Mr. Lyng was formerly with the 
Alaska Commercial Co. and was for some years en- 
gaged in shipping in San Francisco. The ves- 
sels will have a capacity for 1,250,000 feet and will 





be equipped with donkeys, winches and booms, as 
are the more modern steam schooners. This will 
save them about thirty days in loading each cargo. 
No difficulty in getting ship builders is experienced 
here now, many having been released from the 
yards that did Government work. It is intended 
to put these vessels into the Australian or West 
Coast trade. A vessel of this type can make the 
round voyage in seven months, carrying cargo both 
ways. 


“GET TOGETHER” IS THE PRIZE IDEA 


Contest Winner Would Harmonize All Interests 
—tThe Practical Effects 





Stockton, Cau., March 24.—The ‘‘suggestion 
contest’’ recently conducted by the Stockton Cham- 
ber of Commerce, in which a prize was offered for 
the best suggestion on ‘‘ How can we increase the 
growth and prosperity of our city?’’ has closed, 
and the winning suggestion has been announced. 
From the hundreds of suggestions offered, covering 
every conceivable condition and aspect of city de- 
velopment, the following was selected as the best: 

‘*To increase the growth of Stockton, I suggest 
that we make one concrete body of all organiza- 
tions; also to take in the farmers as a commercial 
organization, giving us numbers and finances.’’ 

Commenting upon this suggestion, the committee 
of judges cited some examples of the successful ap- 
plication of the idea advanced, calling attention 
to the fact that where such consolidation has been 
effected a large proportion of business men have 
gathered every noon at luncheon. The retail mer- 
chants, manufacturers, farmers and representatives 
of all lines of commercial activity rub elbows and 
exchange ideas. There are a broadening of vision, 
a harmony and a concert of action that make for 
results. For the accomplishment of desired ob- 
jects thru the people of the community, the mu- 
nicipal, State and Federal governments, there is 
always presented a consolidated front. It was de- 
cided that the suggestion quoted above offered a 
means for obtaining the things of practical value 
embodied in all of the other suggestions offered. 

The second best sugges- 
tion embodied in a clear = -— RT, = 
and concise way a topic 
which was also promi- 
nently treated by a large 
number of others; name- 
ly, ‘river and harbor im- 
provement.’’ Stockton is 
situated in the center of 
a very rich interior agri- | i 
cultural region, and is 
connected with San Fran- | 
cisco Bay and the Pacific 
by a tidewater navigable 
river. There is maintained 
a minimum depth of 9 
feet, permitting the oper- 
ation of shallow draft 
boats and barges which 
handle annually over 
1,890,000 tons of freight. 
A decisive effort is now 
under way that will result 
in a ship channel of 25 
feet minimum depth and 
harbor improvements that 
will permit ocean going 
vessels to load and dis- 
charge here. ‘“Deep 
Water to the Sea’’ has 
become a slogan in Stock- 
ton and everyone is in- 


fe y . i Atlantic coast port. 
terested in this vital im- 





provement, which interest was largely reflected in 
the suggestion contest. The completion of deep 
water facilities as outlined will result in Stockton’s 
becoming a lumber distributing port for a very 
large territory. 

Notwithstarding the valuable character of the 
second best suggestion, the judges regarded con- 
solidation of the factors active in commerce and 
improvements as a means thru which all desirable 
ends could be attained. Plans are now being com- 
pleted to bring about the suggested amalgamation. 
There are no conflicting conditions existing among 
the several commercial organizations in Stockton. 
The consolidation does not contemplate the elimi- 
nating of identity nor the lessening of the active 
functioning of any of the existing organizations, 
but is expected to result in a better understanding 
of the problems connected with the city’s better- 
ment and expansion, and to constitute a much 
stronger force in the effort to achieve results. 

The organizations interested in the proposed con- 
solidation are the chamber of commerce, the mer- 
chants’ association, the auto trades association, the 
advertising club and the grocers’ association. 





THIS IRISHMAN WANTS CYPRESS BEEHIVES 


NEW ORLEANS, LaA., March 24.—Political bees 
may be the busiest members of the bee tribe in Ire- 
land just now but they are not the only inhabitants 
of the Irish hive, as is revealed by a letter recently 
received by the Southern Cypress Manufacturers’ 
Association from a bee culturist, or keeper, or 
fancier ‘‘somewhere in Ireland.’’ This gentleman, 
it appears, has not confined his reading to political 
propaganda but has kept in touch with apiarist 
literature. The use of cypress for manufacture of 
beehives had attracted his attention and he wrote 
direct to the association to secure further informa- 
tion on the subject. His inquiry has been referred 
to an Ohio concern which manufactures cypress 
beehives, one of the uses to which cypress is said to 
be specially adapted and which is said to be fur- 
nishing an increasing demand for the wood. 





SOUTHWEST PLANS SCIENTIFIC FORESTRY 


ALBUQUERQUE, N. M., March 24.—Scientifie man- 
agement of the forests was the chief topic of dis- 
cussion at a recent meeting here of fifteen super- 
visors and district officers of the Arizona and New 
Mexico forests. The making of an accurate in- 
ventory of the timber resources in southwestern 
forests, determining the extent of past cuttings 
and securing growth and yield figures were dis- 
cussed, and a workable scheme of forest manage- 
ment was presented and approved. Such problems 
as publicity, land classification, education, game, 
fire protection and grazing were debated. 

At the meeting it was stated that timber sales 
from national forests in the southwestern district 
for the fiscal year 1918 amounted to 121,000,000 
feet, having a value of $273,500,000. 

A device for more accurately determining the 
location of forest fires called a cameragraph, which 
the inventor proposes as a substitute for panoramic 
maps, was displayed. 





BABB LDL ILI LI I DI 


SHARE something with your wife besides a rent 
receipt. Own a home, 








The above illustration shows part of a shipment of masts recently dis- 
patched from the Endresen Spar & Timber Co., Aberdeen, Wash., to an 


An idea of the length of these spars may be gained 


from the fact that each unit occupies the larger part of three flat cars. 
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Lyon, Gary & Company 
208 South La Salle Street 
Chicago 


Investment Bankers 
Timber and Timber 


Securities 


For twenty-seven years we have 
continuously been dealing in 
timber and lending to lumber- 
men. Our experience and service 
are at your disposal. 

















Fix Your Credit Loss 
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You can state pretty accurately every ’ 
item in your over-head expense but one fh 
—your credit loss. That you can only H 
guess at. And how often you miss the H 
mark, you, only, know! Because of H 
present conditions, your credit loss is ' 
more of a problem than ever. H 
If the year’s total covered credit losses ex- ' 
ceed a certain previously agreed upon per- H 
centage of your gross sales, we repay the H 
excess. a 
Thus your credit loss for twelve months is H 
determined in advance and nothing can in- ‘ 
crease it. H 
The cost of Credit Insurance is small com- ‘ 
pared to the security afforded. ' 
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Over $9,500,000 paid to our 
policyholders 


The American Credit -Indemnity Co. 
OF NEW YORK 


415 Locust Streetii4i Marquette Bidg.80 Maiden Lane 
St. Louis, Mo, Chicago, tl. New York, N. Y. 
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The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users, If 
you admit the Value of a 'proper card representation we 
would like to send you a tab of specimens.- Ask for it; de- 
tach the cards one by one and observe their clean cut edges, 
their general excellence and the protection afforded by 
being encased in convenient book form style. 


The John B, Wiggins Co. 


Established 1857 
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Engravers 
Plate Makers 
Die Embossers 
1108 < nhberorhraagabeaade 
S. Wabash Avenue wgmicaee. 
CHICAGO 























WHAT THE ASSOCIATIONS HAVE IN PROSPECT 





West Coast Men Hold Lively Meeting—Southern Pine Export Conference 
Postponed—Ontarioans Organize Branch Body 





April 4-—Kastern Lumber Salesmen’s Association, Phila- 
delphia, Pa. 

April 8-10—Lumbermen’s Association of Texas, Galvez 
Hotel, Galveston, Tex, 


April 9-11—National Association of Box Manufacturers, 
Congress Hotel, Chicago. 


April 14—National Retail Lumber Dealers’ Association, 
Congress Hotel, Chicago. Special meeting. 


April 14-16—Lumber Congress, Chicago. 


April 16-17—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. 


April 22—Millwork Manufacturers’ General Conference, 
Hotel La Salle, Chicago. 


April 23—Millwork Cost Information Bureau, Hotel 
La Salle, Chicago. 


April 24-26—National Foreign Trade Council, Congress 
Hotel, Chicago. 

April 29-830—May 1—Chamber of Commerce of the U. 
8. A., Coliseum, St. Louis, Mo. 

May 2—Oregon Forest Fire Association, Imperial Hotel, 
Portland, Ore. 

May 5-7—Associated Cooperage Industries of America, 
Hotel Statler, St. Louis, Mo. 

May 14-15—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Gastonia, N. C. Quarterly 

May 30-31—Arkansas Association of Lumber Dealers, 
Pine Bluff, Ark. 

June 19-20—National Hardwood Lumber Association, 
Congress Hotel, Chicago. 


A LIVELY MEETING IN PROSPECT 

SeaTrLE, WAsH., March 22.—Proclaiming that 
the lumber industry is no longer ‘‘ The Slumber In- 
dustry’’ the executive officers of the West Coast 
Lumbermen’s Association will descend in a body on 
the Transportation Club next Monday noon and 
take charge of proceedings at the regular weekly 
luncheon. Robert B, Allen, secretary-manager, will 
relate some of his experiences—heretofore censored 
—as war representative of the west Coast lumber 
industry in Washington, D. C. J. 8S. Williams, sec- 
retary of the shingle branch, will talk on ‘‘Re- 
juvenating the Shingle Industry.’’ L. 8. McIntyre, 
traffic manager, will tell how it feels to graduate 
‘‘¥rom Railroads to Lumber.’’ Shad O. Krantz, 
director of the trade extension department, will 
officiate as chairman of the day. President Fred 
W. Graham and Seeretary E. W. Mosher, of the 
Transportation Club, announce that there will be 
plenty of jazz, in addition to the talent from the 
wideawake chaps at association headquarters. <A 
large number of invitations has been issued. They 
are printed in red on a cedar shingle and on the 
reverse side is the picture of a tree labeled ‘‘Rite- 
Grade,’’ bearing the legend ‘‘A chip of the old 
block made from the grand old red cedar forests of 
the Pacific Northwest.’’ There is not the slightest 
doubt that the Transportation Club will have a full 
house next Monday. 


Ann nae 


TO PUSH EXPORTING ORGANIZATION 


New Or.eans, La., March 24.—-The meeting of 
southern pine manufacturers who are subscribers to 
the Southern Pine Association and are interested 
in the organization of an export selling organiza- 
tion as outlined at the association’s annual last 
month has been postponed to April 2, when it will 
be held at the Grunewald Hotel in this city. It 
had been announced for March 26, but the illness 
of Charles 8S. Keith, former president of the as- 
sociation and one of the leaders in the export sell- 
ing organization movement, caused the postpone- 
ment to April °2. 

It is announced today that the meeting will be 
addressed by Roger E. Simmons, the lumber trade 
commissioner who was sent by the Federal Depart- 
ment of Commerce to study conditions in Sweden, 
Finland and Russia. This is to be Mr. Simmon’s 
first statement, since his return from overseas, on 
lumber conditions as he found them, and all South- 
ern ine Association subscribers are invited to at- 
tend the meeting and hear his report whether they 
are interested in the export selling proposition or 
not. 


BOX MAKERS AGREE ON INSPECTION 


MEMPHIS, TENN., March 24.—‘‘The feature of 
the meeting of the Rotary Cut Box Lumber Man- 
ufacturers’ Association at New Orleans March 18 
was the report of the chairman of the inspection 
rules committee, T. J. Morris, of the Anderson- 
Tully Co., Memphis,’’ said J. M. Pritchard, secre- 
tary-manager of the American Hardwood Manufac- 
turers’ Association, of which the former consti- 
tutes a department. Mr. Pritchard returned from 
attendance upon that meeting Thursday evening 
and characterized it as one of extreme enthusiasm 
and optimism. He added: 

Mr. Morris reported that his committee had held a 
joint meeting with a committee representing the wire- 
bound box manufacturers and that they had tentatively 
agreed upon inspection rules to be recommended to the 
two interested organizations for approval. 

The Rotary Cut Box Lumber Manufacturers’ Associ- 
ation adopted the report of the committee with only 
such slight modifications as did not in any way impair 








the original draft, and much satisfaction was expressed 
over the fact that these two most important branches 
of the industry, representing the manufacturers and 
the consumers of rotary cut box lumber, had been 
able to get together on such an agreeable and such a 
harmonious basis. 

Other committees submitted important reports, 
according to Mr. Pritchard, and a course of action 
was mapped out for the next few months. 

In the discussion of trade conditions emphasis 
was laid on the fact, he said, that logs are scarcer 
than they have been for years. On the question 
of demand it was admitted that this had been com- 
paratively light during the last few months, but 
it was generally agreed that business is improving. 
The association, said Mr. Pritchard, takes an op- 
timistic view of the outlook, believing that there 
will be a general revival of industrial activity as 
soon as the peace treaty has been signed and man- 
ufacturing and consuming interests are able to 
get their bearings properly. 

Nine new members were received at this meeting, 
bringing the total to 26. The new members are: 

Independence Lumber & Box Co., Independence, La. ; 
R. J. MceCaughey, Hattiesburg, Miss.; B. C. Anderson 
Manufacturing Co., Houston, Tex.; White Veneer Co., 
Moss Point, Miss. ; Hinton Manufacturing Co., McComb 
City, Miss.; Beatrice Veneer Works, Beatrice, Ala. ; 
Republic Box Co, (Inc.) of Texas, Houston, Tex. ; Mis 
sissippi Veneer Co., Sandersville, Miss.; Gilmer Crate 
4 ene Co., Gilmer, Tex.; Acme Veneer Co., Omaha, 
Neb, 

It was decided to hold the next meeting the 
third Tuesday in April. 





ONTARIOANS FORM LOCAL BRANCH 

ToRoNTO, ONT., March 24.—The retail lumber 
dealers of Stratford, Ontario and a number of 
other cities and towns in the same district held a 
meeting on March 18 and formed a local branch of 
the Ontario Retail Lumber Dealers’ Association, 
known as Branch No. 7. N. Oliver, of Listowel, 
acted as chairman and E. Kalbfleisch, of Strat- 
ford, as secretary. H. Boultbee, secretary of the 
Ontario Retail Lumber Dealers’ Association, ad- 
dressed the meeting, telling of the objects and work 
of the association. The members then discussed 
the matter and decided unanimously to form a 
branch. The following officers were elected for 
1919: 

Honorary chairman-——N. Oliver, Listowel. 

Honorary vice chairman—J. Boshart, Milverton. 


, any secretary-treasurer—HK. Kalbfleisch, Strat 
ora, 


Committee—G, 8S. Zimmerman, Tavistock ; E. Fleisch 
auer, Stratford; D. C, Baird, St. Mary’s; P. Ament, 
Brussells ; J. J. Cluff, Seaforth. 

A membership fee of $2 a year was decided 
upon. The next meeting of the branch will be 
held upon May 20. Several important matters will 
he discussed and two directors will be elected to 
represent the branch upon the board of directors 
of the general association. 





CLEVELAND’S LUMBER BOARD BUSY 


CLEVELAND, OHIO, March 24.—Cleveland and 

northern Ohio will be strongly represented at the 
next meeting between manufacturers and retailers, 
April 14-17, at Chicago, when both factions in the 
lumber industry will confer on problems facing 
each side. J. V. O’Brien, secretary of the Cleve- 
land Board of Lumber Dealers and director of the 
activities of the Reserve Lumber Co., this city, 
has been named as the delegate to represent retail- 
ers from this section. Mr. O’Brien is one of the 
leading figures in the lumber industry in this part 
of the country. He is one of the oldest active men 
engaged in the business in the Cleveland district 
and has spent practically his entire business life 
in the lumber industry. Mr. O’Brien now is pre- 
paring his papers for the subjects he deems worthy 
of first consideration at the meeting. He also is 
endeavoring to form a committee to go with him 
to Chicago, as representing strongly the Cleveland 
retail lumber trade. 
_ Because the Congress has discontinued its activ- 
ities for the present, the Cleveland lumber indus- 
try will hold in abeyance its protest against further 
control of the railroads, telephone and telegraph 
lines by the Government. A resolution has been 
prepared, however, urging that these public serv- 
ices be returned to the original owners. It will be 
sent to Senator Harding for presentation to Con- 
gress as soon as that body reconvenes. 

Preparations are being made for Cleveland’s 
part in the midsummer meeting of the Ohio Asso- 
ciation of Retail Lumber Dealers, which is ex- 
pected to be held at Cedar Point as usual this 
coming summer. One of the subjects to be taken 
up by the Cleveland representatives at that meet- 
ing will be discussion of the status of the Ohio 
lien law. It has been learned that no changes in 
this measure are contemplated at Columbus, and 
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the action by lumber interests will be for safe- 
guarding the interests of the material industries 
only. 

Reports received this week by the Cleveland 
Board of Lumber Dealers indicate that the action 
of the retail lumber interests in lowering prices 
will be a good thing for the trade in the end. 
More inquiries are being received at all yards, 
according to J. V. O’Brien, secretary. More or- 
ders also are being placed, but these are not of 
as large proportions nor as frequent in number as 
was expected. ‘‘It is quite evident that the gen- 
eral feeling among prospective builders and some 
contractors is that prices may go still lower, as is 
usually the feeling when a reduction in any 
commodity is made,’’ says Mr. O’Brien. ‘‘Upon 
realization that there will be no further reduc- 
tions, and that if the response is not what we 
expect a reversion to former levels at the end of 
the 9-day period is more likely, we believe this 
waiting attitude of the public will be removed 
and that something close to a normal spring de- 
mand will be seen.’’ 


ASSOCIATION HAS NEW FIELD OFFICER 


PORTLAND, ORE., March 22.—L. A. Nelson, who 
has been connected with the United States Forest 
Service at Portland for the last eight years, has 
been appointed field representative of the West 
Coast Lumbermen’s Association, with headquarters 
in Portland. In this manner the association will 
fill the place recently vacated when Chester J. 
Hogue, secretary of the Oregon district office, went 
to New York to take charge of the office to be 
opened in that city. 

Mr. Nelson has had a wide, practical experience 
in the lumber industry. As a youth he was em- 





L. A. NELSON, PORTLAND, ORE. ; 


New Field Representative, West Coast Lumbermen’s 
Association 


ployed by his father in both the wholesale and re- 
tail lumber business. Subsequently he operated 
retail yards of his own, had charge of sawmills in 
Michigan and Wisconsin and acted for two years 
as lumber buyer. 

He joined the Forest Service in 1911, serving 
first as forest ranger and later as logging engineer. 
His work brought him into close contact with the 
mills thruout the West Coast territory, and gained 
him a wide acquaintance with the leading opera- 
tors. During the period of the war he handled all 
the relations of the Forest Service with the Fir 
Production Board, the spruce production division 
and other Government departments that required 
lumber. 





oe 


EASTERN WOODWORKERS STUDY COSTS 


New York, N. Y., March 24.—Secretary Frank 
L. Clarke of the Eastern Woodworkers Cost In- 
formation Bureau reports that the organization is 
now engaged in compiling from the reports of its 
members statements of average costs and that it 
has plans for rapidly extending the field of its use- 
fulness. So that the reports from members may 
form an accurate basis for the compilation of cost 
figures standardized accounting systems will be 
installed at the ‘various plants. In addition to 
sending in the reports members will actively co- 
operate in studying their costs so that they may 
send to the secretary any information of interest 
and they will also send in criticisms of the average 
figures. 

It is expected that from a study of the figures 
showing the results of operation the manufactur- 
ers will be able to eliminate inefficiency and leaks 
and as time goes on stabilize costs and prices so 
that they may not be led to take business at less 
than cost of production thru ignorance of the fig- 
ures that should form a basis for their quotations. 


As to the need of such united action it is pointed 
out that the history of the woodworking industry 
shows too many failures and that today many 
plants are struggling for existence because they 
sell without realizing any profit and often at an 
actual loss. Mr. Clarke is an expert accountant 
and has been in the sash and door business all his 
life, so when from his knowledge of conditions he 
made clear to members the benefits to be derived 
thru codperation there was a prompt response from 
millmen and the organization already has forty 
members. Officers were elected and organization 
perfected as reported in the Jan. 18 issue of the 
AMERICAN LUMBERMAN, page 57. 

Meetings have already been held in Philadelphia, 
Utica, Rochester, Buffalo and other cities and it 
is planned to hold meetings at Boston, Mass., and 
Portland, Me., in an effort to extend the influence 
of the organization thruout all the territory lying 
east of Buffalo and Pittsburgh. 





TO FIGHT THE WHITE PINE BLISTER 


PorRTLAND, ORE., March 22.—A convention for 
the discussion of the white pine blister has been 
called for April 23 and 24 at the Imperial Hotel, 
this city, by H. P. Barss, botanist and plant path- 
ologist of the Oregon Agricultural College. Sci- 
entists will be in attendance from Oregon, Wash- 
ington, Idaho and Montana. The purpose of the 
convention is the protection of white and sugar 
pine against the invasion of the blister rust which 
has attacked eastern forests. Among the eminent 
pathologists expected at the convention are Dr. 
Haven Metcalf, of Washington, D. C.; Prof. W. A. 
McCubbin, director of pine blister rust work in 
Canada; Dr. E. P. Meinecke of San Francisco, who 
has charge of the investigative work in Oregon and 
California; Prof. J. W. Eastham of British Co- 
lumbia; Dr. G. H. Hecke, head of the quarantine 
system at San Francisco, and L. M. Dean, quar- 
antine expert from Washington, D. C. 





COOPERAGE MEN TO ELECT OFFICERS 

Str. Louis, Mo., March 24.—V. W. Krafft, secre- 
tary of the Associated Cooperage Industries of 
America, has advised members that officers, in- 
cluding president, will be elected at the annual 
meeting of the association in St. Louis May 5, 6 
and 7, and has asked for nominations. Because of 
the many important and perplexing problems aris- 
ing from the war the executive committee at the 
last two meetings has deemed it advisable to retain 
Walker L. Wellford as president. The plan of the 
organization is the rotation in office between the 
two primary groups. Mr. Wellford represents the 
tight group and it is felt that a member of the 
slack group should be elected. -The convention 
will be held at Hotel Statler. 





WAGON MANUFACTURERS HOLD MEETING 


LOUISVILLE, Ky., March 24.—A special meeting 
was held by the farm wagon department of the 
National Implement & Vehicle Association here last 
Thursday. The principal topic of discussion had 
to do with the standardization of track and box 
widths of wagons. This is of interest to lumber- 
men generally because, according to figures made 
public in this meeting, 90 pereent of the output of 
the factories in this country is now made to com- 
ply with the standards. The demand for wagons is 
light generally, tho prospects are good for in- 
creased business. A shortage of certain woods, 
particularly hickory, was discussed and more than 
one manufacturer made the statement that the 
cost of wagon production could not be lowered 
because of the small supplies of available hard- 
woods, the intimation being, of course that prices 
would remain firm. 





PURPOSE NATIONAL MILLWORK BODY 


The Millwork Cost Information Bureau an- 
nounces a general meeting for the entire industry 
to convene at the Hotel La Salle, Chicago, at 10 
a.m, Tuesday, April 22, The fifth annual conven- 
tion of the bureau, which is also open to all mill- 
work manufacturers, will be held at the same hour 
and place on Wednesday, April 23. : 

The general meeting is held in accordance with 
the Feb. 7 resolution of the war service committee 
of the millwork industry that the bureau tender its 
services to all millwork operators and arrange a 
general meeting of the industry to discuss the for- 
mation of a national millwork association to deal 
primarily with uniform cost finding and account- 
ing. It is pointed out that such uniform cost ac- 
counting for the millwork industry has the approval 
of Director Humphrey of the building materials 
section, War Industries Board; the Atlantic City 
conference of Aug. 29 under the direction of the 
Chamber of Commerce of the United States; and 
of the Federal Trade Commission. 

The officers are much gratified over the results 
achieved by the bureau during the year. Unusual 
interest is being displayed in the estimator’s cor- 
respondence course. That approximately 1,000 cost 
books are in use and 1,000 salesmen are constantly 


analyzing and using one = basis of estimating 
is taken as indicative of ‘‘a better day for mill- 
men.’’ Thirty-eight new members have been se- 
cured since Jan. 1 and the membership shows a 
steady growth. The constructive character of the 
bureau’s work has already secured the active co- 
operation of more than 200 millwork manufactur- 
ers, 

As matters of national importance will be dis- 
cussed a representative attendance is desired at 
both meetings and it is expected that a large num- 
ber of manufacturers will come. Secretary W. P. 
Flint wishes it understood that it is the intention 
of the bureau to invite all mills both large and 
small and if any manufacturer has been over- 
looked and has not received an invitation asks that 
he consider himself as personally invited to be 
present as a guest of the bureau. 





SOUTHERN PINE ASSOCIATION NOTES 


New Or.eans, La., March 24.—A meeting of 
the grading committee of the Southern Pine Asso- 
ciation will be held at the Chisea Hotel, Memphis, 
Tenn., Friday, — 4, it is announced by Secre- 
tary-manager J. E. Rhodes. This will be the first 
session of the committee in some time and a num- 
ber of important matters are expected to come be- 
fore it for consideration. 

The association has addressed an inquiry to the 
various retail lumber dealers’ associations asking 
them if they have any suggestions to offer regard- 
ing changes in grades. No changes are proposed 
by the manufacturers, but it was thought best to 
give the trade an opportunity to suggest any 
changes desired. If changes are suggested by an 
association representing the trade in any part of 
the country they will be submitted to the other 
associations before being finally acted on. 

Plans will be discussed at the Memphis meeting 
for the organization of a cargo-inspection service, 
for the purpose of making inspection of shiploads 
of lumber consigned to foreign countries. 

Secretary-manager Rhodes announces that the 
association will shortly resume its practice of 
holding graders’ conferences, which was inter- 
rupted by the war. District meetings will take 
place at different places over the entire producing 
territory. These meetings will be in charge of 
T. KE. Flanders, instructor in grades. The first 
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Fire Protection 
Sprinkler Systems 


Earn their cost quickly in 
Wood Working Industries 


We carry the cost of in- 
stalling. 


The saving in insurance pre- 
miums pays the bill. 


Does your plant and business 
need the protection? 


Write Us. 


GEO. H. HOLT & CO. 


926 Manhattan Bldg., CHICAGO 








Our OPINION 


Regarding the collectability of 
any account or controversy is 
FREE upon request with par- 
ticulars. 
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Quick Lumber 
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Coupon Books 


We make them to 
fit individual needs. 


81-89 W. Harrison St., 
Chicago, III. 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents Marine Insurance 


New York, Produce Exch. 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight contracts 
and effecting quickest dispatch from seaboard, We handle all 
classes of cargo and have Special Department handling Export 
Lumber Shipments. 
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Send For These Bungalow Books 


Plan Future Homes Now with Economy Plans of California Homes 


—noted for comfort, beauty and 
adaptability to any climate. 
“Representative Cal. Homes” 
53 Plans $2500 to $7000. _..60 cts. 
“West Coast Bungalows” 
72 Plans, $1200 to $2500. ..60 cts. 
“Little Bungalows” 
40 Plans, $500 to $2000. ._.40 cts. 


PECIAL $1.50 OFFER. Send $1.50 for all 3 books and 
$ get aes of 75 special acl also Gesens books and FREE 
Money back if mot satisfied. 
E. W. STILLWELL & CO., Architects, 730 Henne Bldg., Los Angeles 








THE WOODS Customs the best work of ‘‘The Lumber- 

man Poet,” including ‘““‘TODAY,"’ just 
By Douglas Malloch pow America’s most widely quoted poem. 
No lumberman’s library is complete without one. Price, postpaid, $1. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St.. Chicago 


will be held at Lufkin, Tex., March 29, and the sec- 
ond at Groveton, Tex., April 2. Dates and places 
of subsequent meetings will be announced later. 

D. A. Dimitry, formerly with the traffic depart- 
ment of the Great Southern Lumber Co., and pre- 
viously for ten years with the traffic departments 
of the Southern Pacific and New Orleans Northeast- 
ern railroads, has been added to the traffic depart- 
ment of the Southern Pine Association. Mr. Dimi- 
try served until recently as an aviction instructor, 
he having left the Great Southern last year to enter 
the army. 


PINE COMMITTEE TO MEET IN GALVESTON 


NEw OrLEANS, La., March 24.—In an article en- 
titled ‘‘Southern Pine Association Activities’’ ap- 
pearing on page 53 of the March 22 issue of the 
AMERICAN LUMBERMAN it was inadvertently stated 
that the sales and distribution committee of the as- 
sociation would meet at Dallas, Tex., on April 8, 
As a matter of fact the committee will meet in 
Galveston on the date mentioned and James H. 
Austin, chairman, is desirous that members of the 
committee note that Galveston is the place in which 
the meeting will be held. 





DAKOTA RETAILERS SEE ENCOURAGING PROSPECTS 


[Special telegram to AMERICAN LUMBERMAN] 

Sioux Fauus, 8. D., March 26.—The develop- 
ment of mutual codperation in home owning and 
building was the keynote of the discussions held 
here today in a one day session of the South Dakota 
Lumbermen’s Association. Emphasis was laid 
upon the necessity of greater codperation between 
city and country as well as between capital and 
labor in inaugurating a building era of great pro- 
portion, following the war time cessation of ac- 
tivities. 

The new officers of the association elected were: 

President—-H. C. Behrens, Aberdeen. 

Vice president—O, T. Litchfield, Mitchell. 

Director for two years—C. T. Hammond, Vayland. 

Robert Burns, of Mitchell, retiring president, 
spoke of the scarcity of houses which prevailed in 
almost all parts of South Dakota and the methods 
by which the lumber dealers could encourage build- 
ing by issuing explanatory literature and making 
the proposition attractive to the prospective home 
builder, Speeches were also given by Thomas N. 
Witten, of Trenton, Mo., community builder, and 
Adolph Pfund, secretary of the Northwestern Lum- 
bermen’s Association. Mr. Pfund urged the use of 
illustrations of various types of both farm and 
residence buildings as an effective means of at- 
tracting attention. He also advocated mutual 
building associations. 

Mr. Witten said, ‘‘A town is only as large as its 
trade territory and the fellow living ten miles or 
more from town is of as much importance to the 
community as the one who lives in the city. Co- 
operation is the life of trade and live to help and 
help to live is the new slogan in life.’? He gave 
examples of communities where the commercial 
clubs had branched out to include the farmers and 
the gratifying results realized. 


There were approximately 200 lumbermen pres- 
ent at the convention, which was the third annual 
meeting of the association since its reorganization. 
The report of the secretary-treasurer showed 146 
active members of the organization. The president 
suggested that dues be increased to adequately 
cover the necessary activities of the association and 
on motion of H. C. Behrens it was decided to fix 
the dues at $5 a year. A committee of three on 
organization was authorized. It was decided that 
the board of directors should appoint a committee 
of five members to outline and present to a future 
meeting a proper system of cost determination and 
accounting. 

The president announced the appointment of 
the following committees: 

Auditing—Frank Gardner, Ree Heights; 
Bargman, Madison; J. P. Hendricks, Lennox. 


Resolutions—P. L. Kingsbury, Sioux Falls; O. T, 
—* Mitchell, and L. R. French, Hawarden, 
owa. 


Nominating—F.:R. Brummel, Huron; W. C. Bu- 
chanan, Sioux Falls, and Frank Schoeneman, Hawar- 
den, Lowa. 

The convention concluded with a banquet this 
evening at the Carpenter Hotel given by the State 
lumber salesmen. Musical and vaudeville enter- 
tainment was provided and a number of short 
talks were given during the evening. 


William 


A spirit of satisfaction with the prospects for 
the lumber business in South Dakota during the 
coming year was expressed generally by the dealers 
in convention. Much building is anticipated for 
this spring and summer to meet the increased de- 
mand, chiefly for dwelling houses. Extensive farm 
improvements are also expected due to the pros- 
perity among the farmers and the continued high 
price of wheat, guaranteed by the Government. 





HOO-HOO CONCATENATIONS HELD AND PLANNED 


IMPRESSIVE CONCATENATION HELD 

Sr. Louis, Mo., March 24.—An innovation in 
Hloo-Hoo circles was the concatenation in Visalia, 
Cal., on March 15, when the meeting was conducted 
without the aid of the ritual. All the Nine had 
studied their parts well, and according to Charles 
D. LeMaster, who was in charge of the ceremonies, 
the initiation was much more impressive than when 
the various parts are read from the ritual. Secre- 
tary-Treasurer Tennant believes this is a splendid 
idea. ‘Twenty-nine kittens were taken into the fold. 

Mr. LeMaster expects to hold another concate- 
nation in Bakersfield, Cal., May 15, and already has 
fifteen or eighteen prospective kittens lined up. He 
has asked Mr. Tennant to pay them a visit. 





RETURNED SOLDIER TELLS EXPERIENCE 


St. Louis, Mo., March 25.—Secretary-Treasurer 
Kk. D, Tennant of the Concatenated Order of Hoo- 
Hoo and himself a Canadian has received word 
that Private G. B. Williams, Seventh Canadians, a 
member of the order, who was captured by the 
Huns on April 25, 1915, has returned home. 

Private Williams was at Rennbahn Camp, Mun- 
ster, where he was put on the British help commit- 
tee. He drew up by-laws, organized parcel relief, 
planned theatricals and supplied medicines. There 
were about 6,500 men in the camp and the staff 
organized by Private Williams to administer relief 
etc, numbered twenty-seven. The examining repa- 
triation officer commended him highly for his zeal 
and fearlessness in organizing such a complete 
system of bureaus and in striking out against the 
German authorities for justice and fair play to 
the very last. When Private Williams came back 
from Germany he brought with him two large hand- 
bags filled with papers and documents, particulars 
of deaths, claims for compensation for injuries to 
our prisoners, photographs of their graves ete. 

He also had with him 41,797 marks, the commit- 
tee’s funds, which are with true soldierly comrade- 
ship to be devoted to the relief of blinded soldiers, 
as well as a receipt signed by Gen. Ratz for 20,000 
marks, for wages owing the prisoners. ‘‘ During 
the influenza epidemic in August and September,’’ 
says Private Williams, ‘‘the Germans refused to 
allow us to give medicine direct to the men. We 


were to give them only thru the German doctors, 
which we refused to do. The refusal was because 
we might have abused the use of these medicines, 
and also for military reasons.’’ 

During the last twelve months all boots were 
taken away from the prisoners and they had to 
wear clogs. There was a great deal of foot trouble 
as a result. 

Private Williams was for many years a resident 
of Winnipeg and was employed in the Canadian Pa- 
cific Railroad vice president’s office. He enlisted 
in Vancouver and went overseas with the first con- 
tingent. 


WESTERN HOO-HOO PLAN MEETINGS 

Sr. Louis, Mo., March 24.—The Hoo-Hoo of San 
Francisco are preparing for several events next 
month, according to word received by Secretary- 
Treasurer E. D. Tennant from C. Stowell Smith, 
Vicegerent Snark. An informal meeting will be 
held at Oakland April 5, with a number of unusual 
features, and a concatenation will be held in San 
Francisco April 12. 


CO-OPERATIVE EFFORT ROUTES APATHY 


San Antonio, Tex., March 24.—The power of 
codperative advertising to stimulate building has 
been demonstrated in this city. About a month 
ago the lumber retailers here undertook a codpera- 
tive advertising campaign in the local newspapers 
to encourage home builders to go ahead. The pub- 
lic had previously shown a good deal of apathy 
with regard to building, especially as the idea pre- 
vailed that prices for lumber and building materials 
would decline. The advertising was planned with 
a view to overcoming this obstacle. The last ad- 
vertisement of the series appeared a few days ago, 
and results are already plainly manifest. Asked 
for their opinion as to the results of the campaign 
Ed. Steves & Sons, lumber retailers, said: 

We consider this plan to have been successful and 
are today reaching a point where business can be called 
brisk. Moreover, the question of lower prices for ma- 
terials seldom occurs in connection with a transaction 
with our customers. It is true that at this time of 
the year business usually increases, but we can not 
help feeling that at least'a good portion of the present 
activity may be attributed to the advertising cam- 
paign. This is not our opinion alone, but is concurred 








in by the other retailers of the city. 
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THE LUMBERMAN POET 











UP YONDER 
There’s a little woodland spot 
Up yonder, 
Just a valley an’ a cot 
Up yonder; 
There’s a lady by the door 
An’ a baby on the floor— 
An’ it’s me they’re waitin’ for 
Up yonder. 


So I’m goin’ back today 
Up yonder, 
An’ I’m goin’ up to stay 
Up yonder; 
I could stick in town a while, 
I suppose, an’ make a pile— 
But I miss a baby’s smile 
Up yonder. 


It’s a rather harder life 

Up yonder, 
But my pardner is my wife 

Up yonder; 
An’ I guess we’ll work away 
An’ will think that it is play, 
If the Lord’ll let us stay 

Up yonder. 





Speaking of Names 
The president of the Virginia Hotel in Chicago 
is Alexander Dryburgh—most appropriately, too, 
as that is what this town soon will be. But no 
doubt Manager H. A. Sheppard will take care of 
his flock. 





KEEP ON! 


When you’re on the road that’s right 
Keep on; 

_If the day is gray or bright 
Keep on! 

You won’t win by walking fast 

But by sticking to the last, 

Till the highest hill is passed— 
Keep on! 


You will have your little woes— 
Keep on! 

Thru the rains and thru the snows 
Keep on. 

There’s a stony trail ahead 

For your weary feet to tread, 

But you’ll conquer if you said, 

‘“Keep on! ’’ 


There’s a heartache ev’ry mile— 
Keep on; 

Wipe the tears away and smile— 
Keep on. 

When your hope is nearly gone 

Just remember there’s a dawn, 

Just you keep on keeping on!— 
Keep on! 





Some of the building and loan associations com- 
plain that they have more money than they can 
lend. They ought to work around a printing office 
for awhile. 





WHEN I AM DONE 


When I am done with singing, when my last song 
is sung, 

When my old soul goes winging the crowded stars 
among, 

I hope my heart shall find the thing I sought when 
I was young. 


In all the days of labor, in all the days of pain, 

When sorrow has been my neighbor and every 
morning rain, 

I hoped that God would sometime say I had not 
sung in vain. 


And so I went onward seeking the answering chord 
of song, 

But the ships sailed by unspeaking, and the way 
was lone and long, 

And now I am tired of the useless quest, indiffer- 
ence and wrong. 


So, when I end my singing, waste not a tardy tear, 

Know that my soul goes winging searching some 
other sphere— 

Know that I seek in some other world the joy that 
was not here. 





ANOTHER DAY 
The sun is up, the sky is clear, 
Another day to do is here. 
You have another chanoe to win ; 
Another day is here—dig in! 


THE ADVENTURES OF A CAR 
They shoved me in a siding and they left me in a 


yard, 

They dropped me in a valley where the haul was 
rather hard; 

They switched me from the mainline to a dinky lit- 
tle spur 

Where the engines had the asthma, any engines that 
there were. 

They routed me by Bigville for an extra hundred 
miles, 

They looked for me in Canton while I stuck around 
in Niles 

There were cobwebs on the journals, there were 
whiskers on the wheels, 

While the consignee was worried till he couldn’t 
eat his meals. 





They put me in a coal-train till the lumber turned 
to black, 

Twenty miles they hauled me forward, then they 
pulled me thirty back; 

They ran me off a de-rail, then they waited for 


a crew 

To put me back in action and it took a week or 
two. 

But at last at destination I arrived one day at 
dawn, 


When the bill that I was bought for to another 
yard had gone. 

But the lumberman was busy, the unloading had 
to wait; 

So they soaked him for demurrage—he was twenty 
minutes late. 





Overheard at the Convention 


EK. F. A. and 
A friend 
Were in the cave the 
Other day 
And the friend ordered 
A celery hiball, and 
The waiter brought 
Whisky and 
A siphon and 
EB. F. A. said, 
“He wants a celerated and 
Not accelerated 
Hiball.” 
Howzat ? 
Yours for July 1st, 
VREDENBURGH, ALA, L.T. ul 





THE CLAM 


Up yonder where the woods are cool, 

There are a river and a pool, 

Where all you need to do is fool 
And loaf and lie around— 

Where all you need to do is dream, 

To dip your fingers in the stream 

And watch the frightened minnows gleam, 
And hardly hear a sound. 


There is a hemlock overhead, 
And on the earth the tree has spread 
Its needles for a spicy bed 
Within a chamber still, 
Where all you need to do is lie 
And watch a lazy cloud go by, 
The idle gypsy of the sky 
That wanders where it will. 


And all the while the hemlock sings 
A whispered memory of things 
That tender recollection brings 

To lull you to repose— 
The quiet hymn, the mother’s croon, 
Some song of some remembered June, 
The very argels’ heavenly tune 

To soothe you while you doze. 


The river is no mighty tide, 

No artery of commerce wide 

That bridges arch and steamers ride, 
Majestic in its sweep. 

It’s just a river and a pool 

Up yonder where the woods are cool, 

Where all you have to do is fool 
Around and loaf and sleep. 


And yet I love that river more 

Than any stream or any shore 

Than all the cataracts that roar 
And tumble at the dam. 

No Mississippi flood for me, 

No Niger pouring to the sea— 

Up yonder’s where I want to be, 
Beside the little Clam! 





An ax will go wrong, no matter how well 
it is swung, if it is hung wrong; and a man 
will go wrong, no matter how wise his head 


is, if his principles are off the center. 


















You Profit Two Ways 


When You Sell 
(39 Products 





MMEDIATE cash profits and the 
permanent good will of the farmer 
trade around your town. OK Products 
make good. They are a real necessity in profit- 
able hog and stock raising. They make better 
hogs and livestock — increase the farmer’s 
profits. 






















































Sun-Lite Windows solve the sunshine 

problem in the hog houses—and that 

means larger and healthier hogs— 

smaller losses in little pigs—big- 
ger profits. 


Easily and quickly installed in 
old houses or built into new 
ones. Made with a galvanized iron frame and 
a four inch flashing on all sides; absolutely water- 
tight; last a lifetime. ‘The glass is held firmly 
with copper clips, protected by wire screen, 
Made in five styles—stationary and ventilating. 









— insure the most efficient, scientific ventilation 
for barns and dairy houses, producing the sani- 
tary, healthful condition in which stock thrive; 
made of heavy galvanized steel; ship- 
ped ready to install; easy to erect. 
Absolutely bird, storm, rust and rot 
proof; neat in appearance. 

Write for our agency proposition 
on all OK Products and our plan 
for helping dealers sell OK Products, 








190% FLOYD AVENUE 


Phillip Bernard Co. 30x cir. iowa 


White Pine 


We manufacture and carry in stock at all 
times a complete assortment of j 


White Pine Common 
Shops and _ Selects 


All our stock is cut from virgin 
Wisconsin White Pine Timber and i 
is of a very soft texture. Shop Lum- 
ber and Factory Selects are our | 
Specialties. 











We solicit your business 


Rust-Owen Lumber Co. 











DRUMMOND, WISCONSIN 
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The Quality and Service of 


Northland’s Pine 
Cannot Be Equaled 


With an annual production of 125,000,000 Feet, 
we always have plenty of Stock on hand to 
fill your orders at once, and it is always of 
the Highest Quality. 


NORTHLAND PINE COMPANY 
MINNEAPOLIS, MINN. 
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Page & Jones, Mobile, Ala., U.S.A. 


Cable Address, “PAJONES, Mobile” 
All leading Codes used 


Ship Brokers and Steamship Agents 
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Fire Insurance 


Service 


Through the Department 
E of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 





TT 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. A 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


i 


TT 


The Pennsylvania Lumbermens : 
Mutual Fire Insurance Co 4 
of Philadelphia, Pa. E 


Sry The Central Manufacturers Mutual 
Insurance Co. of Van Wert, 
Ohio. 
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Write for Details 
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Get 
Closer to 
the Men 
Who Use 
Lumber 


Let the carpenter help 
to advertise your yard 
by giving him a 


Troy Apron 


Circulars and prices 
on request. 


The Troy Carriage Sun Shade Co. 


Rie TROY, OHIO, U. S. A. 4 




















Washington Notes 





MUST PRESENT CLAIMS BEFORE JUNE 30 

WASHINGTON, D. C., March 24.—The War De- 
partment claims board points out that local and 
administrative machinery for the settlement of all 
contracts entered into before Nov. 12 has been set 
up, that it has refused to grant release or discharge 
to civilians or officers engaged in the work of set- 
tlement and that it is important in justice to these 
men and to the effective and equitable handling of 
the settlements that contractors make every effort 
to submit their claims at once and give their best 
cooperation. 

The board states that there are a large number 
of contracts and agreements which must be ad- 
justed and discharged but on which no papers or 
statements have been filed by the contractors and 
again invites attention to the fact that all claims 
made under the act of March 2 must be presented 
before June 30. 





NO EARLY CHANGE IN LUMBER RATES 


WASHINGTON, D. C., March 24.—The following 
formal statement from Walker D. Hines, director 
general of railroads, removes any doubt as to the 
unfounded report that reduced freight rates on all 
building and construction materials would be an- 
nounced in the immediate future: 

Various inquiries have been received as to 
whether the Railroad Administration contemplates 
a reduction in freight rates on materials used in 
construction of buildings and therefore it be- 
comes important to make it clear that no such 
reductions are in contemplation. The Railroad 
Administration is, however, giving consideration 
to the question of making reduced rates on crushed 
rock, stone, sand and gravel for road construction 
when consigned to and the freight thereon is 
paid by a Federal, State, county, parish or town- 
ship government. 

Before the matter can or will be definitely de- 
termined it is intended to ascertain what, if any 
reduction necessary to establish a stable price 
will be made in the price by those producing and 
supplying the materials. 


~ 


SELLS MUCH SALVAGED LUMBER 

WASHINGTON, D. C., March 24.—Between June 
30, 1918, and Jan. 31, 1919, the War Department 
turned over to army organizations or sold to pri- 
vate persons 4,389,632 feet of lumber listed as 
waste material, for which Uncle Sam _ received 
$47,720. 

On Jan. 31 the War Department had on hand 
4,772,253 feet of lumber classified in the same 
way, on which a valuation of $35,792 had been 
placed. This lumber is not carried as surplus stock. 
It is salvaged material from various sources. 

Between the same dates the department sold or 
transferred to army organization 1,407,193 boxes 
and barrels, for which the salvage department re- 
ceived a total of $379,079. On Jan. 31 it had 
697,489 barrels and boxes for sale, mostly higher 
grade stock, for which $1,220,606 was asked. 

The War Department has made a success of dis- 
posing of waste materials, sales of certain specified 
materials between June 30 last year and Jan. 31 
having aggregated $2,483,196. These figures in- 
clude such items as horse and mule hair, of which 
370,649 pounds were collected and 155,257 pounds 
disposed of for $20,416. 

The aggregate saved is not large compared with 
the cost of the war, but every dollar of it is a dollar 
saved, 








URGES SYSTEMATIC REFORESTATION 


WASHINGTON, D. C., March 24.—Forester Henry 
S. Graves is sending to editors the following inter- 
esting letter that forecasts the Government atti- 
tude toward privately owned timber: 


The time has come for constructive public action 
that will bring about a right handling of our private 
timberlands. The practice of forestry on private tim- 
berlands is entirely possible, when coupled with a lib- 
eral policy of public cojperation and assistance. Such 
public help should be provided and forestry be made 
mandatory. 

Our country is progressively destroying its forests. 
The consequences are very far reaching. The exhaus- 
tion of the forest is followed by the closing of indus- 
tries, the steady increase of waste lands, the abandon- 
ment of farms that depended for their market on the 
oe communities, and the impoverishment of many 
regions. 

No section of the counter can afford to have a large 
part of its land an unproductive waste, with the loss 
of taxable values, of industries, and of population that 
would be suported if these lands were productive. No 
section can afford to be dependent for its supplies of 
wood products on another section from 1,000 to 3,000 
miles away. 

The leaders of the southern pine industry say that 
the original supplies of pine the South will be 
exhausted in ten years, and that, within from five to 
seven years, more than 3,000 mills will go out of exist- 
ence. Already there is an acute problem of supplies 
for paper mills and for other industries in the Fast 
which use specialized material. Pacific coast timber 
is entering the eastern markets. This means that the 
price of home grown timber has risen to a point 
making it possible to ship timber 3,000 miles in com- 
petition with it. 





Timberland owners have not recognized an obligation 
to prevent their properties from becoming a source 
of injury to the community. Even in organized fire 
protection the chief effort is confined to the stands of 
merchantable timber. The character of the forest 
problem is such as to require the participation and 
direction of the public. We are not going to meet the 
situation until the public takes hold of it. 

There should be TT fire protection of cut- 
over lands as well as standing timber. The public 
should prohibit destructive methods of cutting that 
injure the community and the public at large. 

At the same time there should be recognized a public 
obligation not to throw the entire burden on private 
owners thru merely restrictive measures, but liberal 
action to aid owners in introducing forestry should be 
taken. The ee should provide a sane system of 
taxation ; it should coéperate in such problems of over- 
production of lumber, land classification, colonization, 
problems of labor, technical questions relating to 
methods of practice, and other economic, industrial and 
technical matters involved in a constructive program 
of forestry. 





FREIGHT RATES ON EXPORTS REDUCED 


WASHINGTON, D. C., March 25.—The Railroad 
Administration will soon put into effect reduced 
rates on commodities originating in territory east 
of the Missouri River and destined for points in 
China, Japan, Australia and the Philippine Islands, 
and for Honolulu ete. 

These lower export rates are calculated to help 
equalize freight rates by water from European 
countries to the same destinations. The Depart- 
ment of Commerce has strongly urged a reduction 
in export rates, which is expected to be made gen- 
eral ultimately. 





HOMES FOR SOLDIERS A VITAL ISSUE 


WASHINGTON, D. C., March 25.—Secretary of 
the Interior Lane will push for immediate consid- 
eration the $100,000,000-bill providing homes for 
discharged soldiers. Since Congress adjourned the 
volume of letters has continued to come in from 
men who wish to take advantage of this home 
making plan. In order to do a maximum of good 
the measure should be enacted early in the special 
session, which everybody here believes will be called 
some time in May, possibly May 1. 





DISPOSING OF CANCELATION CLAIMS 


WASHINGTON, D. C., March 25.—Members of the 
Emergency Shipbuilders’ Association today con- 
ferred with Chairman Hurley and other members 
of the Shipping Board regarding the policy to be 
followed in the settlement of claims growing out 
of contract cancelations, dismantling of wooden 
ship yards ete. 

Chairman Hurley said that the policy would be 
to dispose of every individual case on its merits 
and on a fair and equitable basis. The men pres- 
ent represented thirty-four yards and about 183 
building ways. Only five of them came here pre- 
pared to furnish figures and data on which to base 
a specific claim. Committees were immediately 
appointed to pass upon the data in these cases. 

Mr. Hurley said that the yards covered by this 
association, all of which are located on the Atlantic 
and Gulf coasts, have built ways and hulls only, 
the hulls being towed to assembling yards for 
completion. He added that the amount involved 
probably is around $3,000,000. 

The chairman of the Shipping Board also an- 
nounced that the plan, announced shortly after the 
signing of the armistice, to sell wooden steamers 
is still in effect. He said sixteen wooden steamers 
had been sold at an average of $140 per dead- 
weight ton. The average cost price was $180 a 
ton, but Mr. Hurley figures that these ships have 
served the purpose for which they were built—to 
meet a great world emergency—and Uncle Sam 
ean afford to pocket a ‘‘write-off’’ in the sale 
price. The bottoms, of course, will be available 
for cargo carriage in the hands of private opera- 
tors. More wooden ships will be sold at substan- 
tially the same prices. It is expected that the 
Shipping Board will accept a ‘‘write-off’’ when 
its smaller steel ships are offered for sale to pri- 
vate American interests, if for no other reason, to 
serve as at least a partial set-off against the exces- 
sive war-time cost of construction. 








ConsTaNT dropping of water will wear away 
stone, but a sledge hammer and drill, supplemented 
by a stick or two of dynamite, get quicker results. 
The eonstant reiteration of the home building idea 
during the last two years may be eompared with 
the dropping of water, but now the Southern Pine 
Association, the Department of Labor, and other 
strong agencies are drilling holes in the rock of 
inertia and opposition and inserting the dynamite. 
Watch and listen for the big ‘‘ bang! ’’ 
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FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 








Review of the Current Export Situation 


Due to a very limited supply of carriers being avail- 
able for fairly early loading rates for steam tonnage are 
generally well supported, but the steamer market has 
peen quiet thruout the week. Freights offer steadily 
for early boats. The bulk of the demand comes from 
shippers of general cargo to European ports as the 
demands of shippers in the West Indian, South Ameri 
can and long voyage trades are moderate. For sailing 
vessels there is a moderate demand and the market 
holds fairly steady. Most of the demand for sail ton- 
nage is from West Indian and South American ship- 
pers, but only a limited amount of chartering was 
reported. J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, states: ‘We 
hope to obtain several steamers to United Kingdom 
ports within the next thirty days and will allot space 
according to the date the tonnage is offered to us by 
our members,” and in a recent letter to members of 
the association he says: “The tendency seems to be 
toward a stiffening in export rates,’’ and adds, ‘‘we 
know of lumber that is being exported at higher rates 
than those published by the Shipping Board.” The 
foreign trade department of the San Francisco Chamber 
of Commerce held a meeting March 13 to offer to the 
Government constructive suggestions on the shipping 
situation and the consensus was that the rate should 
be proportionate to the distance covered, it being said 
that present rates show great inconsistency. The twelve 
wooden vessels recently offered by the Shipping Board 
for time charters to run for a minimum of six months 
brought bids of $18,000 to $23,000 a month. Before 
the sealed tenders were invited several such steamers 
were offered at a flat rate of $25,000 a month but this 
was criticized as being entirely out of line with the 
charters being offered by the British. As additional 
requests have been received other vessels of the Ferris 
type are soon to be offered for charter. An interesting 
sidelight on the scarcity of bottoms is given by figures 
which show that when the war broke out less than 
10 percent of the commerce of the United States was 
carried in American ships; in 1916 there was an in 
crease to 16 percent; and it is estimated that in 1919 
probably 20 percent of American commerce will be car- 
ried in American ships. These figures show that altho 
the tonnage has increased greatly the proportion is 
wholly inadequate for present needs. 

* * + 

The War Trade Board announces that export licenses, 
unless such as are limited by their terms to a particular 
date, will be valid until used notwithstanding that such 
licenses are stamped as expiring on Nov. 15 or subse- 
quently ; and it has also issued a list of the colonies, 
possessions and protectorates of Great Britain, France, 
Italy, Belgium and Japan to which shipments may be 
made without individual export licenses under general 
export license RAC-63 or from which imports may be 
made under general import license PBF-34. It seems 
fairly certain that thru bills of lading will soon be 
issued again, thus removing another obstacle to the 
development of the export lumber trade. Information 
was received from C. BE. Spence, assistant director of 
the division of traffic, that action favorable to the is- 
suance of thru bills was looked for very soon and J. H. 
Townshend, of the Southern Hardwood Traffic Associa- 
tion, expresses confidence that “‘as soon as the situation 
clears and the ports are relieved of some of the conges- 
tion thru bills of lading will be ordered via all ports.” 

as * * 

An important event of the week is the break in 
sterling exchange due to the withdrawal of support by 
the British Government. The gold parity is $4.86% 
and since January, 1916, with minor variations the 
rate has been maintained at $4.767, to the pound 
sterling. On March 23 London exchange broke to 
$4.59. It is believed that the Government took this 
action to check imports to Great Britain as a situation 
that makes it necessary for the Britisher to pay 
$4.865 for $4.59 worth of lumber certainly discourages 
buying. A similar heavy break occurred in French 
exchange. The French parity for the American $1 is 
f. 5.18 but on March 18 the rate for demand broke to 
5.72, which means that the French buyer would have 
to pay $5.72 for lumber that on the American market 
would be priced at $5.18. In view of the new situation 
a recent statement of R. C. Martens, of R. Martens 
& Co., of New York, is interesting. He finds that 
conditions in European countries make it necessary for 
them to restrict importations and believes that Ameri- 
can manufacturers will have to turn for markets to 
countries with the least developed industries, most 
abundant man power and greatest potential wealth. 
The conditions to which he refers have their greatest 
effect on manufactured products and can hardly be 
said to affect the European market for such raw mate 
rials as lumber, as the scarcity of lumber in Europe 
makes its importation necessary to other industries. 

s * 2 


The export market’ for southern pine is active and 


‘reports from various exporting centers show that 


conditions continue good. From Texas the export 
of southern pine continues on an increasing scale, 
many cargoes being shipped from Gulf ports, chiefly 
thru Galveston. The trade to the West Indies is 
developing to large proportions. The Kirby-Bonner 
Lumber Co., Houston, which operates a fleet of 
auxiliary vessels, has shipped several cargoes in the last 
two weeks to the various islands, and the Lutcher & 
Moore Lumber Co. is also making large shipments to the 
West Indies out of Orange. An indication of the foreign 
trade development at Houston is the organization of the 
Houston Inter-American Mercantile Syndicate to operate 


a steamship line between Houston and South America. 
A satisfactory volume of southern pine exporting is 
being done from Mobile, Ala., and a considerable amount 
of lumber is being shipped to Cuba and the West Indies. 
There are at present a dozen steamers there loading lum- 
ber forCuba, Porto Rico and other Latin American ports. 
A large volume of hardwood lumber is also being 
shipped thru Mobile. Recently the American schooner 
Goldfield sailed from there to Barcelona, Spain, with a 
full cargo of oak timbers. For the size it is said to be 
one of the most valuable cargoes to leave the port for 
some time. The French bark Rene will take a cargo 
of crossties for the French Government to be used on 
railroad construction. The Lucas E. Moore Stave Co., 
New Orleans, owning a four-year accumulation of 
white oak staves, has succeeded in securing vessels to 
ship them. The Italian bark Oropa sailed from Mobile 
to Genoa, Italy, its home port, with ship timbers for a 
large Genoa ship building company. The four-masted 
schooner Mary Manson Gruner will sail from Mobile to 
Barcelona, Spain, with ship building timbers for which 
Gruner Bros., large mahogany importers of Barcelona, 
have waited years. Announcement is made that the 
plant of the International Shipbuilding Co., located at 
Pascagoula, Miss., forty miles west of Mobile, will be 
greatly enlarged. A mammoth freight house with an 
extensive lumber yard for export business will be 
constructed. Barton Smith, a lumberman of Tampa, 
Fla., and his associates now own or hold under charter 
a fleet of thirty-one large vessels which are engaged 
in bringing cocoanuts from Cuba, Jamaica and West 
Indian points and sending cargoes of lumber on the 
return voyage. About 1,000,000 cocoanuts are brought 
in each month and a schooner will carry 100,000 to 
400,000 feet of lumber on the outward trip. 
* * + 

The volume of lumber shipments from eastern ports 
is held down by the lack of bottoms. The strength of 
the demand from Europe is shown by the fact that altho 
rates from Baltimore to European ports were marked 
up 50 percent to $1.50 a 100 pounds this increase 
did not hold back shipments nor bring out additional 
space. It is said that altho the Shipping Board 
quoted rates of $27.55 a ton from eastern ports to 
France it failed to provide bottoms and private com- 
panies were charging $55. Some American manufac- 
turers took advantage of a rate of $20 a ton on 
British Government vessels to England and trans- 
shipped to France at a rate of $10, making a total of 
$30 a ton to France. At New York there is considerable 
congestion and accumulation of freight chiefly owing 
to lack of vessels. The volume of freight from New 
York is 20 to 30 percent less than before the harbor 
strike was called. Owing partly to the strike there is 
said to have been some diversion of cargoes from the 
interior to Philadelphia. Exporters find less difficulty 
in getting space to England, France and Italy than they 
do to such smaller countries as Spain and Portugal. 
This week the East India rate was lowered 50 percent 
to $25 a ton. Advices have been received from England 
that at a recent auction held by the timber controller 
walnut airplane stocks brought 10 pence (or about 
$200 a 1,000 feet) while Honduras airplane stocks 
were withdrawn at 14 pence. It is stated that bids 
received for oak, gum, ash, cypress and other woods 
were not satisfactory in view of the present market 
conditions. A second auction sale held at Glasgow, 
Scotland, brought bids of about half the price realized 
when such lumber was being imported at heavy war 
time rates of freight and these bids were refused by 
the controller. 

7 . . 

Lumber exporting from the Pacific coast will be much 
stimulated by recent reductions in rates, the second 
reduction within two weeks having gone into effect. 
This reduction brought rates to Auckland, Sydney or 
Adelaide to $32.50; to the west Coast of South Amer 
ica, to $35; to Valparaiso or Callao, $37.50; to South 
African ports, to 225s. Even prior to these recent 
cuts the cargo market was showing decided activity. 
Several cargoes, sold at a good price, are being sent 
forward from Tacoma, Wash., to Cuba. Australia is 
certain to be a good buyer of Pacific coast wood, as it 
was before the war, and the recent reductions will help 
revive this business. As practically no lumber cargoes 
have been imported into Australia for a long time 
there are practically no stocks of fir there. Australia 
is beginning to make inquiries and an inquiry for a 
big cargo has come in from the Orient. ixporting 
from San Francisco has started up again with foreign 
buyers showing a tendency to purchase in a small way. 
Tonnage was reported available in greater volume and 
at lower rates. Many buyers have been holding off for 
low freights and it is believed that heavy buying will 
follow reductions in rates. It is said that a number 
of vessels are on their way to Pacific coast ports 
seeking cargo. An indication of the rapid development 
being made in’ Coast shipping is the recent incorpora- 
tion by ten Portland business men of the Columbia 
Pacific Shipping Co., which has taken over several 
vessels of the Sudden & Christenson fleet and made 
arrangements to operate some of the Government ships 
now in Portland. The principal demand for Cali- 
fornian woods is from the west Coast of South America 
and Australia. The Redwood Export Co., of San 
Francisco, is receiving many foreign inquiries but finds 
that actual business is slow in developing. A. F. Thane 
& Co., of San Francisco, have the steamer Cape Verde 
loading with a cargo of 1,500,000 feet from Humboldt 
Bay for the United Kingdom. A. F. Thane was in San 
Francisco recently but is now on his way home to 
London, England. The Pacific Export Co. has char- 
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Nathan & Fettis 


715-716-717 Hennen Bldg. NEW ORLEANS 


Export Freight Brokers 
and Forwarding Agents 
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Meet Me at the 
TULLER 








DETROIT, MICHIGAN 
i t-of-Town Guests 
Src eee Oar, 
Ceater of business on Grand Circus Park. [Take Woodward car, get off at Adams Av. 
Absolutely Fireproof —600 OUTSIDE ROOMS—AIl Absolutely Quiet. 
$1.50 up single, $3.00 up double 
Two Floors—Agents’ Sample Rooms. New Unique Cafes and Entertainments Excellent 








All Lumbermen 
make their head- 
quarters at the 


Radisson 


Hotel 


MINNEAPOLIS 





OPENED 1910 





Three Beautiful Cafes 


Room Rates: 


With Running Water, 
$1.50 per day. 
With Toilet, 

$2.00 per day. 
With Bath and Toilet, 
$2. $4.00 


. WY, 

















The Preservation of Structural Timber 


By Howard F. Weiss 


In all of the extensive literature of the wood 
preservation industry this is the first book to 
cover the subject systematically in its broad 
aspect. It seems to fit exactly the needs of the 
engineer, forester, lumberman and student de- 
siring a complete survey of the entire industry. 
312 pages, 6x9, fully illustrated, $3.00 net, post- 
paid. 
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Leading Lumber 


E; XPORTER 








» Cab : eh 
any, "PINEWOOD" ay 
“ 4 
Wea ee? 
Quality Brand = AA. J. HIGGINS ality Brana 


LUMBER & EXPORT CO., Inc. 


Exporters and Sales Agents of 
Pitch Pine and Hardwood Lumber 
NEW ORLEANS, LA., U. S. A. 








Vredenburgh Saw Mill 


Company 
VREDENBURGH, ALA. 








105 


BLACKSWALNUT 


is our specialty, 


Cable Address: 
“KOSSECO Cincinnati’ 


THE 


Kosse, Shoe & Schleyer Co. 


Manufacturers and Exporters of 


All kinds of Hardwoods 


-6-7 Carew Building, CINCINNATI, OHIO, U.S. A. 








HARDWOODS 
VENEERS 


Long - Knight Lumber Company 


INDIANAPOLIS, INDIANA, U.S. A, 








Cable Address 


“Buttcut” Brand 


High Grade Second Growth White Hickory—A Specialty 


General Sales and Export Office, 
11 Broadway, New York, U.S.A. 


Brown Brothers Company 
Manufacturers 

Hickory, Oak and Ash 

Dimension Stock, Plank 


ignis 


Sawed Free and Clear of Defects. 








Memphis, 11 Broadway, Gainesville, 

Tennessee, New York Florida. 
Look for It guaran- 
this Brand SY tees Quality. 


Oak, Gum, Beech, Magnolia 


We feature Export cutting 


HILLYER - DEUTSCH - EDWARDS, Inc. 


Oakdale, La., U.S. A. 








Mansfield Hardwood Lumber Co. 


SHREVEPORT, LA. 


Manufacturers and Exporters of 


Band Sawn Hardwoods 


Specializing in Thin Stock si 


Oak, Gum, Ash, Cypress, 


Cottonwood. 


1 


Cable Address, Mansfield-Shrevenort_ A BC Code. 














an 


Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U.S. A. 
Cable Address—"Pickwood” St. Louis. 








tered the French auxiliary schooner Cape Nord to carry 
a lumber cargo from a north Pacific coast port to 
Buenos Aires and Comyn-McCall & Co, have chartered 
the Norwegian wood steamers Sentind and T'relltind 
to carry cargoes to the United Kingdom, all three 
charters being at the rate of $50 a thousand. Prospects 
are good for an early resumption of exports to the 
Orient and C. E. Dant, of Dant & Russell, Portland, 
has gone to Japan and China with the intention of re- 
building the company’s export trade to the Orient. 


It is reported that large orders for railroad ties have 
been placed at Portland for United Kingdom delivery. 
All the ties are to be furnished by mills on the Colum- 
bia River and application has been made for charter 
of five of the wooden vessels built for the Government 
and now lying idle there. A. A. Baxter, general manager 
of the Douglas Fir Exploitation & Export Co., in a 
recent statement said that he expected to see rates on 
ties to the United Kingdom down to $30 within three 
months, but that if he could secure a rate of $40 at 
once he could sell the British Government forty ship- 
loads of ties. These are not the only indications that 
there will be a strong demand from the United Kingdom 
for railway material, for a sensation was created in 
west Coast circles by a recent order placed by the 
British Government with British Columbia mills for 
70,000,000 feet of 5x10 railroad ties, 84% and 9 feet 
long, at a price of $23.50 net cash. This order will 
keep the mills busy for several months. British Colum- 
bia mills have been shipping heavy squares and flitches 
to Japan in large quantities, these being towed to 
Seattle and from there shipped on Japanese liners. In 
eastern Canada there are large export orders coming 
out and the prospects for trade with Great Britain are 
most encouraging. Altho import restrictions have 
been removed the rates for tonnage retard a quick 
development. Some steamship contracts have been 
closed recently at $1 a 100 pounds from eastern 
Canadian ports but notices have been issued increasing 
the rates to $1.25 a 100 pounds. According to advices 
received by Canadian lumbermen the buyers in Great 
Britain will not be inclined to buy heavily as long as 
the rates remain at more than 75 cents a 100 pounds, 


* * * 


Canadian lumbermen have been discovering that 
European lumber buyers in making purchases look 
for large sizes and that they do not attach much im- 
portance to scientific data as to breaking strains and 
qualities of the different species. They therefore believe 
their past policy of shipping to Europe only their best 
qualities a mistaken one which unnecessarily hampered 
their own mills by leaving them with a surplus of 
common stock, Recommendations have been made that 
more of the common grades be shipped. Similar in- 
formation comes from southern pine territory. Lumber- 
men there point out that while standard American sizes 
can not yet be used in Europe the fact has not been 
taken into consideration that the American standard 
size is smaller because the wood used here is of greater 
strength. Beaumont lumbermen believe that if a lumber 
organization could show Europe the difference between 
the woods Kuropean building codes would be altered 
so as to permit the use of the American sizes. 





BRITISH CONTROL ORDER RESCINDED 


The British timber control order of 1918, with 
amending orders, has been revoked and ‘(1) liberty to 
import into Great Britain is restored as of April 1, 
(2) maximum prices will be withdrawn, and (3) mer- 
chants can sell at what prices they will after March 
31.” This is according to advices from London under 
date of March 8. 

The office of Montague L. Meyer, the timber con- 
troller, will remain for the present at least, it is under- 
stood, but it is the intention of the British Government 
to seek the advice of the various trade committees as to 
the best means to be adopted for the eventual handing 
over to the trade of the enormous supplies of timber 
held by the timber controller both at home and abroad 
—more especially abroad, to the amount of approxi- 
mately 900,000 standards. It is further understood 
that the 50-standards limit of purchase from Govern- 
ment supplies will still stand while negotiations are 
pending for the full release of stocks. 

Arrangements will be made by the Government, when 
chartering for conveyance to Great Britain of stocks 
held abroad, to bring the goods into districts where 
there is likely to be the most demand for the particular 
specifications. By this means there will be an attempt 
to avoid unfair methods in distribution, perhaps to the 
extent of prohibiting an importer in one area from 
attempting to snap up bargains in another area to the 
detriment of local firms, as has happened lately. 


FURNITURE MEN PLAN TO EXPORT 


EVANSVILLE, IND., March 24,—O. A. Klamer, head of 
four Evansville furniture factories, who recently an- 
nounced that local manufacturers of furniture are 
arranging to open export offices both in New York and 
New Orleans, states that it is the present plan to 
open these offices about July 1, but not later than that 
date, to begin a campaign for business in South 
America, The manufacturers will adopt a systematic 
method for introducing their product into the leading 
cities of South America, They will print catalogs at 
once for mailing to South American dealers in furni- 
ture and will follow these up by personal visits by 
representatives to be sent into the Latin American 
field. Mr. Klamer says that the scheme is purely local, 
but that furniture manufacturers in other trade centers 
apparently are laying similar plans for capturing 
their share of the South American trade. The men 
who will be placed in charge of the New York and New 
Orleans export offices will be men with experience in 
the South American trade, as well as with some knowl- 
edge of Central American conditions. 





$$. 


ESTABLISHES OFFICE IN BELGIUM 


Russe & Burgess (Inc.), with home office in Memphis, 
Tenn., have opened offices at 44 Avenue des Arts, Ant. 
werp, Belgium, under the management of H. Hermanne, 
who will look after the firm’s interests in Belgium and 
Holland. The firm will reéstablish the connections 
with the merchant importers of these countries which 
were severed by the outbreak of the war, but will in no 
way reach the consuming trade, which would be con. 
trary to its old-established policy. 





BUILDING MATERIALS SUPPLY SECTION 


A building materials supply section has been formed 
within the British Ministry of Munitions to place 
orders for the materials to meet the immediate require. 
ments of the Government housing program. The sec. 
tion is located at Imperial House, Tothill Street, West. 
minster, 8S. W. 1. 





THE COMPETITION FOR CARGOES 


Regarding the release of vessels for overseas trade, 
Canadian, American and British, a prominent British 
trade journal has the following interesting editorial] 
comments to make: 


There is evidence now of more boats being roset on 
the market, especially from the direction of Canada 
and America. America seems to be determined to get 
a good share of freights in the near future. She 
would not have suddenly dropped rates had there not 
been a keen desire to compete in this market. It would 
seem to be necessary therefore to let loose as many as 
possible of our own boats in order to enable them to 
reap their propes share of the high rates of freights 
now prevailing thruout the world. Nobody wants to 
see British-owned steamers locked up in unremunera- 








The above illustration shows tree cutters at work in 
the great jarrah and karri forests of Western Aus- 


tralia. The cessation during the war of shipments 
of lumber to that country necessitated a great de- 
velopment of the production of native woods, with 
the result that Australia today is supplying most of 
its own lumber needs and is even contemplating 
building up an export trade with Europe. 





tive trips while other nations are taking all the “swag.” 
It is, moreover, very necessary for our own — to 
make as much profit as possible for the sake of revenue 
of the country. 

Taxation is bound to be extremely heavy for years 
to come and our ships ought to be the means of helping 
the revenue to a very great extent. They will not be 
able to accomplish this, however, if they are not given 
the opportunity of securing some of the very profitable 
freights that can now be picked up. If we are not 
very careful other nations will benefit much more 
than we shall by lifting the produce now awaiting ship- 
ment at the various ports of the world. All steamers 
that can possibly be spared should be given the chance 
of picking up cargoes. It will be no use waiting until 
a have dropped. It is now the money can be 
made. 


SOUTH AFRICA A MACHINERY MARKET 


The high price in South Africa of imported timber, 
due to the rise in freight and the difficulty of obtaining 
supplies, has led to unusual attention being paid to 
South African woods, according to a report to the 
Bureau of Foreign and Domestic Commerce by Ameri- 
can Vice Consul Samuel W. Honaker at Johannesburg, 
Transvaal. Reports, he says, indicate that the South 
African pine compares favorably with the imported, 
and it would therefore seem that, were the supply equal 
to the demand, it could to a great extent maintain its 
hold on the market after the war, when transportation 
conditions would be such that importation of wood 
could be resumed. 

The largest use for timber in the Johannesburg con- 
sular district is in connection with the mining industry. 
One of the mining groups alone is said to consume 7,000 
tons of native South African timber monthly, half of 
which is roughly estimated as used for props and the 
other half sawed up. This group is said to account 
for about one-third of the total consumption of the 
Rand, which on this basis would aggregate approxi- 
mately 250,000 tons a year. 

This local demand for native woods, which bas 
largely been brought about thru outside influences, has 
been the means of stimulating the interest of farmers 
and landowners in tree planting. South Africa is 





realizing the possibilities of providing its own timber 
supply and thus to become independent in this respect, 
and this suggests a permanent market for sawmill 
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machinery. The Government has shown some activity 
in meeting the needs for afforestation. Since the first 
plantation was started in the Cape Province, in 1876, 
a total area of 70,731 acres have been planted, mostly 
during the last fifteen years. Considerable areas of 
suitable ground are in the Government's possession, 
and the chief conservator of forests estimates that 
950,000 to 300,000 acres at least must be afforested 
to meet the country’s requirements. In the report in 
which this estimate is made it is conservatively figured 
that the normal annual consumption of pine timber is 
approximately 15,000,000 cubic feet. 

As manufacturers of sawmill machinery are already 
represented in South Africa, any other manufacturer 
entering the field must be prepared to meet with strong 
competition, warns Mr. Henaker. In order to secure 
a footing in the market, he further says, it is advisable 
to open a branch in South Africa or else to grant an 
exclusive agency to some established firm. 





LABOR UNREST DELAYS RECONSTRUCTION 


The labor situation in Great Britain and on the 
continent of Europe is one of the most serious problems 
confronting those countries and may seriously delay 
the work of reconstruction, according to the view 
expressed by William C. Hunneman, vice president of 
the Quaker City Corporation and a prominent Phila- 
delphia importer and exporter, in a letter from London. 
On this subject Mr. Hunneman says: 

The whole tendency since 1914 has been a drifting 
apart of labor officials on the one hand and the mem- 
bers of their organizations on the other. With the 
pressure of work and the shortage of labor during the 
war period unionists were easily able to obtain work 
and high wages without the aid of their officials. And 
the fact that strikes were prohibited by law while the 
war was in progress made union leaders practically 
powerless to deal in any substantial way with labor, 
thus further alienating them from their men. 

Under these circumstances, then, the end of the war 
found labor over here unruly and almost, if not en- 
tirely, beyond the control of their regularly constituted 
leaders. It may readily be seen that this condition has 
made labor a fertile field for the spreading of Bol- 
shevist propaganda. How effective this highly falla- 
cious propaganda has been is indicated by the general 
strikes thruout England. 

One of the worst features of the situation is that the 
Bolsheviki apparently are plotting not only against Gov- 
ernment but against the unions themselves. Their aim 
seems to be to overturn the whole industrial organiza- 
tion of Europe. 

The regeneration of industry, in England even more 
than elsewhere, depends entirely on immediate counter 
propaganda against Bolshevism, the actual physical 
rooting out of the apostles of destruction and coérdin- 
ated action on the part of Governments and industry 
having in view the general and specific betterment of 
the condition of the working man. 


—_ 


MAY LOSE ORDER THRU HIGH RATE 


Orrawa, ONT., March 24.—Local lumber interests 
are blaming the Government for the probable loss of 
a $6,000,000 order for 10,000 portable houses, because 
the State appears disinclined to use its good offices 
toward securing lower ocean freight rates. The other 
day a deputation from the Canadian Timber Products 
Association waited on Hon. A. K. MacLean, who in- 
formed the delegates that nothing could be done to 
lower the rates. He advised the lumbermen that the 
shipping companies were not eager to handle a portable 
house cargo, but preferred grain or flour. 

The order for the portable houses was secured after 
competition with United States and Swedish represen- 
tatives by A. G. Rose, formerly of James Davidson's, 
Ottawa, who was sent to England some time ago to 
represent the Canadian Timber Products Association. 
The order he secured was to have been distributed 
among the fourteen woodworking plants and lumber 
companies forming the Canadian Timber Products 
Association. The four Ottawa plants, which are mem- 
bers of the association are W. C. Edwards Co. (Ltd.), 
McAuliffe-Davis Lumber Co., James Davidson’s and 
George M. Mason (Ltd.). The order was secured 
subject to the acceptance of members of the association. 
The latter found this impossible because of high ocean 
freight rates. 

“A $6,000,000 order is not picked up every day and 
besides in this time of unemployment it means a great 
deal to the labor of the country,” said Grant P. David- 
son, discussing the matter. ‘We certainly think the 
Government should do something to get us a lower 
ocean freight rate so this business can come to Canada. 
Work has not been so slow in the woodworking 
plants of Ottawa for twenty years. Here we have an 
opportunity to secure an order that would mean work 
for 300 hands in Ottawa for many months and the 
Government adopts an indifferent attitude.” 








LARGE PURCHASES CREATE BOOM 


OrTawa, ONT., March 24.—A tremendous boom has 
been given the spruce industry in the maritime Prov- 
inces of Canada within the last two weeks by the ex- 
tensive purchases made on behalf of the British timber 
controller by his agents sent to Canada to look over 
the lumber situation. So far these agents have bought 
about 800,000,000 feet of spruce, with a sprinkling 
of pine, basswood etc. and immediate shipments are 
being made overseas. 

The British Government relinquishes control of the 
timber business in the United Kingdom at the end of 
the month, after a long time of complete dictatorship, 
and it is to prevent any undue inflation of prices by 
the dealers over there when the control is lifted that 
the huge stocks are being placed in Government yards. 
It is estimated that the British Government will have 
on hand about 2,500,000,000 feet of various grades of 
lumber for the purposes of the general trade when the 
control is abolished, ample to go into the market in 
competition with the regular dealers. In this way the 
consumer will be afforded enough protection and con- 





struction work will not be hampered thru the estab- 
lishment of extortionate prices by those dealers who 
want to make up for profits lost thru the Government 
supervision during the last four years. In addition to 
the lumber purchased in the maritime Provinces it is 
understood that another 200,000,000 feet will be 
bought in the West, a little of it perhaps in the 
Ottawa Valley and surrounding districts, making a 
total Canadian purchase of 1,000,000,000 feet of lum- 
ber, as promised some time ago, secured largely thru 
the good offices of the Canadian lumbermen who went 
overseas and the Canadian trade mission headed by 
Lloyd Harris. 





BRITISH PERMIT IMPORTS FROM EMPIRE 


American Consul General Skinner, at London, has 
cabled the following to the Bureau of Foreign and 
Domestic Commerce, Department of Commerce: 


Following a statement made in the House of Com- 
mons regarding import and export restrictions, the 
Board of Trade has issued a notice that there will be 
no restrictions on exports to countries not included in 
the blockade area, except as regards goods for naval 
and military purposes, goods required for home con- 
sumption or home manufactures, and goods which are 
directly or — benefited by subsidy or grant. 
Pursuant to the pledge that all articles on the list of 
prohibited imports, when the produce or manufacture 
of any part of the British Empire, shall be permitted to 
be imported, notice is given that a general license has 
been issued, permitting such importations. This ap- 
plies to all goods except gold or articles containing 
gold, unless consigned to the Bank of England, spirits 
other than brandy, and rum and hops. 

In accordance with the agreement stated in the 
House of Commons that all raw materials would be 
exempted from the import prohibitions, notice is given 
that a general license has been issued, permitting the 
unrestricted importation of all such raw materials. 

The following are among the raw materials that from 
time to time have been prohibited and are now free: 
Wood and timber, hewn and sawn, planed, and dressed, 
of all kinds, hardwoods and sleepers, not including 
staves, pit props, and pit wood. 

Any inquiry arising out of doubt whether an article 
is raw material or a semimanufactured article should 
be addressed to the Department of Import Restrictions 
in London for decision. 





EXPORTS SHOW CONTINUED STRENGTH 


Exports continued to show great strength in Feb- 
ruary, the total reaching $588,000,000 in value, accord- 


ing to a statement just issued by the Bureau of Foreign - 


and Domestic Commerce, Department of Commerce. 

This is a falling off from the record January total of 
$623,000,000, but as there were only twenty-eight days 
in February, the daily average would appear to be even 
higher than in January. The total for the month 
represents an increase of approximately 43 percent over 
the $411,000,000 for February of last year. Exports 
for the eight months ended with February were valued 
at $4,386,000,000 as compared with $3,862,000,000 for 
the corresponding period of the previous year. 

February imports are announced as $235,000,000, a 
gain over the $213,000,000 for January, and over the 
$208,000,000 for February, 1918. Imports for the eight 
months ended with February totaled $1,933,000,000, as 
against $1,841,000,000 for a similar period the previous 
year. 





FOREIGN LUMBER TRADE OPPORTUNITIES 


Opportunity No. 28562 is a man in France who 
desires to purchase or secure an agency for the sale of 
building lumber, such as spruce, white pine, satinwood 
and walnut. Correspondence should be in French. 

A manufacturer in Italy desires to purchase lumber, 
with other materials, used in the construction of rail- 
road cars. The Italian language should be used in 
corresponding with this manufacturer, whom the Bu- 
reau of Foreign and Domestic Commerce classifies as 
foreign trade opportunity No. 28776. 

An engineer in France desires to secure a general 
agency for the sale of woodworking machinery and 
pneumatic hammers. This is foreign trade opportunity 
No. 28689, listed in a recent issue of Commerce Reports 
by the Bureau of Foreign and Domestic Commerce. 
Correspondence with this engineer should be in French. 

A manufacturer in Italy desires to purchase lumber, 
with other materials, used in the construction of rail- 
road cars. The Italian language should be used in 
corresponding with this manufacturer, whom the 
Bureau of Foreign and Domestic Commerce classifies 
as foreign trade opportunity No. 28776. 





LARGELY owing to the acute timber shortage in Great 
Britain, the prices of furniture there have risen 100 
to 200 percent during the war, and inquiries indicate 
that an excellent market exists for American furniture 
when it can be imported. This should mean a prosper- 
ous future for the American furniture industry, which 
of course would reflect on the hardwood lumber in- 
dustry. 





TWO METAL CONCERNS CONSOLIDATE 


The Central Iron & Metal Co. and the Chicago Rail 
& Equipment Co., of Chicago, have consolidated and 
will henceforth operate as the Central Iron & Metal Co., 
with general offices and warehouse at Thirty-seventh 
and Rockwell streets. The company will continue to 
handle various sections of new and relaying rail, acces- 
sories, equipment, machinery etc. 

The company has completed plans for entering the 
steel trade, and will carry a full line of steel products 
consisting of blooms, billets, slabs, ingots and special 
steels to special analyses, hot and cold rolled rounds, 
squares, flats, plates, sheets and shapes. It has one of 
the largest and most complete plants in the middle 
West, and has excellent facilities for handling this 
line of business. 

Charles E. Nathan, the newly elected vice president, 


has charge of purchasing for the reorganized Central 
Iron & Metal Co. 





LARGEST WATER-WHEEL GENERATORS 


The Hydro Electric Power Commission of Ontario 
has placed an order with the Westinghouse company 
for two 45,000 kva. vertical water-wheel generators of 
12,000 volts, 3-phase, 25 cycles, for the Queenstown 
development. ‘These will be the largest water-wheel 
generators ever constructed and indicate that the 
hydro commission thinks there is no time like the 
present for construction work. 








OREIGN 


Brokers- Agents 








JOHN H. BURRELL & CO. 
WOOD BROKERS 


And Agents for the Sale of American 
Hardwoods, Etc., in Logs and Lumber 


15 and 16 African House, Water Street 
LIVERPOOL, ENGLAND 
Telegraphic and Cable Address, ““Burrwood, Liverpool” 











WE ARE BUYERS OF 


American Hardwoods 
LOGS AND LUMBER 


Write to 


JAMES WEBSTER & BRO., Ltd. 
Bootle, Liverpool, England 
London Office: Dashwood House, 9 New Broad Street, London, E. C. 
News Chambers: 67 Hope St,, Glasgow 








Edward Chaloner & Co. 


Wood Brokers and Agents 


for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 














Cable Address :: ‘‘CHALONER, LIVERPOOL” 
GLASGOW, 


CANT & KEMP, scorano 
Wood Brokers 


For the Sale of all descriptions of 


Hard and Soft Woods 








Singleton, Dunn & Co. 


Agents for the sale of all kinds of 


AMERICAN LOGS AND LUMBER 


27 Union Street, Glasgow, Scotland and 17 Gracechurch Street, London, E. C. 3 


Cable Address: Singletons, Glasgow, Ankoroke, London 
Cable Address: Scotts, A.B,C. 5th Edition. A.1 Telecode Liebers 








WRIGHT, GRAHAM & Co. 
Wood Brokers 


86 St.Vincent St., Glasgow, Scotland, 3 Eastcheap St.,London, E. C. 
Cable Address: “Brackridge” Glasgow, Cable Address: “ Nivarium” Londen 


Agents for the sale of all kinds of American Hardwoods in Logs, 
Lumber and Dimension Stock. White Pine, Pitch Pine, N.C. Pine, 
Spruce and Oak Staves. Shipments to any of the principal portsin 
the United Kingdom orContinent handled to the best of advantage. 








BLACK SEA TIMBER COMPANY 





Purdon Chambers, J Street, Hull, Eng. 
Telegrams:— Telephones:—Head Office, Central 2884 
ee i ee 
maaiiesisids ‘Yerd. "(2345 


Open for business after the war to handle consignments of all kinds of 
TIMBER, HARDWOOD, 
PLYWOOD, VENEERS, Etc. Etc. 


Inquiries solicited cable or letter, shall receive our 








most careful and prompt attention. 
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WE saw large and long 

ship timbers from the 
finest yellow fir logs in the 
world. 


Write or wire us when quick 
service is required. 


Western 
Lumber Co. 


Aberdeen, Washington 














Miller-Lidstone Lumber Co. 


Announce the opening of 
their offices as 


Exclusive Sales Agents 


Red Cedar Shingles 


FROM 
MILLER & SONS 
COLUMBIA VALLEY SHINGLE CO. 
VAN LIEW SHINGLE CO, 
LAKE SHINGLE CO, 
CORY SHINGLE Co, 
VEDDER RIVER SHINGLE CO, 
DAKOTA CREEK LUMBER & SHINGLE CO. 


402-403 Bellingham National Bank Building 
BELLINGHAM, WASHINGTON 


4 











e 
Experience 
TELLS THE TALE 

OF DEPENDABILITY 






and hundreds of dealers today are 
tracing their repeat orders to our 
plainly branded uppers. Next time 
order this stock you can trace 
because of trade mark. 


acid 


PERRY BAKER LUMBER CO. 


We invite your orders for straight or mixed cars of 


ca Fir Flooring 
Fir Lumber, Hemlock Boards and Shiplap 


Tell us your needs today. 


Ferry- Baker Lumber Co. 
General Office and Mills, 


CHAS. VAN PELT, East Mgr. 
1029 Lumber Exch., ennai. EVERETT, WASH. 


+Redwood 


will save you money and enhance 
the value of your factory products. 
For color, grain and easy-working 
qualities it is unexcelled. 


Our Salesman will be glad to call on you. 


The Pacific Lumber Company 


WBztamber CHICAGO terete iB Paiitn. 

















FLOODS THREATEN PLANTS IN SEVERAL STATES 


HIGH WATER RAISES HAVOO 
MEMPHIS, TENN., March 24.—The rains of 
March 15, 16 and 17 were the heaviest in the his- 
a of this section, averaging approximately ten 


inches from Greeneville, Miss., north to 150 miles 
above Memphis. This water fell so fast that it 
could not be carried off and the lowlands and the 
upper part of the Mississippi Valley are reported 
as closely resembling a continuous sheet of water. 
R. J. Wiggs, of the Darnell-Love Lumber Co., Le- 
land, Miss., and R. M. DuBose, of the Lamb-Fish 
Lumber Co., Charleston, Miss., who have been in 
Memphis during the last few days, say that these 
rains played havoc with the logging in their re- 
spective sections, and millmen here owning timber 
lands in Coahoma and other delta counties confirm 
this information. The Valley Log Loading Co. 
says that the majority of the smaller mills are en- 
tirely out of commission and that some of the 
larger find it impossible to bring out logs fast 
enough to enable them to keep in operation. 
Many of the mills at Memphis are closed down and 
the situation, from a producing standpoint, is 
considered the worst in recent years. 

The Mississippi River at Memphis is rising and 
official indications point to a stage of 38 feet; the 
present stage is around 34 feet. Practically all 
of the low lands outside of the levees are under 
water from a few inches to several feet but it is 
expected that comparatively little damage will be 
done to the hardwood lumber industry if a stage 
no higher than 88 feet is reached. Experience 
has demonstrated that a few mills in North Mem- 
phis on Wolf River are handicapped at 38 to 40 
feet, but unless the levees should develop weak 
places lumber interests regard themselves as com- 
paratively safe for the time being. Flooding of 
yards and other disturbances followed the ex- 
tremely heavy rains Saturday, Sunday and Monday, 
March 15, 16 and 17, not only at Memphis but at 
other points in the valley territory, but these con- 
ditions have all been overcome. However, the high 
water in the Mississippi means more or less back- 
water with which lumbermen will have to contend 
and the high water does not enhance the production 
outlook one iota. 

The present highwater in the Mississippi at Mem- 
phis is helping the harbor situation here to a ma- 


terial extent. Something like 100 feet of the big 
mud bank which has accumulated in front of the 
city has already been washed away and engineer, 
hold out hope that the manner in which the eur. 
rent is being diverted against it will result in com. 
plete disappearance of this bank, which has been 
a source of the greatest inconvenience to lumber 
and other interests making use of the Mississippi 
for transportation purposes. 


—eeee 


DANGER IN TWO STATES AVERTED 


EVANSVILLE, IND., March 24.—The Ohio River 
rose rapidly several days last week, passing the 
danger line of thirty-five feet early last week, and 
came to stand here Friday with a little less than 
forty feet on the Government gage. The river 
failed to reach the stage predicted for it by the 
local United States weather bureau. A great deal 
of growing wheat in the bottoms between Louis- 
ville, Ky., and Cairo, Ill., was covered by the back 
water, but if this water does not stay over the 
ground too long and if the weather is not too 
cool it is not believed the damage to the wheat will 
amount to much. 


Green and Barren rivers rose most of last week 
and passed flood stages and many of the sawmills 
and stave mills along those streams were forced 
to close down, but losses to milling interests were 
small as compared to the disastrous flood of 1913, 
which was the greatest this section ever saw, eclips- 
ing the flood of 1884, which broke all records up 
to that time. The losses to milling interests along 
the lower Ohio River practically amounted to noth- 
ing. 

The Wabash River at Mt. Carmel and Grayville, 
Ill., did not come to a stand until Sunday night 
and Monday morning. A stage of about twenty- 
two feet was reached at Mt. Carmel, this being 
seven feet above the danger line. A few farmers 
between Mt. Carmel and the mouth of the Wabash 
River were forced to move out of their bottom 
homes because of the high water. Much growing 
wheat along the Wabash River and many of its 
tributaries was under water for several days. Much 
corn in crib was in danger of being swept away 
and it was necessary for the owners to move the 
grain. 





TIE MEN HAVE BIG BUSINESS AND GRIEVANCES 


WOULD MODIFY WESTERN INSPECTION 

PORTLAND, OrE., March 24.—Senator George E. 
Chamberlain of Oregon has written to the Eugene 
(Ore.) Chamber of Commerce that he has taken up 
with the Railroad Administration the appeal of 
the Willamette Valley cross tie manufacturers for 
a less rigid inspection, Senator Chamberlain writes: 

I brought the matter to the attention of the Rail 
road Administration both on your telegram and others 
which I have received of the same tenor. Whether I 
have been able to accomplish anything or not remains 
to be seen. It is quite difficult to get the Railroad 
Administration to depart from the even tenor of its 
way, as everyone finds out who comes in contact 
with it. 

The tie men are to meet here on the night of 
March 29 to wage a further campaign to have 
what they declare is unreasonably severe inspection 
rules altered. Washington State tie men have been 
invited to attend. The meeting will be held at 
Hotel Portland. 


RECORD TIE ORDER FOR GOVERNMENT 


ABERDEEN-HoQuIAM, WASH., Mareh 22.—The 
most important order received in a long time was 
received by the Eureka Lumber & Shingle Co. of 
Hoquiam from the Railroad Administration this 
week for 8,000,000 feet of ties, delivery to be on 
or before Aug. 1, 1919. Work on the contract, 
which is by far the largest received by any mill on 
the harbor in years, was started last Thursday. 
Government vessels are to carry the ties thru the 
Panama Canal to the Atlantic coast and the first 
shipment is to be ready in thirty days. The Eu- 
reka mill will be operated with two shifts as orders 
for car shipments will continue to absorb the side 
cuts. The capacity of the mill with two shifts will 
be about 250,000 feet a day. No effort will be 
made to care for coastwise trade while the tie order 
is being filled. 





__ 





RECORD NUMBER OF TIES RECEIVED 


REEDSBURG, WIs., March 25.—The large quantity 
of oak railroad ties brought to this city during the 
last season has caused much comment. Seldom if 
ever have so many ties been received. During the 
last period of good sleighing, ties were rushed in 
at the rate of about 700 a day, with a record of 
883 ties in twenty-four hours. Red oak ties pre- 
dominated in the receipts, probably because of the 
fact that the price is nearer that of white oak than 
ever before. The select red oak ties bring 85 cents, 
while white oak is priced up to 95 cents each for 


peeled ties. A premium of 3 cents each is paid for 
peeled material. A year ago red oak ties brought 
only from 37 to 40 cents. A great many of the 
ties are hauled to Reedsburg from the north Win- 
field woods. The Indian settlement between Reeds: 
burg and Mauston has been clearing land all winter. 
The ties are brought to Reedsburg for delivery to 
the Farmers’ Co., which in turn disposes of them 
to the railroads. 


~ 


SECURES NEW ORDERS FOR FIR TIES 


SAN FRANCISCO, CAL., March 22.—Charles R. Me- 
Cormick & Co., who recently secured orders for 
8,000,000 feet of Douglas fir railroad ties for ship- 
ment to the Atlantic coast on five Shipping Board 
steamers, have secured large additional orders. It 
is expected that the total amount of these ties, to 
be delivered during the present year, will measure 
about 30,000,000 feet. Additional vessels will 
probably be furnished by the Shipping Board to 
transport the ties thru the Panama Canal to the 
east coast for the use of the Railroad Administra- 
tion. 


TIE MAKERS DISCUSS GRIEVANCES 

Sr. Louis, Mo., March 24.—The regional vice 
presidents, comprising the board of directors of 
the National Association of Railroad Tie Pro- 
ducers, today held at the Hotel Planters their first 
conference since the organization was-formed here 
in January. President J. W. Fristoe presided. 
The association is composed of the larger railroad 
tie producers from every section of the United 
States. 

Reports received from every section indicated 
that the present system of the United States Rail- 
road Administration, as adopted for the purchase 
of cross ties, is subject to a number of important 
changes and improvements. These reports stated 
that the present financial outlook of the Railroad 
Administration, due to the failure of Congress to 
provide sufficient appropriations before adjourn 
ment, is already having its effect upon the plans 
of the tie producers, both large and small, as some 
roads have ceased their prompt payments for cross 
ties delivered while others have seemingly adopted 
a policy of forcing a loan from the larger tie pro 
ducers by withholding payments to them in prefer- 
ence to those producers who are less capable to 
carry the road accounts. 

The members feel that this policy is hardly con- 
sistent with the administration’s declaration made 
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earlier in the year that no difference would be 
made in the treatment of the large or small pro- 
ducer. The larger producers say they are quite 
willing to help the roads during their present finan- 
cial embarrassment, provided the administration 
will recognize some more of the salient points in 
connection with the production of cross ties, to 
which they have in the past seen fit to pay only 
scant attention. 

Considerable interest was expressed in the vol- 
ume of cross ties desired for export. Some of the 
tie producers are concerned about the inquiry now 
out for 10,000,000 cross ties for the British and 
French railroads. An inquiry for 2,000,000 ties for 
export to Italy has also been received by a member 
of the board of directors. 

A resolution authorized President Fristoe to ap- 
point a committee to go to Washington to confer 
with Railroad Administration officials in regard to 
the conditions now existing in the tie producing 
industry and some changes that are vital not only 
to the producer but to the railroads and people at 
large. 

KE. M. Blake, of San Francisco, resigned as a re- 
gional director and was elected vice president of 
the association. The directors who were present 
at today’s meeting were: 

Howard Andrews, Nashville; J. H. Johnson, Rich 
mond, Ind.; B. A. Scott, Detroit, Mich. ; E. G. Headley, 
Staunton, Va.; D. F. Fair, Louisville, Miss.; BE. M. 
Blake, San Francisco; R. J. Witherell, Chicago; Mr. 
Belletier, Shreveport, La.; Walter Poleman, St. Louis. 
Secretary R. E. Hussey acted as secretary. 


INTRODUCE WORKMEN’S COMPENSATION ACT 


JACKSONVILLE, FLA., March 24.—At the next ses- 
sion of the Florida legislature, which convenes in 
Tallahassee April 8, a workmen’s compensation bill 
will be introduced at the instance of the Shipping 
Board. Florida is one of the few States that have 
no law of this sort and the bill which is to be pre- 
sented will be a composite draft of the laws of 
the several States where such measures have been 
in operation. The bill will go to the printer this 








You are performing a splendid 
service and it is certainly appreci- 
ated. In many cases it will prove of 
great value. We are new subscrib- 
ers, but you can count upon us re- 
newing our subscriptions regularly, 
because your journal is splendid and 
you give the right kind of service. 
—John D. Hollinger, secretary and 
assistant treasurer, The Lowell Build- 
ing & Supply Co., Lowell, Ohio. 














week so lumbermen are withholding their comment 
until they have a chance to examine it. 

Lumbermen in this section have always had the 
welfare of their employees at heart and it is hardly 
possible that any will oppose any safe and sane 
compensation law, but there is one rider attached 
to the proposed bill which will have their especial 
attention. This is the provision for a State insur- 
ance organization. Under this clause the State, it 
is understood, will go into the insurance business 
and, altho it will not insist upon employers of labor 
using the State’s facilities, it is believed that the 
rates will be cheaper than those charged by the 
mutuals and line companies. 





NEW MANAGER FOR HARDWOOD COMPANY 


BeEnTOoNIA, Miss., March 25.—Announcement has 
just been made here that W. H. Hall, vice presi- 
dent and manager of operations, has sold his entire 
interests in the Link-Newcomb & Hall Lumber Co. 
(Ltd.), Bentonia, Miss., with mill at Jonesville, 
La., and is sueceeded by J. M. Williams, formerly 
with Houston Bros., of Vicksburg. Mr. Williams 
has assumed charge of operations and the company 
will continue the production of hardwood lumber 
under the same policy and executive management 
as in the past. 


LARGE PURCHASE OF LOGS MADE 


Coat Grove, OnI0, March 24.—Leon Isaacsen, 
president of the Yellow Poplar Lumber Co., of this 
place, has announced that the company has bought 
from the W. H. Dawkins Lumber Co., Ashland, 
Ky., its entire output of logs from the Dawkins’ 
Big Sandy and Guyan rivers operations. These 
logs will all be brought to Coal Grove and will be 
manufactured into lumber at the sawmill of the 
Yellow Poplar Lumber Co, The logs are of excel- 
lent size and fine quality. 





NEW TRIANGULAR STEEL TRUSS SYSTEM 


An engineer whose experience had been largely 
in railroad construction work was found one day 
busy with pencil and paper, and remarked that 
he was trying to figure out a system of standard 
triangular wooden sections which could be used in 
combination for the construction of portable camp- 
ing buildings. 

It is not known 
whether this man 
got anywhere with 
that idea, but the 
war’s requirement 
for speedy con- 
ber struction was prob- 
ably responsible 
for the develop- 
ment of this idea 
in steel. An eastern construction firm has brought 
out a standardized triangular truss so fitted with 
attachment plates and bolt holes that it can be 
connected in almost any combination to form the 
walls and roof framework for a building of any 
size and style. The standard truss is 10 feet long 
and 3 feet 4 inches wide. The illustration shown 
herewith indicates its use in a building 20 feet 
high to the eaves and 40 feet wide. It will be noted 
that the frame is composed entirely of these truss 
units and of the cross members connecting the 
trusses except for tie rods in the roof across the 
corners of the trusses. 

The advantage of the plan is that buildings 
ean be rapidly constructed of standard material 
which can be easily transported as the units weigh 
only about 200 pounds each. In a sense it might be 
be considered the extension of the Meccano toy 
building outfit idea to larger construction. The 
disadvantage of the plan, however, is the space 
wasted in the thickness of wall at the bottom, 
amounting to 6 feet 8 inches on each side in the 
sample building shown. 

















DISTINCTIVE SUCCESS WON AT EARLY AGE 


(Concluded from Front Page) 


tinued to be his home, and it was in its public 
schools that his education began. After complet- 
ing the grades he attended the Lawrenceville 
(N. J.) school, a preparatory institution, and later 
entered the Sheffield Scientific School, of Yale Uni- 
versity, of the class of 1912. 

Mr. Ball’s connection with the Chicago Belting 
Co. has covered a period of about ten years. He 
started in the factory ‘‘on the scrap heap,’’ as the 
saying is; and he worked his way up thru the fac- 
tory and thru the shipping and traffic departments, 
entering the office in 1913. In the office he pursued 
the same policy, passing in succession thru the sales, 
buying and advertising departments. In 1915 he 
was made vice president of the company, and had 
actual charge of the business. In July, 1918, 
Charles Allis, president, died. Mr. Ball continued 
as vice president but acting as president until a 


‘meeting of the board of directors in February of 


the present year, when he was elected president and 
chairman of the board of directors. Mr. Ball is a 
member of the Chicago Athletic Club, the Glen- 
view Golf Club and the Evanston Country Club. 

Reference has been made to the success 
achieved by the Chicago Belting Co. The in- 
stitution was organized about thirty years ago 
with a capital stock of $50,000; the expansion of 
the business is suggested by the fact that the 
company now has a capital stock of $500,000. 
Much of the success of the institution is rightly 
attributed by Mr. Ball to the fact that many of 
its men have been with it from the beginning, 
and most of them have records of continuous 
service of from fifteen to twenty years. It is 
the skill and experience of its factory men, com- 
bined with the practical knowledge of its execu- 
tives, that have given to the Chicago Belting Co. 
and its products the distinction they possess to- 
day. : 

Of special interest to lumbermen is the fact 
that the Chicago Belting Co. always has special- 
ized in sawmill belting; and it is a matter of 
pride to the concern that its greatest achieve- 
ment in belt manufacture was an 84-inch, 3-ply 
sawmill belt. The Chicago Belting Co. occupies 
a building erected especially for it, and its fit- 
ness for the purpose is indicated by the fact that 
all persons connected with the concern term it 
‘*the model belt shop.’’ 


POD DDD DLL 


Don’t let the home building campaign crowd out 
the pushing of all kinds of farm buildings. There 
is little danger of overlooking possible barn bills, 
but such items as silos, milk houses, feeding plat- 
forms for hogs, sheds for housing machinery ete. 
are of less pressing importance in the mind of the 
farmer and a little educational work now will 
yield fruitage in increased lumber sales. 





PACIFIC COAST 


EALERS Find Doors 
Great Business Stimulators 


They bring new faces into your office and often 
are the means of landing complete house bills. 
when you want doors unexcelled for beautiful 
grain and figure and those made for 

hard service, specify 


=qoco” =e DOORS 
woogie DOORS: 


We ship Doors together with 
Flooring, Ceiling, Drop Siding, Finish, Case, Base, 
Stepping, or Battens in either straight or mixed cars. 
Window and Door Frames a specialty. 





SEND FOR CATALOG 


The Wheeler, Osgood Co. 


TACOMA, WASH. 
New York and New England Representative, 
HARRY L. FULLER, - - - + + «+ = 18 Tremont Street, Boston, Mase. 
Pennsylvania and New Jersey oy 
W. ©; ASHENFELTER, - - - + Quliders! Exchange, Philadelphia, Pa. 
5 Middle W Representative, 
H. $. OSGOOD, - + + + - B47 urity — Bidg., Minneapolis, Minn. 
. Re. tative, 
Ww. 8. NURENBURG, “. a. eorMumber Exchange Bidg., Chicago, lil. 
M. W. LILLARO, «© © © «© © © = 2136 Bay Street, Los Angeles, Cal. 
C.H. WOOD, - «++ 2s ee ee & P. O. Box 1226, Great Falls, Mont. 
P. G@. HILDITCH, - «+ «+ = © «© © « 786 Stuart Bidg., Seattle, Wash. 








LONG FIR JOISTS“... 
ano BIG TIMBERS 


Washington 
“ Washington Fir Cedar and Spruce 
California Redwood 
Red Cedar Shingles 


yanos: HB, WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINNESOTA 











Pacific Coast Fir and Spruce 
GREY FIR AND RED CEDAR 


Industrial Lumber for all Purposes. 


PORT ORFORD CEDAR 


(The Everlasting Wood.) 


SAARI-TULLY LUMBER CO. 


Portland, Oregon. 


SEATTLE : 






























Springtime Year’ Round. Every Day 
Special Specia s ial 
Clear Fir Premium ‘ a = 
SILO STAVES “ PENNANT” Quic \ction— 
that are just Uniteg= 
exactly right Shingles. Stock. 

*¢° Timber, Lumber 
Pacific Coast «and Shingles 


J. E. Pinkham Lumber Co. 


Eastern Seles Office: SEATTLE, WASH. 














The Atlas Lumber Co. 


SEATTLE, WASH. 
Manufacturers 


Fir, Hemlock and Cedar Lumber 
Cedar Siding and Shingles 


Straight or Mixed Cars. 











ir = TIMBERS 


Boxing and Crating Lumber 
PIONEER LUMBER CO. 


Henry Building, SEATTLE, WASH. 
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SEATTLE 


THE NAME 


John McMaster 


Means Quality in 
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SOLD EXCLUSIVELY BY 


CARSTENS & EARLES, Inc. 


Established 1891 
PIONEER WHOLESALERS 


PACIFIC COAST 
Lumber and Shingles 


Foreign and Domestic Shippers 
SEATTLE 








‘ ‘ 


Look Look 
Quality 


and 


Service 
Lumber of all Kinds. 


Real Premium 


Red Cedar Shingles 


“CARPENTER’S PRIDE” 
CAN'T BE BEAT. 


L. D. Carpenter Lumber Co. 


716-717 White Building SEATTLE 


hes 














OUR > 

Matchless Brand Clears 

Make Lasting Friends TRAD ny 
Remember we specialize in straight or mixed car shipments of 
Flooring, Drop Siding, Boards, Siding, 
Ceiling, Dimension Shiplap, “RITE-GRADE” 
and Lumber, Shingles. 

and carry well balanced stocks on hand at all times, 

A trial order will prove the quality of our products. 


Write or wire for prices 


John D. Collins Lumber Company 


White Building, SEATTLE, WASH. 














Collections by Retail Lumber Dealers 4, series 


by sabscribers to the American Lumberman, giving their 
views on the best way to handle the accounts of a retail 
lumber business. These letters offer many excellent 
ideas, and it will well repay any retail lumber dealer to 
read them carefully. Fifteen cents, postpaid. 


Lumberman, Publisher 431 So. Dearborn St., Chicage 


INLAND EMPIRE LUMBER TRADE IS LIVELY 





May Share in Great British Order—Plants Genera} Prepare for Big Work— 


Home Building Reaches a Boom 





Home Building Vigorously Revived 


CLARKSTON, WASH., March 22.—From statistics com- 
piled by the Clarkston chamber of commerce it is found 
that fifteen new bungalows and houses are now in 
course of construction or have been completed this 
spring. The bungalow is the prevailing type being 
built here and for the most part the structures are 
substantial dwellings, costing from $1,500 up to $5,000. 
Many more are about to begin building new homes and 
it is expected that the number of homes built in the 
community will be four or five times what it has been 
for the last three years, during which time twenty to 
twenty-five bungalows and homes have been built each 
year, This means that in the neighborhood of 100 
homes will be built in Clarkston this year. 


Big Orders in Sight 


SPOKANE, WASH., March 22.—-That the Inland Km- 
pire will be benefited by the order for 70,000,000 feet 
of lumber placed with provincial mills of Canada by 
Britain, recently announced by T. D. Pattullo, minister 
of lands, with headquarters at Victoria, B. C., is the 
belief of local lumbermen. “Anything which tends 
to take huge quantities of lumber out of the Northwest 
is certain to help the domestic lumber trade,” said J. P. 
McGoldrick, president of the McGoldrick Lumber Co. 

The Spokane chamber of commerce will urge the 
adoption of the resolution to be introduced before the 
National Wholesale Lumber Dealers’ Association at 
Philadelphia urging the wholesale lumber trade of 
eastern and central States to charter a special train to 
visit the Northwest to study timber resources and 
lumber manufacturing. 

EK. F. Hitchener, of Sandpoint, who visited Spokane 
this week with Mrs. Hitchener, reports an increased 
demand for western cedar posts and poles in the middle 
West. “Western cedar posts and poles are in demand 
farther east than ever before,” said Mr. Hitchener. 
“We are selling in Wisconsin, Illinois, Ohio and Michi- 
gan this spring, while our usual field is Montana, the 
Dakotas, Wyoming and Colorado.” 


Northern Idaho Plants Active 


SPOKANE, WASH., March 22.—Lumber mills in north- 
ern Idaho, in the St. Maries and St. Joe districts, are 
refusing to employ aliens, and every man must have at 
least his first papers to hold his job, according to W. F. 
Buchholtz, cashier of the First State Bank of St. Joe, 
a Spokane visitor this week. 

“All the mills have been running full capacity since 
the first of the week,” said Mr. Buchholtz today. ‘The 
Milwaukee Land Co. is employing 200 men at St. Joe 
and from 100 to 300 in its logging camps. All the 
camps are being opened up. The St. Maries Lumber Co. 
is opening its camps on Mica Creek and the Rutledge 
Lumber Co. on Marble Creek. 

“There has been eight feet of snow in the woods, but 
recent rains have reduced this one-half. With the 
advent of high water the log jam opposite St. Joe, 
containing 2,000,000 feet of timber, has been blasted 
and freed. For a time it threatened parts of the 


town.” 
To Make a New Building Record 


WALLA WALLA, WASH., March 22.—Walla Walla will 
break all past building records in 1919, according to 
present indications. ‘ With buildings to be erected by 
the Masons, the Knights of Pythias, the Farmers’ 
Union and the First National Bank, approximately 
$700,000 will be spent in the downtown district. Whit- 
man college will have new buildings that will cost in 
the neighborhood of $300,000. While few contracts 
have as yet been let, it is known that many new 
homes will be erected in Walla Walla this year. 


Big Plant’s Trade Increases 


SPOKANBD, WASH., March 22.—One of the most impor- 
tant industrial institutions of Spokane, having its 
office at 816 Cincinnati Street and occupying a large 
area surrounding its plants, is the McGoldrick Lumber 
Co. Last year this plant manufactured 60,000,000 feet 
of lumber, mostly Idaho white pine and western white 
pine, and had 320 men in its employ, with a payroll of 
$350,000. This includes only men who are employed 
at the Spokane plant. Aside from these many engaged 
as woodmen, keeping the mill here supplied with timber, 
were employed. 

“The McGoldrick Lumber Co. has been operating in 
Spokane for fourteen years,’”’ said J. P. McGoldrick, 
head of the company, “and each year has seen our 
operations increasing. Our normal cut of lumber is 
about 50,000,000, altho last year we exceeded that 
amount by 10,000,000. Approximately 90 percent of 
our products were shipped thruout the country, leaving 
10 percent for home consumption. Aside from” our 
wholesale business we retail thruout the district. Last 
year we began the manufacturing of silos and grain 
tanks, which proved such a success that we are plan- 
ning on increasing this production as the demand 


grows.” 
Idaho Town Has Building Boom 


NAMPA, IDAHO, March 22.—The greatest building era 
in the history of this town is now in full swing. Per- 
mits issued by Building Inspector Lee R. Cook this 
week totaled over $60,000. Approximately fifty rest- 
dences are in course of construction in the city in 
addition to the Mercy hospital, which will cost approxi- 
mately $70,000. Carpenters of the city are busy and 
the great activity under way is giving all kinds of 
business a strong impetus. 


Ornamental Trees in Demand 


Moscow, [pAHO, March 22.—The University of Idaho 
forestry department has received orders for several 
thousand shade and ornamental trees, the majority of 
orders calling for black locust, norway maple and ever- 
green trees. 

In order that Idaho homes, parks and highways may 
be made beautiful and that tree planting thruout the 
State be promoted the university’s forestry department 
furnishes these trees to Idaho residents at the cost of 
production, 


Proposes a Big Flume System 


MISSOULA, MonT., March 22.—For the purpose of 
determining whether it would be feasible for the 
Forest Service to assist in the development of logging 
chances in the Kaniksu country, in the northwestern 
part of District No. 1, thru the construction of logging 
flumes, James W. Girard, of the department of silvi- 
culture, left this week to make an extended investiga- 
tion of the problem. The question involves the expen- 
diture of nearly $100,000 which might be returned 
thru extra timber sales achieved as a result of the 
assistance extended to operators, and the Forest 
Service officials wish to learn whether the expenditure 
would be warranted and whether the lumbermen would 
be willing to lend assistance in the project. 

The flumes would be constructed on the lower branch 
of Priest River, which at present does not carry enough 
water to take out a large drive of logs, besides being 
too crooked and too narrow in places to permit the 
driving of long poles successfully. For these reasons 
it is necessary to develop other means of transporta- 
tion, in order that the Government may realize the 
highest stumpage value for the large stands of timber 
tributary to the Kaniksu watershed, while private 
interests controlling 60,000,000 feet of timber would 
be assisted in their operations by the erection of a 
flume. At present loggers depend on snow for their 
winter hauling. It is estimated that flumes could be 
built at a cost varying from $7,000 to $9,000 a mile, 
seven miles of flume being necessary to reach the first 
real stand of timber, while it is 14 or 15 miles to the 
center of supply for the logging operations. 


Preparing for a Building Boom 


SUNNYSIDE, WASH., March 22.-—A. Sprinkle, of Port- 
land, has bought seven lots of J. B. George and L. L. 
Higgins and lumber is already on the site and the 
erection of permanent sheds for a lumber yard is well 
under way. Several cars of lumber have arrived and 
more are on the way, according to Mr. Sprinkle, who 
anticipates a building boom in Sunnyside. 


Loyal Legion Recruiting Progresses 


Boisn, IDAHO, March 22.—The Boise-Payette Lumber 
Co. signed up as a member of the Loyal Legion of Log- 
gers and Lumbermen last week and meetings were held 
by the men at the Barber and Emmett plants to 
organize locals. A great majority of the men at both 
places joined. Meetings will be held every two weeks. 


Western Pine Output Extraordinary 


Boise, IDAHO, March 22.—Wheels started to turn 
again and saws to bite thru the big logs when the 
Barber mill of the Boise-Payette Lumber Co. opened 
Wednesday morning at 7 o’clock. The pond was prac- 
tically full Tuesday and the logs were being floated up 
to the skidway. During the two months that the mill 
has been idle all the machinery of the mill has been 
gone over and renovated so that it is in fine condition. 

Night shifts will start next Wednesday evening and 
more than 300 men will be employed at the mill. All 
the houses at Barber are occupied. There are about 
700 people living in this busy little mill city. Nearly 
100 men are staying at the company boarding house, 
where they get room and.board for $6.50 a week. 

The mills at Barber and Emmett together give the 
Boise-Payette Lumber Co. the largest production of 
western white pine in the country. Both these mills 
are equipped with the best and most modern machinery 
for sawing and taking care of lumber. Each has 
three single cut band saws, four with 14-inch feeds 
and two with 12-inch. 

The plants are complete with planing mills, box 
factories and dry sheds to take care of the output. 
“Shipping was light during the two months that the 
mill was closed at Barber,” says C. E. Hibbard, mill 
superintendent, “and at present the mill yards are 
well filled with lumber.” 

Snow at both Cascade and Centerville is excessive 
and no logging is going on at present at any of the 
camps. They are, however, sending to Emmett about 
twenty cars of logs a day which were cut in 1918. In 
the old days of the Barber Lumber Co. about 35,000,000 
feet of logs was driven down Moore’s Creek, but the 
water supply was so uncertain and the stream so small 
that it was found impossible to depend upon driving 
the logs down the river and all of them are now 
brought down by train and dumped into the mill pond 
a half a mile above the mill. 

Now that work has again started visitors will be 
admitted only by card, which can be secured at the 
time keeper’s office. The men work in two 8-hour 
shifts and during the remaining eight hours-other men 
are kept busy keeping the machinery in shape. The 
railroad and machine shops at the mill employ fifty 
additional men. 
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TRUCKS AND TRAILERS IN LUMBER’S REALM 





Gigantic Log Safely Transported by Truck-Trailer Unit—User Tells of Trailer’s 
Advantages—“Slick Road” Problem Discussed 





A PRETTY FAIR TRUCK LOAD 

The accompanying illustration is unusual in that it 
shows to excellent advantage the size of some of the 
logs produced on the Pacific coast and the ability of 
motor trucks to haul them. The truck in this case is 
a 3%-ton Federal, supplemented by a 2-wheel trailer, 
and was one of the numerous Federals operated by the 
Spruce Production Division during the war. The log 
presumably is spruce, tho information at hand is not 
of such a nature that its 


of John B. Ransom & Co., where he learned that altho 
the equipment had been utilized for very heavy work 
and had hauled loads that weighed as much as ten tons, 
or two tons in excess of the rated capacity of the trac- 
tor and trailer, the trailer being a 6-ton Fruehauf out- 
fit, not one cent of expense had been incurred in connec- 
tion with the trailer. At that time the original tire 
equipment was still on it and Mr. Fruehauf says that 
the tires were in very good condition. The illustra- 





species can be determined 
definitely. It is, however, 
99 inches in diameter at the 
butt, 86 inches at the top 
and 24 feet long and scaled, 
log measure, 8,480 feet. The 
exact weight of the log, 
which is probably the larg- 
est ever hauled out of the 
woods at Hoquiam, Wash., 
by motor truck, was pretty 
close to thirty tons. 

The Spruce Production 
Division of the Signal 
Corps in numerous instances 
found it advisable to put in 
fore and aft motor truck 
logging roads rather than 
wait for steel for steam 
railroads or go to the ex- 
pense of building steam 
railroads. In fact, motor 
truck logging roads were 
found to be extremely suc- 
cessful, comparatively mod- 
erate in the cost of con- 
struction, rapidly and easily 
built and the illustration 
will show the size of load 














that could be hauled over 
them. To judge from the 
illustration this fore and 
aft road was laid on sawn 
railroad ties. It was from timber like the log shown 
that airplane lumber was obtained. Of course only a 
certain percentage of each log was suitable for airplane 
construction, and now that the war is over the remain- 
ing side cut, which is really exceptionally fine lumber, 
is being marketed by the Willapa Lumber Co., of Ray- 
mond, Wash., but with general sales offices in Port- 
land, Ore. 


THE ADVANTAGES OF A TRAILER 


We have used a tractor and Fruehauf trailer com- 
bination for the past year and six months, principally 
in the haulage of logs and lumber. From a general 
operating viewpoint the most serious disadvantage in- 
curred in the combination is the tendency for the 
tractor to mire down in soft earth. And again the 
grades commonly encountered in middle Tennessee 
reduce the capacity for large loads to such an extent 
that quite often the load hauls are only 50 percent of 
the capacity of the combination. While no detail 
records are kept of gas and oil consumption, in direct 
comparison with other trucks without trailers, we 
haul generally larger loads with less gas, oil and re- 
pairs, and it is our belief that the depreciation will 
not be as high on the tractor trailer combination. Of 
course, good roads are a prime requisite for successful 
truck operation, and in the country immediately ad- 
jacent to Nashville where good roads are generally 
found our experience has been that we can handle full 
capacity loads rapidly and economically. We believe 
that greater power should be provided in the tractor, 
and likewise wide tires should be provided on both the 
tractor and trailer where it is intended they should 
operate on soft earth. Also we believe the trailer 
should be designed to reduce all the unnecessary 
weight, so far as practical. 

[The above interesting letter was received recently 
from John B. Ransom & Co., of Nashville, Tenn. The 
accompanying illustration shows the tractor and 
trailer. The tractor is a 2-ton machine and, as the 
letter indicates, where the machine is to be used for 
such heavy work as hauling logs and lumber it is bet- 
ter to have a more powerful tractor. In fact, it is 
almost always better to purchase at least a 3-ton or 
8%-ton tractor for log hauling. In December H. C. 
Fruehauf, vice president and general manager of the 
Fruehauf Trailer Co., Detroit, Mich., visited the plant 





3%-TON FEDERAL TRUCK AND TRAILER WITH 





30-TON LOG 


tion below was taken when John B. Ransom & Co. 
were busily engaged in getting black locust to be used 
in the manufacture of treenails for use*in the wooden 
ship building program. It is interesting to note that 
the floor of the trailer consists of planks laid across 
the bolsters. Thus, as the planks are not spiked down, 
the adjustable reach feature of the trailer is not in- 
jured, yet at the same time short length logs or lumber 
can be easily hauled. The trailer is equipped with 
brakes that are operated by a lever on the driver’s 
seat. The brakes are of the internal expanding type 
and operate thru a cable connected to the lever at the 
driver’s seat. 

The letter from John B. Ransom & Co. emphasizes 
one especially important feature of the tractor trailer 
combination. That is, the experience of the company 
has demonstrated that less gas and oil is used in haul- 
ing heavy loads than would be the case if the loads 
were hauled upon trucks alone, The mere fact that the 
2-ton tractor and the 6-ton trailer have hauled as much 
as ten tons at one time illustrates strikingly the haul- 
ing capacity of this type of equipment.—Ep1rTor.] 


SLICK ROADS CAUSE TROUBLE 


Two of our mills are using motor trucks. One mill 
has a Gramm-Bernstein 8%4- and a 4%4-ton truck and 
the other is using a 44%4-ton truck of same make. These 
trucks give good service during the dry summer months 
as our roads are mostly clay and not very hilly but as 
soon as it starts to ra ping everything has to stop as 
the empty trucks will hardly stay in the road. 

(The above is an extract from a letter received from 
the R. F. Darrah Lumber Co., of Meridian, Miss., oper- 
ating sawmills at Climax, Darrah and Lisman, Ala., 
and Lauderdale, Miss. The trucks referred to are 
manufactured by the Gramm-Bernstein Motor Truck 
Co., of Lima, Ohio, a make that is used extensively 
in the lumber industry. Of course it is much more 
difficult to operate motor trucks in bad weather than 
in good and the same results cannot be expected. How- 
ever, the kind of weather that renders truck operation 
difficult has the same effect on pretty nearly any other 
kind of haulage. In this particular case it is possible 
that a special tire or kind of chain would do much to 
overcome the difficulty. 


TWO-TON TRACTOR AND 6-TON, ADJUSTABLE REACH, FRUEHAUF TRAILER 


PORTLAND, ORE. 
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Wind River Lumber Co. 
Bridal Veil Lumbering Co, 


Products Marketed by 


Douglas Fir Lumber Co. 


Manufacturing 
Merchants 


PORTLAND, ORE. 





a 


\ 


Brix Lumber Company 


Successor to 


Brix-Sand Lumber Company 
Pittock Block PORTLAND, ORE. 
Included in our 


Rasiestexsr Oregon Spruce 


we have upwards of 250,000’ thoroughly air-dried 
high-grade 4-4 No. 1 COMMON & BTR. SPRUCE 
(Clear only grade taken out); piled—and must be 
shipped—R-W 4-4x4, 6, 8, 10 and 12”—approxi- 
mately 70 percent 4-4x10”; R-L 6-20’—fine range 
lengths—not over 15 percent 6 and 8’; stock now 
rough; can be so shipped or S1S or S2S to 13-16"— 
or to net thickness desired. 


We Guarantee Quick Shipments this Stock. 
Wire or mail orders and inquiries 
given quick action. ae 














. of the finest quality 
and softest texture 
ugar Pine esi 
CALIFORNIA 


We have a limited supply of dry stock avail- 
able for immediate shipment in 5-4, 6-4 and 
8-4, either rough or dressed, in grades of 


Nos. 1, 2 and 3 Shop | 
Selects 
Nos. 1, 2 and 3 Clear 


We also offer you excellent service in high 
grade stocks for industrial and yard purposes in 


ware. White Pine 


Wire or write our CHICAGO OFFICE for prices. 


Liberty Compan, Chicago 


General Offices, Eastern Sales Office, 
Spalding Bldg. 10 So. LaSalle St., 
Portland, Ore. Chicago, Ill. 














Lumbermens Building, 
We Specialize in all kinds of 


FIR TIMBERS 
RED CEDAR SHINGLES 


Send us your inquiries. 


— 





FROM COAST TO COAST 
PMENTS VIA ALL 


sri 
TRANSCONTINENTAL ROUTES 











THE WOODS Contains the best work of ‘“The Lumber- 


By Douglas Malloch 


No 


an Poet,”’ including “TODAY,” just 
now America’s most widely quoted poem. 
lumberman’s library is complete without one, Price, postpaid, $1. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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CALIFORNIA 








alifornia White Pine 
alifornia Sugar. Pine 


and Arizona Soft Pine 


Best Stock for Factory 
and Pattern Lumber 


Ask’ LOUIS WUICHET 


Room 716 Railway ' Exchange 
‘Tel. Harrison 1295 CHICAGO, ILL. 

















East of 


Buye r oy Chicago 


will receive prompt and careful atten- 
tion to all inquiries for 


Ciiiternia sugar ANE 
Redwood - - Fir - - Spruce 


when addressed to out New York 
Office. Write us today about your 
future needs. 


American Trading 
Company 244 California St., 


San Francisco, Cal. 
New York Office: 25 Broad Street 





LASSEN LUMBER & BOX CO. 
SUSANVILLE, LASSEN CO., CAL. 


—Manufacturers of— 


CALIFORNIA WHITE PINE 
LUMBER AND BOX SHOOK 


Annual Capacity Box Factory 
Fifteen-hundred Car Loads 
YOUR INQUIRIES SOLICITED 


-——BOX SHOOK—, 








California Sugar 


WHEN IN NEED OF 
LUMBER WRITE TO 


Macomber Savidge Lumber Co. 


Hobart Building, SAN FRANCISCO 


and White Pine 











URANO WHITE PINE - WESTERN wHive PINE | i 








We specialize in--and 
are manufacturers of 


Ax Split Posts and Round Posts 


oF. 


Western Red Cedar 


We have large stocks and Ship on all Roads. 
5 bd Columbia Bldg.. 
‘-E. T. Chapin Co., sroxane. wasit. ) 














The 


Polleys Lumber Co. 


Manufacturers of 


Western White Pine 
Dry Selects 


General Offices and Mills: MISSOULA, MONTANA 


N. P. and Milwaukee Shipments 














THE ‘LUMBERMAN’S ACTUARY ows the cost 


of any ,num- 
bér of feet of lumber between 2 and 29,000 feet at any price 
from $6 to $75 a thousand; also of lath and shingles from 85 
cents to $6.a thousand. In leather $6, cloth $5.50, postpaid. 


AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


————_ 





NECROLOGICAL RECORD OF THE WEEK 








JAMES R. MOBERLY.—After an illness of only 
eight days, James R. Moberly, one of the most 
capable and popular of the younger lumbermen of 
St. Louis, died at his home in that city, 420 Lake 
avenue, March 22, a victim of influenza, followed by 
pneumonia. Mr. Moberly was a native of Missouri, 
born at Miami, in 1877. He began his business 
career in St. Louis as a ledger clerk for a depart- 
ment store, and after an experience in the account- 
ing department of a coal company and a railroad, 
entered the lumber business in July, 1905, as an 
accountant with the O’Neil Lumber Co., later known 
as the O’Neil-Wiles Lumber Co. In March, 1916, 
he was made sales manager, and in February, 1918, 
when I. R. L. Wiles and John B. Chipman took 
control of the company, he was made secretary, 
which position he held at the time of his death. He 
leaves a widow and two children. The funeral took 
place March 25, the pallbearers including D. R. 
FitzRoy, Harry McKenna, I. R. L. Wiles and J. B. 
Chipman, representing the lumber fraternity. Mr. 
Moberly had been greatly interested in the weekly 
meetings of the lumbermen of St. Louis, rarely 
missing one of them. Mr. Wiles and Mr. Chipman 
both spoke highly of the deceased. At the regular 
weekly luncheon meeting of the lumbermen the fol- 
lowing resolutions were adopted: 

WHEREAS, The Almighty in His infinite wisdom has 
removed from this life James R. Moberly, secretary of 
the Wiles-Chipman Lumber Co., for nearly fourteen 
years in the lumber business and for the last two years 
a member of the Concatenated Order of Hoo-Hoo; and 

WuereAS, Mr. Moberly had endeared himself to 
hundreds of lumbermen and Hoo-Hoo who recognized 
in him a high-minded gentleman, endowed by nature 
with unusual gifts of intellect and character, a man 
who was ever a true gentleman and whose ideal was 
the spread of a spirit of true fraternity of good will 
among all men in the lumber trades, of which spirit 
he was himself a most worthy example; and 

WHEREAS, Mr. Moberly. had been a regular attendant 
at these luncheon meetings ever since their inception 
and his presence will be greatly missed by all who 
remember his kindly manner; now, therefore, be it 

Resolved, That we, the lumbermen and Hoo-Hoo of 
St. Louis, do hereby record our deep sorrow over the 
loss of Mr. Moberly and express our sympathy for his 
wife and children and others near oad acer to him in 
their sad hour of bereavement; and that a copy of 
these resolutions be sent to his widow and to the 
lumber press. 





JOHNC.DAVENPORT.—At his home in Hoquiam, 
Wash., March 10, John C. Davenport died at the age 
of 89. He was a western pioneer, having crossed the 
plains in 1851, living for a time at Silverton, Ore., 
also the home of his brother, the father of the late 
Homer Davenport, world famous artist and cartoon- 
ist. The town of Davenport, Wash., was named 
after John C. Davenport. He leaves a sister, two 
sons and three daughters. One of his sons is A. L. 
Davenport, manager of the Pacific Lumber Agency, 
Aberdeen, Wash. One of his daughters is the wife 
of A. L. Paine, manager of the National Lumber & 
Manufacturing Co., Hoquiam, Wash., and former 
president of the West Coast Lumbermen’s Associa- 
tion, and another daughter is the wife of Robert 
Ewart, a logger and capitalist of Aberdeen, Wash. 


OTTILLIA MARIE DOPPES.—At her home on 
Price Hill, a suburb of Cincinnati, Ohio, March 20, 
sudden and short illness ended in the death of Mrs. 
Ottillia Marie Doppes, nee Luhn, widow of J. Charles 
Doppes, one of the founders of the J. B. Doppes & 
Sons Lumber Co. She is survived by three sons, all 
of whom are officers of the company, J. H. Doppes 
O. Doppes and J. Charles Doppes, jr. She was 
buried Monday, March 24, after solemn high mass 
wa celebrated at the Holy Family Church, Price 





EUGENE B. MORRISON.—An unusual tribute 
was paid by the people of McPherson, Kan., to the 
late Eugene Morrison, whose funeral was held on 
Friday, March 22. All the business houses of the 
city closed during the services. Mr. Morrison, a 
member of the lumber concern the Houston-Morrison 
Lumber Co., was president of the Retail Merchants’ 
Association and was identified with every civic ac- 
tivity. Death occurred Tuesday, March 18, from 
pneumonia developing from influenza, with which 
Mrs. Morrison and other members of the family are 
still confined to their home. Memorial services for 
Mr. Morrison will be held later. 





PETER MacRAE.—One of the pioneer lumbermen 
of the Upper Peninsula, Peter MacRae, who resided 
at Escanaba, Mich., for more than thirty years, 
passed away at the home of his son, Dr. M. F. Mac- 
Rae, in Milwaukee, Wis., on March 18, at the age 
of 78. Mr. MacRae went to Escanaba in 1884 as 
logging superintendent for the McArthur Bros. Co., 
Saginaw, Mich., which entered the Escanaba and 
Whitefish River district at that time. Later Mr. 
MacRae operated a large sawmill at Little Lake, 
Mich. He was prominent in the commercial activi- 
ties of Delta County and Escanaba, retiring about 
eight years ago, when his health failed and he be- 
came an invalid. 


LEWIS H. SWAN.—At Germantown, Pa., on 
March 21, occurred the death of Lewis H. Swan, 
aged 55. Mr. Swan was a native of Saginaw, Mich., 
and went to Norfolk, Va., in 1907 from Tonawanda, 
N. Y., where he was in the wholesale lumber busi- 
ness, operating under the name of L. H. Swan & Co., 
and organized the Berkley Box & Lumber Co., of 
which he was president until his death. Three years 
ago he went to Richmond to accept the presidency 
of the Hamilton Ridge Lumber Corporation, but 
about a year ago he resigned on account of his 
health, From that time he has lived in Philadelphia. 
He is survived by his wife and a brother, L. E 
Swan, of Saginaw, Mich. 





JOHN A. UHLER.—A veteran lumberman of Bur- 
lington, Iowa, John A. Uhler, passed away at the 
Burlington hospital, March 18, at the age of 65. 
He had lived in Burlington for forty-five years, going 
there from Pennsylvania in 1874 and entering the 
cabinet making business. In 1882 he took charge of 
the shipping and retail department of thc Gilbert- 
Hedge Lumber Co., and twelve years afterward was 
employed as traveling salesman for that company. 
He later went into business for himself, He leaves 


a widow, one son, John A. Uhler, jr., and two daugh- 
ters. 


HARVEY MILLER.—In the recent death of Har- 
vey Miller the lumber fraternity of Kentucky and 
western Virginia lost one of its most valued mem- 
bers. His death occurred in Whitesburg, Ky., after 
a brief attack of influenza and complications. He 
leaves a wife and two small children. For years he 
had operated mills in eastern Kentucky and owned 
a — amount of undeveloped timber lands in that 
region, 


W. T. C. BOYD.—After a long illness, W. T. C, 
Boyd died recently at Peterboro, Ont., aged 60, 
He was a son of the late Mossom Boyd, of Bobcay- 
geon, who was a widely known manufacturer and 
wholesaler of lumber. Mr. Boyd was connected with 
the Mossom Boyd Co., and also with the Cowichen 
Lumber Co., of Toronto, which owns extensive tim- 
ber limits in British Columbia. 


ARTHUR MONTEITH.—At Hamilton,  Ont., 
while on his way hdéme from an extended visit in 
the South, Arthur Monteith, of Monteith Bros,, 
Rosseau, died of pneumonia. He was a well known 
hotel owner in Muskoka and was also identified 
with the lumber industry thru his connection 
with Monteith Bros., lumber manufacturers and 
wholesalers, who have operated extensively in Onta- 
rio for many years. 


FRANK T. STONE.—The manager of the Burger- 
Bowman Lumber Co. at Huron, Kan., Frank T. 
Stone, died of heart disease March 19, while driving 
a motor car from Webb City to Huron. He was 30 
years old and was born in Gashland, Mo. He was 
manager of the company’s yard at Emporia, Kan., 
for several years before going to Huron. He leaves 
geal and infant son. 
Mo. 


FRANK TODD.—At St. Stephen, N. B., there re- 
cently occurred the death of F. H. Todd, head of the 
luinber firm of F. H. Todd & Sons, at the age of 75. 
He was a prominent citizen of that community, be- 
ing connected with the gas, electric light and street 
railway companies. The school flags were at half- 
mast, as he had been a member of the school board 
for over thirty years. 


MRS. HARRIET FISH.—The widow of William T. 
Fish, a pioneer lumberman of Madison, Wis., who 
died in 1905, died at her home in Madison on March 
20, at the age of 79. In 1857 Mr. Fish, David T. 
Sorenson and Neil T. Frederickson established a 
saw and planing mill in Madison, which was one of 
the largest in western Wisconsin for many years, 


FRED M. BLOOD.—Word comes from California 
of the death of Fred M. Blood, of the Hammond 
Lumber Co., Los Angeles, at the age of 29. Mr. 
Blood was at the Brawley branch yard of the 
company. 


MASON L. HOLLISTER.—Advices are received of 
the recent death of Mason L. Hollister, of Columbia 
Falls, Mont., formerly with the Hunt-Hollister Lum- 
ber Co., which operated a mill between Columbia 
Falls and LaSalle, Mont. 


CHARLES W. TAIT.—At New Westminster, B. 
C., Charles W. Tait, president of Charles W. Tait & 
Co., a firm well known to the lumber industry in the 
lower Fraser River Valley, died recently. He is 
survived by a widow and one son. 


MRS. JULIA MORSE.—The mother of Roy F. 
Morse, manager of the Long-Bell interests at Quit- 
man, Miss., Mrs. Julia Morse, died very suddenly 
at her home in that place, aged 74. 


SARAH JANE VOSBURG.—The wife of J. L. Vos- 
burg, secretary of the Wheeler Lumber Co., 
Wheeler, Ore., died at her home in Wheeler, March 
17, of neuralgia of the heart. She was born in 
— Pa., 62 years ago, and went to Oregon 
n 80. 











Burial was at Richmond, 

















JOHN FLETT.—The manager of the Flett saw- 
mill at Nelson, N. B., John Flett, is dead, aged 50. 
Two brothers, Charles F. and William J., live in 
Massachusetts. 


ERNEST W. BROWN.—A prominent lumber mer- 
chant of Helena, Mont., Ernest W. rown, of the 
firm of Brown Bros., died of influenza, March 17. 


TROUBLE AND LITIGATION 


St. Louis, Mo., March 24.—The Dian Lumber Co. 
has attained judgment by default in the circuit court 
against the Arkadelphia Milling Co., Arkadelphia, Ark.. 
for $1,248, and the money has been collected. The 
action grew out of the failure of the milling company 
to ship orders after the market had advanced, the 
judgment representing the difference between the 
amount at which the lumber was purchased by the Dian 
company and that paid by it for it in the open mar- 
ket in order to fill orders that it had taken. The 
Dian company, which has offices in the Fullerton 
Building, placed an order for ten cars of lumber with 
the Arkadelphia company in October and November. 
1917. Shortly after there was a sharp advance. ID 
the meantime, the Dian company had sold this lumber 
to various retailers. In February, 1918, the Dian 
company bought the lumber in the open market at the 
increased price, having been unable to get the Arkadel- 
phia company to ship. Suit was brought but no defense 
was made. 








Kansas City, Mo., March 26.—The Pan-American 
Lumber Co., a Missouri corporation, was placed in the 
hands of Clarence I. Spellman, as receiver, on applica- 
tion of O. E. Laird and Roscoe Rayburn, of Kansas 
City. The company owns 29,000 acres of timber lands 
and mills near Appalachicola, Fla. 


MILWAUvKER, WIs., March 25.—The American Auto 
Body Co., North Milwaukee, has filed a voluntary peti- 
tion in bankruptcy, following the institution of invol- 
untary proceedings by the H. F. Below Lumber Co.. 
Stanley, Wis., with a claim of $1,188, and two creditors 
in the power equipment line. Schedules admit liabill- 
ties of $34,180, and claim assets of $44,626. 
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News of American Hardwood Industry 


MILWAUKEE. WIS. 


March 25.—An authoritative statement made by the 
local building inspector, in which he estimates con- 
servatively that the minimum needs of the community 
in housing facilities imperatively required at this time 
represent not less than 5,000 dwellings, and that at 
least 1,000 houses would readily be tenanted immedi- 
ately upon completion, has attracted wide attention 
among lumbermen and builders. They feel that this 
official has promulgated a truth which is bound to have 
a beneficial effect in bringing the public to a realization 
of the serious situation existing with respect to the 
acute shortage of homes, which must be relieved forth- 
with. 

Winter logging operations in many sections of the 
North have come to a close and camps are broken for 
the season. Some companies, however, are continuing 
woods work to make up at least in part for the reduced 
input due to the open winter. The Ellingson Lumber 
Co., Hawkins, Wis., finished its winter’s work during 
the last week after laying up 4,000,000 feet, which will 
be sufficient to keep the sawmill busy until the end of 
July. The mill is now running day and night shifts. 
The record'load brought in from the Ellingson camp 
during the last season was that containing from 7,500 
to 8,000 feet, hauled March 8. There were eighty- 
seven logs in the load, mostly hemlock and tamarack, 
which were hauled on 12-foot bunks. 

From Rhinelander, Wis., comes the report that 
while many loggers have ceased operations in that 
locality a few of the largest concerns will continue 
woods work until the late spring. As a whole, the 
last season is considered good. At times mild weather 
threatened to hinder the work materially, but gener- 
ally the situation was relieved in the nick of time 
by a cold snap and snowfall so that interruption was 
avoided. Some companies plan to keep woods forces 
busy until late in April. 

The Janesville Housing Corporation, incorporated 
some time ago by Janesville manufacturers and busi- 
ness men with an authorized capital stock of $300,000, 
has perfected its organization by the election of the 
following directors: John P. Cullen, J. A. Craig, Wil- 
liam MeVicar, F. H. Jackman, 8S. M. Smith, A. E. Bing- 
ham, H. 8S. Haggart, R. G, Cunningham and H. J. Cun- 
ningham. All the authorized capital has been dis- 
posed of. The General Motors Corporation recently 
sent its check for $100,000 as its subscription. It has 
taken one-third of the capital in recognition of the 
need of support of a home building project in Janes- 
ville, where it is completing and placing in operation 
the first unit of a mammoth farm tractor manufactur- 


ing plant. 
ANTIGO, WIS. 


March 24.—The night shift of the Langlade Lumber 
Co. was discontinued at the end of last week and a 
day shift only will be operated until business condi- 
tions become more settled. 

Because of the sudden change in the weather log- 
ging has been brought nearly to a standstill. The snow 
is about all gone and spring signs are everywhere 
evident. 

Several lumber companies in the western part of 
Langlade County will turn their cut-over lands over 
to grazing cattle this summer. This has proved a 
good as well as profitable way to utilize the many acres 
of fine grazing land in this section. 

Mr. Covey, of Rhinelander, formerly with the Wilson 
Mercantile Co., of Wausau, has resigned his position 
with that firm and has become associated with the 
Hackley-Phelps-Bonnell Co., of Phelps, Wis., in its 
land department. 

This week the Henshaw-Worden Lumber Co. will 
complete the hauling of its stock at Malvern, Wis., 
on a 7- and 8-mile haul with its caterpillar hauler. It 
will have cleaned up all it cut in the woods, altho it 
will not get as much out as it expected. The concern 
had planned to put out between 4,000,000 and 5,000,- 
000 feet at this point and it will get out about half 
this amount. It will have about 5,000,000 feet of 
hardwood to saw this year. 


LOUISVILLE, KY. 


March 26.—A considerable amount of building pub 
licity is now appearing in the daily papers as a result 
of the efforts of building organizations and supply 
dealers to secure efficient publicity that will aid in 
starting things moving. Reports from the building 
inspector’s office show that things are opening up 
somewhat and that more permits have been issued 
within the last few days than for several weeks. 

The demand for building lumber shows some slight 
improvement locally and State business is good. It is 
believed that April will find things much more active 
than March. Stocks as a whole are fairly good and 
are ample for present requirements. 

In hardwoods a good demand is reported on every 
side at very fair prices. Poplar, quartered oak, plain 
oak and hickory appear to be by far the best sellers. 
Veneer business is also very good and the musical in- 
strument trade appears to be the best buyer. The 
furniture trade and the auto industry are buying 
nicely. 

George Wilcox, of the I. B. Wilcox Lumber Co., 
Louisville, reports a nice improvement in demand for 
gum lumber and is carrying some excellent boxboard 
orders, there being a good wagon building outlook as 
well as present demand. Business with this company 
is about normal with prices firm. 

The Holly Ridge Lumber Co., Louisville, is in hopes 
of getting all of its plants going shortly. Two mills 
have been down for some months as a result of wet 
woods and inability to secure logs, but the other two 
are making a very fair showing, altho unable to pro- 


duce as much lumber as the company needs at this 
time. 

As a result of the very high prices asked for logs 
and the general scarcity of logs even at high prices 
some mills depending on country logs remain closed. 
One prominent millman recently stated that he was go- 
ing to clean up his yards and lie low on new produc- 
cion until cleaned up on high-priced stock unless 
logs went somewhat lower than they now are. 


EVANSVILLE, IND. 


March 24.—Hardwood manufacturers here have been 
receiving a good many inquiries and the number of 
orders has been very satisfactory. The demand for the 
best grades continues very good. Manufacturers say 
that March is showing up a good deal better than 
March of 1918 and are quite optimistic over the trade 
outlook. Cabinet makers are buying much more liber- 
ally than they did last year and many inquiries have 
been coming in from manufacturers of automobiles and 
furniture. Most of the orders are for immediate ship- 
ment. 

The log supply situation has improved but little and 
practically no logs are coming in now from the South. 
Quartered white and red oak, hickory and ash are in 
strong demand but walnut is inclined to drag. Car- 
riage manufacturers report such a shortage of hickory 
that they have difficulty in keeping their plants running 
full time. General trade conditions show a steady 
improvement and collections are good. 

During the week the retail business has been fairly 
good. Southern pine dealers say that their trade is 
fair. Planing mills have been getting a good deal of 
repair work and sash and door manufacturers report 
an improvement. Building is gradually becoming more 
active and it is expected that by May 1 there will be 
considerable construction under way in Evansville and 
other southern Indiana towns. 


LANSING, MICH. 


March 24.—Important changes in the housing code 
law of Michigan, passed by the legislature two years 
ago, are contemplated in a series of amendments pro- 
posed by Representative Andrew B. Toepel, of Detroit, 
and in another bill introduced by Representative Bur- 
ney E. Brower, of Jackson. The changes in the law, 
provided for by the former, were recommended by 
architects from Detroit, Grand Rapids, Flint and other 
Michigan cities. The changes are designed to remedy 
certain defects which made the strict enforcement of 
the present law practically impossible. 

Building permits for $33,770 worth of new homes, 
improvements and garages have been issued by the city 
building inspector in the last thirty days. It is ex- 
pected that the next two months will set a building 
record, as more than 100 homes have already been 


planned. 
MARINETTE, WIS. 


March 24.—Mild weather has made necessary a sus 
pension of much woods work here. The Creerman 
Land & Lumber Co. expects to have a new mill at 
Stegath Spur, near Escanaba, within a few days. 
The summer cut of ties is expected to be about 700 
ties a day with an output of approximately 10,000 feet 
of lumber. In spite of unfavorable hauling conditions 
the last of the big cut was brought out and it is 
thought that there will be enough material on hand to 
keep the mill running all summer. 

The local building outlook is most promising. Apple- 
ton will have to build 200 to 500 houses costing $2,000 
to $4,000 before there is a surplus of accommodation 
there. Martin Boldt, president of the Master Builders’ 
Association, believes that 100 houses should be built 
at once. A. A. Fraser, of the Fraser Lumber Co., 
thinks that at least 200 houses should be built at once 
and 300 later. A. L. Nichols, of Nichols, a thriving 
little village on the Wisconsin & Northern Railway, has 
awarded contracts for the building of twenty or more 
houses there to be erected as rapidly as possible. 

Oakum O. Ellis, of Oconto, completed fifty years of 
service in the office of the Oconto Lumber Co. on March 
17. He is a veteran of the Civil War. 


MEMPHIS, TENN. 


March 24.—The hardwood market is growing firmer 
under the stimulus of increased orders and decreased 
production. During the last few days a number of 
wholesalers have appeared in this territory. F. W. 
Dugan said in regard to their arrival, “We always feel 
good when the wholesalers begin to come south look 
ing for hardwoods because they do not come until 
they are ready to buy.” Orders from consuming in 
terests are increasing at a fairly active rate for oak 
in all grades, higher grades of plain and sap gum 
and all grades of elm and cottonwood. Production 
is retarded by scarcity of logs and it is believed this 
shortage will be more intense before it is relieved. 
The mills that are operating on full time are in the 
minority and it will be May 1 or perhaps June 1 be 
fore they can return to normal output. Shipments 
are heavier than the quantity to go on sticks so that 
stocks show a decrease. There is comparatively little 
demand for Nos. 2 and 3 common but No. 1 common is 
in excellent call from box manufacturers, Box grades 
of cottonwood are moving just as fast as they can be 
manufactured and prices are improving. Suyers find 
it difficult to secure their needs in the higher grades 
of plain and quartered red and white oak, notably 
the latter. 

According to J. W. Dickson, president of the Valley 
Log Loading Co., movement of logs to mills in the 
Mississippi Valley is extremely light. His company 
has only one machine in operation as compared with 








Costs Less Than 
Its Looks Infer 


That’s the reason it’s a good buy for any 
home builder or factory man—on the same 
principle that rosy red apples sell better on 
the fruit stand. But in addition to its “looks” 
the manufacturers of Birch are making it 
more popular every day by advertising it in 
the magazines of national circulation. Your 
customers are being told the many uses where 
Birch excels and how economical it really is 
when years of service are considered. In 
other words, the manufacturers are 


Creating a Demand 
For You To Supply 


Naturally your interest in Birch, as a dealer 
centers around the amount you can sell. It 
is so generally adaptable that it can be used 
_ throughout a house—from kitchen to sleeping 
rooms—for doors, casing, base, trim, floors, 
built-in buffets, bookcases, etc. And you can 
always recommend it knowing that it will 
satisfy the most exacting builder. 
therefore a wood of general usefulness with 


a possibility of 


Big Sales and 
Good Profits 


for Dealers 


Why don’t you stock it and show your cus- 
tomers you're a live wire and ready to de- 
liver what they want if they'll pay the price 
—and at that it’s comparatively cheap con- 
sidering value. Ask any of the firms below 
Book “A” and a suggestion on the 
best selling items. Do it today. 


for Birch 


WILLOW RIVER LBR. CO., 
Hayward, Wis. 
SAWYER GOODMAN CO., 
Marinette, Wis. 

BAY DE NOQUET CO., 
Nahma, Michigan. 
GOODMAN LUMBER CO., 

Goodman, Wi 


is. 
1, STEPHENSON CO., 
Ww 





Birch is 





WORCESTER LBR. CO., Led., 
Chassell, Mich. 
MASON-DONALDSON LUMBER CO., 
Rhinelander, Wis. 


OCONTO COMPANY, 

817 Railway Exch., Chicago, IN. 
FLANNER-STEGER LAND & LBR. CO. 
Blackwell, Wis. 

B. HEINEMANN LUMBER CO., 
Wausau, Wis. 
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AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 


WHITE PINE 


Our Silver White Pine is a real Cork Pine substi- 
tute for planing Mill and Pattern Work, Etc. 


At our various mill connections we own and 
carry large stock of 


idaho White Pine. 
CaliforniaWhite Pinealso SugarPine. 
Michigan and Minn. White Pine. 


Al 
YELLOW PINE and HARDWOODS. 


Our new mill at Lenox. Ky., is now operating, 











IDAHO 
MINNESOTA 





Also our new mill at Florala, Ala. and Paxton, Fla. 
CALIFORNIA & 


White Pine 
OREGON STOCKS 


LONG and SHORT LEAF 


ALSO + Yellow Pine 
WM. SCHUETTE & CO. 


Pittsburgh, Pa. New York, N. Y. 
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GET OUR 


PRICES ON BOX LUMBER 


Cypress, Hemlock, Spruce and White Pine 


1 Bldg., 
B. W. Cross Lumber Co. pitispunai PA. 














Poautifut 


birch) 
TROUT CREEK, MICH. 


Manufacturers of 


Hardwood and Hemlock 
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DON’T FORGET 


We Specialize in Mixed Cars 


White Pine, Hemlock 


and Basswood Lumber 





Siding, Ceiling, Flooring, Sash, Doors, Blinds, Window 
Frames and Mouldings. Also Red Cedar 
Siding and Fir Doors. 


Mershon, Eddy, Parker Co., 


Saginaw, 








Michigan 
Tell Us Your Needs in 
4-4 No, 1 Common and Better 
2 Common and Better 
. 1 Common and Better 
6 ; Common and Better 


= Maple 


Von Platen Lumber Company 


Mills at Iron Mountain, Mich. 











five under normal conditions. He reports that his 
mills in Mississippi are closed down because of in- 
ability to bring out logs and says that the majority 
of plants in the Mississippi Valley are out of com- 
mission because of the unusual amount of surface 
water in the woods. 

Frank A. Conkling has become manager of the 
southern interests of the M. B. Farrin Lumber Co., 
with headquarters in Memphis, From 1904 to 1909 
he was southern representative of the Farrin-Korn 
Lumber Co. and was associated with the M. B. Farrin 
Lumber Co. a number of years ago. 

Miss G. Gwinner succeeds Charles T. McManus as 
sales manager of the Chisca Lumber Co. She has 
been a Memphis “lumberman” for twelve years and 
now takes complete charge of the office. She is not 
the least abashed over the fact that her duties in- 
volve the sale of the output of three mills in Mis- 
sissippi. 

J. H. Townshend, secretary-manager of the Southern 
Hardwood Traffic Association, has typhoid fever at 
his home on Carr Avenue and his wife is ill with the 
same disease. Reports are that he is doing as well 
as could be expected but that his wife’s condition is 
not as satisfactory as his own. 


CINCINNATI, OHIO 


March 25.—So far the lumber market, in both hard 
and soft woods, has felt no disturbance from the initial 
conference of lumber interests with the industrial 
board at Washington, and from the lack of interest 
manifested by hardwood manufacturers in the delib- 
erations it does not appear that they are much con- 
cerned about any reduction of prices resulting. Manu- 
facturers of hardwoods in this territory feel that there 
is nothing in the conditions surrounding the lumber 
market, statistical or industrial, to warrant any down- 
ward adjustment of prices, but rather, if they are 
moved at all, it will be upward, to make them more 
in line with the prices of other commodities. 

There is an increase in the movement of practi- 
cally all the hardwoods thru this market, most of the 
wood consuming factories increasing their inquiries 
and bookings; but it must not be understood that dis- 
tribution is anywhere near normal. Exporters are 
receiving more communications from Atlantic ports as 
well as from foreign representatives and this trade is 
believed to be opening up in good order. 

The southern pine trade continues somewhat irregu- 
lar, but on the whole seems to be growing steadily 
more satisfactory to manufacturers and their repre- 
sentatives. There is a good deal of talk about prices 
being too high to encourage expansion of activities, 
and it may be true that a lower level of quotations 
would bring around more buyers, but it is the ex- 
clusively distributing interests that are talking that 
way and not the producers. The manufacturers of 
southern yellow pine believe it is the competition of 
fir in some parts of southern pine territory that has 
given encouragement to this talk of lower prices on 
their product before trade can be stimulated, for there 
is little or no such talk heard in reference to any of the 
hardwoods. 

Lieut. Morgan L. Stewart, who returned from serv- 
ice with the American Expeditionary Forces in France 
about a month ago, has been appointed treasurer of 
the Enterprise Lumber Co., of this city, of which his 
uncle, Gregory 8. Stewart, is president. Lieut. Stew- 
art was connected with the American tank corps and 
was in some of the hardest fighting of the last days 
of the war. 

Max Schmidt, of the Western Lumber Co., Cincin- 
nati distributer of hardwoods, takes an optimistic 
view of market conditions and of the outlook. He says 
the volume of business being done by his company 
varies little compared with that in the past and that 
the outlook is encouraging. 

The Enterprise Lumber Co. has under consideration 
plans for additional sheds for dressed stock. President 
Gregory S. Stewart, while recognizing uncertainties in 
the outlook, says: “I believe we have seen the worst. 
There is no precedent for the present situation and 
nothing to gage the future by.” 


BUFFALO, N. Y. 


March 26.—The city planning committee has recom- 
mended to the councilmen that the height of buildings 
be limited to 150 feet. Some objection is made by 
real estate men, but the restriction is in line with 
the restrictions in other cities and will operate as a 
benefit to the city, in the opinion of many people. 
The committee will make other recommendations limit- 
ing the area of a lot that may be used for building pur- 
poses and restricting the use to which a building may 
be put. These regulations are for the protection of 
residence districts. The present ordinances are re- 
garded as defective. Under them many dwellings have 
been built so close together that sunlight can not pene- 
trate. Before any ordinance is passed opportunity 
will be given for a public hearing. 

Buffalo building permits for the last week numbered 
ninety-two, which is a good increase over most pre- 
ceding weeks of this year. The frame dwellings num- 
bered eighteen. Total building costs were $226,000. 
This is a larger total than for all of January. The 
largest item was a canning factory for the Jacob 
Dold Packing Co., to cost $70,000. 

Horace F. Taylor and Shirley G. Taylor are spend- 
ing a few days at Atlantic City after attending the 
lumber convention at Philadelphia. The list of Buffalo 
lumbermen at the meeting was long, including G. 
Elias, O. E. Yeager, Hugh McLean, C. N. Perrin, 
W. L. Sikes, H. T. Kerr, John McLeod, C. BE. Kelsey, 
H. T. Trotter, A. J. Brady, B. F. Jackson, A. J. Chest- 
nut, M. BE. Preisch, A. A. Mason and R. T. Jones. 

The railroads are proposing changes in rates which 
will add many thousands of dollars to the bills of 
Buffalo concerns. The proposed changes include han- 
dling, storage and reconsigning charges on all rail- 
and-lake and rail traffic in Buffalo, increases in rough 


lumber rates, applying to material which is sorted here, 
and car demurrage rates applying to sale. An oppor- 
tunity will be offered to protest against all these pro- 
posed increases, as hearings will be given at the head- 
quarters of the traffic district freight committee, 47 
Main Street, on or before April 3. All local business 
interests feel that rail freight rates are high enough 
and a vigorous protest will be made against ad- 
vances, 

The Buffalo Lumber Exchange, at its informal lunch 
last Saturday, took the view that lumber is fairly 
firm, if it is not active, oak and poplar leading. One 
of the members who has traveled extensively in the 
East said that prices were firmer than two weeks 
ago. It was not denied that some of the dealers were 
shading prices, but this member said that anyone who 
did that would do so at a loss, because it is impossible 
to replace such lumber at the same price, for the mills 
are holding firm. If lumber does not sell now at full 
prices it should be kept on hand for a later market. 
A member who did not attend the meeting says that 
he was visited by a representative of one of the largest 
white pine dealers in the West who had plenty of 
stock to sell but all at full prices. 

The steamer Jupiter arrived here from Cleveland last 
Thursday, thus opening the lake season. No ice was 
encountered. But vessel men are not eager to start 
this year and it is generally felt among lumbermen 
that the lake season will have a late beginning in their 
line. 

Fred M. Sullivan is planning to spend the next two 
weeks in the West on a recreation trip. 

The business formerly conducted by the Paris (Ont.) 
Coal & Lumber Co. has been bought out by Percy 
H. Evans, who will continue it. 


INDIANAPOLIS, IND. 


March 25.—With the opening of the “Own Your 
Home” campaign in Indianapolis this week retail lum- 
bermen expect that business will boom materially in 
the near future. Prospects for a successful building 
season are apparent already, and with the present 
favorable weather considerable construction work is 
under way. The city will have what might be called 
its first real “Own Your Home” campaign. Consider- 
able display advertising is being used and all the in- 
terests back of home building are supporting the move- 
ment. 

Hardwood manufacturers report that business is de- 
veloping in a satisfactory volume and that prices are 
being maintained up to former levels. ‘There is a 
scarcity of large orders like those which were booked 
during the war period, but there are plenty of smaller 
orders to keep the plants busy. Production is being 
increased at many of the mills. Reports indicate that 
there is a plentiful supply of logs on hand. 

One of the most encouraging features in the present 
lumber situation is the fact that the public seems con- 
vinced that building might as well proceed at this 
time because there is no prospect for lower prices. 
This condition has made prospects for a heavier build- 
ing season much brighter. 


WHITESBURG, KY. 


March 26.—There is to be much activity in lumber 
manufacturing thruout eastern Kentucky and many 
new plants are being installed. The Hardy Burling- 
ham Co., of Chicago, which has several mills operating 
already, has purchased several thousand acres of hard- 
wood timber in the Lott’s Creek section and will begin 
its development at once. In the Carr’s Fork section 
the Louisville & Nashville will rush construction of its 
branch and the Carr’s Fork Lumber & Coal Co., one 
of the most important corporations in that section, 
has purchased an important tract of hardwood there 
which it will open for development in a few weeks. 
Other companies are preparing for extensive develop- 
ments in this section. As the Indian Creek & Pound 
River road is pushing extensions into the new timber 
properties of the Currier Lumber Co. there will be im- 
portant developments and some large mills are forth- 
coming. Along Thornton Creek the Elkhorn Collieries 
Co. and the South East Coal Co. will begin at once the 
development of good sized tracts of hardwood by each 
installing two mills. George Hogg will begin the 
development of a timber tract along King’s Creek by 
the installation of two mills. Deals going thru indicate 
that development will be active along the headwaters 
of the Cumberland River. Two important branch lines 
of the Louisville & Nashville are being extended into 
the new territory. The Eastern Kentucky Hardwood 
Lumber Co. is one of the pioneer companies there. 


TIMBERLAND SALES 


ANTIGO, WIS., March 25.—According to deeds filed ir 
the office of the registrar of deeds, the Chicago & Nortb 
Western Railway Co. has sold to the Riverside Fiber & 
Paper Co., Appleton, Wis., 821.89 acres of timber land 
in the extreme northeastern a of Langlade County. 
for a consideration of $27,000. 


LADYSMITH, WIS., March 25.—A. C. Thompson, who 
recently acquired about 8,400 acres of timber land. 
mostly hardwood, situated at the western edge of 
Price County and the eastern edge of Sawyer County, 
has resold the holdings to J. C. Pace, widely known as 
a paving contractor of Chicago and Cleveland. 


VipaLia, Ga., March 24.—John H. Trant, of Bruns- 
wick, Ga., has bought 500 acres of timber lands near 
the line of Toombs and Emanuel counties, paying $60 
an acre for the timber alone. He will install a sawmill. 
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Tus ought to be a great year for granaries, un- 
less unforeseen disaster should curtail the wheat 
and other crops. Some of the profit from Govern- 
ment-priced wheat last year and this year ought to 
go into substantial granaries and cribs to house 
tuture crops. 
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Notes from America’s Lumber Centers 


TACOMA, WASH 


March 22.—The St. Paul & Tacoma Lumber Co. and 
the Dempsey Lumber Co. mills are getting out a cargo 
to go to Europe, part of it to be supplied by them and 
part by other mills. 

The McKenna Lumber Co. is colonizing its land in 
the vicinity of its mill at McKenna, offering 10-acre 
irrigated tracts to actual settlers, with employment 
in the mill to men desiring it. Under the company’s 
plan it asks no cash payment or principal or interest 
for the first two years. A number of men are taking 
advantage of the company’s offer. 

The Tidewater Mill Co. has applied to the city to 
open the bridge across Hylebos waterway to traflic. 
The bridge is closed because of the city’s failure to pay 
its share of the cost of construction and the mill com- 
pany in a communication to the city calls attention 
to the fact that the bridge is closed and that the city 
is losing a large amount of revenue for the municipal 
car and freight line and asks that some way be devised 
to settle the matter and permit the company to get 
switching service. The Tidewater company’s mill is 
just being completed ready for operations. 

The Puget Sound Lumber Co. continues to run to a 
large amount of cargo business and has the schooner 
Solano due in this week to load for California. 

Built out of fir lumber at the yards of the Seaborn 
Shipbuilding Co., in Tacoma, the auxiliary schooner 
Betsy Ross has been sold on the Atlantic coast for 
$350,000. The vessel was one of the first turned out 
at the Seaborn yards and was launched Sept. 1, 1917. 
She was built for Amos Carver, of New York, and 
loaded fir lumber for her maiden voyage, going to 
Australia. She is not a Ferris type ship and was 
built for business. 

The Seaborn yard Thursday had the first launching 
to take place on Puget Sound since the ship yards 
strike was declared in January. This was the Ferris 
type ship Puyallup, which was sent into the water at 
6:45 a. m. She is the fifty-third ship launched in a 
year here. 

Everett G. Griggs, president of the St. Paul & Ta- 
coma Lumber Co., and Charles EB. Hill are the Tacoma 


-men elected among the Puget Sound trustees of the 


Douglas Fir Exploitation & Export Co. 
J. A. Vance, of the Vance Lumber Co., of Malone, 
was in the city Wednesday on business. 


CENTRALIA, WASH. 


March 22.—At the recent annual meeting of the 
Lumber Manufacturers’ Agency at its general offices 
here W. W. Emery, Napavine, was elected president ; 
Cc. A. Doty, Chehalis, vice president; J. BE. Wilson, 
Walville, secretary, and J. D. Yonderly, Centralia, 
treasurer. J. J. Jennelle was reélected manager and 
J. D. Won assistant manager. The board of directors 
consists of F. B. Hubbard and F. A. Martin, Centralia ; 
Cc. A. Doty, Chehalis; W. W. Emery, Napavine; J. E. 
Neville, Walville; W. C. Yeomans, Pe Ell; 8. C. 
Tevis, Winlock; H. A. Baldwin, Winlock, and B. H. 
Thompson, Centralia. The capital stock of the agency 
was increased from $3,000 to $40,000, or from fifteen 
shares of $200 to 400 shares of $100 each. 

The McLane Fir Products Co.’s sawmill at Kelso 
has been leased by J. R. Thompson and J. R. Ford, 
formerly of Tillamook, Ore., who will operate as the 
Thompson-Ford Lumber Co. The plant, which has a 
capacity of about 40,000 feet daily, will be started in a 
few days. It has been closed down for several months. 

The shingle mill, dry kiln and some shingles on hand 
of the A. 8S. Coats Shingle Co. at Raymond, Wash., 
were destroyed by fire yesterday. 


BELLINGHAM, WASH. 


March 22.—The lumber and shingle markets show 
signs of improvement in the opinion of Bellingham 
wholesalers in touch with hundreds of retail yards in 
the middle West and the East. They say that inquiries 
are increasing and they believe a fair trade will open 
up this spring. While they do not predict a great 
building boom they do see signs that the home building 
movement is spreading widely and with ever increasing 
impetus, as the AMERICAN LUMBERMAN’S news reports 
have indicated for several weeks, and they believe that 
there will be a heavy call for northwestern fir and red 
cedar. In this city wholesalers have been widening 
their connections and new firms have been established. 
It is safe to say that Bellingham has never covered the 
markets of the East and middle West as it will this 
year, and they will be exploited with an optimism that 
has often been expressed here within recent weeks in 
the words “Things are looking better; it looks like a 
good year.” 

This city’s total outlay for business blocks and homes 
this year will be as great as that of the previous two 
or three years combined, if not more. One of the most 
encouraging signs is the desire for homes and the home 
building movement has been given a boost by the 
Bellingham Real Estate Exchange, which is preparing 
to undertake an extended campaign in behalf of home 
building. Alreddy permits have been granted here for 
more than a dozen bungalows and many others are in 
view. Also a number of business blocks have been 
started and the Bellingham State Normal is about to 
start work on a $150,000 building program, this sum 
having been appropriated by the last legislature for a 
dormitory and for other buildings. The Columbia Hotel, 
recently sold by President E. W. Purdy, of the First 
National Bank, to Samuel Sutor, of Chilliwack, will 
have one or two more stories added to it this summer. 

Bellingham bay presented a busier scene this week 
than it has for a considerable time, three large vessels 
being in port at one time loading lumber for coastwise 


‘and offshore points. At the Bloedel Donovan mill the 


steamship Dacre loaded 750,000 feet for Cuba, the first 
Cuban cargo ever to be loaded by a Bellingham mill. 
At the same mill the steam schooner Multnomah loaded 
1,000,000 feet of ties for San Pedro. At the Puget 
Sound Sawmills & Shingle Co.’s mill the steamship 
Davenport took on 600,000 feet for San Pedro. Pos- 
sibly the next vessel to arrive here for a lumber cargo 
will be the motorship Sierra, which will load 1,200,000 
feet at the E. K. Wood mill for California. 

This week the cargo plant of the Bloedel Donovan 
Lumber Mills started operating a night shift. Superin- 
tendent C. L. Flynn, who has a son in the Twentieth 
Engineers, made a special effort to accommodate dis- 
charged soldiers seeking employment and places were 
found for thirty-five or forty. This company had 
already given employment to many discharged men in 
its mills and logging camps. 

The Puget Sound Sawmills & Shingle Co. announces 
that it has made arrangements with the W. R. 
Chamberlain Co. for a line of three steamships to call 
at its Bellingham mill for California cargoes. The 
first vessel will berth here within a few days and will 
load a partial cargo. Thereafter there will be a 
sailing about every two weeks and the local concern 
will furnish from 400,000 to 600,000 feet each trip. 

The E. K. Wood Lumber Co. announces that. the 
motorship Sierra will not load here for the West coast 
late in March as scheduled, but instead will take a cargo 
to San Pedro. 


SAN FRANCISCO, CAL. 


March 22.—The outlook for lumber business is decid- 
edly better with the abundant rains thruout California 
and heavy snow in the mountains assuring enough 
water for good crops. Building is starting up and the 
British embargo on lumber will be off March 31. Both 
domestic and export lumber inquiries are increasing. 

The local lumber market shows increased strength, 
altho the volume of business is still below normal. 
After holding back for a long time, the retail yard 
men are now inquiring for good quantities of lumber for 
the spring trade and are placing orders with mills. 

Prices on Douglas fir are held fairly well up to the 
list. On rail shipments, prices are about No. 24 Dis- 
count Sheet. Cargo prices are holding at $22 base, up 
to 10x10, and $24 base for 10x10 and larger. No. 3 
common is selling at $16 flat, an advance of about $2. 
Randoms, which are scarce here, have sold up to $20, 
an advance of $2 within thirty days. No. 2 flooring is 
scarce and is selling at Discount No. 25. 

A navy yard order for 500,000 feet of common fir is 
to be placed here. The W. A. Hammond Co. was one 
of the lowest bidders, if water shipment is accepted. 

There are indications that the construction of roads 
and county and municipal improvements will be carried 
on in California this year upon a scale that will give 
employment to every man in the State. Governor 
Stephens favors the carrying out of the great road 
building program contemplated in a bill which is likely 
to be passed at the present session of the legislature. 
It calls for a $40,000,000 issue of bonds for State 
roads. Several delegations of lumbermen have visited 
Sacramento to urge the building of roads in mountain- 
ous districts, making some of the sawmills more ac- 
cessible. 

A prominent redwood manufacturer says that the 
lumber business is picking up, judging from the way 
orders are coming in. But steadiness has not yet been 
reached. Those who have recently sold lumber at the 
prevailing rates feel that they should have received 
more. They expect the demand for cutting orders 
soon to reach a point at which there will be a steady 
volume of trade. Then prices must advance. It is 
estimated that not more than 75 percent of a normal 
cut is being made at the redwood mills. This is due 
to the shortage of logs, following the heavy rains, 
which interfered with winter logging. 

There has been an increase in sales of redwood finish, 
carpenter molding and rail since the first of the year. 
After a slight lull due to the expectation of buyers that 
there would be a break in prices, heavier purchases are 
to be expected for the spring trade in the Mississippi 
Valley and eastern States. 

California white and sugar pine lumbermen are 
optimistic over present conditions, which point to a 
good year’s business. During the last two weeks 
business has been holding up better than for the 
preceding thirty days. While the eastern winter is 
not over yet, orders for mixed cars are coming in. 
This means that the building season is about to open. 
Stocks of sugar pine are greatly depleted in all thick- 
nesses and grades except 5/4 to 8/4 shop. There is a 
fair stock on hand of Nos. 1, 2 and 8 clear white pine, 
but stocks of common lumber are running extremely 
low, especially Nos. 1 and 2. There has not been much 
demand recently for lumber in New England territory. 
But there has been a decided increase in demand from 
the farming districts from the Mississippi River west- 
ward. Shop lumber has not been moving rapidly, but 
stocks on hand are moderate and prices on all sizes 
and grades are very firm. There is no surplus of box 
lumber, as far as is known. There should be a healthy 
demand for pine shook this year, as the rains have 
been abundant and everything is looking up in the 
farming and fruit growing sections of California. 

An advance of $1 in No. 2 boards would cause no 
surprise. There is heavy snow in the mountains where 


the white and sugar pine mills are situated, with a - 


probability that a majority of the plants will be late 
in reopening for the season. This means that stocks 
will be very low before new lumber is ready for market- 
ing and prices should hold firm. 

R. D. Baker, president of the Lassen Lumber & Box 
Co., is here and will make his headquarters at Room 
1015 Monadnock Building. George Glass, treasurer of 
the company, who was here during the week conferring 
with Mr. Baker, is now visiting Los Angeles. Charles 
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E. Sondheimer Co. 


MEMPHIS, TENN. 


Wholesale Manufacturers and Exporters 
Red Gum Plain Oak 


Sap Gum Quartered Oak 
Cottonwood Hickory 
Cypress Soft Elm 

Ash Sycamore 


All Grades and Thicknesses 


We make a specialty of Mixed Cars of SAP 
and RED GUM, one-half to 2 inches thick 
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Is the product of one of the beet equipped mills 
in the country and comes in 


Maple and Birch 


Write today for prices 
FOSTER-LATIMER LUMBER CO. 
MELLEN, WISCONSIN 
Wecvamtand Ge ligt Flooring Manufacturers’ Association 











HARDWOODS 


KENTUCKY AND ALABAMA 


Poplar, Oak, Chestnut, Basswood, 
Red and Sap Gum, Tupelo, Sycamore 


Mountain and Southern Hardwoods 


KENTUCKY LUMBER CO. 
LEXINGTON, KENTUCKY 


Manufacturers 








GRAND RAPIDS MICHIGAN 


Where else can you get in the same car pas in 
Northern or Southern woods and choice of 114 
varieties of 3-8 in. and 13-16 in. Hardwood F ? 
The lumber can be kiln dried and worked too if 
desired. Send your inquiries to 


NICHOLS & COX LUMBER CO. 
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LONG LEAF 


YELLOW PINE 


We carry on hand all stock in 
1” and 2” Steam Dried 
and make a specialty of 


General Yard Stock and 


Rough Timbers 
Cross Ties, Car Siding 
and Decking 

For over 30 years we have served 
particular buyers. Let us show you 
what we mean by 

“Sudden Service” 
Annual Capacity 35,000,000 Feet. 














Angelina County Lumber Company 
KELTYS, TEXAS 











Uniform Quality, Millwork & Grades 


are Guaranteed you in 


presse” CYPRESS 


Write for Prices and Information 


Black River Cypress Co. 
GABLE, S. C. 

















FT. SMITH LUMBER CO. 


PLAINVIEW, ARK. 


Manufacturers 


Soft Short Let Yellow Pine 











Beaumont Quality 


Is Worth Trying Now _— 


Buyers who pride them- OUR 
selves on quality products | SPECIALTIES: 
should get in touch with Bridge 











us for Timbers, 
Yellow Pine and | ra Piling, 
Hardwood Lumber | €2* Siding. 


Our service will equal | Decking 
your requirements at ll 
times. - 
The Beaumont writin 
BEfExas Lumber Co. 


























Cottonwood [b.1 sav» 
anc graadcc 
4 3 m A according to 
u 9 sh, the Rules of 
Af ardwooc 
H Manu factur- 
ickory, ers’. Associa- 
tion. 
Elm, Oak, 
© DRY AND 
Magnolia READY TO SHIP 
| Cars Ms : No. 1 Com. & Sel. Plain White Oak. 
“Plain Red Oak. 
6 ie ts ¥ Btr. Sound Wormy Oak. 
10 “ “ FAS Sap Gum 6” and wider. 
10 “ No.1 Com. Sap Gum. 
10 “ 4-4 No. 2 Com. Sap Gum. 
5 “ 13” to 17” Gum Box Boards, 
Hardwood mill at Onalaska, Tex. Pine mills at Sacionks. 
Westville, Saron, Milvid, Miriam, Latexo, Merryvill 





Send Inquiries to 


South Texas 


Lumber Company 
HOUSTON, TEXAS 


We Specialize in 
LONG AND SHORT LEAF 
Pine Piling 


any length up 
to 90 feet. 




















McGowan, manager of the company’s plant at Susan- 
ville, and C. E, Cotton, head of the Lassen Logging 
Co., an affiliated concern, have been visiting the city 
office. The company’s plant at Susanville is being 
completed and will probably manufacture about 25,000,- 
000 feet of white pine lumber this year. The circular 
mill, which has been rebuilt, will cut approximately 
50,000 feet a day. It will start up about April1. The 
band mill, with a capacity of 80,000 feet for a day of 
ten hours, is nearly completed and will begin cutting 
lumber about April 15. The box factory, which has 
been enlarged, is expected to cut from 15,000,000 to 
20,000,000 feet of shook this year. It is planned to 
ship the high grade lumber to the eastern market. 
Mr. Baker is also at the head of the Empire Lumber 
Co., of Pittsburgh, Pa. 

D. H. Steinmetz, general manager of the Standard 
Lumber Co., who is here on his way to Los Angeles, 
gays that the tracks on the logging roads are being 
cleared of four feet of snow and logging will be started 
before the end of the month, if possible. It is planned 
to start the sawmill at Standard about April 1. Lum- 
ber is moving rapidly out of the yard, with an improved 
demand, and the stocks are the lowest in years. The 
pine door factory is running almost up to capacity. 
The box factory is very busy. The company has orders 
for all the shook that can be turned out at better 
prices than last year’s. An advance on common boards 
is expected about April 1. 

Paul M. Dimmick, general manager of the Albion 
Lumber Co., spent the last week in San Francisco and 
Sacramento. The redwood plant at Albion has been 
running steadily and readily disposing of its output. 
According to Theodore Lerch, the San Francisco sales 
agent for the company, the yard stocks are so low all 
over the country that the yards are buying to replenish 
their assortments. Some of the big companies have 
bought heavily for their yards. 

Robert MacArthur, of MacArthur & Kauffman, this 
city, says business is just fair but they are shipping 
a little lumber all the time. Stocks of shop and box 
lumber are not large. There is considerable inquiry 
for pine box shook. With abundant rains and increased 
acreage, a greater demand for shook is expected in 
California. 

W. R. Thorsen, president of the West Side Lumber 
Co., says that the white and sugar pine business has 
shown an increase each month this year. At the 
present rate of growth, March will show a 40 percent 
increase over February. Shop is not plentiful but 
regular customers are being supplied. Stocks at 
Tuolumne are fair, but are gradually being reduced. 
'The mill will start up for the season about the usual 
time if the weather permits. 

The Pacific Box Factory has obtained a building 
permit to add two stories to its plant at Taylor and 
Beach streets. Additional equipment will enable this 
concern to take care of the increased business which 
is expected during the year. 

J. H. Dieckman, jr., has increased his importations 
of hardwoods since the Government restrictions were 
taken off. With building starting up, he expects a good 
business in the general hardwood market in future. 
The architects are busy planning many buildings 
which will require the use of hardwoods. Mr. Dieck- 
man has received a shipment of 700,000 feet of teak 
from the Orient by the motorship City of Portland. 
A recent shipment of Spanish cedar sold promptly. A 
shipment of rosewood, from Central America, is going 
slowly. The labor troubles at the ship yards make 
it bad for teakwood, but it is expected that normal 
conditions will be restored after April 1. 

In the California legislature a bill appropriating 
$25,000 to be expended by the State forestry depart- 
ment in fighting forest, brush and grain fires has been 
recommended for passage by the assembly conservation 
committee. The California assembly agricultural com- 
mittee has recommended the passage of the Miller bill 
to appropriate $10,000 to protect the trees in Califor- 
nia from white pine blight and other diseases. 

The will of the late Frederick C. Talbot, vice presi- 
dent of Pope & Talbot, disposes of an estate said to be 
valued at approximately $10,000,000. The property to 
be disposed of includes real and personal property in 
San Francisco and Alameda counties. After making 
bequests of cash, aggregating $353,000, to relatives, 
friends, servants and charities, the will gives the 
residue of the estate to the Union Trust Co., of San 
Francisco, to be held for Talbot’s relatives. Sylvia 
Talbot Helms, his adopted daughter, receives $50,000 
in cash and 75 percent of the residue of the estate 
held in trust. 

C. Willard Smith, a lumberman of St. Paul, Minn., 
is here looking over the lumber situation. 

Willis J. Walker, vice president of the Red River 
Lumber Co., left for the Hast on March 19, accom- 
panied by Mrs. Walker. 

N. J. Blagen, of the Grays Harbor Lumber Co., of 
Hoquiam, Wash., who has been in California for his 
health, was in the city during the week on his way 
home. 

Leonard C. Hammond, who was recently discharged 
from the United States service after making a reputa- 
tion as an aviator in France, has returned to the 
lumber business and will be associated with his father, 
A. B. Hammond, at the office of the Hammond Lumber 
Co. 

Coasting lumber freights are firmer and there is no 
surplus of steam schooners to take care of the ship- 
ments from the mills to California ports. 

Coastwise freight quotations continue to be $7 from 
Puget Sound or Columbia River to San Francisco and 
$8 to southern California ports. Receipts of lumber 
by sea at San Francisco during the week ending March 
21 were moderate, including redwood as well as fir 
from Oregon and Washington. 

The Caspar Lumber Co.’s plant at Caspar is running 
full blast and there is a demand for more redwood of 
certain grades than can be supplied promptly under 
present conditions. The steamer Caspar has just taken 
a cargo of 750,000 feet of redwood to the Hawaiian 
Islands. 


. KALISPELL, MONT. 


March 22.—The big mill of the Eureka Lumber Co., 
Eureka, Mont., will start operation soon. Altho the 
officials have not as yet given out any definite date for 
the resumption of sawing operations, it is almost cer- 
tain that with a continuance of this kind of weather 
the big mill will be humming before long—possibly be- 
fore April 1. The snow that came just in time to aid 
logging operations was a big help, and altho it will 
probably be some time before the mill will have water 
enough for driving purposes it can run until that time 
on the supply now available in the ponds. A number 
of logs remained when the mill closed down last fall 
and these will form a nucleus on which to start the 
season’s run. 

Report is just received that the large sawmill of the 
J. Nells Lumber Co. (formerly Libby Lumber Co.), 
Libby, Mont., has just begun operation, running night 


and day. 
EVERETT, WASH. 


March 22.—Prospects are brighter in the local red 
cedar shingle industry this week, says Manager George 
Bergstrom, of the C. B. mill. The price of both clears 
and stars is considerably stronger and, while cedar 
logs are not abundant, enough are being brought from 
the water to permit mills in this vicinity to fill immedi- 
ate orders. According to J. S. Williams, of the West 
Coast Lumbermen’s Association office, shingle mills 
this week are running 55 percent of capacity. How- 
ever, the local district is not the only one, says Mr. 
Williams, that has a fluctuating shingle market. The 
British Columbia market, he says, is hard hit by a 
strike of Chinese packers and sawyers. Until condi- 
tions thruout this and adjacent districts are more set- 
tled and cedar logs become more plentiful the local 
shingle market will be uncertain. In Manager Berg- 
strom’s opinion it will take five months for the cedar 
log supply to become plentiful again, and then the 
word plentiful will mean to local shingle men but 
enough to run to capacity. 

The employees of the Rucker mill at Lake Stevens 
organized a local of the Loyal Legion at the Rucker 
hall March 21. H.R. Stevens was chosen by his fellow 
workmen as chairman and William Barnes secretary 
and treasurer. Ernest Miller is vice chairman. Pre- 
ceding the election of officers Lieut. Gerald J. Conlin 
and Employee Director C. R. Gregory, who are in 
Everett organizing the Loyal Legion councils in this 
district, gave brief addresses. 

Manager Arthur A. Scott, of the Crown lumber mill 
at Mukilteo, went to Port Angeles today on a two 
days’ buying trip. Sales Manager Fisher in a report 
of the export trade of the mill during last week an- 
nounces the following shipments: Barkentine James 
Johnson, 1,100,000 feet of lumber for Melbourne, Aus- 
tralia; steamer Bee, 600,000 feet for San Francisco; 
steam schooner Saginaw, 500,000 feet for Hilo, Hawail. 

The lumber situation locally remains unchanged. 
The Canyon Lumber Co. reports that logs are plenti- 
ful, but prices of logs are still “up in the air” according 
to Sales Manager Stuart. The best news to lumber- 
men of this vicinity during the week was the an- 
nouncement thru the press of a $10 a ton drop in 
ocean freight rates, 

J. P. Weyerhaeuser, of Tacoma, and party paid an 
unexpected call on the two Everett mills this morn- 
ing. The party motored up from Tacoma. With Mr. 
Weyerhaeuser were Charles McGibbons, of Minneapolis ; 
William Titcombe, of Tacoma, and George Long, of 
Tacoma. Mr. McGibbons comes from the head offices 
at Minneapolis and is west on a trip of inspection of 
company holdings. 


SEATTLE, WASH. 


March 22.——-Manufacturers of fir certainly apprave 
the national campaign wrapped up in the slogans 
“Own Your Home’ and “Build Now.” But they can 
not help wishing that while one side of official Wash- 
ington was boosting the movement it would have also 
secured necessary action in another direction. That 
is to say, if by some means as yet untried Congress 
could have been induced to make needed appropria- 
tions for the Railroad Administration the situation 
today would have been vastly different. Ordinarily 
cutting for railroads forms about one-third of the 
business of the fir mills. If there was a gleam of 
light in the announcement a short time since of the 
Charles R. McCormick & Co. contract for ties it has 
been extinguished by the later pronunciamento that 
the railroad and housing business will be cut to the 
very bone—and then cut some more. 

This is the situation that confronts the manufac- 
turers today, and they are still leisurely viewing the 
prospect. Production is practically in the notch it has 
occupied for several weeks, and on one side is a slight 
increase in orders and on the other a slight decrease 
in shipments. The millmen await the day when busi- 
ness will be brisk, and they know it will come when 
the railroads begin to patch up the deterioration of 
the last three or four years and the foreign trade 
comes forth in the tremendous volume about which 
so much has been written and so little has been 
realized, Meanwhile the mills have no mind at present 
to take on business, because they say the cost of pro- 
duction is out of line with the level of the market. 
A curious and somewhat pertinent comment has been 
made as an outgrowth of present conditions. The 
yard man is shouting to the farmers and other ulti- 
mate consumers, “Why don’t you build now?’ and 
the farmers have answered, ‘‘Why don’t you fill your 
sheds with lumber, just as you used to have them?” 
In each instance the answer seems to be the same. 
They are waiting for lower prices—which, the fir 
manufacturer says, will not come. 

If the Government approval of a nationalized build- 
ing campaign has made any difference in fir it is dis- 
cernible only in a supposedly healthier undertone to 
the market. There isn’t a great deal doing; but one 
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may dignify the transactions by calling them “steadier” 
if he chooses. It seems to be true that red cedar 
shingles have felt the quickening impulse of improved 
demand. The market is fully a nickel higher than a 
week ago, and clears in particular have firmed up 
a dime. Shingle manufacturers are in a tight box 
and fully half of them have simply thrown up the 
sponge until their troubles can be ironed out. Prob- 
ably 50 percent of the Washington mills are down. 

While fir logs are scarce, cedar logs are very scarce. 
Ordinarily the camps would start up with the opening 
of spring, and this year it happens that desirable 
labor is plentiful. There is no trouble at all in find- 
ing men who know the woods and at least one mill 
which closed some time ago on account of a lack of 
bolt cutters now has all kinds of labor at its com- 
mand—but it has not yet resumed. The fact is that 
there is only a small quantity of cedar logs in the 
water; the worst of it brings $16, while straight 
shingle logs sell as high as $17.50. It is entirely 
possible that the famine may be relieved at an early 


day. The weather is moderating and winter has def- - 


initely lost its grip. While the fir market is quiet, 
cedar is fairly strong, and some of the wholesalers 
report a nice volume of very acceptable business. 

British Columbia mills are still having trouble with 
their help. Most of the shingle mills are down, but 
a few are operating part capacity with new and in- 
experienced white labor. 

The W. J. Haynen Lumber & Export Co., with offices 
in the White Building, Seattle, has been formed with 
the following officers: W. M. Cady, president; J. G. 
MeNary, vice president, and W. J. Haynen, secretary 
and manager. The announcement of the new concern 
states that it is to operate in connection with the 
W. M. Cady Lumber Co., McNary, La., and the A. J. 
Higgins Lumber & Export Co., New Orleans, La., as 
exporters and sales agents of Pacific coast lumber 
and shingles. Mr. Haynen, formerly lumber super- 
visor of the Emergency Fleet Corporation, is in active 
charge of the business, assisted by P. E. Hansen, for- 
mer eastern representative of the H. O. Seiffert Co., 
Everett, Wash., and V. L. McCarty, formerly of the 
Emergency Fleet Corporation, New Orleans, 

John McMaster, president of the John McMaster 
Shingle Co., is losing no time in repairing the loss by 
fire in the Kenmore plant last week. He is personally 
supervising the construction of a dry kiln, 30x90 feet, 
and had the satisfaction today of putting the finishing 
touches on the foundation. He has let the contract 
for the piping te the North Coast Dry Kiln Co. and 
has instructed it to rush the work. The building will 
be completed within three weeks. It will have a 
capacity of 1,500,000 shingles, which is considerably 
larger than the old dry kiln. 

Frank Horton and his brother-in-law, Robert Tearse, 
of Winona, Minn., will be in Seattle Monday to look 
over their interests in this section. Mr. Horton is 
president of the Clear Lake Lumber Co., Clear Lake, 
Wash., whose big new sawmill plant only recently 
began operation. 

F. S. Greene, of the Morse-Greene Co., Vancouver, 
B. C., was in Seattle yesterday, renewing acquaint- 
ances among the lumbermen. 

BE. H. Schafer, manager of the Oregon-Washington 
Lumber & Manufacturing Co., is homeward bound, 
after a prolonged absence in the East. He is expected 
in Seattle next week. 

A. O. Thompson, of the Thompson Yards, Kansas 
City, passed thru the city this week on his way home 
after an extended visit in California. 

L. P. Dolliff, of L. P. Dolliff & Co., Minneapolis, 
one of the large line yard operators, who with Mrs. 
Dolliff has been spending the winter in southern Cali- 
fornia, stopped in Seattle this week on his way home, 
While here he placed some of his spring business. 
Mr. Dolliff is optimistic in regard to the outlook for 
the first half of the year in his territory and reports 
that buying is opening up earlier than usual. He has 
started for Minneapolis by way of Vancouver, B. C.. 
where he will stop off for a day before proceeding 
eastward by the Canadian Pacific. 

H. R. Isherwood, representative of the retail serv- 
ice bureau of the National Lumber Manufacturers’ 
Association, was in Seattle this week. While here he 
is continuing his work in promoting the “Own Your 
Home” campaign. 


ABERDEEN—HOQUIAM, WASH. 


March 22.—The general resumption of cutting by 
lumber mills thruout the State is diminishing the sup- 
ply of logs and instead of log prices being lowered, as 
was expected, they are holding up. Millmen say 
that unless loggers speed up production there will be 
a shortage of fir logs. On Grays Harbor the supply is 
lower than for some months and fir logs are quoted at 
$12, $16 and $20. Camp run cedar is selling at $16. 

All the mills have undergone general overhauling and 
are in good shape for a long run. The Grays Harbor 
Lumber Co., of Hoquiam, is operating three shifts. 
The main part of the mill of the National Lumber & 
Manufacturing Co. has been idle since January, when 
both crossheads of the engine broke, and a large force 
‘of laborers and mechanics have been engaged over- 
hauling and remodeling the plant. A new edger will 
handle timbers up to 12x22 inches. The plant will be 
ready to start operations in about six or eight weeks 
and will employ about 300 men. 

Congressman J. W. Fordney, of Michigan, who is vice 
president of the Coats-Fordney Logging Co. and a large 
stockholder, is here for a three weeks’ visit. He will be 
chairman of the ways and means committee of the next 
House of Representatives. 

A. L. Davenport, manager of the Pacific Lumber 
Agency, accompanied by Mrs. Davenport, has gone to 
California for a two weeks’ trip thru that State with 
Telatives, 

C. H. Cunningham, sales manager for the North 
Western Lumber Co. at Hoquiam, recently returned 


from a trip to the Puget Sound and Yakima country 
and says that it is expected the next fruit crop will be 
a record breaker. 


PORTLAND, ORE. 


March 22.—A few camps scattered thruout the 
Columbia River district are operating but those on 
higher elevations are waiting for the snow to disap- 
pear. On the lower levels there was no snow at all 
this winter. At Bridal Veil on the upper Columbia 
at the summit the snow is still about six feet deep. 
The demand for fir logs is steady, with quotations run- 
ning at $12, $16 and $20 for yellow fir. 

The demand for yard stock has shown a strong im- 
provement the last week and the market is firm, 
whereas cutting orders are slower than a month ago. 
Inquiries for large quantities of crossties have come 
from Europe, notably Italy, where 2,000,000 pieces 
56x6x4 are required for delivery at Genoa. This is 
not regarded a very inviting business because of the 
size, which is smaller than that of the standard ties 
here. 


The Douglas Fir Export & Exploitation Co. will 
begin to load a cargo of 2,000,000 feet of ties about 
April 1 for United Kingdom delivery. 

M. H. Williams, formerly with the Grays Harbor 
Commercial Co., has come to Portland to become sales 
manager for Henry P. Davis, wholesale dealer in lum- 
ber, with offices in the Northwestern Bank Building, 
Manager C, L. Lindner announced today. This com- 
pany does a large business in spruce. Mr. Lindner 
says there is a particularly active demand for box 
grades. The company also deals extensively in red 
cedar shingles, on which the market is strong be- 
cause of the fact that many mills in the Pacific North- 
west are down. 

W. B. Ward, wholesale dealer in cedar, oak and 
maple flooring, who specializes in cut stock, such as 
short and odd sizes, will incorporate in a few days 
under the name of the William B. Ward Co., with a 
capital stock of $50,000. The offices in the North- 
western Bank Building will be enlarged and the busi- 
ness expanded. Mr. Ward is president and general 
manager and L. P. Cumminsky looks after the detail 
work in the offices. Mr. Cumminsky says that there 
is an active demand for cedar lumber, but little doing 
in hardwood flooring because building is rather quiet. 
The business in cut stock has shown marked improve- 
ment the last winter. 

The J. R. Hanify Co. of San Francisco, shipping 
and lumber, has opened an office on the eighth floor of 
the Northwestern Bank Building with H. B. Cooper, 
a former California lumber and shipping man, in 
charge. 

The Siletz Lumber & Logging Co. is preparing to 

build a sawmill at the end of the Valley & Siletz Rail- 
road in the Siletz basin, to have a capacity of 150,000 
feet. This company has offices in the Northwestern 
tank Building in conjunction with the Falls City 
Lumber & Logging Co. which is now operating its 
mill at Falls City. The Valley & Siletz Railroad is 
another property of the interests, of which F. J. 
Cobbs is president. Manager Donald says that the 
majority of the logging camps along the new railroad 
are still idle, but he looks forward to a busy season 
with from thirty to forty cars of logs coming over 
the road daily, when operations are in full swing. 
The Siletz timber belt is one of the finest in the Pacific 
Northwest. 

The St. Helens Creosoting Co. at St. Helens on 
the lower Columbia River has not yet resumed op- 
erations owing to the difficulty in obtaining oil, but 
it is understood that as soon as a sufficiently large 
supply is obtained work will be resumed. 

The Sullivan Lumber Co., wholesale lumber, is do- 
ing a large business in yard stocks, and Mr. Sullivan 
says the indications are that there will be a good de- 
mand for cutting stock as soon as arrangements have 
been made to finance the railroads. 

The Bradley Logging Co., operating at Cathlamet, 
Wash., expects to begin rebuilding the logging road 
torn up a little more than a year ago when the Govy- 
ernment was in urgent need of steel with which to 
carry on its spruce production program. The Govern- 
ment took out the rails and donkeys and other equip- 
ment and shipped them to points where spruce was 
to be logged, and this left the Bradley Logging Co. 
out of the running. J. 8S. Bradley, head of the com- 
pany and one of the pioneer logging operators in the 
Columbia River district, said today that he hoped the 
company would be able to begin tracklaying by April 
1 and get logging under way soon after. The logging 
operations are carried on by the Cathlamet Logging 
Co. under contract. Mr. Bradley says that the rails 
and equipment have been returned by the Government, 
but no settlement has been made, and until this is done 
the company is unable to proceed with relaying and 
reconstruction. 

EK. O. Romcke, of the firm of Otto Romcke, of Mel- 
bourne, Australia, has been in the Pacific Northwest 
for a number of days looking over conditions in the 
lumber industry. His firm is operating heavily in 
lumber and other building materials. Lumber stocks. 
shipping facilities and financing methods particularly 
were investigated by Mr. Romcke. He started east 
with the intention of going to Norway and Sweden 
to remain until about June, when he expects to return 


* to the United States to place large orders. 


R. B, Hodgson, of the Clatson-Hodgson Lumber Co. 
(Ltd.), of Sydney, N. S. W., and W. A. Blake. of Mel- 
bourne, are said to be on their way across the ocean 
to consult with fir lumber manufacturers as to pur- 
chase of lumber for the Australian markets, according 
to cable advices received by wholesalers. 

Brice P. Disque, who was brigadier general com- 
manding the spruce production division during the 
war, will leave for New York tonight to become chair- 
man of the export and import branch of the Amefican 
International Corporation, established in 1915 to 





TEXAS HARDWOODS | 


Red Oak 
Red Gum 





Texas 


are favored by particular buyers be- |} 
cause they come in wide widths; are [| 
clear grained and possess a beautiful } 
figure. You know the importance of [ 
these qualities in 4 

iL 


Factory Lumber 


We cater to the needs of exacting buyers and 
will welcome your future inquiries and orders, 
Write for prices today. 

Lumber 


Boy nton Company 


A.L. ae White City, Texas 


Pres, & General Mgr. 














Hardwoods 





If you are in the market for high 
grade hardwood lumber send us 
your inquiries, we offer the follow- 
ing items 


For Quick Sale: 


2 Cars 4-4” F.A.S, Sap Gum. 
3 Cars 4-4” No. 1 Common Sap Gum. 
1 Car 8-4 to 12-4” Log Run Pecan. 
1 Car 4-4” Log Run Soft Elm. 


2 Cars 12-4” Log Run Soft Elm. 


H. G. Bohlssen : 


NEW CANEY, TEXAS 
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Texas Hardwoods 
Are a Good Buy 


Oak, Ash, 

Gum, for the factory ‘man 

Magnolia, who .wants something 
oe better than the ‘ordi- 
eg nary. When it comes 
Yellow Pine. 

Satine to quality and figure 
Timbers up ‘here's the place to send 
to 49’ long, your orders. 


Sabine Tram Company 
BEAUMONT, TEXAS 
a B. B. HALL, General Sales Manager. e 








Keith Lumber Company 
VOTH, TEXAS 
Manufacturers of Band Sawn, High Grade 
AND ALL 


Yellow Pine southern Hardwoods 


Among many other items of Dry Hardwoods, we 
have ready for / diate Ship t the following: 


100,000’ 4/4” No. | Common Plain Mixed Oak 
40,000’ 4/4” No. 2 Common Plain Mixed Oak 
100,000’ 4/4” No. 3 Common Plain Mixed Oak 
18,000’ 4/4” Log Run White Ash 

20,000’ 8/4” Log Run White Ash 

14,000’ 8/4” No. 3 Common Ash 

50,000’ 4/4” F. A. S. Sap Gum 

85,000’ 4/4” No. | Common Sap Gum 

50,000’ 4/4” No. 2 Common Sap Gum 

48,000’ 4/4” No. 3 Common Sap Gum 

90,000’ 8/4” Log Run Sap Gum 


YOUR INQUIRIES SOLICITED. 
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The Right Crayon 
For the Right 
Purpose 


We manufacture marking crayons of all kinds 
—for use on wet, green, frosty and dry lumber; 
all colors and of different texture. Each kind is 
suited to some particular kind of lumber. 


American Acme Crayons 








i LUMBER CRAYON | 





have held first place for Quality for over 75 years. 
We supply the most critical buyers in the lumber 
industry with their crayons. Surely, our ex- 
perience should prove profitable to you in select- 
ing the right crayon for the right purpose. Let 
us help you, 


Write For Free Sample Today 


The American Crayon Co. 


Factory and General Office. SANDUSKY, OHIO _/ 











Dimension, Bridge 
Plank and 
Wagon Stock 


Posts and Poles 


Fir Plank and Timbers. 


nd Us Your Inquiries. 


Wheeler Lumber Bridge & Supply Co., “iew:"” 


Oa 


Tennessee 


Red Cedar 























ARKANSAS HARDWOODS 


Flooring 
Perfection 


has certainly been attained at 
our mills judging from the re- 
peat orders we get for 


Dixie Brand Flooring 


Moulding, Casing, Base, etc. 


The finest oak timber that grows in the state of 
Arkansas goes into it and the work is done by ex- 
perts. Tell us your needs and let us quote you prices. 











Write us for copy of our new booklet on Oak 
Flooring whieh will be mailed free of charge. 


Bliss-Cook Oak Company 


BLISSVILLE, ARKANSAS 





We ship a or mixed cars of Flooring, Oak, Ash, 


'ypress and Gum Lumber. 














“Velvet Edge” 
Flooring 
Strips. 





D 4 SAWED 
GROOVED, END MATCHED OAK FLOORING 





SAWE 
TONGUED AN 
Flooring that matches perfectly because of the modern 
machinery used in its manufacture and careful grading. 
IN QUARTERED AND PLAIN OAK we carry com- 
plete stocks in all thicknesses and can ship _floor- 
ing and Jumber in the same car. Inquiries solicited. 


ARKANSAS OAK FLOORING CO. 
Pine Bluff, Arkansas 











handle commercial trade of the United States. “The 
corporation is designed to put America on the com- 
mercial map,” said Gen. Disque. “During the war it 
was identified with many important projects other 
than those connected with trade.’”’ Gen. Disque’s new 
position will necessitate considerable foreign travel. 
He was granted an honorable discharge March 15. 

Recent visitors in Portland include William J. Hay- 
nen, general lumber supervisor of the United States 
Shipping Board Emergency Fleet Corporation, who is 
opening a wholesale lumber business in Seattle, and 
J. B. Eccleston, also representative of the United 
States Shipping Board. 

M. H. Williams, for the last eight years sales man- 
ager of the Grays Harbor Commercial Co., Cosmopolis, 
Wash., has taken a similar position with the Henry 
D. Davis Lumber Co., Portland, extensive wholesaler 
of north Coast lumber, 

The plant of the Portland Lumber Co. is now run- 
ning steadily one 8-hour shift turning out about 225,- 
000 feet of lumber every eight hours. During the 
last year the whole frame work and foundation of 
the mill were reconstructed without interfering with 
continuous operation of the plant. Adjoining the plant 
of the Portland Lumber Co., a large power plant for 
furnishing electric power and heat to Portland busi- 
ness and office concerns, including a 10,000-kilowatt 
generating plant and a plant for super-heating steam, 
has just been completed by the Northwestern Hlectric 
Co. It utilizes the fuel from the Portland Lumber 
Co. including sawdust and shavings and everything 
but the four foot slabs that are used for lath. The 
slabs and edgings are ground in a hog and taken by 
conveyor to the power plant. 

A. B. Wastell, who has been assisting Jay 8. Hamil- 
ton, in charge of the Fir Production Board, leaves 
that organization April 1 to establish a service or- 
ganization for lumbermen, including the making of 
timber estimate appraisals. In company with W. H. 
Opdenweyer, he will act as agent for Tyree Rodes and 
install a system of sawing tapered logs, which it is 
claimed will effect a material saving. Mr. Wastell 
was for several years secretary of the old Washington 
& Oregon Lumber Manufacturers’ Association, and 
is well known among the lumbermen on the Pacific 
coast. 

The new plant of the Cummings-Moberly Lumber 
Co. at Garibaldi, Ore., at the entrance to Tillamook 
Bay, is now practically completed and will be in op- 
eration in a week or two, according to Jesse C. Remick, 
president and manager. The company has added to its 
suite of offices in the Lewis Building, Portland, from 
which the sales and other business will be transacted. 
W. L. Ryce, treasurer and assistant manager, arrived 
a few days ago from New Orleans, where he and H. FB. 
Behrens, secretary of the company, have been closing 
out the affairs of the Cummings-Moberly Cypress Co., 
formerly operating at Taft, La. Mr. Behrens will 
come to the Portland office in the near future. The 
mill is uptodate in every respect and it is the inten- 
tion of Mr. Remick to run steadily and carry larger 
stocks of lumber on hand than is the custom on the 
north coast. As soon as the mill starts considerable 
lumber will be used in making improvements, including 
piers for water shipments. 

J. H. Owen, manager of the C. & O. Lumber Co., 
Brookings, Ore., was in Portland recently on his way 
home from an extended eastern trip. 

Ray L. Wilson, secretary of the Deer Park Lumber 
Co., Deer Park, Wash., passed thru Portland this 
week on his way to southern California to join his 
wife and family and enjoy an annual vacation of 
several weeks. 

The Saari-Tully Lumber Co., of Portland, has estab- 
lished an office at Cleveland, Ohio, in charge of W. O. 
Womelsdorf, who was the last year or so a first lieu- 
tenant in the United States Signal Corps stationed at 
Vancouver, Wash., in connection with the Spruce Pro- 
duction Corporation getting out spruce and fir airplane 
material. He was at one time manager of the Man- 
chester Lumber Co. at Birmingham, Ala., and later 
engaged in the wholesale lumber business at Detroit, 
Mich., prior to the war. He is an experienced sales- 
man with a large acquaintance with the trade in the 
middle West and East. John Saari, president of the 
Saari-Tully Lumber Co., who has been in the East 
for several weeks, will go on to the company’s New 
York office before returning to the Coast. 

The Tide Creek Lumber Co. started its sawmill plant 
at Deer Island, Ore., on the Columbia River below 
Portland, last week, manufacturing about 75,000 feet 
of lumber a day. The output of this plant, as well 
as that of the Murphy Timber Co. at Yacolt, Wash., 
which is turning out 60,000 feet of lumber daily, is 
handled by the O. R. Menefee Co., Portland. 

Judge F. W. Ellis, president of the Tide Creek Lum- 
ber Co., Deer Island, Ore., and vice president of the 
O. R. Menefee Co., Portland, as well as head of the 
Lamb Timber Co.’s operations in Oregon, who went 
east some time ago, is expected back to Portland early 
in April. His daughter, Miss Jane HPllis, died Feb. 
24 at their former home at Clinton, Iowa. 

Horatio Brown, of the Brown-McRhee Lumber Co., 
with a mill near Chehalis, Wash., and also of Brown 
& Brown (Inc.), lumber and timber engineers, is in 
the East for a month or six weeks. 


H. R. Isherwood, in charge of the retail trade ex- 
tension work of the National Lumber Manufacturers’ 
Association, Chicago, who has been visiting retail 
centers in Montana and eastern Washington and 
spending a few days in Seattle and other Puget Sound 
points, was this week in Portland on his way east. 
He conferred with A. W. Cooper, secretary of the 
Western Pine Manufacturers’ Association, which or- 
ganization is a member of the National. 

Grant Richards, of the B. K. Wood Lumber Co., 
San Francisco, and J. M. Richards, wholesale lumber- 
man of Spokane, Wash., held a family reunion in 
Portland this week. 

Announcement is made this week that the Brix 


Lumber Co. succeeds the Brix-Sand Lumber Co., its 
charter having been amended for that purpose. It is 
an Oregon corporation with an authorized capitaliza- 
tion of $50,000 and in making the change in name only 
it assumes all the liabilities, assets, contracts etc. of 
the Brix-Sand Lumber Co. The officers and directors 
of the Brix Lumber Co. are Albert Brix, president; 
A. E. Brix, vice president, and Lester A. Brix, secre- 
tary and treasurer. The sales department is under 
the management of Robert J. Menz, and J. W. Chase is 
his assistant. This concern has been in the whole- 
sale lumber business in Portland and acting as manu- 
facturers’ agent for the last two or three years, 
Charles BE. Sand, who was formerly vice president of 
the company, withdrew last December and is now gen- 
eral sales manager of the Hart-Wood Lumber Co., 
Portland. Lester A. Brix looks particularly after the 
purchasing department of the Brix Lumber Co. and 
is assisted by L. C. Aston in charge of a newly estab- 
lished purchasing office at 308 Tacoma Building, Ta- 
coma, and D. D. Pierce, in charge of another pur- 
chasing office at Coquille, Ore., looks after the Oregon 
territory south of Eugene. Lester A. Brix is making 
an extensive business trip for the purpose of calling 
on the company’s eastern sales representatives and 
patrons of the country in practically all the prominent 
lumber distributing centers thruout the middle West 
and Hast. 

J. W. Blakey now represents the O. R. Menefee Co. 
of Portland at Dallas, Tex, 


'MINNEAPOLIS, MINN. 


March 26.—Reports from northern Minnesota log- 
ging enterprises indicate that winter camps were closed 
up in excellent shape, cold weather holding on long 
enough to enable them to clean up nicely. The winter 
output is far below normal and is hardly up to the 
amount planned for at the beginning of the winter, 
but the season turned out better than indicated in 
January. The prospect is for a good deal of summer 
logging. 

The anti-discrimination bill patterned after the 
South Dakota law, introduced in the Minnesota legis- 
lature by a Nonpartisan League senator, is doomed 
to defeat. Arguments presented by representatives of 
retail lumber interests convinced members of the senate 
committee on commerce and retail trade that the bill 
is one-sided and a report adverse to it is about to be 
made, 

James G. Wallace, of the Wallace-Ballord Lumber 
Co., who has been in Florida recuperating from a se- 
vere attack of influenza, has returned in a much im- 
proved condition and is again at his office. 


DULUTH, MINN. 


March 25.—Inquiries for moderate amounts of lum- 
ber are being received but no fresh contracts have 
recently been reported. Lumber operators are await- 
ing some settlement of the labor situation in the build- 
ing trades, for the unions have made demands for 
considerably higher scales to go into effect May 1. 
The Duluth Builders’ Hxchange is endeavoring to 
bring about a conference and it is felt that if the 
scale remains on its present basis the season will be 
one of the most active in years. 

8S. J. Cusson, general manager of the Virginia & 
Rainy Lake Co., was a visitor in Duluth this week 
and expressed himself as optimistic over the trade 
outlook. The company is at present employing 2,500 
men in the woods and 1,200 at its mill and yards in 
Virginia. The larger mill cuts 600,000 feet every 
twenty-four hours and as soon as the business situa- 
tion improves the smaller mill will be operated in 
addition. The company owns 300,000 acres of land in 
northeastern Minnesota purchased primarily for the 
timber and it is expected that a survey may be com- 
pleted this year. 


ST. LOUIS, MO. 


March 24,—The retail lumber business of St. Louis 
is beginning to show renewed life. There has been a 
steady increase in the number of plans upon which 
estimates are asked, and some rather large orders are 
being placed. There is a tendency for a revival of 
speculative building and a number of good-sized apart- 
ment houses are being planned. Distributers are doing 
a good business, the retailers in this section taking ad- 
vantage of local stocks and facilities. 

Among the claims submitted to the Illinois legisla- 
ture in a bill for $27,550 to reimburse East St. Louis 
citizens for money advanced toward the payment of ex- 
penses in collecting evidence against persons who took 
part in the riots of July, 1918, was that of B. Goedde 
& Co., lumber dealers, for $250. 

Charles E. Thomas, president of the Thomas & 
Proetz Lumber Co., has been appointed a member of the 
industrial committee, and Henry A. Boeckeler has been 
appointed on the traffic committee of the St. Louis 
Chamber of Commerce. 

Carl H. Holekamp, of the Holekamp Lumber Co., 
which operates a number of retail yards in St. Louis 
County, has been nominated for mayor of Webster 
Groves on the “Daylight” ticket, whose candidates are 
men whose residences and business interests are all in 
that suburb, as opposed to the “Moonlights,” men who 
live in Webster Groves, but whose business keeps them 
in St. Louis during the day. The primaries showed 
overwhelming sentiment for the “Daylights.” 


Thomas C. Whitmarsh, general manager of the W. T. 
Ferguson Lumber Co. and president of the Lumber- 
men’s Exchange of St. Louis, is back at work again, 
to the delight of his many friends. Mr. Whitmarsh 


has been in bed with the “flu” for several weeks. 
He attended the regular luncheon meeting of the lum- 
bermen for the first time last Tuesday, and was pres- 
ent at a session of Division F last Friday, his first 
meetings in weeks, and he received a royal welcome. 
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KANSAS CITY, MO. 


March 25.—Interest in lumber circles this week is 
concentrated on the conference in Washington and the 
general belief is that the result of it will be to remove 
all uncertainty from the market, no matter what de- 
cision is reached, and start business moving. Next 
to that the lumbermen are praying for dry weather 
which will permit logging operations on a 100 percent 
scale and start the mills working to the limit of their 
ability to get labor. Despite bad weather in the South- 
west the last week, new construction is starting off 
in a promising way and lumbermen believe that the ex- 
pected big demand is just around the corner. Every 
city in the Southwest reports a big demand for houses 
and this also has brought landlords to the necessity 
of doing considerable repair work. 

In two Kansas City architects’ offices, according to 
the Kansas City Star, there are now on their books, 
with details closed and ready for the letting of con- 
tracts, at favorable figures, building projects calling 
for a greater expenditure than went into all the build- 
ing operations carried on in the entire city in 1918. 
In these offices the projects not quite so far advanced 
but favorably considered by the persons interested 
exceed the total building started here in any one year. 
It is a fact that desirable office space is at a premium 
and there is not one downtown office building but has a 
long waiting list. According to members of the real 
estate exchange, fully 1,500 houses are demanded at 
once. 

R. J. Brown, of the R. J. Brown Co., of Portland, 
Ore., who arrived here last week on business, was taken 
ill with influenza and is confined to his room at the 
Baltimore Hotel. His condition is much improved to- 
day and he expects to be out again by the end of the 


week. 
LAKE CHARLES, LA. 


March 24.—Lumber production conditions are grad- 
ually improving. The logging problem no longer wor- 
ries manufacturers and as labor is more plentiful they 
are now able to choose their men. The belief is gen- 
eral that with the easing off in prices of building mate- 
rial other than lumber, plenty of logs, better labor 
conditions and good weather lumbermen may look 
ahead to a period of great building activity and conse- 
quent prosperity. 

Gerstner aviation field is to be abandoned. Con- 
struction work was started in September, 1917, and 
more than 1,000,000 feet of lumber was used in the 
various buildings. Several hundred men went to work 
there this week tearing these down. It is understood 
that the lumber will be sold. 


NEW ORLEANS, LA. 


March 24.—R. M. Rickey, chief accountant of the 
Southern Pine Association, left yesterday for Wash- 
ington to attend the conference with Government rep- 
resentatives on lumber prices. Mr. Rickey took with 
him records and statistics of southern pine produc- 
tion, to be presented at the conference. 

Secretary George EK. Watson of the Southern Cypress 
Manufacturers’ Association left Sunday for a visit to 
the association’s branch office in Jacksonville, Fila. 
He will return the latter part of the week. George T. 
Wayne, general manager of the J. F. Wilder Lumber 
Co., left a few days ago on a business trip to the 
Caribbean markets. He will be absent for several 
weeks, 

Traffic Manager E. W. McKay, of the Southern 
Cypress Manufacturers’ Association, who has been 
making his headquarters for some time at the Jackson- 
ville office of the association, is in New Orleans for a 
few days looking after traffic matters in Louisiana 
territory. 

Examiner G. A. Pearson, of the Federal forestry 

division, was in New Orleans last Saturday en route 
to Flagstaff, Ariz., where he is in charge of a forestry 
experiment station. Mr. Pearson is breaking his jour- 
ney west by making a side trip to Urania, La., where 
he will inspect the forest reserve of the Urania Lum- 
ber Co., in order to get an idea of reforestation con- 
ditions and methods in this section. 
* The Carrier Lumber & Manufacturing Co., of Sardis, 
Miss., has completed the reconstruction of its big hard- 
wood plant, destroyed by fire last year, and has placed 
it in operation. The new mill is said to have a larger 
capacity than the plant it replaces. 

It is reported that F. L. Platt, who has been with 
the Ingram-Day Lumber Co. at Lyman, Miss., for the 
last ten or twelve years, has resigned to take a posi- 
tion with the Gulfport Wholesale Lumber Co., at Gulf- 
port. <A. S. Mitchell, manager of the Ingram-Day 
company’s Lyman plant, is president of the Gulfport 
Wholesale Lumber Co. 

Special Examiner E. F. Spethman, of the Interstate 
Commerce Commission, opened a hearing at the St. 
Charles Hotel this morning on several complaints filed 
by shippers in this territory. Among them, and one 
of the first to be taken up, was the complaint of the 
Ruddock-Orleans Cypress Co. against alleged unrea- 
sonable rates on cypress lumber shipped from New 
Orleans to Violet, La. 

V. L. McCarty, assistant lumber supervisor in Gulf 
territory for the Emergency Fleet Corporation, has 
resigned that position to go with the W. J. Haynen 
Lumber & Export Co., of Seattle, and left for the far 
West last week. It is understood that Mr. McCarty 
will be assigned the management of the export di- 
vision of the Haynen company, which is domiciled in 
Alexandria, La., and capitalized at $200,000. Its 
directors are W. M. Cady, James G. McNary, W. J. 
Haynen, Branch E. Smith and John C, Blackman and 
the officers are W. M. Cady, president; James G. Mc- 
Nary, vice president, and W. J. Haynen, secretary- 
treasurer. Mr. McCarty’s assistant, A. J. Carroll, 
succeeds him as lumber supervisor of the Emergency 
Fleet Corporation in this territory. 


The annual meeting of stockholders of the Lucas 
BH. Moore Stave Co. was held here recently, and in 
connection therewith the officers and managers of the 
company’s branch offices and plants were called in for 
conference and were the company’s guests for dinner 
at Antoine’s one evening. All officers were reélected, 
as follows: President, W. HE. Knox of New York; 
vice president, W. P. Toung of New Orleans; vice 
president and secretary, Lucas E. Moore of New Or- 
leans; vice president and treasurer, A. T. Knox of 
New York. The field managers and staff in attend- 
ance included HE. C. Grace, C. M. Dunn and B. B. 
Richards of Mobile, W. V. Grace of Columbus, Miss., 
P. J. Landry of Baton Rouge, W. L. Drummond of 
Savannah and BE. W. Beeson of Horatio, Ark. 


SHREVEPORT, LA. 


March 24.—Heavy rainfalls of as much as six or 
seven inches in some places have interfered with log- 
ging of hardwoods particularly and also with all 
shipments. The order files at some mills are reported 
to be somewhat heavier than they were a few weeks 
ago but it may be said that at the larger mills ship- 
ments have exceeded the volume of business booked. 
Stocks are badly broken, a large volume of business is 
seeking placement without finding takers and the reluc- 
tance of mills to take on future business has a tendency 
to stiffen the market so that within the last few days 
buyers are taking stock freely at market prices when 
they can find it. Generally speaking there has been a 
slight advance in southern pine prices within the last 
ten days. 

Unusually heavy rains in the Texas oil fields have 
made it practically impossible to wnload cars and it 
has been estimated that as many as 1,000 cars of 
lumber are sidetracked along the Texas & Pacific Rail- 
way. For this reason the embargo is still on and 
permits to enable mills to ship to this section are 
issued only when it can be shown that the consignees 
are in a position to unload the cars immediately upon 
their arrival. 

The labor situation is improving but in many places 
there is a scarcity of common labor and also of such 
skilled labor as sawyers, filers and planing mill men, 
Only a small number of the returning soldiers are seek- 
ing their old jobs. 

W. A. Anderson, president of the Shreveport Lumber 
Co., who has been much interested in Y. M. C. A. work 
thruout the war, attended a reconstruction conference 
of war workers at Alexandria held under the auspices 
of the national war work council of the Y. M. C. A,, 
and reports that arrangements have been made to 
station six general secretaries, in addition to the 
regular Y. M. C. A. secretaries, for six months at 
Shreveport, Alexandria, Monroe, Baton Rouge, Lake 
Charles and New Orleans. These special secretaries 
will assist all returning soldiers and sailors to obtain 
employment. Mr. Anderson explained that such action 
was considered necessary because of the failure of 
Congress to provide an appropriation for the Federal 
employment service. Mr. Morrow, who has been sta- 
tioned at several camps in Louisiana, has been detailed 
to Shreveport. 

H. Craig Bellows, city building inspector, says that 
from all indications 1919 promises to be an unprece- 
dented year for building activity in Shreveport and 
that notwithstanding the prices of material and labor 
there has already been started a building program 
that will exceed that of any year in the city’s history. 
He says that dwellings are being built at the present 
time at the rate of about one a day and that if the 
homeless citizens of Shreveport will have patience for 
a short time there will be homes for all and that evep 
if more people come to the city there will be a boon 
anyway and building will continue. 

Plans for the Victory Liberty loan drive are being 
whipped into shape under the direction of EB. A. Frost, 
a prominent Shreveport lumberman, acting as general 
director, and lumbermen express confidence that Caddo 
Parish, which includes Shreveport, will go over the 


top. 
TUSCALOOSA, ALA. 


March 24.—General conditions seem to be im- 
proved and altho production, shipments and orders 
are all below normal there is a little activity in buy- 
ing and the mills are making more shipments. The 
tone of the market is firm and there is little disposi- 
tion to dispute about the prices being asked by. the 
mills. It would appear that there is enough business 
for all the mills at profitable prices and prospects for 
more business seem bright. 

For the last week or ten days the Government has 
had an industrial expert in this territory trying to 
show labor that to continue the present wage scale 
it is necessary for workmen to put in regular time 
and render efficient service. His work seems to have 
accomplished good. 


JACKSONVILLE, FLA. 


March 24.—Clearing skies and receding waters eased 
the sawmill situation thruout much of the southeast- 
ern territory last week. The mills, which have to a 
large extent been shut down for the better part of a 
month, are gradually getting down to business again, 
this accompanying a noteworthy improvement in the 
demand for lumber. 

Of southern pine no stocks to speak of are in this 
territory. Cypress stocks, however, are abundant. 
The rains’ enforced curtailment of production has 
made it impossible to accumulate stocks against a de- 
mand that always follows the waning of winter in the 
North. This demand is now beginning to assert itself 
and manufacturers feel that the tide has set in for an 
active market. Prices are firm. 

There is much activity in Plorida timber that pres- 
ages further popularity of lumber in the near future. 
One of the large operators of Alabama was in Jack- 
sonville this week closing a deal for the purchase of 
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Newton Yellow Pine Co. 


Manufacturers and Wholesalers 


Dimension, Heavy Joists 


and Shortleaf Timbers 


Three Yards—Output of 12 
Mills. Also Planing Mill. 


50,000,000 feet Stock on Hand Constantly. 


W. H. HARDY, Manager. 
Sales Office, NEWTON, MISS, 





Newton Lumber & Mfg. Co. 


Manufacturers and Wholesalers 


Thshbere and Dimension from 


Shortleaf and 


Rosemary Pine 


Planing Mill Capacity, 150,000 ft. Daily 


Located on A. & V. and G. M. & N. Rail- 
roads in the heart of the Shortleaf District. 


J.L. CRAWFORD, Manager. NEWTON, MISS. 
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This Smokeless and Sparkless Burner will Last 20 Years 
We also manufacture 
MARINE AND 
Srarionary BOILERS 
Tanks and Sheet Iron Work of all descriptions 


REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done On Short Notice 


Seattle Boiler Works, Sextritwash 


Sac. to Ballard Boiler Works, Frank F, Hopkins, Prop., Rea Phone Ballard 1209 
Canadian Office, 1103 Columbia Street, New Westminster, B. C, 











WARREN AXE & TOOL CO. 
WARREN, PA. 
nied Sat Mtns GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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C. L. Gray Lumber Co. 


MERIDIAN, MISS. 











Long and Shortleaf 


PINE MILLS AT: 
Meridian - - Miss 


uta - - Mies, i 
Pachuta ~~ Mis Yellow Pine, Red 
Beatrice ~ - 


Wat'King and Sap Gum, 


Junction, Miss. 


Lisman- -- Al. Red and White 
HARDWOOD 
MILLS AT: Oak, and Poplar 
eatrice - - Miss. 
Battle - - - Miss. 


Address all Correspondence to 


MERIDIAN, MISS. 
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Short Leaf 
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Band Sawed, Steam Kiln 
Dried and Soda Dipped 


Our daily capacity of 
125,000 ft. insures ample 
stocks at all times to 
meet your Rush Needs. 


WRITE US TODAY 


D. F. McCullough, 
en'l Manager, 
columbus, Miss. 
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two billion feet of timber upon which he will erect a 
large modern mill. Besides sawmilling he will install 
an extended turpentine business and engage exten- 
sively in cattle raising. Three syndicates in the State 
are now looking over timber with a view to erecting 
sawmills at once. 

The labor situation, while improved, shows added 
complications. The adjournment of Congress without 
passing the appropriation for the further conduct 
of the Federal employment agencies along their orig- 
inal lines has so forced curtailment of the main office 
in Jacksonville that its usefulness is about nil. Two 
branch offices, one in Escambia and the other in Dade 
County, are being maintained by private subscription, 
so badly is labor needed. The bureau of negro eco- 
nomics, which is a part of the Department of Labor, 
continues organizing the negroes, thru executive com- 
mittees in every county, for their “uplift.” 

One of the satisfying features of the week was the 
announcement from Washington of a plan of settlement 
by the car companies for lumber purchased from the 
manufacturers. Since the signing of the armistice 
and the cancelation of war emergency orders many of 
the sawmills have been unable to collect from the car 
companies for lumber shipped or in transit when the 
stop orders came. The car companies claimed that they 
had no authority to make payment on this lumber 
without specific orders from the Government. Mean- 
time the mills have been kept out of their money. 
This week came the announcement that a form of note 
would be issued for ninety days by the car companies 
which will be cashed on sight by the Federal banks. 


SAVANNAH, GA. 


March 24.—A. D. Holley, manager of the Pine Plume 
Lumber Co., of this city, has just returned from an 
extensive trip to the East. He reports that dealers who 
depend entirely on the East are now in a bad fix. 
Many of the war industries have become inactive there. 
Another reason for poor business is that laborers will 
not work for pre-war salaries and the lumber industry 
is feeling the effect. Mr. Holley believes that there 
will soon. be a revival of eastern business and that when 
it comes the demand will be greater than the supply. 

Mr. Holley is concerned mostly with the cypress end 
of the business and says that all the company’s 
cypress mills are running, but that on account of ex- 
cessive rain the pine mills have been forced to shut 
down. According to Mr. Holley’s observations south- 
ern stocks are 20 to 30 percent below normal. 

Ralph Souder, jr., representing Hallowell & Souder, 
of Philadelphia, made his annual visit to this section 
last week. R. P. Richardson, manager of the Twin 
Tree Lumber Co., Hopkins, Ga., and F. L. Dakin, of 
Philadelphia, vice president of the Hebard Cypress 
Co., of Waycross, Ga., were recent visitors. 


BEAUMONT, TEX. 


March 25.—Conditions with reference to southern 
pine appear to have changed but little. Millmen re- 
port that the amount of business on their books is very 
satisfactory and that shipments are moving regu- 
larly. The embargo against shipments to the oil 
fields in west Texas appears to be easing up slightly 
and this will materially aid the mills in making ship- 
ments to that territory. 

Inquiries are coming in nicely for hardwoods and 
particularly ash, altho there seems to have been very 
little actual buying done the last week. The demand 
for ash and No. 1 common white oak, both of which 
are short with the mills at this time, seems to be 
very active. 

There were no sailings from Beaumont last week nor 
have any vessels reported for loading, altho the 
wharves along the river front are becoming very badly 
congested with lumber and timbers. It is hoped that 
vessels will soon be released to take care of this 
lumber. 


‘PHILADELPHIA, PA. 


March 24.—During last week there was a decided in- 
crease in inquiries and some of them are good big 
ones. It is understood that some of this business has 
been placed, but most of the inquiries that have be- 
come real orders are for public or semi-public work. 
Dwelling construction has been started in a small 
way, but the big operations still hesitate. In the sub- 
urbs, where single houses are the rule, more work is 
under way. Builders plan a lot of activity and as 
soon as they have any assurance that prices are not 
to drop materially they will get busy with a rush. 
At a joint meeting of the Builders’ Exchange of this 
city and the Builders’ Exchange of Atlantic City, 
N. J., at the latter place last week it was decided to 
try to get the Government to release the surplus build- 
ing material at the Government building operations. 
There is a better activity in most lines of business 
and this is increasing the consumption of lumber. 
Some of the city yards are doing more business, but 
of an industrial rather than an erection character. 


With the exception of North Carolina pine, the lum- 
ber market is generally firm, even tho the demand is 
comparatively light. Offerings of stock are not large 
and almost everyone now feels that the demand will 
be strong, and the combination keeps prices up. In the 
hardwood market oak is in best call and prices are 
firm. Gum, thin ash, poplar, maple, birch, beech and 
the fancy woods are in enough demand to keep prices 
up. Thick ash is still plentiful, but is not coming 
down any further. White pine holds its own in 
price, with an increasing demand. Spruce is in slight 
demand, but is steady in price for such items as are 
used here. Hemlock is in good demand and moves in 
fair volume at good prices. Cypress is still freely 
offered, but prices remain steady. Southern pine tim- 
bers are in enough demand to keep prices high, while 
sizes are moving better at steadier figures. In North 








Carolina pine there is a wide difference in quotations 
on such items as edge box and roofers, those who 
have taken the stand that they must get the top price 
or lose money holding steadily, while those who are 
trying to force the market are offering their goods at 
as much as $10 below the highest quotation and $7 
below what they might get. North Carolina sizes and 
flooring are plentiful, but do not seem to be subject 
to the same mad debauch of price slaughtering. For- 
tunately for the entire trade but a very small number 
are doing the price cutting. Lath and shingles move 
well in the outlying districts at good prices. General 
business here shows an improvement. Financial con- 
ditions are fair and collections are generally reported 
as good. 

The Philadelphia Wholesale Lumber Dealers’ Asso- 
ciation will have a new place of meeting this Thurs- 
day night, when it will hold one of its regular meet- 
ings. They have generally been held at the Union 
League, but this one will be held at “Bookbinder’s,”’ 
a noted sea food restaurant in the water front section. 


NORTH TONAWANDA, N. Y. 


March 25.—Shippers show no anxiety over placing 
charters for carriers to bring forward shipments from 
upper lake ports early in the season. Wholesale deal- 
ers at the Tonawandas express the opinion that little 
stock will be brought forward at the opening of the 
season. There is not a surplus of supplies at the 
shipping points and yards here are in a position to 
take care of a brisk business until well into the spring. 
While no charters have been reported, the impression 
prevails that there will be a decided reduction in 
freight rates this season from those prevailing last 
year, as tonnage is expected to be more plentiful this 
year. 

Henry J. McAvoy, a member of White, Gratwick & 
Mitchell for many years, severed his connection with 
the corporation Saturday and left for Louisville, Ky., 
where he will make his future home. Mr. McAvoy 
was associated with the lumber industry of the Tona- 
wandas for nearly thirty-five years and served on the 
Tonawanda board of education twelve years. 

Samuel Summers, of the Northern Lumber Co., has 
presented to the public library of North Tonawanda 
a medal which was given his father, Jacob Sum- 
mers, for bravery during the Mexican war. Mr. Sum- 
mers requested his son to make the gift to some public 
institution after the owner’s death, 


R. T. Jones, of the R, T. Jones Lumber Co., and wife 
have returned from a stay of several months in 
Florida. 

L. S. DeGraff, of A. Weston & Son, and Mrs. De- 
Graff have returned from a stay of several months 
aboard Mr. DeGraff’s houseboat in Florida waters. 


BANGOR, ME. 


March 24.—The ice left the Penobscot River March 
22, opening the port of Bangor to navigation. The few 
mills now operated will be late in starting, and as there 
is no manufactured lumber on hand there is no pros- 
pect of any shipping activity in the early months of the 
season, 

An ideal season for logging is just closing, with a 
cut estimated at about 60 percent of normal, the cur- 
tailment being due to scarcity of labor. 

It is said that all the spruce deals in the Maritime 
Provinces have been purchased by the British Govern- 
ment, most of the deals one or two years since, but 
little of it has been moved, because of war conditions. 
It is said that at least 200,000,000 feet will be shipped 
across this year if tonnage can be had, the port of 
Parrsboro alone expecting to send 35,000,000 feet. 


NORFOLK, VA. 


March 22.—During the week there was a slight im- 
provement in the demand for both rough and dressed 
North Carolina pine. Especially from the Norfolk and 
Virginia territory there was a steady demand for the 
better grades of rough, but very few inquiries are 
being received from the North and East. Notwith- 
standing the fact that spring is almost upon them the 
yards are not buying ahead. Prices for the better 
grades are strong and there is no trouble in securing 
Government list, but there is small demand for the 
low grades, altho several large sales of 4/4 edge box 
and box bark strips were made during the week. 
There is not much hope for an improvement in the 
demand from box manufacturers in the near future. 


The millmen appear to be sitting tight as to prices, 
altho a few who find it absolutely necessary to move 
their stocks are inclined to give concessions. Millmen 
are not disposed to force their lumber on the market, 
for the old ideas obtaining under a sluggish market 
have been discarded, but many buyers have not yet 
been able to comprehend the new order of things. Pro- 
duction is still very small. Reports have come to hand 
of several mills closing down during the week and 
many of the small mills are operating only part time. 

The demand for all items of flooring, %-inch ceiling, 
Ys-inch ceiling and partition has been more active and 
there has also been some call for 6-inch roofers. Prices 
of dressed stock are strong and are still advancing on 
some items. No. 1 }%-inch by 2%4- and 3-inch rift 
flooring sold at $58; No. 2 at $55; No. 1 }%-inch flat 
grain flooring sold at $44 to $46; No. 1 %-inch ceiling 
at $28.50 to $30; No. 1 7ys-inch ceiling, $30.25 to $32; 
No. 1, }#-inch partition, $45 to $47. There is a notice- 
able variation in quotations but a tendency on the part 
of those making the lower quotations to get more 
money for their stock. 


Retail dealers in Norfolk say that they are selling 
all the stock they can get, at good figures. Reports 
from other parts of Virginia and North and South 
Carolina are encouraging as to prospects for building 
operations and lumbermen are looking for larger buying 
from these districts. 
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TORONTO, ONT. 


March 24.—The indications continue to promise well 
for a good season’s trade. Many more or less im- 
portant features are combining to show that prices 
will continue firm and there will be an active move- 
ment of stocks, none of which are in excessive sup- 
ply. Hemlock is easily the feature of the market, 
stocks being exceptionally short and prices firm, with a 
tendency to advance. The local demand and the demand 
thruout the Province are improving and are fairly 
good. Most of the requirements are for immediate 
delivery. The building movement is getting under 
way in Toronto and in many of the smaller centers. 
This is a logical outcome of the shortage of dwelling 
houses thruout the Province. 

Most mills in the northern part of the Province re- 
port favorable weather for hauling their logs. It is 
reported in the Ottawa Valley that the Imperial Gov- 
ernment is taking options on the cuts of white pine, 
red pine and spruce, at prices higher than those of 
last year. J. R. Booth, of Ottawa, has sold all his 
83-inch deals at 15 percent advance over last year’s 
prices. 

Reports received from the Province of Quebec tell 
of improved local trade conditions and of an increase 
in the movement of stocks of spruce for export. Most 
of the vessels leaving eastern Canadian ports for the 
old country are carrying at least part cargoes of 
timber. 

T. M. Lewis, who has been representing Knox Bros., 
Montreal, at their Toronto office for some time, has 
been appointed western representative for the Fesser- 
ton Timber Co., Toronto. This concern is opening an 
office in Vaucouver, where Mr. Lewis will have charge 
of its buying. J. M. McNeill, who was formerly one 
of the Toronto representatives of Knox Bros., has 
returned to Winnipeg, Man., where he is resuming his 
active connection with the firm of Stout & MeNeill. 


G. L. Cohoon, who has been the maritime represen- 
tative of Knox Bros., Montreal, for the last two years, 
is in charge of the Ontario office for that company. 

J. B. Knox, of Knox Bros., has returned from a 
business visit to the old country in connection with 
his firm’s export trade. 

W. M. Callahan, of Buffalo, and Sidney R. Anderson, 
of Toronto, have joined the selling staff of Muir & 
Kirkpatrick, wholesale lumber dealers, Bank of Hamil 
ton Building, Toronto. Mr. Callahan will cover New 
York and the eastern States, specializing in British 
Columbia forest products. Mr. Anderson will be at- 
tached to the Toronto office. Muir & Kirkpatrick have 
recently reopened their Vancouver office in the Pacific 
Building under the management of J. A. E. Mackney. 

W. B. Seaman, formerly with the Seaman, Kent Co. 
(Ltd.), manufacturer and wholesaler of hardwood 
flooring, Toronto, Meaford and Fort William, has sold 
his interests in the company to the remaining mem- 
bers and has severed his connection with it. He in 
tends to take a rest for about a year before resuming 
active business. 


OTTAWA, ONT. 


March 24.—Prices on the local market remain excep 
tionally firm. The cut in the woods for last season was 
small and as stocks are short and likely to remain so 
for some time no one seems inclined to cut. Spruce 
seems to be the only wood showing a weak price 
tendency. 

The Dominion Government’s housing scheme is be- 
ing actively taken up by the local civic authorities 
and it is likely that construction on a large scale will 
begin soon, for a number of residents have shown a 
desire to take advantage of the easy terms to build 


. 


their own homes. For this reason, altho there is no 
building going on in this territory, an improvement is 
looked for in the very near future. 

Maj. Gen. Alexander McDougall, former director- 
general of timber in England and France for the Ca- 
nadian Government, and his brothers, Col. Kenneth 
McDougall and Samuel McDougall, of Ottawa, intend 
to go into the timber business and have obtained an 
option on a tract in Quebec containing 396,000 acres. 
Col. Kenneth McDougall is now on the spot and James 
“Beaver” Callahan, the well known timber cruiser of 
Belleville, who served four years overseas in the Ca- 
nadian Expeditionary Force, left recently for Quebec 
to join him. 


VANCOUVER, B. C. 


March 22.—Important amendments to the Forest 
Act are being considered by the legislature now in 
session at Victoria. When a timber license covers 
timber that is considered more valuable for pulp than 
for lumber this license may be converted into a pulp 
license, provided the holder complies with the statutory 
requirement of erecting a pulp plant at a value of 
$300,000. 

Provision is made for the valuing of timber on any 
site wanted for industrial purposes, when that site is 
on land covered by an existing timber license. Where a 
license has expired, owing to nonpayment of current 
fees, the Government is taking power to grant a fur- 
ther renewal for a period of one year, with an extra 
penalty attached. 

In order to insure a proper disposal of slash and 
thus to reduce the fire risk, provision is being made 
that the cost of destroying the slash shall be borne one 
half by the forest protection fund and one half by the 
operator. 

The plant of the Eburne Sawmills, which was de- 
stroyed by fire last July, has been rebuilt and is again 
in operation. P. D. Roe, of Port Moody, is one of the 
principals. The new mill’s capacity is 100,000 feet 
daily. 

The auxiliary schooner Cap Nord, which was built 
at North Vancouver, will load lumber at the mill of 
the Cameron Lumber Co., Victoria, for South Africa. 
She carries about 1,500,000 feet. 


ST. JOHN, N. B. 


March 24.—Altho the season thruout has been ex- 
tremely favorable for getting out logs and there is still 
plenty of snow in the woods in the interior and north- 
ern part of the province, there is every prospect of an 
early season for log driving. The operators thru the 
province generally have been able to make a larger 
cut than was expected in the early winter. 

Considerable shipments of lumber are being made 
from St. John to transatlantic ports and if tonnage 
can be secured there will be great activity at other 
provincial ports as soon as the ice runs out of the river. 

J. D. Walker, who bought the mills and property 
of the Swedish-Canadian Lumber Co., will repair the 
mill at Rexton and do some sawing during the coming 
season, and other mills in Kent County will also be 
busy, with a better outlook than for several years. 

There is a boom in the deal business at Parrsboro, 
N. 8., following the lifting of the embargo on exports 
and lumber shippers are chartering all the large 
schooners available, The number is not large, how- 
ever, because so many of these vessels are engaged in 
the South American and South African trade. Vessel 
builders are rushing vessels now on the stocks along 
that shore to completion as rapidly as possible. Some 
spot vessels have been chartered at large figures. Be- 
tween 20,000,000 and 30,000,000 feet of deals await 
shipment from Parrsboro. 








SASH, DOORS AND MILLWORK 





Sash, door and millwork manufacturers and dis 
tributers are greatly encouraged by indications of at 
least a moderate amount of building to get under way 
in the immediate future. In Chicago ground has 
already been broken for a number of suburban dwell- 
ings, as well as for several small apartment buildings. 
As spring advances and price conditions become a 
little more stabilized there is every reason to expect 
a volume of building sufficient to furnish very nice busi- 
ness for the manufacturers of woodwork. Keports 
reaching the AMERICAN LUMBERMAN from all parts of 
the country are encouraging, indicating that the nation- 
wide home building campaign is already producing 
tangible results and that a gratifying amount of build- 
ing during the next few months, and thereafter, is 
practically assured. 


Yard demand in the Northwest is light, Minneapolis 
and St. Paul (Minn.) sash and door men report, but 
city trade is showing improvement and there will be 
considerable residence construction, many orders al- 
ready coming in for estimates. Labor may cause 
trouble later owing to the big demands of men in the 
building trades and this is bothering contractors some- 
what as to speculative building and as to making con- 
tracts for future work. Country building prospects 
are good, but little has been done toward an actual 
start, and it is too early to say what the volume of 
business will be. 


Reports from Cincinnati, Ohio, say that the opening 
of the spring season is accompanied by the finest kind 
of weather, in every way promising for resumption of 
building activities, which also is indicated by the 
reports of architects and the building commissioner, 
and is manifest in somewhat increased operations of 
mills and factories in Cincinnati and vicinity. Orders 
for finish for suburban construction projects are in- 
creasing and outnumbering those from contractors on 
city work, which have dominated the market most of 





the winter. Mills are pricing all work on the basis of 
the present cost of lumber and of labor, having no 
expectation that either will be lowered in time to affect 
this summer’s contracts. 


The Baltimore (Md.) sash and door men have not 
yet realized their expectations of a big building revival, 
but some progress is being made, and the feeling in the 
trade is distinctly hopeful. Meanwhile, however, the 
determination to keep in the race has served to ac- 
centuate competition ; and in the desire to get orders 
prices are being marked down. The trade, of course, 
expects still further recessions and the business is be 
ing readjusted accordingly. One of the conditions that 
stand out against recessions is the cost of glass, which 
remains high, with large stocks manufactured at top 
cost yet to be disposed of. The movement to a lower 
basis, however, is proceeding on the whole in an orderly 
manner and no serious trade disturbances are to be 
noted. 


The trade in millwork and doors is improving at 
Buffalo, N. Y., and promises to be as good this month 
as a year ago, according to present figures. April al- 
most always shows improvement over March and there 
is good reason to expect that it will do so this year. 
The number of dwellings going up is still rather 
small. 


Business is improving at the San Francisco (Cal.) 
sash and mill work plants. Door factories in the bay 
and peninsula districts also find business looking up a 
little. The eastern demand for finished doors has im- 
proved, and the door factories connected with the 
white and sugar pine mills have inéreased their out- 
put. A considerable volume of open sash and door 


‘stock is being turned out of the cutting-up depart- 


ments of the mills. Shop lumber is moving fairly well 
and there is a strong demand for common boards. East 
ern shipments are being made promptly. 


Long Heavy Timbers 
Planing Mill Products 


We have been engaged 
in manufacturing and 
catering to the Yellow 
Pine trade for 36 years. 





We Solicit Special Orders 
Prompt Delivery 


ENOCHS BROTHERS 


FERNWOOD, MISSISSIPPI 













S. M. Shrader. 
A. J. Shrader, Jr. 


of 


YELLOW PINE LUMBER 


Long and Short Leaf Timbers, Car Materlal 
Dimension, Boards, Moulding, Ceiling, Finish 


Mixed Car Orders a Specialty. BROOKHAVEN, MISS. 


GUM—*i72 OAK 
—wWhite 
2 cars 4/4 No. | Com. Plain Red Gum 
{car 5/4 No. . Plain Red Gum 
2 cars 9” to 12” 8 
4 cars 13” to 17” Gum Box Boards 
to 2” 4/4 Is & 2d Plain R. & W. Oak 
to 4 cars 4/4 No | Com. Plain R. & W. Oak 
3 cars 4/4 No. 2 Com. Plain R. & W. Oak 
1 car 6/4 No. | Com. & Btr. Pl. R. & W. Oak 
Write us for stock sheet and prices. 


MERL LUMBER CO., Meridian, Miss. 


Baldwin Hardwood 


Lumber Co. | Lumber 


se mazes | DOD AD 


CHICAGO 
A SPECIALTY 








n= 








Sales Office and Yards, 
LAUREL, MISS. 














Red Gum 
Magnolia 
White Oak 
Red Oak 
Poplar 
Hickory. 
White Ash 


1,500,000 feet now 
on sticks and ready 
to ship. Your in- 
quiries and orders 
are solicited. 








Eastman- Gardiner 
Hardwood Co. 


LAUREL, MISS. 









L. N. DANTZLER LUMBER C0., Mog, Point, Miss. 


Daily Capacity of Mills, 
(00,000 Feet. Other Mills: Long Leaf 
Native Lumber Co., Howi- - 
son, iss. Van Cleave, Yellow Pine 
iss. Shippin: Points: 


Pascagoula and Ship Island. 
Cable Address, "Dantzler" 
oss Point, Miss. 


Gang Sawed Rift 
Flooring a Specialty 








S.E.MORETON, Pres. M.J. HALE, Sec'y & Treas. R. D. MORETON, V-Pres. 
CENTRAL LUMBER COMPANY 


MANUFACTURERS Yellow Pine Lumber 
BROOKHAVEN, MISS. 














CHAPIN’S LUMBER RECKONER 


Reduces to board measure lumber, 
scantling, square timber and saw 
logs. Morocco $3, cloth $2, postpaid. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicage 
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William Whitmer & Sons 


Incorporated 
1806-8 Finance Building, PHILADELPHIA 
—Manufacturers and Wholesalers— 
SPRUCE, WHITE PINE 
AND HEMLOCK 


LONG and SHORT LEAF PINE and HARDWOODS 

















We specialize Dimension 
and 

Car Siding 

2x4" and 2x6" 


Long Leaf 
Yellow Pine 


Ask for Prices 


W. B. Harbeson 


Se puni*.. Lumber Co. 


Springs, Fla. 














Cummer Cypress Company 








Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 











Sales Office, 280 Madison Avenue, New York City 











- > 
Always Plenty of Cars — Always Plenty of Stock 
LONG LEAF 


Yellow Pine Lumber 
High Grade Flooring, Ceiling, Siding 
Gulf Pine Company, °3%SS4 


& (Shipping Point Gulf Pine) “a 








East Coast Lumber Co. 


ROUGH AND DRESSED 


CYPRES 


Mills and Office: 


WATERTOWN - - FLORIDA 








We Furnish Everything in 





ROUGH AND DRESSED 

Gulf Red Cypress 
tn the Our wood is more even in color and texture 
Heart of and runs uniform in quality, millwork and 
The Best grades, 
Cypress District Gurton-Qwarte 
Annual Capacity, 70,000,000 Gpress (of Florida” 
Feet. Correspondence Solicited 


Perry, Fla. 














CHAPIN’S LUMBER RECKONER 


Reduces to board measure lumber, 
scantling, square timber and saw 
logs. Morocco $8, cloth $2, postpaid. 


AMERICAN LUMBERMAN. Publisher, 431 So. Dearborn St., Chicago 








LOCAL AND PERSONAL 








W. J. Foye, of the W. J. Foye Lumber Co., Omaha, 
Neb., was in Chicago early in the week and left here 
for New Orleans, La., on business. 


Clyde L. Bolling, of Minneapolis, Minn., representa- 
tive in northwestern territory for the Oregon Lumber 
Co., of Ogden, Utah, was in Chicago Wednesday. 


Gifford K. Simonds, general manager of Simonds 
Manufacturing Co., of Fitchburg, Mass., has been 
added to the board of directors of the First National 
Bank of Boston, 


W. B. Simmons, secretary of the Wilts Veneer Co., 
of Richmond, Va., was in Chicago this week in con- 
nection with built-up veneer business, in which his 
company specializes, 


The Goodyear Lumber Co., of Buffalo, N. Y., an- 
nounces that J. W. Trounce has been elected vice 
president of the company, of which Ganson Depew is 
the executive head. 


A. M. Olson, manager of the box department of the 
Stout Lumber Co., of Thornton, Ark., was in Chicago 
Thursday on business and visited the offices of sev- 
eral local lumbermen. 


Harry Thompson, of the Thompson Lumber Co., 
retailer of Loganport, Ind., was a Chicago visitor on 
Wednesday and reported the retail trade showing 
gradual improvement. 


W. R. McMillan, of the Hammond Lumber Co., of 
Eureka, Cal., was ,a visitor in Chicago this week, 
coming east on business and expecting to visit several 
points before returning home, 


R. A. Smith, manager of the veneer department of 
the Hardwood Mills Lumber Co., is away on a mill 
trip, expecting to visit North and South Carolina, 
Georgia and Florida before he returns. 


Ben H. Hazen, secretary of the Douglas Fir Lum- 
ber Co., of Portland, Ore., was in Chicago this week, 
coming here from the Hast, where he had been two 
weeks on business. He expected to remain in Chi- 
cago until late in the week and then return home, 


Frank R. Watkins, general sales manager of the 
Missouri Lumber & Land Exchange Co., of Kansas 
City, Mo., was in Chicago on Tuesday conferring with 
Bert HK. Cook, sales representative of the company in 
Chicago territory, and then left for Ohio to confer 
with company salesmen there, 


Harry Bishop sr., president and general manager 
of the Bishop Lumber Co., of Nestorville, Ont., re- 
turned to Chicago this week after spending several 
weeks at the mill. He reports a belated snow in the 
North of more than three feet in depth and that log- 
ging is not going on in gala style. 


Orrin 8. Good, of the Good-Hopkins Lumber Co., 
Spokane, Wash., after spending several days in Min- 
neapolis was in Chicago Wednesday and left that 
evening for the West. Mr. Good has been spending 
several weeks in central and midwestern territory 
getting a closeup view of the lumber situation gener- 
ally. 


Lieut. Stanley Lyle, who previous to being in the 
army was in the lumber business in Minneapolis, Minn., 
was in Chicago this week en route back to Minne- 
apolis, following his discharge from the army at an 
eastern camp, Lieut. Lyle, who was overseas with the 
Coast artillery, will engage in the lumber business 
again, 


Willis J. Walker, of San Francisco, Cal., vice presi- 
dent and manager of the Red River Lumber Co. and 
president of the California White & Sugar Pine Manu- 
facturers’ Association, and his wife passed thru Chi- 
cago last week en route to Hot Springs, Va., where 
they expected to visit their son, Leon B. Walker, now 
a student of Yale University. 


Now that he is discharged from the army service, 
Elmer G, Berberich, of the Elmer G. Berberich Co., of 
Covington, Ky., has resumed his former activities in 
the commission lumber business. While in the service 
Mr. Berberich served in the spruce production division 
and at different times was stationed at Vancouver, 
Raymond and Port Angeles, Wash, 


Mr. and Mrs. Ed Munger, of Lafayette, Ind., were in 
Chicago last Friday homeward bound from a _ two 
months’ trip to California and the Pacific coast. They 
spent much time at San Jose, Los Angeles and Pasa- 
dena and also visited Portland, Seattle and other 
points. Incidentally Lafayette’s well known retail 
lumberman put on about twenty pounds in weight. 


John D. Spaulding, of San Francisco, Cal., general 
manager of the California Sugar & White Pine Co., 
left for the West this week after being in the 
Kast on business. He was accompanied as far 
as Kansas City by Louis Wuichet, who specializes in 
California white and sugar pine and is one of the 
best known distributers of these woods in the country. 


Among the southern lumbermen who were local lum- 
ber trade visitors this week were Charles Dudley, of 
the Dudley Lumber Co., Memphis, Tenn.; B. B. Hall, 
of Beaumont, Tex., sales manager of the Sabine Tram 
Co.; C. L. Gray, of the C. L. Gray Lumber Co,, 
Meridian, Miss.; A. D. Harper, of the McCreary- 
Harper Lumber Co., Evergreen, Ala.; Brooks Flowers, 
of the Brooks Flowers Lumber Co., Montgomery, Ala., 
and William Bonds, of the Crosby-Bonds Lumber Co., 
Brookhaven, Miss, 


Ernest T. Gregory, formerly representative of the 
American International Corporation and manager of 
the International Banking Corporation of Pekin, 
China, has been elected vice president of the First Na- 
tional Corporation of Boston. Mr. Gregory at one 
time was connected with Lee, Higginson & Co. and 
later was a partner in the firm Hambleton & Co,, 
Baltimore. 


John W. McClure, of Memphis, Tenn., chairman, 
and nine other members of the inspection rules com- 
mittee of the National Hardwood Lumber Association 
met in Chicago last Saturday and considered sugges- 
tions for changes in the inspection rules of the as- 
sociation. Any change that is to come before the 
National at its coming meeting in June had to be 
presented to the committee for its consideration Satur- 
day and this year only some minor rule changes were 
presented for action. 


Capt. Chris. A. Edwardson, former personnel adjutant 
at Camp Shelby, Hattiesburg, Miss., has returned to 
Philadelphia, Pa., following his discharge from the 
army, and has taken charge of a branch office there of 
the J. O. Nesson Lumber Co., of Chicago. The Hatties- 
burg American reports the deep regret among residents 
of that city on the departure of the popular young 
army officer and his wife. During their stay at Hat- 
tiesburg and Camp Shelby during the last several 
months they have taken part in the numerous social 
affairs. 


For once in his life A. H. Ruth, manager of the 
Chicago office of the George W. Jones Lumber Co., of 
Appleton, Wis., is entirely out of touch with the hard- 
wood market, because during the last two weeks he 
has been compelled to look and listen while testimony 
pro and con was being given as to defendants in the 
criminal court and aid eleven other jurors in deciding 
whether they were guilty. Mr. Ruth says that keep- 
ing in touch with prices on birch and oak and gum 
and other hardwoods is a far easier task and certainly 
much pleasanter, 


N. J. Clears, of the N. J. Clears Lumber Co., has 
obtained exclusive sales representation in Chicago ter- 
ritory for the Bliss-Cook Oak Co., of Blissville, Ark., 
manufacturer of Dixie Brand oak flooring and mold- 
ing and oak, cypress and gum lumber, and which spec- 
jalizes in mixed cars. Mr. Clears will continue to 
represent the Northwestern Cooperage & Lumber Co., 
of Gladstone, Mich., manufacturer of the Peerless 
brand of maple, beech and birch flooring. Mr. Clears 
is a well known salesman and president of the Central 
Association Lumber & Sash & Door Salesmen. 





‘*A satisfied customer is of more value 
than many shekels of silver’’ 
—Found on a lumberman’s letterhead 





Directors of the Mississippi River Sash & Door 
Association, who held a meeting at the Congress Hotel 
on Thursday, March 20, after disposing of association 
matters before them hurriedly summoned N, F. God- 
frey, until recently secretary of the association and 
now secretary of the Wholesale Sash & Door Associa- 
tion, from his office in the Steger Building. When 
Mr. Godfrey reached the hotel stern faces of the 
directors bespoke trouble until F. B. Burbank of Sioux 
City, lowa, drew a handsome watch from his pocket 
and presented it to Mr. Godfrey as a token of esteem 
for his valuable services extending over a period of 
fifteen years. 


Laurie Burnaby, brother of Frank H. and Fred H. 
Burnaby, of the Burnaby Bros. Lumber Co., passed 
thru Chicago Tuesday en route to Cleveland, Ohio, 
where he will have charge of the sales office of the 
Krauss Bros. Lumber Co., well known southern pine 
concern. Mr. Burnaby, who previous to his decision 
to become connected with Krauss Bros. was manager 
of a retail yard in Chicago, had been south several 
weeks at the mill of the company at Ramsay, La., and 
at other southern pine mills. The sales territory of 
Mr. Burnaby will be northeastern Ohio and also in- 
clusive of Erie, Pa., which takes in some of the best 
industrial cities to be found in the country. 


Dr. Wilson Compton, secretary of the National Lum- 
ber Manufacturers’ Association, returned Wednesday 
from Washington, D. C., where he went to attend the 
lumber hearing last Saturday before the Industrial 
Board and also to attend to other association matters 
at the national capital. He held a conference with 
Commissioner Roper, of the Internal Revenue De- 
partment, following which the announcement was 
made that Maj. D. T. Mason, of San Francisco, Cal., 
would become a bureau head. His duties will be to 
aid the department in information relative to timber 
stumpage values, investment and depreciation in 
connection with the revenue tax law. Previous to 
serving in France, first as a captain in the 10th En- 
gineers (Forest) and later as a major in infantry, 
Maj. Mason was connected with the United States 
Forest Service and is thoroly familiar with timber 
matters. Dr. Compton also gave attention to the re 
port of EH. T. Allen concerning the lumbermen’s wel- 
fare fund and to its recommendations as to reémploy- 
ment of former mill and woods men who are rapidly 
being discharged from the army and the navy. 
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HOW OBJECTORS WERE TREATED 


That army men did not give conscientious objectors 
all that was coming to them on orders received from 
Secretary of War Baker, a charge that was recently 
made, was denied this week in Chicago by Capt. A. A, 
Henry, president of the Metropolitan Lumber Co. 
Capt. Henry is in a position to know something about 
the subject, as for a time he was in charge of the 
Yy. M. C. A. work at Camp Grant, IIll., and later was 
stationed at Washington, D. C., for several months 
as assistant to Third Assistant Secretary of War F. P. 
Keppel. The charge that army officers were too kind to 
conscientious objectors was made by Maj. Dick B. 
Foster, supervisor of welfare work at Camp Funston, 
in a speech at Kansas City, Mo., a few days ago. Rela- 
tive to the controversial subject Capt. Henry said: 

“The charge that the secretary of war ordered leni- 
ency for objectors to military service and aided or 
abetted pacifistic organizations in their program of 
blocking construction of our army is exactly contrary 
to the facts. 

“Commanding officers at the camps were instructed 
that any man who declared himself to be a conscienti- 
ous objector would be assigned to non-combatant serv- 
ice, but that if he refused both combatant and non- 
combatant service he would be held for examination 
by the board of inquiry, Judge Mack, Dean Stone, Dr. 
McCrea and Maj. Walter G. Kellogg of the judge 
advocate’s office. 


Praises System 


“This board was appointed by Secretary Baker and 
directed to visit the camps and, after personal exam- 
ination, classify as sincere or insincere all men held 
as conscientious objectors. Whenever the board exam- 
ined men soon after their arrival in camp the plan 
worked well. Sincere objectors were offered non- 
combatant service or farm furloughs and many lia- 
bilities were converted into assets for the army. Men 
classified as insincere were tried by courts martial and 
every one so convicted is now serving his sentence 
at Fort Leavenworth. 

“As the army grew it became apparent that the 
board of inquiry must be enlarged, and representative 
professional and business men in various cities ad- 
jacent to the larger camps were invited to serve as 
examiners. In the meantime, at the camps thruout 
the country instructions from the War Department 
were being misconstrued and disregarded, resulting in 
absolute lack of uniformity and in many cases in 
abuse and mistreatment of conscientious objectors. 

“Investigation of such reports called for the orders 
to treat them with greater consideration. 

“No army officer at any camp was less in sympathy 
with the attitude of these objectors than was the 
secretary of war.” 





‘‘OWN YOUR HOME; DO IT NOW’’ 


As the orchestra played “Keep the Home Fires 
Burning” the throng came each afternoon and eve- 
ning at the Housing and Living Exposition at Oak 
Park this week and saw in a vivid way why it does not 
pay to give some landlord such a big slice of the 
monthly pay envelop. The show, which was unique 
in a way, has had thousands of visitors during the 
few days it has been open and as these thousands paid 
a small entrance fee it is right to conclude that they 
were really interested in what the exposition sought to 
portray—not only that it pays to own one’s own 
home but how to make that place really a home and not 
a mere bunk in which to sleep and eat. 

Builders, architects, lumber dealers, dealers in other 
building material, plumbers, hardware men, interior 
decorators, heating apparatus dealers, furniture peo- 
ple, art dealers, musical instrument stores, electricians, 
landscape gardeners, and every other kind of trades 
men interested in home building and home owning 
helped make the exposition a success. There were the 
ideal living room, the ideal bedroom, and a bathroom 


that would delight the eye of the most discriminating, 
while women visitors raved over the ideal kitchen lay- 
out that the hand of man had arranged for them at the 
Oak Park show. Almost every known contrivance that 
makes housework a joy instead of drudgery was shown, 
while the notes of singing canary birds added to the 
appeal to become a home owner. 

As the visitor passed from booth to booth specifica- 
tions were handed out and when the whole show had 
been covered the visitor possessed specifications to 
cover every detail of a home from foundation to the 
best in wooden shingle roofs and everything betwixt 
and between. There were also given away an archi- 
tect’s specifications of a model house. At the booths 
of the Hines Lumber Co. and Barr & Collins (Inc.), 
of Oak Park and River Forest, everything regarding 
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AN ATTRACTIVE HOME OWNING APPEAL 


lumber construction, exterior or interior, could be 
learned. Architect Charles E. White, jr., who lives 
at Oak Park and is one of Chicago’s best known archi- 
tects, was director of the exposition. 

Oak Leaves, the leading daily newspaper of the Chi- 
cago suburb, got out a special edition, its front page 
being herewith reproduced, which boosted the expost- 
tion in a very successful editorial way. The special 
edition was of magazine size, consisting of 98 pages, 
not only carrying “Own Your Home” advertisements 
of the local merchants who are so vitally interested in 
a business way in that subject but news articles and 
editorials on different phases of home ownership and 
proper equipment for the home. 

Lectures were given each afternoon and evening on 
subjects ranging from “Good Housekeeping” to “Civic 
Improvements” and in almost every conceivable way 
the interest of the visitor was swayed to the thought 
of how foolish it is to go thru life without getting the 
most out of it; and that may be done only thru owning 
a home where the kiddies can romp and play and the 
rent collector is never seen because his duties take 
up to a more unkempt and downtrodden part of town. 


TO BUILD OR NOT TO BUILD 


Is it true that prices for building materials are so 
high that they are literally holding in abeyance mil- 
lions of dollars’ worth of new buildings in Chicago, or 
is the story simply an industrial mirage? 

At the Monday session of the Illinois legislative 
inquiry into present building costs held in Chicago, the 
statement was made that four architectural concerns 
alone have plans for $51,000,000 worth of new build- 
ings, and that work would proceed if it could be shown 
conclusively that present prices of material are stabil- 
ized prices. If the statement relative to four firms is 
true—and the statement was made by an investigator 
of the State committee—then it is reasonable to believe 
that Chicago architects collectively have in hand plans 
that represent hundreds of millions of dollars. The 
State investigation has had most to do with cement and 
sand prices, and only one lumber witness so far has 
been heard about prices prevailing in Chicago. 

On Monday Chris Wiehe, of the Edward Hines Lum- 
ber Co., testified. He was questioned closely about 
present prices in the Chicago market and whether 
conditions justified them. Mr. Wiehe said that present 
high prices were mostly attributable to present high 
wages for all labor that has to do with lumber produc- 
tion and lumber distribution. He gave some figures 
relative to labor costs with the manufacturers in the 
woods and at the mills and then cited an increase in 
labor that is employed at Chicago retail yards in the 
distribution of lumber. A Chicago comparison as to 
wages paid in 1914 and 1918 was as follows: 


1914 1918 
ey CN. g ved envawessesesans $13 $20 
RE CUE a occ ndccedenbaaauaes 15 23 
CEG aca wetoensevelewetaweee wee 18 27 
SE Eee cu neeveiavnwes ede tweeee 15 25 
MSE ee aetetceeddnesceredoas kati 19 36 

——Per hour— 
Pe SD Ses ce teeceeeceneuwes 34%c 47%e 
PE sence sandwecsebaeetandudereanas 39¢ 50c 


Chairman Dailey, of the State committee, asked the 
witness if he thought that lumber prices would go down 
if the lumber industry were assured of a tremendous 
and continued demand for lumber. 

“T don’t see how any dealer could lower prices on 
what he has already bought at present prices,” he 
replied. “Of course, a very big demand, making it 
possible to turn over the stock several times a year, 
would lower the overhead and might bring a reduction, 
And, of course, whenever there is a lowering of the cost 
of living or of labor, lumber prices would go lower.” 
He also said that he did not expect lumber to go higher 
unless labor or living costs advanced, 

The committee after hearing several other witnesses 
drawn from the cement and sand and gravel business 
adjourned to late in the week. One of the things that 
the committee will consider will be the protest of the 
Illinois Lumber & Builders’ Supply Dealers’ Associa- 
tion of the sale of the LaSalle Portland Cement Co. to 
the other cement interests. The property was seized 
several months ago by A. Mitchell Palmer, then cus- 
todian of alien property, now attorney general of the 
United States, and later sold to the alleged cement 
combine. The contention of the Illinois lumber and 
material dealers is that the sale eliminated the only 
remaining independent cement concern in the field, 
which would be detrimental to the dealers as well as 
the consumers. A part of a letter of protest of the 
Illinois association reads : 

“The cement producing companies can control the 
price and selling conditions. They can by concerted 
action so hamper the retail dealer as to destroy his 
independence. * * * Anything that lessens com- 
petition and throws this vast industry into the control 
of a small group tends to make price fixation more 
easily obtainable. We believe that such concentration 
will react disastrously on building conditions, both 
private and public, including the road construction 
program of this and other States.” 

An inkling as to the prospective building future in 
Chicago was contained in the news item this week that 
one Chicago firm of builders expects to start construc- 
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VIEW OF THE HOUSING AND LIVING EXPOSITION AT OAK PARK, ILL., WHERE HUNDREDS THIS WEEK WERE ENTHUSED 
OVER THE THOUGHT OF OWNING THEIR HOMES 
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How’s This for a 
Time-Saver— Eh? 


Just fasten the Dow Car Door Roller to the next car 
of lumber you have to unload, and you'll see that lum- 
ber come out of there faster ’n you have in all your born 
days, All steel roller with ball bearings and mounted 
onaswivel. Asa time-, labor- and money-saving de- 
yice—oh man! Write today for information regarding 
this and Dow Gravity Conveyors for handling lumber 
and saving moncy. 


DOW WIRE AND IRON WORKS, Incorporated 
Louisville, Ky. 


O 


LoUIS- 
VILLE 


LOUISIANA HARDWOODS 


SOUTHERN HARDWOODS 


Offered subject to prior sale. 
Prices shown are Net F.O.B. Mill, taking Alexandria Rate of 
freight on interstate shipments. We guarantee weights as shown 
low. Prices on ace for Surfacing: 
Items PLAIN RED OAK 
1 4/4 No. 2 Com., wt. 4200 Ibs. .100,000’ $19.00 
2 4/4 No. 3 Com.,, wt. 4200 Ibs. .100,000’ 11.00 
SAP GUM 





6 5/4 No. 2 Com., wt. 3400 Ibs. .150,000' 21,00 
ASH 

8 4/4 No. 1 Com., wt. 3600 Ibs.. 50,000’ 32.00 

9 6/4 18 w 2s., wt. 3600 Ibs..... 15,000’ 75.00 

10 6/4 No. t Com.,, wt. 3600 Ibs.. 15,000’ 45.00 

11 8/4 Is & 2s, wt. 3600 Ibs..... 8,000’ 90.00 

12 8/4 No. 1,Com., wt. 3600 Ibs.. 4,000’ 650.00 


CYPRESS 

19 6/4 Nos. 1 & 2 Com., wt. 3200 

Ts. 5 eh aii ak ovevce 30,000’ 30.00 
21 8/4 Shop, wt. 3200 Ibs....... 20,000’ 42.00 

ELM 

25 4/4 Log Run, wt. 3400 Ibs....100,000’ 24.00 
26 8/4 Log Run, wt. 3400 Ibs.... 18,000’ 28.00 
28 10/4 Log Run, wt. 3400 Ibs.... 14,000’ 30.00 


The rewer- ienstedt 
Lumber N Comeony 
Miltonberg, La., (of Alésindse' ) 


Telephone and Telegraph——Alexandria 


PECIAL. 


items ready for 


IMMEDIATE SHIPMENT 


9,000’ 1/2” FAS Plain Red Oak 
50,000’ 3/8” No. | Com. Plain Wh. Oak 
150,000’ 4/4” No. | Common Ash 
56,000’ 3/8” FAS Sap Gum 
100,000’ 4/4” 9 to 12” Sap Gum Box Bds. 
50,000’ 4/4” FAS Sap Gum, 13” & Wdr. 
100,000’ 4/4” No. | Shop Cypress 
50,000’ 5/4” No. | Shop Cypress 
50,000’ 6/4” No. | Shop Cypress 
25,000’ 8/4” No. | Shop Cypress 


All well Manufactured and Dry. 
Let Us Quote You. 


erd. renner 


Lumber LY Company 
ALEXANDRIA, LA. 


Oak Bill Stock 


Cypress, Ash, Elm, Gum 








The 








We want to move promptly: 


100,000 ft. 4-4 Select Red Cypress 
100,000 ft. 4-4 No. 1 Common Ash 


Send us your inquiries. 


Dry Stock, high class manufacture, 
good widths, good lengths. 


Pretican umber (‘o. 
Mound, Louisiana. 














tion on fifty 1-story bungalows on the northwest side 
of the city, to cost $200,000. That bit of news would 
not be of much consequence in pre-war days but actual 
building is such a rare thing in Chicago nowadays that 
fifty bungalows is more than just something for passing 
notice. Two hotel projects were also discussed during 
the week. One calls for an expenditure of $4,500,000, 
and is intended to be Chicago’s best hotel, and the 
other represents an expenditure of $1,500,000. 





ENTERS CHICAGO SALES FIELD 


A new local sales office is that of H. R. York, well 
known Memphis lumberman, who has opened an office 
at 1207 Lumber Exchange. The entrance of Mr. York 
into the Chicago field is another evidence of the pre- 
vailing opinion that the lumber market is going to 
broaden greatly within the next five years, and, as to 
Mr. York, a desire on his part to be so located that he 
can get a full share of the good business in the future. 
For several years Mr. York has been a Memphis whole 
saler of southern hardwoods and southern pine and 
he will continue to maintain an office there, tho he 
will be in direct charge of the Chicago office. In addi- 
tion to southern pine and hardwoods he will also 
handle west Coast woods, principally fir and spruce. 

Mr. York has had many years’ experience in the 
lumber business. His experience began in 1891 when 
he went to work for the late O, C. Sarles at Hills- 
boro, N. D. The name of the company was then O. C. 
Sarles & Co., operators of line yards in North Dakota 
and Minnesota, but it is now the Valley Lumber Co. 
Mr. Sarles died a few weeks ago. After being man- 
ager of the Cummings, N. D., yard of the company for 
five years Mr. York went to Pine Bluff, Ark., and was 
connected for several years with the Bluff City Lumber 
Co. In 1908 he went to Memphis and entered the 
wholesale business as the H. R. York Lumber Co., and 


has since continued to operate that concern. The 
local lumber trade welcomes his entrance into the fra- 
ternity and wishes him success in the northern 
market. 





H. R. YORK, OF CHICAGO; 
Who Opens Chicago Sales Office 





BUSINESS CHANGES, INCORPORATIONS, ETC. 





INCORPORATIONS 


ALABAMA, Evergreen—The Central Alabama 
Lumber Co., incorporated; capital, $5,000. 

ARKANSAS. Texarkana—Alto Mill & Lumber 
Co., incorporated; capital, $50,000. 

FLORIDA. ‘Tilton—Application has been made 
for the incorporation of the Jackson River Lumber 
Co. to operate sawmills and planing mills and for 
other purposes; capital, $80,000. 

ILLINOIS. Chicago—Liberty Lumber & Mill Co. 
increasing capital from $5,000 to $25,000. 

INDIANA. Evansville—Universal Manufacturing 
Corporation, incorporated; capital, $75,000. To man- 
ufacture millwork and fixtures. 

Lawrenceburg—Johnston & Klare Manufacturing 
Co., increased capital from $10,000 to $30,000. 

IOWA. Sioux City—The Hedlund Lumber Co., in- 
corporated; capital, $50,000. 

KENTUCKY. Owensboro—Carriage Woodstock 
Co. increased capital from $100,000 to $500,000, in or- 
der to enlarge business. 

Owensboro—Davies County Planing Mill Co., in- 
corporated under same name. 

Pinesville—J. L. Manning Lumber Co., incorpo- 
rated; capital, $1,000. 

LOUISIANA. New Orleans—Louisiana Sawmill 
Co. filed amendment to charter to increase capital 
stock from $2,000,000 to $2,250,000. 

MAINE. Bangor—The Jacksonville Lumber Co., 
incorporated, to carry on a general business as tim- 
ber merchants, operators and manufacturers of lum- 
ber etec.; capital, $500,000. 

MARYLAND. Baltimore—Chesapeake. Lumber 
Co., incorporated to do a retail lumber business; 
capital, $25,000. 

MASSACHUSETTS. Boston— Massachusetts 
Lumber & Creosoting Co., incorporated; capital, 
$125,000. 

MICHIGAN. Allegan—The Allegan Lumber Co. 
has incorporated; capital, $50,000. 

Niles—Dry-Kold Refrigerator Co. increased capi- 
tal from $56,000 to $75,000. 

NEW JERSEY. Springfield—Union County Coal 
& Lumber Co., incorporated. 


OHIO. Columbus—Central West Coal & Lumber 
Co., increased capital from $100,000 to $250,000. 

Niles—Central Lumber & Supply Co., increased 
capital from $10,000 to $20,000. 

OKLAHOMA. Okmulgee—Missouri Lumber & Sup- 
ply Co., incorporated; capital, $75,000. 


OREGON. Gold Hill—Rogue River Lumber & Box 
Co., incorporated; capital, $50,000. 

Portland—Kalvelage Lumber Co., incorporated; 
canital, $15,000. 

Portland—William B. Ward Co., incorporated to 
do a wholesale lumber business; capital, $50,000. 


PENNSYLVANIA. Shamokin—Shamokin Lumber 
& Construction Co., incorporated; capital, $200,000. 


TENNESSEE. Johnson City—Johnson City Lum- 
ber Co., incorporated; capital, $25,000. 


_ VERMONT. Putney—D. J. Smith Corporation; 
incorporated to carry on business as timber mer- 
chants, sawmill proprietors and timber growers; 
capital, $10,000. 


WASHINGTON. Castle Rock—Washington Box 
Manufacturing Co.,-incorporated; capital, $15,000. 

Nagrom—Morgan Lumber Co., increased capital 
from $150,000 to $200,000. 

Seattle—Rogers-Mylroie Lumber Co., incorpo- 
rated; capital, $150,000. 

Skamokawa—Hollis A. Alger and H. H. Parker 
have incorporated the Alger Booming & Rafting Co.; 
capital, $1,000. 


WEST VIRGINIA. Charleston — Finney- Wise 
Lumber Co., incorporated to deal in lumber and 
building supplies; capital. $50,000. 

Huntington—Superior Lumber Co., incorporated 
to buy and sell lumber, millwork and building sup- 
plies; capital, $50,000, 


White Sulphur Springs—J. C. Lumber Co., incor- 
porated; capital, $100,000. 

WISCONSIN. Clintonville—D. J. Rohrer is suc- 
ceeded by the D. J. Rohrer Lumber Co., incorpo- 
rated with a capital stock of $100,000. 

Maiden Rock—Maiden Rock Elevator Co., incor- 
porated; capital, $25,000. ¥ 

Milwaukee—Home Building Supply Co., incorpo- 
rated; capital, $25,000. 

Superior—Twin Ports Lumber Co., incorporated; 
capital, $3,000. 

Watertown—Lumber & Fuel Co.,, increased capital 
from $300,000: to $400,000. 


WYOMING. Manville—Spear Lumber Co., incor- 
porated; capital, $100,000. 


BUSINESS CHANGES 


ARKANSAS. Texarkana—The Trigg-Hill Lumber 
Co. has surrendered its charter and has been reor- 
ganized as the Alto Mill & Lumber Co., under the 
laws of Texas, with a capital of $50,000. 

Tuckerman—A,. R. Anderson is succeeded by the 
Tuckerman Garage & Lumber Co. 

CALIFORNIA. Atascadero—The B. & V. Lumber 
Co. is succeeded by the Atascadero Lumber Co. 


CONNECTICUT. Manchester—C. W. King, of 
Meriden, has bought out the coal, lumber and build- 
ing supply business of George H. Allen. 

GEORGIA. Athens—Dozier & Co. are succeeded 
by the Carter-Moss Lumber Co. 

ILLINOIS. Carpentersville—G. F. Arvedson & 
Co., lumber and coal dealers, have sold out to the 
Alexander Lumber Co. 

Centralia—Raymond W. Irvine will move _ to 
Evansville, Ind. 

Chicago—Lindstron & Oliver are succeeded by 
Oliver & Co. 

Mascoutah—The R. Dixmann Lumber Co., of Hoy- 
elton, has bought out the George Draser lumber yard 
at Mascoutah. 

INDIANA. Argos—Charles A. Lenkenhelt has 
been succeeded in the lumber business by J. W. 
Rinard & Son, 

Eaton—The Lefeber Lumber Co, has changed its 
name to the Eaton Lumber Co, 

Evansville—The Schnute-Holtmann Co. is suc- 
ceeded by the Universal Manufacturing Corporation. 

Goshen—The Goshen Novelty & Brush Co. has 
changed its name to the Goshen Novelty & Lamp Co. 

Greencastle—The True & True Lumber Co. has 
purchased the lumber yard and grounds of the Chal- 
mers Lumber Co., of Chalmers, Ind. 

Morgantown—The lumber business conducted by 
L. A. Simmons is now operated under the name of 
the Morgantown Lumber Co. 

Salem—The Salem Hardwood Lumber Corporation 
has been dissolved. 


IOWA. Brighton—The Norton Lumber Co. suc- 
ceeds W. W. Horris. 

Hawarden—The yard formerly operated by the 
Thompson Yards (Inc.) has been sold to the French 
Lumber Co., organized by B. T. French, formerly 
associated with J. H. Queal & Co., who owned the 
yard before its sale to the Thompson Co. 

Lamoni—The France Lumber & Coal Co. is suc- 
ceeded by the Hopkins Lumber Co. 

Villisca—The Fullerton Lumber Co. has bought the 
business of the Fuller Lumber Co. 

Williamsburg—The business formerly conducted 
under the name of Jones Bros. is now owned and 
operated by Ralph E. Jones. 


KANSAS. Kinsley—The lumber yard of the Ar- 
kansas Valley Lumber Co. has been bought out by 
the Lindas Lumber Co. and the Heath Lumber Co., 
both operating yards in this place, and has been 
closed out. 

Olathe—F. R. Lanter has sold his lumber yard to 
Fred R. Nuzman, formerly in the lumber and hard- 
ware business at Circleville, Kan. 

KENTUCKY. Louisville—The Atlantic Tank & 
Barrel Co. has succeeded the cooperage house of J. 
Schwarzwalder & Son, operating a plant at Louis-. 
ville. The company merely changed its name along 
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= changing its output from beer to oil cooperage. 
A. E. Scott is manager at Louisville, where the com- 
pany has about completed remodeling its equipment. 

Paintsville—The Paintsville Lumber Co. has dis- 
solved the corporation and is now owned by W. C. 
Preston. 

MICHIGAN... .Grand Rapids—F. H. Emery, for- 
merly of the fimfm of Emery & Schnieder, advises of 
the dissolution of that firm. Mr. Emery will con- 
tinue in the business as a manufacturers’ agent, hav- 
ing all his previous connections, and expects to open 
an Office soon. 

MINNESOTA, St. Paul—The Glass Brothers Lum- 
ber Co. has sold its yard at Snelling Avenue and 
Inglehart Street to the Capital City Lumber Co. 
The yard will be operated under the name of the 
Snelling Lumber Co. Lewis Glass, whose interest 
controlled the yard, is retiring from the lumber busi- 
ness. 

St. Vineent—The St. Anthony & Dakota Elevator 
Co. has been sold to the St. Vincent Elevator Co 


MISSISSIPPI. Ruleville—T. Givin has sold out to 
the Dulavey Lumber Co. 

MISSOURI. Gorin—Gene F. Racey has sold out to 
A. J. Robinson. 

Wayland—The newly incorporated Wayland Lum- 
ber Co. has bought out the J. A. White yard. 

MONTANA. ‘Terry—The Montana Lumber Co. 
has sold its yard to the owners of the three other 
yards, the Terry Lumber & Coal Co., the Wilkinson 
Lumber Co. and the Dunham Lumber Co., while the 
hardware and implement business is being sold to 
St. Paul interests. The sale was caused by the re- 
cent death of E. E. Ellsworth, company manager. 

NEBRASKA. Helvey--The Johnson Lumber Co. 
is succeeded by Leidigh & Havens Lumber Co. 

Takamah—E. C. Houston & Co, are succeeded by 
the E. C. Houston Lumber Co. 

NORTH DAKOTA. Calvin and Clyde—John D. 
Gruber Co. has sold out to the St. Hilaire Retail 
Lumber Co. 

OKLAHOMA. Shamrock—The Spurrier Lumber 
Co. has been sold to the Pickering and the Long-Bell 
Lumber companies, both operating yards here. 

Wakita—C. E. Wetmore has been succeeded by the 
Greever-Putman Lumber Co, 

OREGON. Toledo—The old Yakima Bay sawmill, 
electric plant and Miller’s logging road were sold to 
a Mr. Story, of Seattle, and August Fisher, of Cor- 
vallis, who are rushing repairs and will soon have 
the mill in full operation. 

PENNSYLVANIA. Philadelphia—G. C. Burk- 
holder & Co. are reported out of business. 

Philadelphia—The Mell-Viall Lumber Co. has 
changed its name to Mell & Sons Lumber Co. 

SOUTH CAROLINA. Woodruff—The Poole Lum- 
ber Co. is now Johnson & Poole. 

SOUTH DAKOTA. Kimball—John Parker has 
sold his lumber yard to James McClenahan. 

TEXAS. Farwell—J. R. Meason Lumber Co. has 
been sold to the R. H. Kemp Lumber Co. 

VERMONT. Putney—The C. E. Bradley Corpora- 
a has been succeeded by the D. J. Smith Corpora- 
tion. 

WASHINGTON. Seattle—The Georgetown Lum- 
ber Co. has been succeeded by the Kraer Bissell Co. 

WEST VIRGINIA. Charles Town—The Jefferson 
Cooperage Co. has purchased the plant formerly 
operated by the Shenandoah Valley barrel factory at 
Ranson. 

Elkins—The Elkins Box Co. is reported out of 
business. 

WISCONSIN. Arena—The Arena Lumber & Grain 
Co. succeeds William G. Orbt in business. 

De Soto—Duttle & Kleinpell Co. succeeds the 
Spahn & Rose Lumber Co. 

Mauston—The Allaby Implement .Co. succeeds 
Allaby & Alton in the lumber and implement busi- 
ness, 

WYOMING. Manville—The Manville Lumber Co. 
has been sold to the Spear Lumber Co. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—Reynolds Co. 
(Ltd.) is the name of the su ssor to the Reynolds 
Timber, Shipping & Insurance Agency (Ltd.), 740 
Hastings Street, West. 


NEW VENTURES 


ARKANSAS. Fort Smith—The Eagleton Mercan- 
tile & Trading Co. will open a general merchandise 
and lumber business. 

Little Rock—The Davis Lumber Co. recently be- 
gan a hardwood sawmilling business. 

FLORIDA. Martel—The Hanbury Lumber Co. re- 
cently organized. 

ILLINOIS. Browns—The Browns Lumber & Im- 
plement Co. is a new local concern. 

Chicago—The Fred A. Curtis Lumber Co. has 
opened a wholesale hardwood and dimension stock 
business. 

Rockford—J. W. Boyington 
wholesale lumber business. 

KENTUCKY. Frankfort—It is reported that the 
Leland G. Banning Lumber Co. will install a hogs- 
head factory. 

Morton’s Gap—The Bell’s Knob Mill Co. will open 
a lumber business here. 

LOUISIANA. Franklinton—The J. D. Kerr Lum- 
ber Co. recently began operating a sawmill. 

New Orleans—The Eitzen-Touart Co., of Pensa- 
cola, Fla., has opened an office. 

MICHIGAN. Detroit—The John M. Diven Lumber 
Co. has opened an office. 

Hillsdale—G. A. Aldrich & Co. are opening a new 
retail lumber yard in this place. 

Holland—The Bolhuis Lumber Manufacturing Co., 
which has been idle for several years on account of 
war conditions, will begin the manufacture of store 
fixtures. 

MINNESOTA. Balaton—The Balaton Lumber & 
Hardware Co. is a new local concern. 

MISSISSIPPI. Meridiag—The Interstate Lumber 
Manufacturing Co. recently began operations. 

Vicksburg—The Lamb-Gary Lumber Co. has been 
organized with a capital of $100,000. 

MISSOURI. Enon—Theodore Erhart recently be- 
gan a retail business. 

Madison—Baker Bros. will open in a few weeks in 
the lumber business. 

NEBRASKA. Dorchester—Harry Bosserman re- 
cently began a retail lumber business. 








recently began a 


Eddyville—D., J. Yost, in the hardware, furniture, 
lumber and coal business at Sumner, will open a 
lumber yard here. 

Omaha—The Kranz Sales Co. is a new concern 
engaged in a wholesale lumber business. 

Wallace—The Briggs-White Lumber & Supply Co. 
recently began a retail business. 

NEW YORK. Scotia—Veeder & Duesler is the 
name of a new concern reported in the local lumber 
business. 

NORTH DAKOTA. Elliott—The Farmers’ Grain 
Co. has opened a lumber yard. 

OKLAHOMA. Enid—John Rush will establish a 
new lumber yard. 

Nelagony—The Pickwick Lumber Co. recently be- 
gan a retail lumber business. 

OREGON. Portland—The Cutler Lumber Co. has 
opened a wholesale business. 

PENNSYLVANIA.  Pittsburgh—J. B. Montgom- 
ery & Co. is a new wholesale concern. 

SOUTH DAKOTA. Humboldt—The Farmers’ 
Lumber Yard, newly organized, will buy out one of 
the local lumber yards. 

Montrose—The Coéperative Grain & Lumber Co. 
will conduct a lumber yard and build a new elevator. 

Onida—The Sully Lumber Co. recently opened a 
retail lumber yard. 

TENNESSEE. Memphis—The W. L. Briscoe 
Lumber Co., recently began a wholesale lumber 
business. 

VIRGINIA. Wytheville—W. B. Davidson plans 
to establish a barrel factory, it is reported, 

WEST VIRGINIA. Buckhannon—W. T. McWhor- 
ter recently began the operation of a sawmill. 

WISCONSIN. Marion—The Dawley Lumber Co. 
will engage in the lumber and fuel business. 


NEW MILLS AND EQUIPMENT 


ALABAMA, Dothan—The Dothan Milling & Man- 
ufacturing Co. is erecting a 100 by 120-foot mill con- 
struction building and is reported to be planning the 
installation of machinery for a box factory and plan- 
ing mill. 

ARKANSAS. Guion—The Mount Olive Stave Mill 
Co., Batesville, Ark., will rebuild its mill recently 
burned at this place. 

Little Rock-—-The Board of Commerce has induced 
the Davis Lumber Co. to locate its plant here and 
work on the structure will be begun at once. The 
plant will cover four and a half acres and will have 
an annual payroll of about $150,000. It is said that 
it will consume 20,000 feet of oak and hickory lumber 
daily. The company has been located at Gillett, Ark. 
R. M. Davis is manager. 

Paragould—The Wrappe interests are erecting a 
new heading mill; Al. H. Wrappe, manager. 

COLORADO. Ft. Collins—The Forest Lumber Co. 
is building an office and enlarging the business. 

ILLINOIS. Chicago—The Imperial Box Co. has 
purchased property at Carroll and Ashland avenues, 
and will build a 2-story, mill constructed, daylight 
building, 200 by 122 feet, to cost about $45,000. 

LOUISIANA. Alexandria—lIt is reported that the 
Alexandria Veneer Co. is planning the erection of a 
plant to manufacture veneer. 

MICHIGAN. Standish—The Standish Lumber Co. 
is moving to a new location and will build modern 
sheds. 

MISSISSIPPI. Crystal Springs—The R. B. Thomas 
Co. will establish a lumber yard and erect a sawmill. 

Gulfport—The Ingram-Day Lumber Co. has just 
completed the erection of a large warehouse in which 
to store excess stock. 

NORTH CAROLINA. Aberdeen—Donald Ross, 
Pinehurst, N. C., is reported to be interested in 
plans for establishing a box and crate factory here. 

Lenoir—The Lenoir Chair Manufacturing Co., re- 
cently burned out, will erect a new plant. 

OHIO. Cleveland—The Lake Erie Lumber & Sup- 
ply Co., recently burned out, will rebuild. The com- 
pany will establish a new yard in East Cleveland and 
is erecting a new electrically equipped mill. 

SOUTH CAROLINA. Greenville—The J. A. Piper 
Roofing Co. will erect a shingle plant and install 
electrical machinery. 

WEST VIRGINIA. Elkins—The Keystone Manu- 
facturing Co. will erect a building and install wood- 
working machinery. 

WYOMING. Lusk—Henry Jensch will erect a 
planing mill equipped with motor driven machinery. 


CASUALTIES 


LOUISIANA. Pollock—The planing mill of the 
Tron Mountain Lumber Co. was struck by lightning 
on the night of March 16, and was completely de- 
are by the resultant fire. The mill will be re- 
yuilt. 

MISSISSIPPI. Columbia—The sawmill plant of 
the H. lL. White Lumber Co. and a quantity of lum- 
ber were destroyed by fire, the loss being estimated 
at $15,000. Mr. White is quoted as saying that the 
plant will be rebuilt immediately. 

OHIO. Ironton—The Ward lumber mills were 
seriously damaged by fire March 18, the loss being 
estimated at from $6,000 to $10,000. 

PENNSYLVANIA. Windber—Fire which de- 
stroyed an entire block of the business section wiped 
out the Windber Lumber Co., whose loss is esti- 
mated at $150,000. The company at once erected a 
temporary office and took over the mill and yards 
of the Wilmore Coal Co., and is continuing the 
business. 

WASHINGTON. Seattle—Fire destroyed one of 
the dry kilns of the John McMaster Shingle Co., at 
Kenmore, on Lake Washington, causing a loss of 
$5,000 over and above insurance. The dry kiln was 
full of specially manufactured premium clears, 5x2’s, 
and in addition a loaded car on the track and a truck 
were burned. A total of 1,400,000 shingles was esti- 
mated to have been destroyed. The kiln will be 
rebuilt at once. 


BRITISH NORTH AMERICA 


NEW BRUNSWICK. Petitcodiac—Fire Sostreves 
the entire business section of the town, which 
well known lumber production center of this district. 
No details have been received. 

SASKATCHEWAN. Mitchellton—The Security 
Lumber Co. suffered a loss by fire. 





Get Chislens anid Sasitias 
the Best 220%" 

Yellow Pine 

2x4’s and 2x6’s 


That is my specialty. Let me 
rove it to you on a trial order 





or 
Write Long and Short Leaf 
for e 
Prices. Yellow Pine 


Timbers, Joists and 


High Grade Finish. 


R. E. O’Niell, Jr. 


Manufacturer’s Agent 


Interstate Bank Bldg., New Orleans, La. 

















errr) 


Timbers of Quality 


Planing Mill Products 
of Superior [Tir But 


tt 


But 
Piling of Any i Leng 








with or 
without Bark 
You Will Buy Genuine 
Long Leaf Yellow Pine 
Do We Sell You? 


Hammond Lumber Co., Ltd. 


HAMMOND, LA. 








-Sassaasessssssssesssensssssassssss=iy 
SII 





i 
l 








Manufacturers of 


Shortleaf Yellow Pine 


CYPRESS and HARDWOODS 











= 
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POWELL LUMBER CO. 
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“TOTE-ROAD AND TRAIL,” 

BY THE LUMBERMAN POET 
A new book by Douglas Malloch, the laureate of the lum- 
ber industry, full of rollicking rhymes of logging camps and 
drives, the sawmill and the timber. [Illustrated in color. 
$1.25 postpaid. AMBRICAN LUMBERMAN, Publisher, 431 
8S. Dearborn St., Ohicago. 
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Sales Co. 


CORINTH, MISS. 


Sales Agents For 
M. M. Elledge Lumber Co. 
McRae Lumber Company 


H. C. Bell Lumber Co. 
SPECIALTY— 


PLANING MILLS AT 
Corinth, Thrasher, 


Boonville, 


and Red Bay 


Short Dimension 


Burnsville Mercantile Co. 
Tishomingo Lumber Co. 


Two by Fours 


Also Short Dimension, 
Boards, Small Timbers 


Amory, 


Tishomingo, Burnsville, Belmont 





SHORT Hubert F. Young 


Corinth, Miss. 


x Makes Them 


4°s Hogg-Harris 


St. Louis, Mo. 
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SHORT 
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x 
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C. Y. Butram 


Manufacturer and Wholesaler 


2x4’s, Boards, Small Timbers & 
Dimension— Also Hardwoods 


Mill and P. O., Rienzi, Miss. 





Pocahontas Lumber Co. 


Specialists in Two By Fours, 
also 4x 4’s and 2x 6’s. 


Planing Mills at Corinth, Hazard & Iuka, Miss. 
L. F. Garrett, Mgr., Corinth, Miss. 





Mills and Yards, 
CORINTH, MISS. 


Lengths, 





McNally-Knebel Lumber Co. 


Sales Office, 
ST. LOUIS, MO. 


Specialty—2x4 & 2x 6—dressed. 
10 to 20 ft. Long Leaf. 
Lengths, 9, 10 & 12 ft. Short Leaf. 


























Headquarters for the Lumbermen. 
At HOTEL LA SALLE the Guest's Wish is Law. 
One person RATES: Ay +A . 
Room "with srivate bath % 2 “$3, $3:80, $4, $3 


2 ‘3 Two connecting rooms 
m der with bath. Per day. 
a 2 persons, $5 to $8 


© 4 persons, $7 to $12 
tel 1a Salle. 


Chicago's Finest Hotel 





1026 Rooms — 834 
With Private Bath. 








SUGGESTIVE BOOKLET FOR RETAILERS 


A beautiful new booklet entitled “Better Walls and 
Ceilings,” published by. the Beaver Board Companies, 
Buffalo, N. Y., sets forth in most attractive style the 
merits and the varied uses of beaver board. The book- 
let contains several full page illustrations in colors 
showing how old rooms may be refinished and trans- 
formed into attractive modern apartments quickly 
and economically by the use of Beaver board. Oppo- 
site each illustration are specifications telling not only 
the color or the board best suited for that particular 
room but also giving suggestions as to finishing of the 
woodwork and even regarding the furniture and cur- 
tains for presenting the most attractive and harmoni- 
ous appearance. The booklet will be found a useful 
adjunct in the service departments of lumber retailers 
who wish to be in position to advise customers intelli- 
gently regarding the use of Beaver board for remodel- 
ing homes and other purposes for which it is adapted. 

Accompanying the booklet received by the AMBRICAN 
LUMBERMAN was a sample of the product itself, a valu- 
able feature of which is the “Sealtite” sizing which 
repels dampness, prevents warping, and provides an 
ideal surface for painting and decoration. 


STARTS NEW WEST COAST ENTERPRISE 


PorRTLAND, Org., March 22,—After an extended ex- 
perience in the lumber business, both in the retail end 
in the middle West and for the last seven years with 
mill and wholesale concerns on the north Pacific coast, 
H. F. Kalvelage organized on March 1 the Kalvelage 
Lumber Co., of which he is president and treasurer 
and E. M. Kalvelage secretary, with a paid up capital 
of $15,000, and has opened wholesale lumber offices at 
313 Lumbermen’s Building, Portland. 

Before coming to the Pacific coast Mr. Kalvelage was 
for five years office manager for and interested in the 
L. Keilman Lumber Co., operating a retail lumber 
yard, grain elevator and farm machinery business at 
Dyer, Ind. He was also interested in L. Keilman & 
Son, engaged in a general merchandising business at 
Dyer. On account of failing health Mr, Kalvelage took 
a vacation trip to the Pacific coast and he was so much 
impressed with it that he returned to Indiana and 
shortly afterward went to Portland and learned the 
lumber business from the wholesale and manufacturing 
end and for two years was in charge of the office of 
G. W. Gates & Co., Portland, wholesale lumbermen. 
Afterward he was sales manager for the Hagle Lumber 





Co., with mills at Timber, Ore. He was then engaged 
for two years in lumber manufacturing in Washing- 
ton and, with this extended experience covering all 
branches of the lumber business, at the head of the 
Kalvelage Lumber Co. he now has engaged in a gen- 
eral wholesale lumber business, handling everything 





H. F. KALVELAGE, OF PORTLAND, ORE. ; 
President Kalvelage Lumber Co. 


in the way of north Pacific coast lumber for yard, fac- 
tory and industrial needs, 


Senn ne 


THe Duplex Truck Co., of Lansing, Mich., has in- 
creased its production of 4-wheel drive trucks 25 per- 
cent in the last three months. H. M. Lee, president 
and general manager of the company, declares that the 
last six months of 1919 will witness the greatest activ- 
ity of years among truck manufacturers, 








WEEK’S NEWS OF THE MARKETS 








For Editorial Review of Current Market Con- 
ditions See Page 36 


Like many other things in this grizzled old world, 
the least said about the local lumber market, per- 
haps, the better. Just when conditions appeared to 
be gradually moving toward improvement there has 
been a halt in the last few days, and most dealers 
admit there is hardly any local demand at all. 
There seems to be a big pause on, but what is to 
follow that pause? No one seems to know. The 
building revival is talked about from one end of 
the town to the other, but building does not revive 
and there are no real indications that it will start 
this month or next. If ever the metropolis of 
Chicago needed new buildings of all kinds it needs 
them now—flats, large apartments, hotels, and office 
structures, Office men who want to move say it is 
almost impossible to get desirable space in other 
buildings. There are, of course, no new office struc- 
tures to move into. Many new concerns are going 
into aifferent lines of activity, banking on an era 
of prosperity in this country to last at least sev- 
eral years, and so naturally office building conges- 
tion has never been as great as it is now. But the 
fact remains that no one is building, and it is also a 
fact, and architects bear out the truthfulness of the 
statement, that there are hundreds, yes, thousands, 
who are ready to invest savings in various kinds of 
buildings, but are still waiting to see what is going 
to happen. If building ever revives in Chicago the 
warning is issued to look out, as it will be greater 
than optimists have even dreamed, but the interim, 
it is admitted, is one of great suspense to dealers 
in all kinds of building materials. 


Chicago Lumber Receipts and Shipments 


Reported by J. R. Mauff, Secretary of Board of Trade. 
RECEIPTS—-WEEK ENDED MARCH 22 











Lumber Shingles 
ree er yer 27,651,000 4,473,000 
WB avec Miea koa ee ead 56,246,000 7,787,000 
ee eer es 28,595,000 3,314,000 
TOTAL RECEIPTS JAN. 1 TO MARCH 22 
Lumber Shingles 
oo SERA eer eeer recy 321,655,000 41,516,000 
RU AK 4546 Season neo 452,499,000 42,986,000 
ROCKORNG 6 6:00.50 viesdee 180,844,000 1,470,000 
SHIPMENTS—-WEEK ENDED MARCH 22 
Lumber Shingles 
SE os ks kat hed ec yaaa 10,902,000 2,870,00) 
SUES shakes sancwa a ekuake 32,675,000 5,848,0 
ey, OEE ere 21,773,000 2,978,000 
TOTAL SHIPMENTS JAN. 1 TO MARCH 22 
Lumber Shingles 
Bede! (wks ss acsWa snes aeese 127,466,000 25,663,000 
OED) Asehaawtteeaease «++ -221,621,000 28,277,000 
DOCTORNS 2.60 0 esciae «++. 94,155,000 2,614,000 


Chicago Building Permits 


Permits issued by the Chicago Building De- 
partment for the week ended March 26 were as 
follows: 





ss Value 
EN EOD 6 i690 a2 snail 0.* 6 os 5 §$ 2,450 
$ 1,000 and under $ 5,000..... 44 141,700 
5,000 and under 10,000..... 24 166,000 
10,000 and under 25,000..... 12 172,200 
25,000 and under’ 50,000..... 5 166,000 
50,000 and under 100,000..... 1 75,000 
TOG;GOO ONG OVOP... 0 ccrcccce0 *1 50,000 
NS Tavs: 5 ak oua keen eine Oe 92 $ 873,350 

*Brick theater and stores, 9148 
Commercial Ave., Ascher Bros. 

Average valuation for week...... .... $ 9,493 
Totals previous week........... 59 1,373,200 
Average valuation previous week. .... 23,275 
Totals corresponding week, 1918. . 55 1,000,900 


Totals Jan. 1 to March 26, 1919.. 489 
Totals corresponding period 1918.. 332 


NORTHERN PINE 


Chicago, March 26.—Tho most in the trade say 
that conditions show slight betterment over last 
week, there is still such a lack of pep to the trade 
that the feeling among distributers is not of the 
best. No one appears to be discouraged, but all say 
that with the prevailing weather, if there is any 
buying to be done, the improvement ought to have 
been marked. Prices remain strong. 


7,332,580 
8,134,166 


Minneapolis, Minn., March 24.—Spring weather is 
bringing a good demand for barn stock, silos and the 
like to the country yards but in general yard trade 
is still below normal for the time of year. City 
building prospects are improving with the an- 
nouncement of lower steel prices. There is a fair 
outlook for the mills, which got out more logs than 
conditions early in the winter indicated would be 
possible. 


Buffalo, N. Y., March 26.—The white pine trade 
shows a little more life than a few weeks ago but 
is far from being brisk. Buyers are content with 
the filling of their immediate wants, which are not 
as large as usual in most cases. Some of the large 
yards have plenty of stock left on hand after the 
winter season and will buy sparingly for a time, 
but others have very low stocks. Demand for the 
upper grades is improving very slowly in this ter- 
ritory. 





North Tonawanda, N. Y., March 25.—Sales are 
much smaller than usual at this time of year. 
Building on a small scale has provided for the con- 
sumption of some of the lower grades, especially 
where farm buildings have been erected. Dealers 


find that city building is more active and they are 
receiving inquiries which add to their belief that 
better things are in store for wholesalers. 
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EASTERN SPRUCE 


Boston, Mass., March 26.—Dealers have welcomed 
a slight improvement in the demand for eastern 
spruce dimension for repair work as it strengthens 
the tone of the market. There is a tendency to 
hold firm to $46 base. Wider dimension goes at: 
9-inch, $45 to $46; 10-inch, $46 to $47; 12-inch, $49 
to $50. Random prices are variable. Prices cur- 
rent are: 2x3 and 2x4, $35 to $36; 2x6 and 2x7, $36 
to $37; 2x8, $38 to $39; 2x10, $44 to $46; 2x12, $46 to 
$48. It is getting harder to buy 2x6 at $35. The 
board market is still dull and while boards are 
scarce random covering boards may be had, 5 inches 
and up, at $39 or $38; while matched spruce cover- 
ing boards go at $42 to $43. 


Buffalo, N. Y., March 26.—A little business is be- 
ing done in this wood, mostly in the lower grades. 
Trade is slowly reviving and better business is 
looked for next month. Wholesalers quote good 
inch stock at $38, % to %-inch resawed at $28 and 
inch lower grades at $25. Not a great deal of stock 
is available but since the trade is light the needs of 
the market are covered. 


WHITE CEDAR 


Chicago, March 26.—No change is noted in the 
white cedar trade. Inquiry for posts continues fairly 
active and conditions are improving for poles. The 
white cedar shingle trade is quiet. 


Minneapolis, Minn., March 24.—Producers report 
that they were able to close up their camps in good 
shape and bring in everything that was cut, thanks 
to cold weather which hung on well into March 
and saved the logging roads from disintegration. 
Work up until late in February was done under 
great difficulties owing to soft roads, and the winter 
production was considerably curtailed because of 
this fact. Logging costs are high and for that 
reason there is every indication of a firm market 
this year. The pole business is still very quiet but 
shows some improvement. 


Kansas City, Mo., March 25.—A fairly good de- 
mand for posts and poles is reported, tho demand is 
not what it would be ordinarily because of the soggy 
condition of the country. 


HARDWOODS 


Chicago, March 26.—Trade lacks anything that re- 
sembles activity. If hardwoods are really improved, 
the improvement is scarcely noticeable, yet almost 
any hardwood wholesaler will say that things are 
not worse. The fact is that the trade had expected 
some real business by this time and it has not de- 
veloped. The hardwood-using industries that are 
busy are the furniture and piano people, but they 
are buying in a hand to mouth fashion. The salva- 
tion of the present hardwood situation is low stocks 
north and south, which could not take care of a real 
hardwood demand, even tho it did exist. 


Minneapolis, Minn., March 24.—Some improve- 
ment is shown and stronger prices are reported on 
birch and oak, especially in top grades, while box 
material is about the most active item in the mar- 
ket and cheap stock sells easily. There is a bet- 
ter factory demand from the furniture trade. Sash 
and door demand is still quiet, tho the outlook is 
good for business to develop in a few weeks. 


Kansas City, Mo., March 2§.—Special cuttings for 
implement and furniture factories are in heavy de- 
mand, but the mills are loaded up with orders that 
they have been unable to fill because of the bad 
weather, and are not disposed to accept business 
when prompt shipment is demanded. Thru the 
hardwood district rains have been unusually heavy, 
so that the mills have been unable to keep a suffi- 
cient supply of logs on hand for continuous opera- 
tion. Demand for factory stock is not large, but 
the inquiry is good. Hickory is in such heavy 
demand that dealers find it unnecessary to set a 
price. Instead, buyers are bidding for stock. The 
railroads need a great deal of bridge and car mate- 
rial, but orders are held up until the financial 
situation is straightened out. 


St. Louis, Mo., March 24.—Largely due to pending 
developments at Washington the hardwood market 
has been rather quiet this week. The lumber sold 
brought good prices and the market generally con- 
tinues firm on all items. 


Boston, Mass., March 26.—The hardwood trade 
continues to improve and altho slight concessions 
are made occasionally, the prices remain fairly firm. 
Birch, maple and plain oak find a ready sale but 
with quartered oak the situation is not so hopeful. 
The demand from domestic consumers is good 
and many inquiries are being received from abroad. 
Furniture, musical instrument, piano, wagon and 
implement handle manufacturers are buying more. 
Prices current are: Oak, quartered, $110 to $120; 
plain, $80 to $82; birch, sap, $66 to $68; red, $78 to 
$80; basswood, $70 to $72; maple, $65 to $68. 


Baltimore, Md., March 24.—An increasing number 
of hardwood men report that business is less active 
but the majority are optimistic and point out that 
after a spurt a slowing up is not unnatural in view 
of the slowing up of the readjustment process. The 
demand from abroad is longer in asserting itself 
than had been expected as exports can not be made 
for the reason that ships are not available . Hard- 
wood quotations on the whole are well sustained. 


Buffalo, N. Y., March 26.—The hardwood demand 
is improved as compared with last month and whole- 
salers are encouraged to feel that a gradual increase 
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FLOORING 











Trade-Building Qualities 


are abundantly supplied in this flooring 
for nature put the quality in our north- 
ern timber and our modern manufac- 


turing facilities retain it. 


The uniformity in quality, millwork and grad- 
ing of ‘Oconto Brand”’ Flooring is daily mak- 


ing permanent customers for dealers. 


do the same for you. Send us a trial order and 


let us show you the advantages of 


HOLT QUALITY and SERVICE 


A standard for 70 years 


It will 





Kiln Dried Hardwood Lumber 


Can be furnished with other Retail Yard Items Mixed with Flooring, 
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New and up-to-date Factory and Dry Kilns 
Custom Kiln Drying a Specialty. Try us. 


Holt Hardwood Company | 


CONTO 


WISCONSIN +a 
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zOverseas Deliveries 


reach their destinations in 
better condition when 
bundles are tied with 


“ne BUCKLES 


AND WIRE 


Flooring, Ceiling, Siding, Pickets, 
Box Shooks, Staves, Veneer, etc., can 
be neatly, economically and perma- 
nently tied with wire when you use 
these buckles. 





















Also use them for ws, ” ike 
domestic shipments. LL OY Li “te 
WEE Ki. <i 
BAILING TIE BUCKLE CO. Qe 
7 AY WW ~ Ww ad 
CLEVELAND, OHIO, U, S. A. Ditty 
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OF THE 


American Aberdeen-Angus 
Breeders’ Association 





lings, the pick of 


stock bulls, sing- 





At E. St. Louis, Ill, April 1 
At Chicago, Ill. April 2 


For further information and catalogs write. 
You can buy through your live stock com- 
mission firm county agent or 








( 8th Annual Spring Bull Show and Sales ) 


American Aberdeen-Angus Breeders’ Association 


817 A L Exchange Avenue, CHICAGO 
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This is the one place on the map where 
you get quick service on orders for 
lumber or allied products. These 
representative firms of the Cairo Penin- 
sula are making history on quick ship- 
ments every day. 





H Egg Cases, Egg Case Fil- 
Cairo Egg Case 4 Poultry Coops, 
Poultry Boxes, Excelsior 
& Fi | ler Co. one CementCoated Egg 
Case Nails. Carload 
CAIRO, ILL. Lots a Specialty. 





Manufacturers of 
Saginaw Silos and Na- 


The McClure ‘ 
Gampeny “aes 
CAIRO, ILL. SAGINAW, MICH. 





Manufacturere and 


Dunbar Mill & Dealers St oe | 
Lumber Co. ‘Dimension Stock 





308 -9-11 Halliday Estate Bidg., CAIRO, ILL. 
Merchant and 
Manufacturer of 


THE BARTELME € 
outhern Hardwoo: 


OF ILLINOIS Lumber. 
Yard and Office, CAIRO, ILL. 





enn? Me d d & ° 
Williamson-Kuny Mill jp2riherd sow Mill and Plan- 
& Lumber Co., Inc. ing Mill Furniture Dimen- 


sion Stock and Crating. 
Main Office, Plant and Yards, Mound City, Ill. 





MILLWORK 
Exterior and Interior 
House Finishing 
a Specialty. 


P. T. Langan 
Lumber Co. 
CAIRO, ILL. 





Manufacturers of 


BOXES, BOX 
SHOOKS AND 
CRATING 


The Mississippi 
Box Company 
CAIRO, ILL. 





Gregertsen CYPRESS SPECIALISTS 
born s shipment = our 


Brothers Co, Cairo Yar 
General Office, McCormick Bidg., CHICAGO, ILL. 








Yellow Pine. Yard, Factory. 


LOUISIANA Relizoad & | mp lementStoc . 
LUMBER CO., Inc. tone ols caatt od Collar. 


Mixed Shipments—Emergency Service. CAIRO, ILL. 





— le and 
THE PIONEER Shak Srpe Automobile 
POLE & SHAFT CO. fii. oAuomobtienitite 


HickoryAutomobi 
Timber Dept, Office, Memphis, Tenn. NORTH CAIRO, ILL. 





Manufacturers of High-Grade 


The Hendrix Mill Band Sewed Hardwood Lum; 
& Lumber Co., Inc. S5\-Milrand Yards. 
MOUND CITY, ILLINOIS 





Manufacturers and 


Schuh-Mason hoteagierp of 4 
Lumber Company S“¢2iizcvs 
OFFICE — Miller - Schuh Building, CAIRO, ILL. 











ape ene 


in sales is going to occur from now on. Oak con- 
tinues in the lead and a fair demand for quartered 
oak is reported, with stocks everywhere small and 
prices holding strong. Some dealers report that 
maple is a shade easier at present. Red gum is 
one of the strongest woods and a good trade in it 
is expected this spring. 


Cincinnati, Ohio, March 25.—There is an increas- 
ing volume of business in hardwoods. Available 
stocks are not excessive and are in strong hands, so 
that with a broadening demand and no decrease in 
production costs there is no reason why prices 
should do other than advance. White oak, ash and 
hickory are reported by most distributers as the 
strongest woods because of the steady demand from 
the consuming industries. There has been some im- 
provement in railroad inquiries. 


Ashland, Ky., March 24.—There is a good demana 
for plain white oak in all grades. MHickory is in 


fair call. Walnut and ash are quiet. A limited 
amount of stock is going on sticks. Prices are un- 
changed. 

HEMLOCK 


Chicago, March 26.—Hemlock, like other woods, is 
anxiously awaiting the ‘‘big push’ that dealers say 
is surely coming, but present demand is not very 
great. Northern stocks are generally light and the 
situation from a stock standpoint is one that can 
stand even a longer period of quiet. Prices are 
strong. 





Boston, Mass., March 26.—Altho dry hemlock 
boards are scarce it is well nigh impossible to get 
more than $38 for 10-foot to 16-foot lengths and 
dimension is no better, being hard to dispose of in 
face of the competition of spruce and southern pine 
and a lessened supply. 


Buffalo, N. Y., March 26.—The hemlock demand 
has been disappointing so far this month tho it is 
showing some increase. A large part of the build- 
ing going on is repair jobs and small structures 
which do not require a great deal of lumber. The 
outlook is for mofe life to the trade during the com- 
ing month. A good assortment of stock is shown 
by the local yards tho interior yards have small 
stocks as a rule. 


North Tonawanda, N. Y., March 25.—Dealers 
speak encouragingly of the trade situation both as 
to demand and prices. Building shows signs of 
opening up on a brisk scale. Dealers say that the 
present rate at which building is developing shows 
that it will be better than for several seasons. Many 
materials used for building have taken a drop in 
price and this is considered the chief cause for the 
activity among retailers. Prices are holding firm. 


Cincinnati, Ohio, March 25.—Much more activity 
is being experienced by distributers of hemlock and 
new inquiries from contracting builders are more 
numerous. Some increase in production is reported 
by representatives of mills in Kentucky and Ten- 
nessee but not enough to take care of any great 
expansion in demand. Prices are strong and manu- 
facturers seem confident that they will hold. 


POPLAR 


Chicago, March 26.—Following a push in poplar, 
for once there is a little lull in this market. Poplar 
has been going extremely well and it appears that 
those who use it are so loaded with it that they 
will not have to buy for at least a few days longer. 
Prices are strong. 


Baltimore, Md., March 24.—-As the general revival 
in business is less rapid than expected the call for 
poplar has slowed up in absence of pressing im- 
mediate requirements, Altho some easing off in 
prices seems to be taking place it hardly amounts 
to more than a readjustment, as some stocks are 
being marked up and others down. Dealers main- 
tain that no important changes will be necessary 
as later demand can be depended on to absorb the 
output readily. The export movement is halted by 
lack of space on steamers. 


Buffalo, N. Y., March 26.—The poplar market is 
strong and this wood is reported by some whole- 
salers as among the most active on their list. Man- 
ufacturers are going ahead more rapidly and their 
requirements are consequently fairly heavy. In the 
lower grades not so much firmness is shown as in 
the higher grades and the demand does not show 
any large amount of activity. 





Cincinnati, Ohio, March 25.—The situation as to 
poplar continues to improve both as to demand and 
strength of prices. High grade stocks are particu- 
larly well situated and there is an increasing distri- 
bution of them. Heavier inquiries from Boston, 
New York and Baltimore reflect an expansion of the 
interest of exporters. Domestic consumers, espe- 
cially the factories, are well represented on the order 
files. 


Ashland, Ky., March 24.—The high grades are in 
heavy call, with stocks light. Common grades are 
in fair demand. The supply of logs in mill harbors 
is light. Prices are unchanged. 


FIR, SPRUCE, CEDAR 


Chicago, March 26.—Distributers are not very 
hopeful about the present state of the fir market. 
Business is quiet, they universally say, and none 
venture to analyze conditions, except to say that no 
buying is being done. However, it looks as if the 
present situation is a lull before the storm and that 
fir will be active soon, 


Portland, Ore., March 22.—The demand for fir 
yard stock is reported active and the market is 
strong. Cutting stock is not in such heavy demand, 
The spruce market is active in the box grades, but 
clears are not in as strong demand as a few weeks 
ago. Box spruce lumber is quoted at about $22 at 
the mill. The demand for red cedar lumber and 
shingles is fair and the market strong because of the 
fact that comparatively few cedar mills are in oper- 
ation. 


Seattle, Wash., March 22.—Definite opening of 
spring weather finds the fir mills for the most part 
marking time, with reports of a few shutdowns im- 
pending because manufacturers do not care to run 
at prevailing prices. The current barometer shows 
thet orders are going up, shipments are going down, 
and production remains substantially unchanged at 
about 19 percent below normal. The market is 
somewhere in the neighbrohood of Discount Sheet 
24, with occasional concessions. 


Tacoma, Wash., March 22.—The fir lumber market 
is holding its own fairly well. The mills are well 
supplied with orders and stocks on hand are small. 
Dealers report the mills disinclined to book orders 
at offered prices. Cutting orders are still slow. 
Upper grade lumber is firm. The log demand is 
increasing and the log market is stronger. Local 
building promises to be active this spring. The 
cargo market is improving and probably will soon 
take care of its old-time quota of the cut. Vessel 
freights have dropped twice in the last two weeks 
and cargo inquiries are decidedly active. 


Kansas City, Mo., March 25.—The fir situation is 
described as ‘‘jerky and spotted,’’ and is made up 
of more promises than orders. Apparently retailers 
have fairly well rounded stocks and are holding 
back, especially in the country, until buying begins. 
The recent weakness has disappeared, however, and 
prices are holding strong as a result of smaller offer- 
ings on the Coast. Red cedar has become hard to 
get and some mills offer only an occasional car. 
The same is true of hemlock, except as to boards, 
which are plentiful enough for present demands. 
Fir boards are not so plentiful. 





St. Louis, Mo., March 24. S a growing 
demand for fir dimension in this market wholesalers 
who had heretofore pushed uppers are making an 
effort to sell the lower grades. St. Louis planing 
mills are beginning to buy fir more liberally and dis- 
tributers find it in better favor among the retail 
trade. No. 1 fir dimension in straight cars is quoted 
at: 2x4, 8, 12 and 14, $30.25; 16, $31.25; 10, 18 and 20, 
$32.25; 22-24, $33.25; 2x6 and 2x8, 8, 12 and 14, $29.25; 
16, $30. 25; 10, 18 and 20, $31.75; 22-24, $32.75; 2x10, 8, 
12 and 14, $31.50; 16, $32; 10, 18 and 20, $32. 50; 22-24, 
$33.50; 2x12, 8, 12 and 14, $32; 16, $32.50; 10, 18 and 20, 
$33; 22-24, $34. 


WESTERN PINES 


Chicago, March 26.—No marked improvement is 
noticeable with western pines and will not be until 
there is an actual building revival. When that day 
comes western pines of all kinds will come into their 
own again. Stocks in the West are said to be low 
and prices remain strong. 


Spokane, Wash., March 22.—The demand for west- 
ern white pine is reported firm and strong. Prices 
are unchanged and the orders received indicate a 
fair building activity in the districts served from 
this section. 





Kansas City, Mo., March 25.—Inquiry the last 
week has shown improvement and demand is a little 
heavier, with increasing difficulty in placing orders 
for some items. Mills report stocks low and demand 
heavy enough to prevent much improvement. Prices 
are firm. 


Boston, Mass., March 26.—Altho western white 
pine continues a poor seller prices remain firm at: 
Uppers, 4/4 to 8/4, $1384; 2% and 38-inch, $149; 4-inch, 
$159; selects, 4/4 to 8/4, $125; 214 and 38-inch, $140; 
fine common, 4x4, $90; 5/5, $102; 8/4, $103; barn 
boards No. 2, 6 to 8-inch, $58; 10-inch, $61; 12-inch, 


$65. 
REDWOOD 


Chicago, March 26.—Redwood is going along as 
well as any other wood and what buying is being 
done is from the yards, mostly country yards. There 
is very little industrial buying. However, the future 
looks good for redwood. 


San Francisco, Cal., March 22.—The redwood mar- 
ket continues firm, with prices unchanged. The 
yard demand is growing. Production is below nor- 
mal and stocks are light everywhere. Eastern ship- 
ments are being made promptly to all points except 
those affected by embargoes. It is hoped that the 
freight congestion will not continue much longer on 
the roads handling shipments to the oil fields. Hx- 
port shipments are light, but inquiries are being 
received for ties and lumber. 

Kansas City, Mo., March 25.—Redwood demand is 
not brisk, but there is enough business being placed 
and inquiry is coming strong enough to give dealers 
a hopeful view. Prices continue firm. 


SOUTHERN PINE 


Chicago, March 26.—The market is problematical. 
Conditions are very quiet. Southern pine, like the 
other building woods, will not have any real activity 
until the much talked about building revival ma- 
terializes. 
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Buffalo, N. Y., March 26.—The southern pine trade 
is not active just now tho sales are being made more 
readily than a short time ago. Buyers are taking 
only small lots for immediate needs and are in- 
clined to look for lower prices tho many are aban- 
doning the idea that a sharp fall is likely to occur 
soon. The stand taken by the mills for upholding 
prices is expected to have a strong sustaining influ- 
ence on the market in the next few weeks. 





Cincinnati, Ohio, March 25.—While there have 
been concessions in some parts of the market the 
majority of manufacturers believe that the top of 
the market has not been reached. They have no 
fear of fir competition and predict it will disappear 
as soon as the distribution of both woods is expanded 
by spring and summer demand. On flooring there 
have been concessions of 50 cents to $1 on the higher 
grades and advances of as much as $2 on the lower 
grades. Ceiling is up 25 to 50 cents while partition 
has sagged 50 cents more. Dimension is erratic and 
price movements have ranged from $1.50 down to 
that much higher, the best advances showing in the 
lower priced stocks. 


NORTH CAROLINA PINE 


Baltimore, Md., March 24.—Altho great building 
activity is still held back by the demands of labor 
and the cautious attitude of investors the volume 
of business appears to be gradually increasing and 
every day brings out new construction work. Re- 
ceipts, however, are not heavy and no additions to 
the stocks in hand have been made during the week. 
Inquiries from box makers continue to be small 
and stocks are being offered them with greater free- 
dom than regard for firmness in prices would sug- 
gest. The quotations on the whole are relatively 
easy. 


Boston, Mass., March 26.—Altho there is little 
business in North Carolina rough edge prices are 
firm at: 4/4, under 12-foot, $51 to $52. For roofers 
the demand is a shade better but not enough to 
make a firm market. Current quotations are: 1x6, 
$35 to $37, 1x8, $36 to $38. Some mills are again 


asking $44 for their 1x6 roofers and claim that the 
material offered at $35 is of inferior quality but 
some buyers do not accept this explanation. 





Buffalo, N. Y., March 26.—The wholesalers re- 
port some increase in the demand for shortleaf stock 
but say that it is very scattered and practically all 
for mixed cars. This does not indicate any large 
stocks in the retailers’ yards or in the hands of 
other purchasers, but a lack of confidence in the 
stability of prices. Not much change in quotations 
has lately occurred and the market is holding firm 
without much probability of any serious decline. 


CYPRESS 


New Orleans, La., March 24.—It is said that small 
advances by cypress manufacturers have not 
checked buying. The call from the eastern markets 
is relatively quiet but otherwise the demand is 
rather brisk and developing steadily from week to 
week, mixed orders predominating. The broken 
nature of the stocks necessitates the declination of 
some orders. The car supply is satisfactory and 
shipments are made promptly when the items 
wanted are in stock. With improved weather con- 
ditions production is increasing tho not yet up to 
normal, 


Chicago, March 26.—There is no change with 
cypress and demand is quiet. The trade needs the 
much discussed building revival badly, as there is 
no factory buying going on to amount to anything. 
Prices remain strong. 


Kansas City, Mo., March 25.—Trade with city 
yards is picking up with an increase in building 
operations, and country yards are buying more as 
the roads improve. Country yard demand is more 
in the way of scattered items to round out stocks 
for spring. Factory demand continues fair and 
shows signs of picking up considerably as spring 
advances. Lath demand also is increasing. Lath 
stocks are not large, however, and straight car 
orders for No. 1 are refused. Prices are firm all 
around. 





St. Louis, Mo., March 24,—The local demand for 
cypress is very small but from the rural districts the 
demand is somewhat better. Planing mills here are 
buying very little. Reports say that Gulf stocks are 
badly broken. The market remains firm at un- 
changed prices. 





Boston, Mass., March 26.—Altho cypress is quiet 
prices remain firm. A steady improvement is noted 
but orders are not large. Factory trade is slowly 
picking up and dealers express themselves as con- 
tent with the market showing. Current quotations 
are: ists and 2nds, 4/4, $67 to $70; 5/4 and 6/4, $69 
to $72; 8/4, $80 to $83; 2-inch, $95 to $105; No. 1 
shop, 4/4, $47 to $48; 5/4 and 6/4, $53 to $56; 8/4, 
$58 to $61. 


Baltimore, Md., March 24.—No impressive expar- 
sion has yet taken place in the demand for cypress. 
Dealers and producers are optimistic, however, and 
expect this wood to find a brisk demand as build- 
ing starts up. Stocks are light and producers are 
not in a mood to mark down their quotations as 
they regard themselves in a strong position. It is 
expected that before long the inquiry will become 
active. 





Buffalo, N. Y., March 26.—The cypress market 
shows a good deal of firmness in the better grades 


and it is evidenced that supplies at the mills have 
been cut down a good deal, for wholesalers have had 
trouble in having their requirements met. An 
ample supply of the lower grades is said to be 
found. Trade is rather quiet. 


Cincinnati, Ohio, March 25.—Distributers of 
cypress report numerous new inquiries and more 
bookings. The interest of the country trade is 
conspicuous but there is also better buying from 
the cities. Mixed cars dominate the shipments and 
much filling in of stocks is indicated in other ways. 
Local yards are taking advantage of the satisfactory 
cay supply to replenish their stocks. Prices are 
steadier than at any other time this year. 


SHINGLES AND LATH 


Chicago, March 26.—Red cedar shingle prices this 
week are: Clears, $4.30, and stars, $3.60, Chicago 
basis, clears advancing 15 cents over last week and 
stars 10 cents. White cedars remain: Extras, $4.40; 
standards, $3.55, and sound butts, $2.60, Chicago 
basis. Lath are quiet. 


Minneapolis, Minn., March 24.—Residence and 
barn building are opening up well and there is a 
good retail demand already for shingles, which is 
reflected in an increase of wholesale orders. There 
is no large stock of transit cars and the trade is 
taking them as they come without any difficulty. 
Prices seem to be firm. 


Seattle, Wash., March 22.—Red cedar shingles 
have strengthened perceptibly on account of in- 
creased demand for clears coupled with low pro- 
duction. Not more than 55 percent of the Wash- 
ington mills are operating, the inactivity being due 
to a famine in cedar logs. With the market firm, 
the volume of orders is just about sufficient to take 
care of production. Stars are $2.45, clears $2.95; 
Rite Grade inspected stock, stars $2.45, clears $3.10. 


Kansas City, Mo., March 25.—Shingle prices have 
again been advanced, but not so much on account of 
any larger demand by retailers as because of condi- 
tions at the mills. Logs are hard to get and prices 
paid by the mills make it necessary to pass on some 
of the added cost to the retailer. There are fewer 
shingles at the mills and fewer cars in transit than 
for some time. Reports indicate that a comparative 
scarcity will continue five or six weeks. Quotations 
are $2.45 for stars, $3 for clears and $3.10 for Rite 
Grade clears, and up to $3.65 for premiums. 


St. Louis, Mo., March 24.—With good weather pre- 
vailing in this section there has been a better de- 
mand for shingles. The present market, Pacific 
coast basis, is $2.40 for stars and $2.95 for clears. 





New Orleans, La., March 24.—Demand for cypress 
shingles runs ahead of production and prices of 
course are very firm. Cypress lath are in better 
supply but stocks are said to be diminishing some- 
what under improved demand. Prices are said to 
be firm. 





Boston, Mass., March 26.—Both shingles and lath 
are firmer but trade in both is dull. Lath are scarce 
and the 1%-inch sell at lowest at $4.50 and are 
quoted up to $4.75. For 1144-inch $4.25 is the bottom 
price. Because of curtailed production white cedar 
shingles are firmer, extras being quoted at $5.15 
to $5.25 and clears at $4.75 to $4.90. Red cedars do 
not enjoy a ready sale and best British Columbias 
command $5.17 and Washington red cedars, $4.65 
to $5. Clapboards continue dull but because of 
their scarcity remain firm at: Four-foot, extras, $58 
to $60; clears, $66 to $58. Not too much furring is 
to be had and it is a little firmer at: Two and 
three-inch, $37, altho there have been sales at $36. 





Baltimore, Md., March 24.—Dealers express confi- 
dence as to the prospects for a large demand for 
shingles. Mills do not appear to have large accumu- 
lations and the assortments are so limited that 
despite moderate inquiry there is no difficulty in 
maintaining quotations. It is expected that there 
will be call for a larger supply than is in sight. 
Lath are also firm with no pressure upon the mar- 
ket and sellers say that a further advance is among 
the probabilities. 


Buffalo, N. Y., March 26.—Another increase in 
red cedar shingle prices has occurred in the last 
week. Extra clears are now quoted at $4.71, an 
advance of 5 cents during the week, and stars at 
$3.88. The raise is said to be due to a strike on the 
Coast which has resulted in lessened production. 
Some increase in the demand has lately occurred 
and a firmer market has helped sales. 


North Tonawanda, N. Y., March 25.—Sales are on 
a more extensive scale than for some time. The 
increased demand and the closing down of Coast 
mills, creating a decreased output, have resulted 
in higher prices and dealers expect further advances 
within the next few weeks. On the local basis 
clears are quoted at $4.51 and stars at $3.83, an 
advance of approximately 5 cents during the last 
week. 





Cincinnati, Ohlo, March 25.—Prospective demand 
for shingles and lath seems to have strengthened 
prices. The best grades of cedar shingles, of which 
the stocks are low, are quoted around $5. Cypress 
and pine have stiffened because of low mill stocks 
and a heavier mixed car movement. Yard stocks of 
lath are not more than sufficient to take care of the 
start of spring demand and it appears that only 
mixed cars are being received. Cypress, pine and 
chestnut stocks of 15%-inch lath are quoted at $4 to 
$4.50. 








Advertisements will be inserted in this de- 
Partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No | 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received later will be placed 
under heading Too Late to Classify, 





YARD MANAGERS WANTED 

Manager wanted for a one yard town in southern Minne- 
sota; must be Norwegian and able to speak the language. 
Manager wanted for a three yard town in southern Min- 
nesota, 
Manager wanted for a two yard town in South Dakota; 
Catholic preferred. 
We want men who thoroughly understand the Retail Lum- 
ber Business and who have the ability to hold their own 
against strong competition. 

Address “G. 21," care American Lumberman. 


WANTED—BOOKKEEPER & ASSISTANT MANAGER 
We handle lumber, building material, coal, grain and 
feed; one who can eventually take full charge of the busi- 
ness, present manager and part owner wishing to retire. 
Some interest can be acquired if mutually satisfactory. 
Give details and references in first letter. 
THE WOOSTER COMPANY, Hot Springs, 8S. D. 


WANTED—YARD FOREMAN FOR RETAIL YARD 
In city in Northern Illinois, 50,000 people. Must be able to 
handle men and secure results. Good salary and steady 
position to the right man, no other need apply. 

Address “G, 35,’ care American Lumberman. 


EXPERIENCED CROSS-CUTTER WANTED 
To operate automatic saw cutting one inch beehive lumber 
on piece work basis. 

Address “G. 34,’"’ care American Lumberman. 


WANTED—ESTIMATOR AND PLAN MAN 
In retail lumber office; must understand plans thoroughly 
and be competent to take off millwork and bill to mill; 
should be good salesman. State age, experience and salary 
expected in first letter. 
FLINT LUMBER CO., Flint, Mich. 


WANTED—ESTIMATOR OR FIGURER. 
Principally country lists. Sash, doors, millwork, some lum- 
r. Experience desirable. Permanent. Good opportunity. 
Address “G. 18,’’ care American Lumberman. 


WANTED—ASSISTANT SALES MANAGER 
For large Retail Lumber Yard in Central New York. Pre- 
vious experience desired. A good opportunity for advance- 
ment for a man with ability. 
Address “G. 9,’’ care American Lumberman. 


WANTED—IMMEDIATELY FOR LOG CAMP 
In Northern New Mexico, steam loader engineer familiar 
with operation of McGiffert Steam Log Loader. Give expe- 
rience and references and state salary wanted. Steady em- 
feet for good man. THE HALLACK & HOWARD 
sUMBER CO., La Madera, N. M. 


WANTED—EXPERIENCED MAN 
To take an interest and manage first-class interior wood 
finish plant, the best yiaat in the state. 
4OCK BOX NO. 487, Athens, Ohio. 


WANTED—FOREMAN OR SUPERINTENDENT 
For veneer factory to take charge of men, one who under- 
stands the business from the log to the finished product. 

dress “FE, 15,’’ care American Lumberman. 


WANTED—BLOCK SETTER. 
Using Filer & Stowell steam rig. 
BEH TREE LUMBER CO., Massies Mill, Va. 


ESTIMATOR WANTED. 
Must be competent to figure plans, 
CURTIS BROS. & CO., Clinton, Ia. 


WANTED—BOOKKEEPER & CASHIER 
Married man preferred. In writing please state age, mar- 
ried or single, references and experience, 

Address “BH. 4,’° care American Lumberman. 


YARD MANAGER WANTED 
For large yard in western South Dakota town of 2000 popu- 
lation. Must be an A-1 salesman and good all-round busi- 
ness man, Must be able to meet keenest competition and 
handle large volume of business. This is an exceptional 
opening for a really capable man. State age, experience, 
salary asked, references and full particulars in first letter. 
Address “EK. 6,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Lumber stenographer. Male or female. West Virginia lo- 
eation, good town. 
ddress “FR, 32,’’ care American Lumberman. 
WANTED—AN EXPERIENCED YARDMAN 
Capable of producing results. We have a good opportunity 


for the right man. 
CENTRAL LUMBER COMPANY, Jackson, Miss. 


















































WE CAN HELP YOU SELL 
Timber Locomotives 
Business Opportunities Scrap Metal 
Timber Lands Machinery 


Sawmills Camp Supplies 

Lumber Yards Horses 

Planing Mills Mules 

Factories Wagons 

Woodworking Plants Carts 

Lumber Autos 

Shingles Electric Supplies 

Rails Engines 

Cars Boilers and Pome 

Logging Equipment Anything You ant to Sell 


PLACH YOUR AD IN THE AMERICAN LUMBERMAN. 














